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FREDERICK WEYERHAEUSER. 


Born November 21, 1834, died April 4, 1914. Be-" 


1en but the community in which he lived and 
overnment under whose protection he prospered. 


the public but is little understood and is generally mis- 
understood. It was not an organization, formal or in- 





. : e was not only just but kind. Hundreds of men formal, but merely the voluntary codperation of a con- 
ER tween those dates lies the career of the most famous and institutions owe to Mr. Weyerhaeuser their present siderable number of men of means and independent posi- 
I} jumberman in all the world. When Frederick Weyer- status in the business community. It is to be regretted tion who had confidence in Mr. Weyerhaeuser’s business 
ee haeuser passed away at his winter home in Pasadena the that the story of these practical benefactions can never _ abilities and were ready to codperate with him in enter- 
lumber industry, the business world and American citi- be told, but that such is the case is due to his modesty prises which he would recommend. A few of them 
e zenship lost a great man. might be in comparatively 
All the members of the lum- small enterprises, a larger 
<a ber industry feel his death number in greater onés, and 
of a personal bereavement. He all might be invited to join 
u was their recognized leader, in some great concern like 
. of whom they were always the Weyerhaeuser Timber 
— proud and never ashamed. Company. They accepted 
Respect, admiration and his invitations of codpera- 
' affection were accorded him tion and mutual investment 
— in proportion to the near- or not as they chose, This 
a ness of acquaintance and broad yet loose codperation 
for personal contact with him. among so many partners ac- 
f His two outstanding counts for the fact that 
—- characteristics were abso- Mr. Weyerhaeuser was 
" lute integrity and human never in stock control of 
aM kindliness)s The conven- what were recognized as 
es tional virtues were his in Weyerhaeuser institutions 
P fullest measure, and the or- but usually had a rather 
on dinary advice given to small minority interest. 
= young men as to the requi- With one phase of Mr. 
sites for success in life— Weyerhaeuser’s character 
honesty, industry and all comparatively few were fa- 
fs. the list of the important miliar; that was his earnest 
all but minor qualities—were adherence to the old Chris- 
ent exemplified through all his tian faith. In his desk he 
oe career by Mr. Weyerhaeuser. always kept a copy of the 
His character was the re- Bible printed in German and 
‘hi sult of both inheritance and every day as opportunity pre- 
training. He was deeply re- sented he would read a little 
ligious in his thought and from it. The visitor never 
ahd feeling, and had a profound saw this book except as oc- 
ure respect for law both divine casionally in moments of 
‘i and human. Always mind- confidence he might refer to 
= ful of his own humble be- it as a text book for living. 
ake ginnings, he acutely sympa- His few years of school train- 
= thized with those in trouble ing were had in the viliage 
oa or in need. Elsewhere in of Niedersaulheim, Germany, 
= this issue of the AMERICAN where he was born, in a 
Hon LUMBERMAN will be found school in which the study of 
wry some comments on his life the Bible and catechism was 
and character by those who in the regular course; other- 
ai knew him well, and this note wise his education was ob- 
nt runs through many of them tained by experience in the 
| —that not only was he rig- world and in contact with 
== idly and absolutely honest men. His training was 
but that he was of remark- severe and he demanded loy- 
ad able kindliness of character. alty, industry and applica- 
He was easy to approach tion from all those subor- 
o and was quick to see and to dinate to him, though few, 
id, appreciate both sides of any if any, worked as did he. 
on question. It was a pleasure While his four sons had ad- 
™ to meet him, for he was al- vantages of scholastic train- 
a ways interested in what the ing such as he never knew, 
other man was interested in, he insisted that they should 
- asking many questions, con- learn the lumber business 
nd stantly seeking information. from the ground up, so that 
So far as the most inti- each one of them is qualified 
3 mate acquaintance could de- by practical training as well 
rs termine, Mr. Weyerhaeuser as by natural ability for the 
. never consciously wronged an high positions they hold in 
to individual, or that aggrega- the lumber industry. 
tion of individuals called Mr. Weyerhaeuser’s ex- 
- he people. He not merely _ traordinary business success 
4 avoided any violation of the law in his great business and self effacement, which were lifelong characteristics. is accounted for by the combination of training and 
18 transactions, but he scrupulously observed what he felt Born in Germany, his adult years were all lived in the personal qualities so briefly and inadequately set out 
- to be its spirit as well as letter. That is to say, his United States. Beginning in the humblest way, he won here. His remarkable business abilities, his indefatiga- 
kindly integrity not only extended to individuals with to the top by sheer force of ability, industry and integ- ble industry, his absolute justice, his generous and sym- 
= whom he came in contact—a virtue common enough— ity. These qualities, with his kindliness of character, pathetic attitude toward all with whom he had to do 
. but it had a broad civic scope as well. His sense of bound to him men of strength and financial means who and his Christian principles, which were never sub- 





personal responsibility and obligation included not 
merely his family, his friends, his partners or other 


fared with him along the road to business success. 
‘«The Weyerhaeuser syndicate’’ is a term familiar to 


ordinated to self interest, were the controlling factors. 
[See Pages 30, 31, 32 for Biography and Appreciations] 
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SILO SECURITY cn 
economy and satisfaction, were practically unknown until ‘“Teckton- 
ius’’ invented the “‘rivetless’’ Silo and Tank hoop fastener. In fact— 
every improvement ever made in rod, band and plate fasteners—for 
every service—has been of *Tecktonius’’ design and make, including 
the popular *’Side Pull.”’ 
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MONOGRAM BRAND 


Monogram Brand 
White Oak 


Flooring 


“*Tecktonius’” Rivetless Fasteners 


are, today, the standard by which all EXCEL- 
LENCE in silo and tank construction is measured, 
by making the hoop connections the st rongest, 
safest, most dependable part of the silo. This 
accounts for the **Tecktonius” being first and 











foremost—for 2} straight years—in all silo, tank “‘Tecktonius’” self adjusting “*Straight Pull’’ Silo-fastener. 
and kiln hoop and band service. We submit the . > : S 
following examples as evidence of “TECK TON- This is the personification of silo hoop-fast- 
US” superiority: ener ‘“‘quality’’—quality of design; of construc- OAK FLOORING 


tion; of adaptability to silo conditions; of de- 
pendability of service. It automactically ac- 
commodates itself to all expansion of silo staves 
when silo is filled, and all contraction when 
empty. Insures silo hoops being always tight— 
silo always in proper condition. Does away with 
risk of uneven adjustment of hoops by inexperi- 
enced labor, with the resulting injury to silo. 
Anyone can apply the “Tecktonius” so as to in- 
sure perfect service. Spring stands greater pres- 





Perfectly dried 


OUR SPECIALTY 
and worked. 








“‘Tecktonius’” straight pull Silo hoop-fastener. 
This is Silo hoop-fastener service brought to sure than is ever brought upon it. 


Quarter-sawed 
Made from our own White Oak 


: timber from one : 
= boundary, insuring Flooring 


uniform color and 


the highest “present day” efticiency. It not 
only has all the good points of the side pull ia 
*Tecktonius”’ invention as well) but the follow- 
ing special features in addition: First—it in- 
sures a straight pull on the boop, doing away 
with the bending or twisting of the hoops, as is 
possible with the “side pull’. Second — only 
one nut to tighten, and which, being at the high- 
est point of contact, insures hoops easily being 
drawn taut: also gives more room for wrench to “Tecktonius’’ Side Pull Silo-Fastener. 
work. Third — saves length of fastener in hoop 


























: . ‘ ae ticctesenagtint baa a f This is the original ‘side pull”; still best of rf ac- ; 
foe wes cheuias sath Wultaeranest ecotlinel its ae but now outclassed by the straight pull tex ture ’ manu f ac Thicknesses : 
. - sate , 4 —Tecktonius” latest and best. = 
durable, efficient. eo = a our new " 
Specify the “Tecktonius” = tured at 3-8" and 13-16 
| | on your silo construction == ‘ r Wi 
| | | | and benefit directly through === hardw ood flooring Standard idths 
| | | the greater security, greater == 
satisfaction, greater econ- : plant. 
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| 
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| omy, it assures your custo- 
mers. 

*Tecktonius”’ hoop - fast- 
ener supremacy, rests upon 
the solid foundation of 
QUALITY of DESIGN, MA- 
TERIALAandCONSTRUCTION, 

“‘Tecktonius’’ self-adjusting ‘‘Straight Pull’ Silo Door-Fastener, resulting in dependable. 
economical and satisfactory 

Silo construction simplified, improved. made more permanent, service. 

and more satisfactory. by this self adjusting silo door-fustener. Those now manufactur- 
The *'Tecktonius”’ not only insures the hoops being automatically ing, or contemplating man- 
adjusted to all climatic and silo service conditions, but eliminates ufacturing silos, should send 
necessity of climbing all over the silo to adjust individual fastener, for booklet, blue prints and 
when silo is empty, and again when filled. With the ‘ Tecktonius”’ prices on the *Tecktonius”, 
all isdone at the door. send for blue prints, showing methods of and be sure of their greater 
applying **Tecktonius” to silo doors. Indisputably superior to other success and profitin the silo 
methods. One of these methods forms an iron ladder—a great con- business. All are free A 
venience, without additional cost. postal brings them. 


E. C. TECKTONIUS MANUFACTURING CO., 122.3 Racine, Wis. 


Latest Improved Dry Kilns and Machinery. 








Your Inquiries Solicited — Quick Shipments Guaranteed. 


Yellow Poplar Lumber Co. 


COAL GROVE, OHIO. 
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\ RI RE Oo. oy ENTS QUALITY FAR IN EXCESS 
\ LU x E C z Dg AS CAN BE OBTAINED 
~~ GRAND RAPIDS MICH [)| ONLY IN A PLANT HIGHLY MODERN AND 
MANUFACTURERS OF : 











The growing popularity of hardwood flooring among builders 
who look to service, health and beauty make it a necessary item 
in the stock of dealers who would keep pace with the times. 
For quality, grade and uniformity you'll say 


“Finest Maple Flooring” 


is the best you ever saw, and at that the cost is far from prohibi- 
tive because of our modern fast feed machines and long 
experience. 
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We can furnish “Seal Brand” Damp Proof 
Treated Flooring. Write for prices. 


eech, Birch and 02 h W. D. Young & Co. Back 
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AMERICAN LUMBERMAN are 
with some of the efforts of the 


READERS of the 
less familiar 


more or 
National 
Franklin H. 
is secretary, and especially its campaign 
Another 
organization appears to have been formed in the same 


Mire Prevention Association, of which 
Wentworth 
for the annihilation of the wooden shingle. 
field as the American Society of Fire Prevention and 
is now announced as the result of an organization meet- 
ing held in New York City, February 11. A statement 
Was issued announcing that 90 percent of fires are un- 
necessary and that it is the purpose of the society to 
reduce this percentage. 


ON FEW if any national questions have lumbermen 
been so sharply divided as on the wisdom of grant- 
ing the railroads a general advance in freight rates. 
The roads have been getting the worst of the argu- 
ment during the last two or three weeks before the 
Interstate Commerce Commission, yet many lumber- 
men who had a good year in 1913 are today almost in 
despair; so they are much inclined to sympathy with 
the railroads and are willing to admit that the revela- 
tions as to the good business done by the carriers 
during last year as a whole have little to do 
with their present needs. Probably the majority of 
lumbermen are opportunists in this matter. They say, 
““The roads may not be playing entirely fair in this 
matter, but if giving them the right slightly to ad- 
vanee their rates will revive »usiness, for Heaven’s 
sake let them have it.’’ 


may 


Treating Mill Timber. 

Wood as a factory structural material is still receiving 
much attention from the engineering journals, and the 
Engineering News in its last issue has an excellent re- 
Mr. report 
AMERICAN LUMBERMAN last week). 


it says: 


view of Hoxie’s latest (published in the 


Among other things 


A half dozen years ago it looked as if the ase of timber in 
mill construction was likely soon to disappear. ‘The rapid 
development of concrete and steel construction and the rapid 
advance in the price of first class timber promised to bring 
about a sweeping change in practice and to bring to an end 
the standard “slow burning” mill construction which has 
been so long and so successfully used in the Eust, especially 
in New England. ‘The enormous development of the lumber 
industry in the South, however, has more than kept pace 
with the demand for lumber during the past three or four 
years, with the result that at the present time prices on 
southern pine timber rule lower than they have for many 
years. There are vwumerous practical advantages in timber 
mill construction which strongly incline many mill owners 
to its use; and the problem before engineers engaged in 
erecting structures of this sort is how to purchase timber 
that will give results equal to these which were obtained )) 
the southern pine available a quarter of a century ago. 

The editorial then discusses the problem of selection 
and inspection that will insure the use of proper mate- 
rial. It is inclined strongly to favor antiseptic treat 
ment also, to minimize the danger of unwittingly in- 
cluding poor pieces in a structure. 

In factory construction creosote as a preservative is 
practically inhibited because of its inflammable char 
acter and its intolerance of paint. Neither objection 
applies to kyanized wood, and one firm is extensively 
advertising kyanized spruce for mill constructed build- 
ings. In Germany, notwithstanding creosote costs only 
about 5 cents a gallon, about half of the treated wood 
is kyanized instead of creosoted, yet in this country, 
with not nearly enough creosote to meet the demand 
for preservative treatment, it has made slight prog- 
ress. It is a process that deserves more attention in 
the United States than it has received and has par- 
tieularly needed in relation to mill construction. 





White Pine Growing Is Profitable. 

The growing of white pine, says the Department of 
Agriculture in a bulletin recently issued on the subject, 
is a profitable undertaking at 6 percent compound inter- 
est. To bring in these returns the trees may be cut 
when not more than from 35 to 70 years old. 

Second-growth white pine, 50 years old, on good soil, 
may yield as much as 49,000 feet of lumber an acre; 
on medium soil, stands of the same age, 36,000 board 
feet, and even on poor soil, 24,000 feet. White pine 
boxboard lumber, one of the chief products of such 
stands, sells for from $12 to $18 a thousand board feet. 
Material for making matches, another product, sells for 
from $17 to $18 a thousand. Even larger material, 
suitable for sash and blinds, some of which may be cut 
from a 50-year-old stand, brings from $30 to $35 a 


thousand feet. Second-growth white pine, the kind that 
is found on thousands of abandoned fields and pastures 
in New England, and that which has sprung up after 
lumbering in many places where the original white pine 
forests stood, has a value today, says th department, 
that makes it well worth the attention of the owner. 

No reasonable doubt seems to remain as to the prac- 
ticability of growing white pine in parts of New Eng- 
land, but owners of pine land in States like Minnesota 
will be hard to convince that their own investigations 
of the matter in relation to their own operations have 
been faulty. They would like to grow pine if they could 
(lo so at a profit. 
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Building and Loan Plan Recommended 
by Kentucky Retailers. 

Recognizing the building and loan association as an 
important encouragement and aid in the erection of 
homes, and a consequent direct benefit to the retail 


lumber dealer in any town where such an institution 
may be established, the Kentueky Retail Lumber 
Dealers’ Association at its recent meeting at Lexing 
ton appointed a special committee to recommend a 
model plan for such an organization. As the committee 
must necessarily report after adjournment it was 
instructed by the convention to report to the members 
through the columns of the AMERICAN LUMBERMAN, 
The committee’s report has been forwarded to this 
publication and appears on page 52 of this issue. It 
deserves careful study, not only by the dealers of Ken- 
tucky but by retailers in other States also. The 
\MERICAN LUMBERMAN is glad to be able to place this 
report in the hands of so many retail lumbermen. 

In the practical promotion of the organization of 
building and loan associations the Kentucky Retail 
Lumber Dealers’ Association has eclipsed similar bodies 
in other States. It can point to a number of building 
associations that have been organized in Kentucky 
directly through its efforts. The work thus far has 
been merely to interest, inspire and enthuse members 
to take up the organization of building and loan asso- 
ciations in their home towns. The AMERICAN LUMBER- 
MAN suggests that the Kentucky Retail Lumber Deal- 
ers’ Association at its meeting at Louisville next Feb- 
ruary go a step farther and arrange for a competent 
organizer of such building and loan associations, to be 
available to members of the association and ready to 
go to any part of the State where his services are de- 
sired. The business of this organizer would be to 
enlist the business men of the town in such an associa- 
tion, and he would probably be glad to arrange to 
accept as his compensation a small commission based 
on the amount of capital stock subscribed. This would 
inspire him to make a complete canvass, would start 
the new organization off with sufficient funds and put 
the burden of promotion on the new building and loan 
association, where it properly belongs, rather than on 
the shoulders of individual merchants, 

This suggestion is commended not only to the retail 
lumbermen of Kentucky but to retail lumber associa- 
tions in other States. The Kentucky committee has 
undertaken to recommend only what it believes to be a 
model basis for such a building and loan association, 
and it has left to the retail organization and the future 
the working out of a general scheme for providing 
assistance to the individual member who desires to 
organize a building and loan association in his own 
home town. It is for this reason that the idea of 
an experienced organizer is suggested. 





Advertising Wood Nationally to Com- 
bat Substitutes. 


As lumbermen continue to study the problem of ad- 
vertising they are coming to the conclusion that so 
far as advertising of woods is designed to counteract 
the campaigns of the substitutes the advertising of 
individual woods accomplishes only part of that which 
is desired and introduces some competitive problems 
that, to an extent, nullify the effects of each of these 
wood advertising campaigns. More and more the con- 
viction is being borne in upon lumbermen that the 
plan originated four years ago by the National Lum- 
ber Manufacturers’ Association was the proper plan. 

For various reasons well known to our readers it 
was impossible at that time to put through such a 
campaign of advertising as was proposed. The need 
of combating the unnecessary inroads of the substi- 
tutes—inroads brought about chiefly by advertising— 
was manifest. But that advertising plan, well devised 
and strongly urged as it was and having the indorse- 
ment of most of the associations affiliated with the 
National, fell to the ground because of inability to 
raise sufficient money to put it under way. Yet out 
of that idea grew the National Forest Products Expo- 
sitions, the first two of which are to be held this 
spring. 

At its recent annual meeting in Norfolk the 
North Carolina Pine Association went on record in a 
series of resolutions in which it was urged that the 
benefits of the expositions should be followed up and 
perpetuated by a general advertising campaign. On 
this point the association said: 

3e it, therefore, Resolved, That this association, in an- 
nual meeting assembled, hereby recommends that the plan 


originally proposed of a campaign of national scope for 
advertising lumber as such, in all of its varieties, as against 





all substitutes, be again taken up by the National Lumber 
Manufacturers’ Association as the logical outgrowth of the 
Forest Products Exposition. Be it further 

Resolved, That the delegates of this association to the 
National Lumber Manufacturers’ Association meeting to be 
held in Chicago May 5 and 6 be instructed to present this 
resolution at that time and urge the action suggested. 

Undoubtedly the able address of A. T. Gerrans, gen- 
eral superintendent of the John L. Roper Lumber Com- 
pany, who was chairman of the national advertising 
committee but who since then has removed from cy- 
press territory to the North Carolina pine district, had 
somewhat to do with this action. A summary of Mr. 
Gerrans’ address was published in the April 4 issue 
of the AMERICAN LUMBERMAN, 

It is to be hoped that the lumber industry before 
it is too late will reach the point where it will sup- 
port such a plan of advertising wood as against its 
substitutes as will be effective in replacing it so far 
as is possible and proper in its oldtime place as an 
industrial material. 





Yellow Pine Association’s Loss Is 


Light. 


The action taken by the members of the Yellow Pine 
Manufacturers’ Association at the meeting in St. Louis 
this week revises the price activities of the association 
in such a manner that those members affected by the 
Missouri ouster case decision may still retain their 
membership in the association without prejudicing their 
standing before the court. All members of the asso- 
ciation there present voted unanimously that the ac- 
tivities of the association, throughout all the many 
States over which its sphere of influence extends, shall 
be uniform with those activities that are permissible 
in Missouri under the construction of the laws of that 
State by the courts. 

The opinion prevails, however, that the actual use- 
fulness and power of the association have not been 
thereby in any way seriously hampered or impaired. 
The activities of the market report committee were 
not construed to be of great informative value to 
members. 

The gathering and compiling of reports on selling 
prices of lumber and their compilation into a list un- 
doubtedly had news value at the-time of its issuance 
and continued to have some influence even when dis- 
counts from the various items were numerous and 
widely variable. The evidence, however, which the 
respondents in the Missouri ouster case collected and 
filed in an endeavor to convince the court that the price 
current was not a controlling list must also have con- 
vinced all the members of the association that it 
actually had very little value of any kind to the asso- 
ciation other than as a trade convenience in quoting 
current prices. 

It is, of course, much easier to quote a dollar off the 
left-hand side of a list than to quote specific prices on 
each item; and more convenient for the lineyard buyer, 
with the quotation to one point on the given freight 
rate, to be able instantly, by means of the basing list, 
to determine the delivered price at any other freight 
rate, than being compelled to ask for quotations or 
to figure out the rate differences. These conveniences 
of the basing list, however, will probably be continued 
as a part of the vocabulary of the trade, whether by 
private initiative or eventually by association effort 
under the express approval of such commissioner as 
may be appointed by the Missouri court to administer 
its final decree. 

It appears now evident, however, that in dropping all 
consideration of sales and marketing from its activi- 
ties the association field of usefulness is not mate- 
rially lessened. In fact, this feature has in itself kept 
from membership many who otherwise would have been 
active in support of the association. Such work as it 
has done in establishing and maintaining the grades and 
inspection of lumber is in itself excuse for as liberal a 
support of the association as has hitherto been asked of 
and cheerfully accorded by its members. Its statistics 
of operation and its reports of production and ship- 
ment still remain as valuable’ features and it has 
recently shown a commendable tendency to delve more 
deeply into problems of consumptive uses and of the 
relative efficiencies of wood and of other materials as 
raw materials in various lines of. manufacture, both for 
new as well as for the more universal and conventional 
older uses, , 

In the successful merchandising of any article there 
are three main problems. The first is as to the exact 
nature and uses of the article itself—what it is and 
what it is for. The second involves its cost of produc- 
tion and all those problems of large and small scale 
production whose efficient control means a~reduction 





of cost, and a like expansion, therefore, of its possible 
use in the competitive field. This would appear to 
afford a field for the expansion of association activity 
which has as yet been only tentatively explored. The 
third problem is the price that can reasonably be ex- 
pected for the article—what it will sell for in the 
world’s markets—and the probable best guide to the 
solution of this problem is what other manufacturers 
of the same article are actually getting for it. This 
producer may not agree with others as to what all shall 
charge, nor may he jointly take with others any action 
tending to affect this problem. The limiting of asso 
ciation activity in this direction, however, by no means 
lessens the usefulness of association work along the 
other two lines. 

If the manufacturers of yellow pine lumber, or of 
any other commodity, could have some means of know- 
ing the prices other manufacturers are actually receiv- 
ing it is hardly probable that their own orders would 
be booked with such wild vagaries of price concession. 
This would be merely accomplishing for lumber what 
has already been accomplished for stocks and for grain 
by the exchanges. The question whether a lumber as 
sociation could accomplish useful results in this diree- 
tion was aflirmatively stated by the special attorney 
general in his argument in the Missouri case and has 
been considered by the Yellow Pine Manufacturers’ 
Association, but for the present has been laid aside. 
In time, however, the individual manufacturer will 
undoubtedly receive assistance upon this merchandis- 
ing problem as upon the other two, whether it be pro- 
vided by association effort or from some other source. 





Proposed Charge for Spotting Cars an 
Unpopular Move. 

The informal inquiry of the Interstate Commerce Com- 
mission into existing practices in the spotting of ears on 
private sidetracks has attracted much attention, an over- 
whelmingly great portion of which has been distinctly 
unfavorable to an innovation of this sort in American 
railway rate making practice. In Europe it has been to 
some extent customary to make one charge for purely 
line haul service and additional charges for terminal 
service at one or both ends. In America, however, the 
entire service is considered a single operation and all 
efforts of State authorities to regulate any feature of 
terminal operation have always been met with decisions 
that the movement is interstate commerce from the time 
the wheels of the car begin to revolve at origin until 
they cease to move at destination, unless the entire move- 
ment occurred within a single State. This principle has 
been applied even though the car, originated on a private 
sidetrack and was delivered to a private sidetrack; the 
service performed upon these private tracks being con- 
sidered as one and indivisible with the movement of the 
car upon common carrier trackage. For this through 
haul, as thus defined, a through rate has been charged 
and authorized covering the entire service. 

It is now claimed by the railroads that the general 
average of such rates is too low and a 5 percent advance 
is asked for. The commission, of its own motion, has 
suggested as a possible alternative an additional charge 
for such service as is performed upon private spurs. The 
reasons urged dre that such services are not properly a 
part of the transportation movement for which the rate is 
charged, although it would appear that, if this be so, 
they are not a part of interstate commerce and, therefore, 
not under the jurisdiction of the commission. Counsel 
for the commission, however. treads softly upon this thin 
ice, and lays greatest emphasis upon the alleged discrim- 
ination in favor of an industry which has a sidetrack 
and against the similar interests which, having no side- 
tracks, must ship and receive their carload freight hy 
way of team track facilities provided by the carrier. 

There does not seem to be any very great ground for 
this allegation of discrimination. Taking the situation 
in the country as a whole, it is usually practicable for 
the industry which has need of sidetrack facilities to 
secure a site where a sidetrack might be quite as easy to 
procure as those already in existence. ‘There are some 
congested terminals where difficulty might be experienced 
in securing such a site, but, even in Chicago, suitable 
opportunities for new sidetracks still exist in practically 
every section ‘of the city. If a new industry does not 
provide itself with such facilities, it is merely because it 
has not sufficient use for them. If the railroads should 
refuse to make connection with such a sidetrack, the 
Interstate Commerce Commission would enforce it. 
Ground available for sidetrack connections is, of course, 
valuable, but those who now enjoy sidetracks have had 
to meet that fact in their own investment. Considering 
the terminal facilities which such sidetracks furnish to 
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the conumon carrier, without the fixed investment and 
maintenance costs required by team track facilities, it is 
quite clear that in most cases the sidetrack service per- 
formed for a patron costs the railroad less than that per- 
formed upon team tracks. ‘hat it is worth more to the 
patron is due chiefly to the inherent inefficiency of the 
team track method of terminal service. 

In the above only the service performed in hauling the 
car from the sidetrack or in placing it on the sidetrack, 
free from the main rails, without reference to any par- 
ticular location, is considered. The placing of the empty 
car in a desired position at the door of the warehouse or 
the spout of the elevator has long been a common prac- 
tice. As the commission has previously pointed out, this 
takes only little additional time and expense after the 
engine has been coupled to the car. There may be some 
instances where a considerable additional haul is involved 
upon sidetracks of exceptional length, or where the spot- 
ting service performed is of an exceptional nature, but 
such cases should be treated upon their own merits. The 
great majority justify no additional charge for spotting 
cars and, if such charge were made, it must be a small 
one, as such spotting service can be privately performed 
at a small cost by the use of any one of numerous devices 
for moving empty or loaded cars short distances upon 
sidetracks. It is so much cheaper, however, to spot cars 
with a switch engine when already coupled to the car 
than by hand that any change of existing methods will 
le a step in the direction of inefliciency and can not, in 
the nature of things, contribute greatly to railroad 
revenues, inasmuch as the collection, accounting and polic- 

ng of such charges would absorb the greater portion of 


the revenue, 





For Greater Economy in Yard Hand- 
ling of Lumber. 

The article contributed by W. A. Fulkerson, of Weiser, 
Idaho, to the Retail Methods Contest last week on page 
14 was very notable. In the arrangement of a retail shed 
the question whether to build single decks or double 
decks is largely a question of the cost of handling lum- 
ber to and from the upper deck, and the balancing of 
this cost against the cost of ground space decides the 
question, under given conditions, in either direction. 
The device described, however, materially reduces the 
ost of handling lumber into the shed to both first and 
second decks and is an economy not merely of dollars 
but of heavy manual labor. 

Anthony Wieber, of Fowler, Mich., appears independ- 
ently to have arrived at an appreciation of the desira- 
bility of such a plan, inasmuch as he wrote to the AMEuI- 
CAN LUMBERMAN on December 9, 1912, stating that he 
wished to devise some kind of carrier arrangement with 
i platform which could be raised and lowered to and 
from the upper bins; and the possibility of doing this 
was approvingly discussed in the Query and Comment 
lepartment on December 14, 1912. At the same time 
« letter of inquiry was addressed to a manufacturer of 
triplex chain hoists, making inquiries as to the prae- 
licability of the use of one of these devices for such 

purpose. To this letter no reply was received. 

The details of the plan appear to have been very 
vell worked out by Mr. Fulkerson. A securely braced 
nd swung platform has been designed, one side of 

hich can be opened by dropping the swinging bail for 
convenience in moving lumber on or off the platform. 
The upper decks also have been so devised that the load 

ay be swung crosswise and rested upon them, leaving 
the carrier device free to be returned for another load. 

Many lumber sheds do not have such a convenient 
ide track as is here described and it is necessary to 
ring the lumber into the shed on horse trucks. In such 
use it is necessary only to adapt the carrier to the 
vidth of the truck and have the carrier in place on 
the truck when the load is taken from the car. Arrived 
1 the shed the entire load can then be hooked on to 
ud elevated to any desired place upon the second deck. 

The present tendency in retail lumber merchandising 

toward every possible reduction of operating costs, 
inportant among which is the yard handling charge on 
umber in and out. The retail lumber dealer who is 
nabled to reduce these costs is enabled to compete 
ore suecessfully with other retail lumbermen—who, of 
ourse, in turn find it necessary to make like economies, 
hus restoring the balance of competition. The final 
‘atus as between competing yards remains about the 

‘me when all by reducing costs are enabled to reduce 
‘he selling price of product and still make their rea- 
onable profit. The advantage, however, as to mail 


rder competition is an enduring one and whatever device 
duces any item of yard operating cost is another point 
“ained over the influence of the mail order catalog. 











Advertising Forest Products 


A Discussion of Possibilities of Publicity—by Wilson Durand. 











Vil. ADVERTISING LUMBER AS A 
BUILDING MATERIAL. 

Gross ignorance prevails in the building 
trades with reference to the sources and quan- 
tities of supply, physical characteristics and rela- 
tive usefulness for specific purposes of the vari- 
ous structural and finishing woods. 

Large numbers of architects continue to 
specify ‘‘Georgia pine’’ and to accept almost 
any kind of southern pine under such specific 
specifications. Inquiry will demonstrate that 
many such architects do not know where 
‘‘Georgia pine’’ grows. Some of them know it 
under the alternative name of hard pine, and 


anything that is pine and that is reasonably - 


hard meets their specifications. 

A well known structural engineer employed 
by insurance interests recently made the start- 
ling discovery that longleaf yellow pine is not 
extinct and that heavy timbers for cotton mill 
construction may still be had at a reasonable 
price. 

A prominent professional man recently told 
the writer that in connection with improve- 
ments on his farm located in Illinois he had 
found his local dealer’s prices on white pine for 
framing material so high that he had used oak 
cut from timber on his own property in place 
of it, not wanting to employ any inferior mate- 
rial. He was not quite certain that the oak 
was as good as the white pine but thought that 
it was the best he could afford. 

Notwithstanding the admitted superiority for 
certain purposes of the slow burning type of 
construction, builders find that occupants of 
factory and warehouse structures are becom- 
ing more and more insistent in their demand 
for ‘‘fireproof’’ construction. 

The public, ignoring the fact that fires can 
be prevented by far simpler and less expensive 
methods, is bent on having ‘‘fireproof’’ con- 
struction in everything, just as it is demanding 
‘‘wreckproof’’ railway car construction, with 
very little attention to the prevention of wrecks 
by more efficient train dispatching and greater 
attention to operating equipment. 

The impression prevails generally that tim- 
ber is becoming scarce and that good lumber 
is either unobtainable or obtainable only at a 
price so high as to be beyond the average man’s 
pocketbook. 

Such examples of amazing ignorance regard- 
ing the wood that goes into ordinary dwelling 
houses and farm building construction—and 
into large buildings as well—can be multiplied 
heyond numbers, and such ignorance today is 
furnishing the substitute manufacturer with the 
basis for telling arguments against wood. 

A properly planned and conducted advertis- 
ing and publicity campaign will clear up these 
misunderstandings by bringing to the attention 
of the architect, the structural engineer and the 
consumer the best available non-technical but 
scientific information about the uses of wood, 
the quantity and range of varieties available 
ete. A tremendous mass of unclassified infor- 
mation resulting from Government investiga- 
tions and from other sources can be drawn upon 
for a presentation of the important facts. 

And advertising to the consumer should serve 
also to teach the people something about quality 
in frame construction and to educate them in 
the proper care of buildings constructed of 
wood. 

The practice of substituting inferior mate- 
rials, faulty and careless workmanship and all 
of the evils that go with inadequate super- 
vision of contract work have done much to 
spread the impression that wood construction 
is not even reasonably permanent. Even in 
fine work, such as the laying of hardwood floors 
and the placing of interior finish, bad work- 
manship is far too common even where compe- 
tent architects are employed. Every flooring 
manufacturer knows that properly seasoned 
hardwood flooring, when properly laid, will 


stay where it is put and nearly every archi- 
tect knows also that the average carpenter con- 
tractor will hurry his work as much as possi- 
ble and let the owner find out after a few 
months of shrinkage that the trim and the floors 
were not properly handled. 

Substitution of short-lived sapwood for more 
durable material specified for use in exposure 
to moisture is so common in occurrence that it 
surprises no one but the owner who finds after 
four or five years that his porch or other ex- 
posed woodwork has rotted. 

In heavy construction where specifications 
eall for high class timbers of longleaf yellow 
pine, Douglas fir or other wood of durable char- 
acter the substitution of loblolly pine or of 
some other short-lived wood is not at all rare 
and many architects and engineers seem to de- 
pend very largely upon the contractor’s honesty 
in supplying such material. 

The advertising campaign that will open up 
all these questions, that will inform the gen- 
‘eral public as to the merit of the various woods, 
their suitability to construction in various sec- 
tions of the country ete., that will teach the 
architect and the engineer to distinguish be- 
tween one kind of wood and another, that 
will spread the truth about the supply of struc- 
tural material available, that will dissipate the 
popular impression that lumber today is infe- 
rior to that manufactured twenty years ago, 
will serve a tremendously useful purpose by 
inereasing the demand for forest products. 

Lumber manufacturers, before they may 
hope to enjoy the full benefits of such construe- 
tive advertising, must, of course, resolve that 
their products shall be truthfully advertised, 


‘ which means that the wood most adaptable for 


a certain use will be advertised for that use 
and the wood adaptable for the least uses will 
be least advertised. Whether prospect of such 
an unselfish presentation of the possibilities of 
publicity on behalf of the industry as a whole 
is utopian remains to be seen. 

But there is another phase of this class of 
advertising that is almost as important and 
one to which no attention whatever has been 
paid. The conservation of the material put into 
a building is fully as important as the conserva- 
tion of the timber from which that material 
was cut. The builder of a frame house who 
fails to insulate his heating apparatus suffi- 
ciently to prevent its starting a destructive fire, 
who fails to demand proper insulation of elee- 
trical installations, who neglects to provide 
some sort of fire protection entirely independent 
of what may be provided by the public, by his 
very carelessness and negligence is encouraging 
the belief that wood construction is hazardous. 
The same owner who neglects to paint the ex- 
terior of his house and permits it to rot in the 
weather is helping to produce prejudice against 
wood that is detrimental to the entire industry. 
Contrary to the belief of many lumbermen, it is 
not solely the business of the paint manufac- 
turers to educate the people to the use of paint; 
it is the business rather of the lumbermen to 
teach the public to use lumber earefully and 
judiciously, just as it is the business of the 
manufacturer of machinery to teach the buyer 
of his machine how to run it efficiently. 

Doubtless the time will come when every 
dwelling house in the cities will by law be 
equipped with fire extinguisher apparatus of 
some kind that will enable the occupant to fight 
incipient fire without depending entirely on 
outside help, and the time will come, too, when 
the owner of an unkempt, unpainted frame 
building will enjoy little standing in his com- 
munity. 

These are subjects for consideration in any 
general campaign intended to disseminate the 
truth about forest products. Once the public 
knows something about how lumber is properly 
used present prejudice will fade. 


Next week: Advertising Lumber to Factory Consum- 
ers. 
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» REVIEW OF CURRENT LUMBER TRADE CONDITIONS. 


roads keep out of the market demand for southern pine 


Notwithstanding the different angles of the trade are 
still many and perplexing, a well defined conviction that 
will not down is that a forward movement will oceur 
in the not distant future. This conviction is based on 
the fact that in nearly all cases the placing of an order 
is flanked by a request that the material be shipped 
immediately, which means only one thing, and that is 
that stocks in the hands of retailers, wholesalers and 
consumers are not Jarge. Present business is not normal, 
neither are there any inquiries or buying for the future, 
so When the obstacles that are retarding the wheels 
of commerce shall have been removed trade will im 
prove rapidly. One of the chiet obstacles cited regarding 
governmental regulation ot business affairs is the at- 
tendant prolonged uncertainty. With immunity from 
adverse legislation an accepted prediction is that much of 
the dullness now noticeable in industrial and railroad 
corporations would vanish. In the meantime railroads 
are still pursuing the policy of retrenching—laying off 
men and postponing or cutting down orders for rails, 
ears and lumber of all kinds. There is also some talk 
y army of employed by the 


« 


of reducing wages ot the bi 
iron and steel works provided trade conditions continue 
as unsatistactorv as at present. 

The basie foundation for trade the coming season is 
sound. One of the chief influences that will make for 
better business is the present condition of the winter 
wheat crop. The Government estimated it April 1 as 
95.6 percent of normal, which would indicate by far the 
largest winter wheat crop ever raised in this country. 
The total number of btishels indicated is 662,921,000, or 
139,360,060 bushels more than that of last year, which 
was the largest crop produced up to that time, allowing 
for estimated deterioration between April and harvest 
time a prot able decline of 61 points, The indicated 


crop will be about 618,000,000 bushels, or 94,339,000 


bushels above last year’s bumper crop. While the report 
Was 2 surprise, experts who have studied the situation 
say that conditions have been ideal this winter for a 
big harvest. There has been little winter killing and 
none of the kind of weather that causes serious loss 
from alternate thawing and freezing. Since the Govern 
ment statistics have been gathered, seasonable and bene 
ficial rains have fallen from the Gulf up through the 
whole valley section of the count "y. These conditions 


are assurance that the crop is doing well. 


Another helpful phase of the lumber business is the 


fact that there is still an easiness in the money market. 





This should help in the improvement of real estate and 
should enable lumber manufacturers to do a steady busi 
ness. The building feature in many of the large cities 
and their suburbs is the main sustaining force in the 
call for southern pine and some of the hardwoods, and it 
is likely to be during the spring and early summer. This 
source of requirement, of course, is not equally dis- 
tributed between the cities, but reports received this week 
from Cleveland, Milwaukee, Toronto, Beaumont, Balti- 
more and Tacoma are to the effect that building permits 
tuken out during March were in excess of those issued 
during the corresponding period last year, when the 
lumber business was humming. Whether the business in 
April will show a gain cver that in March remains to 
be seen. In Chicago a strike of the brick handlers has 
caused a notable shrinking in the demand for building 
inaterial. Yard men are hoping for a settlement of this 
question soon, when undoubtedly Chicago will have a 
splendid building year, for there are many prospects on 
paper to be carried through to completion. So far this 
spring there has been less than the usual urgency for 
stocks in about every department of the lumber trade. 
Dealers snd consumers seem firmly determined to buy 
for current requirements only, and this conservatism is 


expected to continue until confidence has been restored 


in the rank and file of the business army. The wood- 
working industries are working along carefully, buying 
just sufficient lumber to care for current orders and not 
making much effort at the expansion that involves com- 
mitments for material far in advance. This feature 
characterizes all business at the present time and is no 
more peculiar to lumber manufacture and trade than 
to other leading lines. Some railroad and ear business 
has been placed recently, and while these orders ran 
up into the millions of feet the business is but a drop 
in the bucket compared with what the railroads should 
he buying at this time. The worst of it is nothing is 
visible on which to base a prediction that they will soon 
policy of expansion, and as long as the rail- 


resume ¢ 


and Pacific coast fir will feel the lack of this business, 
and any material strengthening of values until such a 
time as the railroads and other big corporations shall 
get back into the market for their full quota of lumber 
is hardly to be expected, for the production of the mills 
can not be absorbed on building account alone. This de- 
mand will naturally be heavy and steady until the end 
of the season, but the best course for the southern or 
western manufacturer to maintain present or get better 
prices is to restrict production to the size of the de 
mand, If this were done it would not only result to the 
benefit of the southern and western lumber business but 
would favorably affect the entire lumber trade, 
* * * 

While the spring trade is still in hesitant mood south 
ern pine conditions taken as a whole are somewhat 
better than they were a month ago. Output has been 
curtailed on account of bad weather. This was felt 
heaviest in Texas and Louisiana and in some parts of 
Mississippi. Logging conditions are still hopelessly bad 
in the east Texas sawmill district, with the result that 
fully two-thirds of the mills have been shut down for 
from one to four days. This has naturally curtailed the 
output considerably. Some items are still scarce, es- 
pecially in dimension. Sixteen foot is notably scarce in 
both Nos. 1 and 2 grades. Kiln-dried is in splendid 
demand and is bringing in the southwestern market a 
dollar more than two weeks ago. Shipments have been 
retarded in many parts of the flooded district, the Texas 
State road having been damaged to such an extent that 
it is estimated it will be six weeks before traftie will be 


resumed with any regularity. The railroad situation 


is no better. As a matter of fact, railroad buying has | 


dropped off the last week and few inquiries are being 
received at the offices of manufacturets at this time. 
Building is active in many towns of the Southwest, which 
is calling for considerable lumber. Beaumont is espe 
cially active since the oil boom. In southeastern Missis- 
sippi conditions are better than at the beginning of 
the month. Planing mill stocks such as flooring and 
ceiling ave in good demand, Theve is also a fair request 
for interior timbers. Most of the ealls, however, are for 
specials. The export trade is nothing to brag about. 
There is some demand for sawn timber, but prime, deals 
and saps are still weak. In northwestern Louisiana, 
while the present demand is not as strong as it was 
two or three weeks ago, manufacturers refuse to reduce 
prices, and are said to be sticking for the recent ad- 
vances. Millmen could place a good deal of business 
at lower figures but are eaid to be rejecting these offers. 
The principal call from the Louisiana mills is for heavy 
timbers, shipments going principally to Texas, Oklahoma 
and Kansas. Some of the mills are said to be shipping 
lumber tc Mexico, these shipments being made through 
Sabine Pass and Port Arthur. In the Missouri-Kansas 
district in the middle Mississippi Valley severe rains 
last week slowed down demand for yellow pine materially, 
but it is believed that with the coming of settled weather 
there will be a steady calling for pine, as inquiry is 
healthy at this time. The outlook from the country dis- 
tricts is most encouraging. Conditions in the central 
South and on the south Atlantic coast are not ideal, 
although a slight improvement is shown in both the 
foreign and domestic demand. The export trade is 
heaviest from the River Plate, which market has been 
stagnant for months. At “Mobile little improvement is 
noticeable. Florida mills do not expect much improve- 
ment in trade until such time as the north Atlantic 
States shall get into the market for all kinds of building 
material. At Chicago actual yard and consumptive 
demand in the vicinity of the city is not large, although 
considerable lumber has been sold for immediate local 
needs. These needs are expected to be greatly augmented 
as soon as the brick manufacturers have ironed out their 
The Rock Island has 
recently placed a good sized order for yellow pine, 


trouble with their employees. 


although the figures were said to be low. Car companies 
have also been doing considerable buying recently. Re- 
tail stocks in the country continue to be reported below 
normal, but as a general rule yard men are not buying, 
except as they need to replenish assortments, 

* * * 

No especial rush movements. are noted in northern 
pine markets, but white and norway pine are held in 
strong hands and the prices will not suffer in conse 
quence. At Minneapolis some increase is noted in 
the volume of trade, especially in the city. Country 
roads are bad and the yards have not had much farm 


trade, but a lot of it is in prospect, as the farmers of 
the upper Mississippi Valley have had an abundance 
of rain and snow, which has insured plenty of moisture 
for putting in the crops. Seeding promises to be fairly 
early, as there is practically no spring: plowing to be 
done and the frost is pretty well out of the ground, 
The box business is said to be fair. The sash and 
door trade, however, is quiet, but it is expected to im 
prove with the coming of real building weather. Much 
lumber has already been contracted for and stocks 


have therefore been greatly reduced. 


As the year advances little improvement is notice- 
able in Pacific coast conditions, as to demand or values. 
There are no notable features except a slight flurry in 
red cedar shingles, which has helped to stiffen the 
prices on clears. Whether this is just a flash in the 
pan is hard to say. Manufacturers are keeping close 
tab on conditions and they hope that there will be no 
retroactive effect to influence the market further. In 
spite of the low cargo rates now in effect not much 
activity is shown in the foreign demand. Mills on 
Commencement Bay report that prices are still low and 
unstable. A fair volume of vard stock is being moved 
and drop siding and dimension are just a little firmer. 
Railroad buying is low. Cargo trade is light. Con- 
ditions are improving in California, A big crop 
fruit and everything that is raised—is assured by 
ample rains. The orchards are in splendid condition. 
The volume of fir business is gradually increasing. 
Redwood lumber is still improving and prices are well 
maintained, especially on clears. All the redwood mills 
are in steady operation. The season is just opening in 
the Sierras, with prospects of a large cut of sugar pine 
and white pine. Flathead Valley mills are reported 
as being well supplied with orders and working their 
shipping departments to practically full capacity. This 
increase in demand is due to the heavy increase in the 
number of settlers in eastern Montana. Crop condi 
tions in eastern Montana and the Dakotas are excellent 
and a bumper crop is predicted, unless there is a 


drouth later in the season, 


The hardwood market is perhaps a little more active. 
Furniture manufacturers are said to display a little 
more interest, but most of the current buying is still 
for immediate purposes. Box manufacturers are said 
to be doing a good business and the movement of lower 
grades of cottonwood and gum is heavy. Oak is mov 
ing fairly well, although there is not the snap to the 
market that was expected with the opening of the 
spring season. Some sap gum in the better grades is 
being sold, but red is not moving readily. Ash is going 
forward in all grades. The northern hardwood market 
is very strong. The input of logs this vear was below 
the estimate, therefore prices are not expected to re 
cede from the present point. Prices are firmer today 
than they were a year ago. Stocks are not large. 
Birch, maple, beech and elm are all wanted. 

* % * 

All reports from cypress centers indicate a good, 
strong demand for the wood, especially for yard stocks. 
Cypress mills report satisfactory order files, with 
straight cars more numerous than six weeks ago. Fac 
tory inquiries are heavier, although this branch of the 
industry has not reached the proportions that were 
expected, 


Hemlock demand is fair and it is expected to become 
larger as the building season advances. Manufacturers 
are in a good position; dry stocks are not heavy, but 


seem to be sufficient for current needs. 


The North Carolina pine trade has not shown -any 
improvement the last week. In rough lumber No. 1 
inch edge is active, with prices showing an upward 
tendency. Most of the mills are reported oversold on 
this item. In the metropolitan district demand is dull 
and prices lag. At Buffalo rain had a bad effect on the 
trade last week, with the result that orders were few 
and far between. In New England trade is small and 
concessions are reported to land the business that 1s 


going. 


The feature of the spruce market is the demand for 
dimension. Frames also are more active than for some 
time. In New York City the building market is de- 
veloping so slowly that the mills are making little ef 
fort to move their stocks; in fact, very little stock is 
being pushed for sale, as the manufacturers are con- 
fident that they control the situation. 








nK 
ql 
at 

of 
th 
fi 
a 


fis 
Or 








in 
le 


1e 


10 


in 


he 


he 


ng 
et 


ne 
Ts 


ut 


hy 


rd 
on 
ull 


he 


Ww 


ApriL 11, 1914. 





AMERICAN LUMBERMAN 














Last week in railway and investment circles there was 
a revival of hope that the eastern lines would be granted 
increases of rail rates, though it was difficult for the 
ordinary readers of reports to see on what new develop- 
ments any such expectation could be postulated. Cer- 
tainly late hearings before the Interstate Commerce 
Commission were not fruitful of results very encouraging 
to the petitioning railroads. Clifford Thorne’s questions, 
as spokesman for the western State railroad commissions, 
have elicited sufficient admissions from the railroad men 
to show that, so far as earnings go, up to the end of 
last year the returns had been good. Yet the finances 
of the companies had become so desperate as to be 
deemed a positive and serious crisis. A late hearing 
brought out that the New York Central, the Pennsylvania 
and the Baltimore & Ohio in 1913 made a combined 
showing of traffic and earnings that indicated a more 
prosperous condition than in any previous year. It is 
now predicted, however, possibly for effect on the rate 
question, that the railroads of the country during the 
current fiscal year will run behind in net earnings those 
of 1913 to the extent of $90,000,000 to $100,000,000— 
that is, after taxes shall have been paid. Preliminary 
figures show for January a decrease in gross of $16,- 
000,000 and in net of $12,000,000, Thus decrease in net 
for the current fiscal year will follow an increase in the 
fiscal year ended June 30, 1913, of approximately $77,- 
000,000. The figures as stated include all the large roads, 
totaling 225,000 miles of line. 


* * * 


On close observation it seems that the managers are 
especially apprehensive because of the falling off in 
traflic and earnings during the last February. But that 
can be accounted for by heavy snows and the severely 
cold weather that are liable to happen any winter. On 
the contrary, February, 1912, was an_ especially 
favorable month to railroad traffic. Thus it seems that 
the managers are drawing comparisons that would appear 
different if spread over, say, a ten-year period. When 
we take a survey of the entire railroad situation it ap- 
pears that what the magnates and traffic experts call a 
crisis that demands an immediate advance of rates is not 
so much the lack of traffic and earnings as the accumula- 
tion of bond and stock obligations that trails back to 
the building of the roads. During the process of expan- 
sion and improvements indebtedness has accumulated 
until it has become a burden that can not be borne under 
present financial conditions. That is, new issues of 
securities are not marketable in the present state of credit 
unless at great sacrifice of par value, and scarcely at all 
unless the issue is based on first rate properties. This 
is the predicament of the railroads and the reason why 
they are demanding the privilege of advancing rates. 
It is the mere matter of keeping up the credit of the 
roads, rather than any expectation that traffic and earn- 
ings will fall off. In fact, traffic and earnings on the 
present basis are bound to increase as the years pass. 
But expansion and facilities must increase, for there can 
be no such thing as halting in such matters until the 
utmost development in this country shall have reached 
the end, if that outcome can possibly be conceived. The 
present demand for a 5 percent advance in freight rates 
is less for revenue than for its effect on the security 
market. Petitioning roads scarcely expect that the full 
5 percent will be granted, but if they can get a part it 
will, it is believed, be an instant stimulant to a bull stock 
market and also will be a help to bond securities as well 
us an aid to the funding of millions in short term notes. 


* * * 


But the question arises: Can the Interstate Commerce 
Commission and the county whose interests that body is 
safeguarding afford to accept the present arguments of 
the railroads as a motive for a permanent advance in 
traffic rates? It is plainly evident that there are numer- 
ous conditions, running through a series of years, that 
will cause a swelling and receding of traffic volume, and 
consequent gross and net earnings. How can a blanket 
rate basis, covering a specified territory, be made to 
apply to varying conditions, such as crop yields, weather, 
competition between lines, the state of finance, differences 
between good and bad management, fluctuations in busi- 
ness, production and traffic demands, and dubious finane- 
ing on the part of the companies? Moreover, there are 
the labor questions that are constantly arising as costly 
interferences with the management of the roads, and 
with the change of State and national administrations 
there are political influences as affecting rates and earn- 
ings. to be considered. The entire problem is one of great 
perplexity and far reaching potentiality and must be 
solved as a sort of evolution rather than of immediate 
and radieal action. The railroads seem to have arrived 
at about this conclusion, for they are evidently bringing 
their minds to accept a fraction of the 5 percent asked 
for if they can not get the whole. What they seem to 
need and must have is something to stimulate the security 
market so that they can finance their obligations and 
raise more money for their exigent needs. 
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The representatives of the railroads before the Inter- 
state Commerce Commission at the end of the last week 
were surprised and disappointed when Commissioner 
Harlan announced that the date for the argument of 
counsel for the railroads would be set for April 27, as 
they had expected that it would be set earlier in the 
month and a decision rendered before the first of May. 
It was realized that the unlooked for delay meant that 
the struggle was not over. All concerned were forced to 
the conclusion that the commission did not regard the 
insufficiency of the present rate as established by the evi- 
dence and it was even said that the commission will have 
to render two decisions before the proposed advances 
can be made effective. Nothing of that import was ex- 
pected by the interested railroad interests. Yet they con- 
sole themselves with the belief that prospects are favor- 
able for eventually gaining the rate increases asked for, 
even if at the moment the advance shall not be all that 
was desired. In the meantime the stock market is mark- 
ing time until the rate question shall have been decided. 


* * * 


Serious comment is being made concerning the laying 
off of employees as showing the desperate predicament 
that has come upon railroad earnings and financing. It 
is noticeable, according to reports of superintendents, 
that, though many shop hands have been given vaca- 
tions, the men remaining are turning out much more 
work per hand than when full forees were employed. 
This is attributed to the anxiety of the men to hold their 
jobs through zeal for their employer’s interests. <An- . 
other thing to be taken into account is that the best 
men were retained while the less efficient were laid off. 
Thus the percentage of efficiency has been increased by 
a kind of weeding out process. This is an object lesson 
that might be utilized in the future to the pecuniary 
advantage of the railroad companies if it were not that 
the labor unions would take advantage of good times 
and the demand for labor to enforce the closed shop. 


* * * 


In respect to the demand of the railroads for an in- 
crease in freight rates it is said that President Wilson 
is in favor of it on the ground that it is necessary to 
save stockholders from loss of their investments, espe- 
cially in stocks. The President regards such people as 
innocent and guileless victims whose interests should be 
safeguarded. Those who see things through the eyes 
of politicians will readily accept the President’s view, 
for stockholders have votes as well as other people, and 
next fall’s congressional elections may show forth this 
fact to the detriment of the present administration. 
But to the citizen looking abroad from an elevated view- 
point it can scarcely be seen how a side issue like the one 
the President is entertaining can have much bearing on a 
question like the rate advance contention. 


* * * 


The railroads are said to be ready to agree with the 
commission that reforms in the financing and manage- 
ment of the greater trunk lines are imperative, but they 
will point out that the commission has had ample time 
and power to initiate and effect such reforms during 
the past period of prosperity, when readjustments would 
not so much have disturbed business as now, when depres- 
sion prevails and investors and bankers are wary and 
timid about taking hold of railroad securities and finan- 
cially backing railroad enterprises. Others agree with 
Louis Brandeis and contend that the holders of railroad 
securities are not entitled to sympathy, the result of 
which would be the burdening of the people with trans- 
portation charges. The argument is put forth in behalf 
of the opponents of rate advances that the railroads are 
as representative as the American republic, and that 
the shareholders of the transportation lines are responsi- 
ble for the management of their properties. 


* * * 


Satisfaction is being expressed by bankers and closely 
allied interests because the money condition over the 
turn of March and the beginning of April was notice- 
ably easy. This condition should continue unless the 
Eurppean demand for gold shall become greater than it 
has been heretofore. Those fully conversant with the 
European situation declare that Paris, Berlin and St. 
Petersburg are accumulating gold to an amount that 
a few years ago would have been deemed incredible. Such 
accumulations are declared to mean a ‘‘war chest,’’ and 
therefore a war measure held in readiness and therefore 
a menace to European peace. If it were not for this 
preparedness for war in continental Europe, it is con- 
tended, the Bank of England could reduce its discount. 
rate to 244 percent and France its minimum discount 
rate to 3 percent. That France does not thus reduce is 
considered by high authority a barometrical warning 
that should carefully be held in view by American. bank- 
ers and merchants. 

* * * 

This country had not lost gold up to a late date and 

had imported a little from Canada. There has been a 





late expansion of loans in New York which has reduced 
the surplus reserves in that banking center. At San 
Francisco gold coin amounting to $88,684,492 has ac- 
cumulated in the subtreasury, and the assistant treasurer 
there said that before long the accumulation, would reach 
$100,000,000, a part of which will be forwarded to New 
York, 
* * * 

The commercial paper market continues quiet. The 
market in Chicago shows that tendency and there is no 
sustained buying by nearby country banks. There has 
been a decrease in deposits of the larger reserve banks, 
reflecting spring demand for money in tributary regions. 
The resultant decrease of reserves has rendered banks 
in the reserve cities disinterested and measurably indif- 
ferent to commercial paper. The coming changes under 
the new currency bill also are having a restraining influ- 
ence upon bankers, as they are careful to keep their sur- 
pluses in sufficient preparedness for such assessments on 
stock as the federal reserve banks may make when they 
shall be open for business. Rates remain quiet and about 
stationary, though at the East there seems to be an easier 
feeling. Country loans at a late date remained at 514 to 6 
percent. In the Northwest money conditions lately have 
shown little change. Cotnmercial paper is quoted at 44%4 
to 5 percent. Borrowing is not on a large scale, as col- 
lections were good last fall, which placed merchants and 
other business interests in funds about equal to demands 
this spring. Bankers in the Southwest report a com- 
paratively light demand for money, but the agricultural 
demand is expected to make a larger call as the season 
advances. In that part of the country the prevailing 
bank rate on loans is 5 percent. 


~ * a 


The later feature of the bond market has been the con- 
tinued heavy demand for municipal issues. All invest- 
ment conditions are declared to favor this class of bonds. 
Corporate securities are likely to be looked at askance 
until after the railroad rate contention shall have been 
settled. Industrials are under about the same sort of a 
ban, especially those that are connected with iron and 
steel production and manufacture, which continues dull 
and more or less competitive in prices. Yet bond dealers 
in New York continue to report a steady absorption of 
such issues of the better grade. It was said in that bond 
center that prices of listed bonds last week showed little 
change, and, with some exceptions, the tendency was 
toward higher levels. Rock Island ¢ollateral 4s last week 
made a new low record at 345g. Such bonds are widely dis- 
tributed and many people are suffering from their decline 
in value. Missouri Pacific bends are strong, in face of 
negotiations for a transfer of the Gould interest in the 
property that proved abortive. Recent developments in 
the Pere Marquette negotiations seem to show that the 
original stockholders will get nothing for their certifi- 
cates. Altogether it looks as if several of the weaker 
companies in the final shakeout and reckoning will show 
little inside the shell of organization that they have 
maintained for years. It is a time when the railroads are 
going through a process that will fully disclose much 
that is not favorable to past management and financing. 
Neither will it all be chargeable to lack of revenue from 
freight and passenger rates. 


* * * 


The commercial agencies continue to make as favor- 
able reports of industrial and eommercial conditions as 
possible. They place emphasis on the claim that funda- 
mental conditions are sound and promising for better 
conditions. This has been their utterance ever since last 
July. Yet admission is made that business generally 
does not reflect the advance looked for in trade or indus- 
try. Speculation is considered a negligible factor, yet 
payments through the banks in March established the 
highest record for the year. April settlements developed 
no special pressure for accommodations, and discount 
rates were unaffected. However, there has been an in- 
crease in trading defaults among the higher rated 
concerns. 

* * * 


An eastern authority states that since the passage 
of the federal income tax law the market for municipal 
bonds has been better than it had been for years. 
Municipal bonds are now in especial favor because 
they do not have to pay an income tax and do not 
have to be reported in connection with it. Besides 
the greatest demand for investment securities at the 
present time is high grade bonds. Those familiar with 
the bond market say that a year ago few bidders could 
be found for municipal offerings. Now there are long 
lists of offerings, and prices crowd each other up sev- 
eral points above what would have been paid for the 
same securities last year. Investment houses can not 
get as many bonds as they need to satisfy the demand 
for them. Experienced and cautious dealers, however, 
fear that the market for municipals will become 
flooded, causing a resultant reaction in demand and 
prices. It is acknoweldged, however, that no such 
backset is now in sight. 
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DOMESTIC. 
General. 
Plans are being made for an aeroplane race from New 

York City to Bermuda about the last of June or the first of 

July. The prizes for the event may reach $50,000. 

The licenses of thirty-two reciprocal fire insurance com- 
panies have been revoked by the Missouri superintendent of 
insurance, the Misscuri State supreme court having ruled 
that the statute legalizing these industrials was unconstitu- 
tional. 

Aadrew Carnegie has set aside $100,000 as a pension fund 
for the benefit of the employees of the Zoological Park and 
the aquarium at New York City. The employees will con- 
tribute 2 percent of their salaries and the Zoological Society 
will administer the fund. 

Plans to erect at New York City a $25,000,000 group of 
buildings for the exposition of many subjects, ranging from 
aviation to gardening, were discussed at the first meeting of 
the Association for the Establishment & Maintenance for 
the People of the City of New York of Museums of the Peace- 
ful Arts. 

The Mutual Film Company, of Ohio and New Jersey, lost 
its snit to annul the Ohio film censorship law in the federal 
court at Cleveland. 

The Times-Democrai and the Daily Picayune, of New Or- 
leans, two of the oldest morning papers in the United States, 
will be consolidated, it is announced. 

Roy Francis, a San Francisco aviator, has been appointed 
a iirst lieutenant of the National Guard of California and 
instructed to establish a flying machine service. The hangar 
and aviation grounds will be located near Ingleside, a San 
Francisco suburb. 

Tae Secret Service April‘7 
new counterfeit national bank 
on the Crocker National Bank 


announced the discovery of a 
note of the series of 1902-1908 
of San Francisco. 

Cy Warman, “the poet of the Rockies,” 
April 7 at the age of 59. 


died at Chicago 


Tne Holland Society at New York City received a report 
April 6 at its annual meeting that its committee in charge of 
the plan to erect a monument to commemurate the Dutch 
settlement of New York has raised the money and will erect 
a statue of William the Silent in Riverside drive. 

St. Augustine, Fia., April 2 was swept by fire that caused 
a property loss estimated at $400,000. 

The United States Express Company has tentatively fixed 
June 30 as the time for ceasing its operations. 

Seven of the men indicted with the Sterling Debenture cor- 
poration for using the mails to defraud in the sale of worth- 
less stock were found guilty by a jury in the United States 
district court at New York City April 6. An investigation 
begun by the Post Office Department several years ago showed 
that the company had made $10,000,000 since 1910 in com- 
missions for the sale of the stock of struggling companies. 

Rear Admiral Robert E. Peary was awarded a gold medal 
by the Explorers’ Club at a dinner given at New York City 
April 6 in his honer to mark the fifth anniversary of his 
discovery of the north pole. 





For the first time in fifty years, a regular freight and pas- 
senzer service between New York and the ports of the Levant 
and the Black Sea will be established next month by the 
Hamburg-American Steamship Company. 

Aviator Harry Powers, accompanied by Jay McCarthy, a 
pewspaperman, is preparing to make a flight in a hydroaero- 
plane across Lake Michigan the latter part of April. He 
expects to make the flight from Chicago to Whitehall, Mich., 
in two and one-half hours. 

Mrs. Lillian M. N. Stevens, president of the National 
Woman’s Christian Temperance Union, died ai Portland, Me., 
April 6. 

Alleging violation of the antitrust laws in entering into 
an agreement for the suppression of competition in the mov- 
ing picture business with another concern, tlic attorney gen- 
eral’s department April 3 instituted suit in the district court 
at Austin, Tex., for maximum penalties of $150,000 against 
the William H. Swanson Film Company, of El Paso. 

Charles Kelley, leader of the unemployed which at one 
time numbered 1,800 men, was convicted at Sacramento, Cal., 
recently for vagrancy. 

At the convention of the American Chemical Association 
at Cincinnati, Ohio, April 7, Prof. W. D. Baneroft, of Cor 
nell, said he had produced a light without heat by electricity 
under certain conditions, but as yet it is not commercially 
available. 

The suit of the Federal Government against the Delaware, 
Lackawanna & Western Railroad Company and the Delaware, 
Lackawanna & Western Coal Company for alleged violation 
of the commodity clause and the Sherman anti-trust law 
was dismissed April 7 by the United States court at Tren- 
ton, N. J. The court holds that there is no United States 
law or decision prohibiting the same set of individuals hold- 
ing stock in two distinct corporations, even if they may be 
engaged in kindred business. 

K. F. Shah, the new Chinese minister to 
States, arrived at New York City April 5. 


the United 








Oscar W. Underwood was nominated for United States 
Senator from Alabama in the Democratic primaries April 
6, defeating Congressman Richmond Pearson Hobson. 

Washington. 


A joint resolution to amend the constitutien tu provide for 
woman suffrage was introduced in the House of Representa- 
tives April 6 by Congressman A. Mitchell Palmer of Pennsyl- 
vania. The resolution provides that S percent of the legal 
number of voters of sny State may petition and have submit- 
ted tu the voters of such State the cuestion of granting 
women equal suffrage. 

By a vote of 37 to 27 the Senate April 8 coniirmed the 
nomination of Winthrop M. Daniels, of New York, to be a 
member of the Interstate Commerce Commis-ion. 

The reserve bank organization committee April 2 an- 
nouncea the selection of the following cities for the location 
of federal reserve banks under the new currency law: 
Boston, New York, Philadelphia, Cleveland, Richmond, At- 
lanta, Chicago, St. Louis, Minneapolis, Kansas City, Dallas 
and San Francisco. 

The House April 1 passed a bill authorizing pensions for 
widows and minor children of the officers and men who 
served in the Spanish war, the Philippine iusurrection ana 
the Boxer uprising in China. 

To protect sharehclders »f corporations iz interstate com- 
merece, Senator Kenyon of Iowa has introduced in the Senate 
a bill authorizing the attorney general to bring suit to 
recover the amount lost to shareholders through mismanage- 
ment or theft on the part of the officers and dircctors. 

Secretary of the Navy Daniels April 5 an order 
strictly prohibiting the use or introduction for drinking pur- 
poses of alcoholic liquors on board any naval vessel or 
within any navy yard or station. This order, which will 
abolish the ‘“‘wine mess” of the officers, was issued on recom- 
mendations of Surgeon General Braisted. 


issued 


The House of Representatives April 3 
mileage allowance for Congressmen. All proposals for reduc 
ing the allowance to actual expenses were voted down as 
they have been for years past. Tweénty cents a mile is the 
present scale. 


refused to cut the 


President Wilson April 2 sent a message to the House of 
Representatives asking for an appropriation of $500,000 
for a governmental exhibit at the Panams-Pacifie Interna- 
tionai Exposition at San Francisco. 

During the first five months under the new tariff law the 
imports of paper for use in printing newspapers and books 
aggregated 257,000,000 pounds, or double the amount used 
the same period the previous year. At the present rate 
of importation the Bureau of Foreign and Domestic Com- 
merce April 5 estimated the totai imports cf printing paper 
in the fiscal year ending June 50 next at «approximately 
535,000,000 pounds compared with 120,000,000 in 1912. 

Committees of the National Assembly of Civil Service 
Commissions and the National Civil Service Reform League 
in joint conference are prepzring 2 proposed model 
service law for State and municipal governments. 


civil 


According to the March statement of the Treasury Depart- 
ment customs revenues amounted to about $26,000,000, which 
is about $1,500,000 less than the Payne-Aldrich law pro- 
duced in March, 1918. The average decrease in customs 
revenues for the six months the Underwood-Simmons act 
has been in operation is placed at about $4,000,000. The 
annual reduction is estimated at about $45,000,000. 

That the trunk line railroads had obtained a monopoly 
of package shipping on the great lakes, H. C. Barlow. 
traffic expert of the Chicago Association of Commerce, told 
the Interstate Commerce Commission April 7. 

The judiciary committee of the House April 7 voted to 
censure Representative J. T. McDermott of Chicago for his 
participation in the lobby scandal. It will not recommend 
his expulsion. The committee exempted from punishment 
of any kind the officials of the National Association of 
Manufacturers for the offenses which were exposed by Mar- 
tin M. Mulhall. 

The investigations by the Department of Justice of the 
contracts which American packers have for refrigerating 
space on steamships plying between Argentina and _ the 
United States failed to show any violation of the anti-trust 
act. ° 

Representative Rainey of Illinois, before the House rules 
committee April 7, argued for a favorable report on his 
resolution providing for a congressional investigation of the 
Mississippi River Power Company, owner of the great Keo- 
kuk dam, which he charges is operating as a part of the 
water power trust recently exposed by the Government. 





A big Chicago building full of reasons 
why wood is superior; another big build- 
ing in New York equally well filled; and 
both full of reasons why you should at- 
tend and improve your knowledge of the 
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FOREIGN. 
The American embassy at Constantinople 
a dispatch deciaring that all the Christians 


April 4 received 
and foreign resi- 
dents at Bitlis, in Turkish Armenia, were safe and had not 


been molested during a recent Kurdish raid. ‘The mission- 
aries at Bitlis report that the Kurds were driven off. 

Prince William, the new ruler of Albania, April 4 an 
nounced his intentions of taking the field und leading th» 
Albanian troops against the Greek insurgents who have 
taken the town of Koritza which was reporied captured and 
partly destroyed. A general mobilization of the Albanian 
forces is ordered. 

The work of remodeling the new Chinese constitution, 
which is now under way, when completed will establish the 
president Aas a complete dictator. 

Finance Minister White in his annual budget speech before 
the Canadian House of Commons April 6 ‘unounced an in- 
crease of importgduty on a number of iron and steel sched- 


wes. The changes take effect imniediately 
With a device of his own invention an clectrician, Senor 


Iglesias, April 5 at Madrid, Spain, lighted and extinguished 
ut will fifteen electric placed at a distance of 600 
yards. Scientists expect the discovery will reduce the cost 
of production of current for industrial purposes. 


bulbs 


A bomb placed by suffragists April 5 in the famous Church 
of St. Martin in the Fields on the northeast corner of 
Trafalgar Square, London, exploded, shattering two stained 
glass windows and wrecking a bench below the pulpit. 

Prince Heary of Prussia, accompanied by Ramon Barros 
Luco, president of Chile, April 3 inspected twelve corps of 
the Chilean army in the presence of 50,000 spectators at 
Sartiago. 

The Canadian Bar Association was organized at Ottawa, 
Ont., recently by representatives of the bar from different 
provinces. J. A. M. Aiken, K. C., M. P., of Winnipeg, 
elected president. 

The largest consignment of Chinese ever shipped 
from the Orient to America was received at Vancouver, B. C 
April 6 on the steamship Hmpress of Russia. 


contains 6.792,360 eggs. 


was 
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The shipment 
By a vote of 356 to 276 the British Commons 
April 6 defeated an amendment for the rejection of the home 
rule bill. Without division the Dill for the third time went 
to its second reading in the House. 


House of 


Drill Instructor McMenemy of the Ulster volunteers at 
Dungannon, County Tyrone, Ireland, was found seriously 
injured and unconscious on the roadside. It is reported 
that he was assaulted by Nationalists. 


The treaty between the United States and Colombia, set 
tling the Panama controversy, was signed April 7 at the 
State Department of Colombia by the American minister, 
Thaddeus A. Thomson, and representatives of the Colombian 
Government. It is understood that the treaty provides that 
the United States shall pay to Colombia a lump sum of 
$25,000,000 in full payment for the loss suffered by the lat- 
ter country when Panama seceded and transferred the Canal 
Zone to the United States, for the exclusive rights of an 
interoceanic canal through Colombian territory and for a 
coaling privilege on the Colombian coast. 

The application of the Women's Right League of France 
to have its members register as voters for the coming elec 
tion was defeated by a decision of the Court of Cassation 
pronounced April 7. 

Viscount Keigo Kiyoura April 7 informed the Japanese 
emperor that he had been compelled to give up the task of 
forming a cabinet to replace that under the premiership of 
Count Yamanoto. 

King Gustave of Sweden, who is suffering from an in 
ternal complaint, must undergo an operation, according to 
Prof. Wilhelm Fleiner, the specialist, who called to 
Stockholm from Heidelberg. 


was 


A dispatch received at Rio de Janeiro, Brazil, March 27 
states that Col. Theodore Roosevelt and his exploration party 
are proceeding Jown the Dunieda River on their way to 
Manaos, Brazil. The territory has never before been ex- 
plored. 

The Belgian Government is sending three so-called sliding 
motor boats to the Congo for river traffic. The boats are 
fifty-seven feet long and have a draught of only twenty- 
seven and one-half inches. They are driven by motors of 
300 horsepower and have an ordinary speed of twenty-three 
miles an hour. 

A silver salt cellar from the late Lord Ashburnham’s col- 
lection, believed to be the earliest standing salt cellar in 
existence, was sold at auction for $28,000 at London March 
24. The relic dates from the period of Henry VII. 

‘Torreon, Mexico, was captured by the vebels April 2 
after eleven days of severe tighting in which the federals 


lost over 1,090 killed and many taken prisoners; the 
rebels lost 1,500 wounded and 500 killed. 
The sealing steamer Bellaventure arrived at St. Jobn, 


N. F., April 4, bearing sixty-nine of the dead and fifty of the 
crippled survivors ef the blizzard that overtook seal hunters 
froia the steamer Newfouncland on the ice floes near Belle 
Isle Straits March 81. 
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A LUMBERMAN’S OBSERVATIONS ABROAD 








Among the sixty-five representative members of the 
Illinois Manufacturers’ Association who left this city 
early in February for a tour of South American cities 
on a missionary tour in behalf of Illinois trade with 
the countries to the south was Herman H. Hettler, the 
well knoavn Chicago lumberman. In response to a re- 
quest Mr. Hettler promised to write for the AMERICAN 
I.UMBERMAN some of his observations while abroad. The 
following is in effect the first of a series of letters ex- 
pected from him. The initial letter, while it has but 
little of a lumber flavor, is interesting as recording the 
impressions of a keen observer. 

Leaving New York February 7 cn steamship Vaubam, 
at 1 p. m. the usual hustle and bustle attending the 
departure was somewhat greater than usyal. Many 
friends came to bid.us good-bye, paying a visit of one to 
two hours on the boat. When we left New York it was 
cold; heavy clothing, wraps and ulsters were decidedly 
comfortable. Three days later all was changed. Win- 
ter clothes did not look or appear right; white clothing 
and shoes began to make their appearance. For the 
benefit of others who may contemplate making this trip 
the following suggestions are offered: As to clothes, be 
prepared for the first three or four days for clothing 
tor fall and winter wear; after that time, white outing 
suits and then the lightest kind of linen clothes. White 
canvas shoes are considered much more comfortable than 
buckskin, but are not as neat in appearance. For the 
ladies the same general suggestions, but they will be par- 
ticularly well dressed with a light coat made Norfolk 
style, which ¢an be worn with several different skirts. 

Four days out of New York the crew were all in white 
suits, buttoned up to the neck, and presented a very 
handsome appearance. 

Lincoln’s birthday was appropriately celebrated as 
we were passing through the islands on the way to Bar- 
hados. We were favored by a few remarks by Col. 
Page Bryan and Col. George Roper, and the principal 
address, which was very interesting and entertaining, 
was by the Hon. Samuel Alschuler of [llinois. All dur- 
ing the day we were passing through the Islands. The 
scenery is interesting, but from my viewpoint is not as 
beautiful as Georgian Bay. As a comparison, however, 
Georgian Bay August weather can be enjoyed in Febru- 
ary here. 

A sight which afforded great amusement and enter 
tuinment was that of the divers. There were probably 
fifty boats of various styles, boards put together to re- 
semble a row boat, manned by from two to four negroes 
each, They were rowing, or paddling, alongside the 
boat as we came in, keeping up a continuous conversa 
tion, or calls, for the purpose of inducing the passengers 
to throw coins overboard. ‘Their movements in the water 
were very swift and as graceful as could be. 

We anchored and the doctors made short work of their 
regulations, the gangway or stairs being lowered, and 
our parties in twos, fours, sixes, as fancy dictated, trusted 
themselves to the boatmen. We had been warned not 
to pay the men when landing, but to promise to pay after 
they had safely deposited us back at the boat. This in- 
sures you the retention of the boat and crew for the re- 
turn trip. If you pay they are quite likely to be lost. 

Tendered a Luncheon. 

Members of the committee were invited to luncheon 
at the Barbados Club, tendered us by J. H. Hamline, 
of J. H. Hamline & Sons, of Little Rock, Ark., and 
Portland, Me., exporters of staves, shooks, etc., and they 
lave been established for nearly seventy-five years—a 
very delightful party—J. O. Wright, of Collymore & 
Wright, lumber merchants, and a member of the execu- 
tive council of the island; Dudley Leacock, of Musson, 
Son & Co., importers, lumber, ete.; Jason Jones, Jones 
& Swan, importers; Dr. Chandler, president of the execu 
tive council of the island; Mr. Phillips, acting colonial 
secretary of the island, which is the next position to 
the governor; Mr. Hanchel, agent for the Lamport & 
Holt Line, general shipping agent; Chester W. Martin, 
of Detroit, Mich., United States consul; Mr. Beck, Dan- 
ish consul to Chicago; Col. Page Bryan and Messrs. 
Hurley and Pachen. The luncheon was a delightful affair 
and consisted of a large variety of liquid refreshments, 
among which may be mentioned the ‘‘Swizzel,’’ which 
was served first in the nature of a cocktail. It is some- 
what bitter, being an essence of a root, and apparently 
lays the foundation for a happy time. The food con- 
sisted of various peculiar dishes, all of which were good. 
Very informal talks were indulged in by all, the words 
were pleasant, but the gracious manner in which they 
were conveyed could not help but impress you with actual 
friendly feeling. 

Later Chester W. Martin looked after the entertain- 
ment of Colonel Bryan and myself, taking us about the 
city in a very comfortable victoria drawn by one horse, 
for which he advised us he paid for the driver ete. $35 
a month. Mr. Martin’s home is situated in a park, sur- 
rounded by mahogany and other varieties of trees, flow- 
eis, shrubs ete. The driveway and entrance to his home 
are very elegant. The house, a low building, with dcors 
and windows extending from the floor to the top of the 
ceiling, is immaculately clean, even for this clean city. 
The building was constructed ninety-eight years ago. 

"he floors are those which were originally laid and from 
the best information that I could obtain consisted of 
Maine pine, but it looks more to me like tamarack, or 
American larch, 6- to 8-inch widths, slash sawed. It has 
been worn, or polished, to a perfect smoothness. This 
floor looks as good as new and apparently will last indefi- 
nitely. The house is largely open and while we were 


talking a bird, which appeared entirely at home and 
tame, flew in the room. At our luncheon all of our 
guests testified in beautiful language as to the business 
abilities and social capacity of Mr. Martin, our consul. 
He is a quiet and unassuming man, but as pleasant and 
agreeable as one could possibly meet. He seems to be 
informed on every point of interest applying to business 
and social subjects. 


Lumber Used in Barbados. 


Barbados has a delightful climate, warm in the sun, 
but with cool breezes. The lumber in general use con- 
sists of yellow pitch pine, shipped from our southern 
States; spruce and hemlock from Nova Scotia, and some 
white pine from there and Canada. Pine and cedar 
shingles from Canada are also used. Importation of 
shingles in 1912 amounted to about $57,000. Lumber im- 
portations, for the same period, from the United States, 
approximately $100,000; from Nova Scotia, Canada ete., 
approximately $157,000. Small boats can make the de- 
liveries without breaking cargo in a river harbor. All 
lumber comes here rough and is planed and sawed by 
hand. Oak staves, sawed by hand, are shipped in for 
barrels. The heads are sawn with buck saws from 
boards. They will not take manufactured heads which 
have heen shipped here, although they are a great deal 
cheaper. Pitch pine, without sap, is largely used for 
flooring as it keeps out the ants and other insects. Men 
were sawing with hand saws a mahogany log, which was 
fairly round for the purpose of making a wagon wheel; 
progress, about an inch an hour. Think of planing lum- 
ber with a jack plane! When I heard of this I immedi- 
ately thought of the wonderful possibilities of wood- 
working machines. Four hours later [ changed my mind. 
Labor is plentiful and, you will note, very cheap. Work 
is only in limited supply, and until more work is in sight 
it would seem wrong to bring anything here which would 
lessen the chances for employment, as to such time when 
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A Journey South. 


A Narrative in Verse. 


SHEFFIELD, ALA., February, 1914. 
Know you the southland country here 
In February’s time of year? 

Know you the southland country now? 
Too late to reap, too soon to plow, 
The South sits basking in the sun 
Till upward Summer’s sap shall run. 


The cotton fields are brown and bare, The brown and barren hills of noon 

But yonder ’round the courthouse Are silvered by the silvery moon; 
square And up the hill and down the rows 

The phantom cotton-picker goes. 


The philosophic mule is tied, 

‘The little Texas mare beside, 

While owners sit about the store 
To trade a little, gossip more, 

And look the Yankee stranger o’er. 


What is the subject of debate ?— 
And puzzle Woodrow Wilson now? 


These topics serve for every need— 
The cost of guano, price of seed, 


(So every silvery Luna seems 

The mother spirit of our dreams— 
To people the abandoned plain 
With all its human host again, 

To cheer the cruiser’s lonely camp, 
What weighty problems of the state The sentry’s solitary tramp, 

That fret the peaceful Bryan’s brow The sailor’s vigil on the sea, 

The fellaheen of Galilee. 

It is the hour that lovers love, 
That blends the firmament above, 
The renter’s half, the owner’s share, Celestial joy, with mortal mirth, 





a negro would feel the inclination, or 
taking a job. 
Everyday Conditions in Barbados. 

The entire island of Barbados occupies a space as 
large as four and one-half townships. Population 172, 
(00, 93 percent being black. Wages per day—laborers, 
12 to 24 cents; carpenters, 50 cents; plumbers, 80 cents 
etc. About 30,000 acres are under cultivation for sugar 
cane, and about 5,000 acres in cotton. The roads are 
fine, natural lime rock, tamped so that they become very 
hard. The tram company improves its portion by add- 
ing some oil so that the road becomes as hard as con 
crete. Everybody walks, or drives, on the streets; where 
the walks are supposed to be is a depression which is 
used for drainage. The street cars are pulled by small, 
but fairly energetic, mules. They are daily driven into 
the ocean for their morning bath, and are curried while 
in the water. Street car fare one penny, English money, 
namely, 2 cents; but there are four different lines, and 
payments are made in zones. You can ride about one 
half a mile for 2 cents. To ride the longest distance the 
fare is 8 cents. The cars are small, have flat seats and 
a strip about one and four inches wide serves as the 
double back. They do not look very comfortable; how- 
ever, they answer the purpose. All forms of convey- 
ances are to be seen—automobiles, motor cycles, bicycles, 
but the rig: principally used is a victoria-style drawn 
by one horse. Freight is transported in little carts, two 
and four wheels, drawn by donkeys. I saw a load of 
lumber, consisting of about 100 feet, drawn by two don- 
keys and apparently driven by two negroes. However, 
there were some loads that contained about 500 feet. 
Deliveries also are made by trucks with men as the mo 
tive power. The water works is-under one management 
all over the island. Water is very hard and obtained 
from deep wells. All rainfall is held as far as possible. 
Barbados is clean and healthy. They have mounted po- 
lice, which are very necessary for the proper movement 
of traffic in the narrow streets. When the officer issues 
an order, in settling a dispute, conversation on the part 
of the driver is avoided. I was informed, as applies: to 
the conduct of business and labor, that all are treated 
on their merits, namely, no discrimination between the 
whites and blacks. Socially the distinction is clearly rec- 
ognized, both being satisfied to associate with their own 
kind. The school facilities appear good; the children 
all appeared neat and clean as we watched them as we 

passed a school at recess. 
Everything is so new to me that my letter may be 
somewhat mixed. The trip is delightful and interest 
ing and, if you ever have the opportunity, make it. 


necessity, for 








What little children pay the price, 
To Cotton, king, made sacrifice! 
For into every cotton dress 

Is woven some unhappiness. 


I think, when God has counted up 
Our every sin, the bitter cup 

We pressed to lips of children small 
Will seem the greatest sin of all. 
The infant life should be so gay— 
We have so little time to play 

When age is here and children men 
Who nevermore may play again. 


But here they come before the dawn, 
Before the dark of night is gone, 


How wet the fields, how warm the air. And makes earth heaven, heaven Their little bodies wanting sleep, 


You northern farmers, planting grain earth.) 
Upon a prairie’s open plain, 


The cotton farmer’s crop to reap. 
All day beneath the blazing sun 





Think not the cotton grower’s lot 

A simple pleasure. It is not. 

The one-horse farmer of the South 

He has his flood and has his drouth 

And, ere he picks his yearly yield, 

Each Spring must buy again his field, 

Must spend the hard-earned profit 
which 

His cotton paid to re-enrich. 


The cotton fields are now the ghosts 
Of all the summer’s toiling hosts. 
Alone the musing stranger walks 
Through serried rows of sapless stalks. 
But when the evening wears to night 
The cotton fields again are white: 


So now the magic, mystic wand 

Is laid upon the fields beyond. 

The blossoms burst; the cotton boll, 
As wan and white as woman’s soul, 
Has turned the land of green below 
To stretching miles of Summer snow. 


And now the cotton-pickers come— 
Some singing songs, and sadder some 
Than all the slaves who ever trod 

A Roman floor and doubted God. 


We weep so much for little ones, 

The sons of Labor’s. stunted sons, 

In southern mill, in northern mine— 
O ecottonfields, what sins are thine! 





The little feet God made to run 
In childish frolic tread the rows 
Where the unthinking father goes. 


O droning legislatures, here 

Is business for another year; 

To save the child from parent greed, 

The infant from the father’s need. 

For, be they black or be they white, 

Let children have the children’s 
right— 


The right toe laugh, the right to grow, 
The right life’s happiness to know. 
Yes, better fields should rotting lie 
Than little children toil and die. 
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Frederick Weyerhaeuser, Master Lumberman. 


The Story of His Life Briefly Told—Early Training—His Entry into the Lumber Business—Winning the 
Confidence and Support of His Competitors — The Later Wonderful Development of His 
Co-operative Enterprises—His Family, and the Final Tribute at His Old Home. . 


Frederick Weyerhaeuser, of St. Paul, Minn., the 
great lumberman whose activities in timber and lumber 
reached over the central and western parts of the 
United States, died of pneumonia at his winter home, 
‘*Qak Knoll,’’ in Pasadena, Cal., 8:15 a. m. Saturday, 
April 4. Mr. Weyerhaeuser was born November 21, 
1834, in Niedersaulheim, Germany, a little village just 
south of Mainz in the valley of the Rhine. According 
to family tradition ancestors of the Weyerhaeusers 
came to Niedersaulheim about four hundred years ago 
and nearly one-half the stones in the village church- 
yard bear the Weyerhaeuser name. The family was a 
thrifty one and Frederick Weyerhaeuser’s father, John 
Weyerhaeuser, was a well to do small agriculturist. 
He died in 1846, when Frederick was about 12 years of 
age. 

Frederick was one of the eleven children, of whom 
only four girls and himself lived to reach maturity. 
He began his studies in the Protestant school of the 
village at the age of 6, and when only 8 years old 
he began to take his part in the work of the farm; 
later having to give up his studies and devote all his 
time to the farm. In 1848 he was confirmed in 
the German Reformed Church. At about that time 
there was a heavy emigration to the United States, 
and some members of the Weyerhaeuser family 
who had settled in western Pennsylvania in 1849 
induced the others to follow in 1852. Landing 
in New York in July of that year, the party pro- 
ceeded to Northeast, in Pennsylvania, about fifteen 
miles from Erie. At that place young Frederick 
Weyerhaeuser worked two years for a relative who 
was in the brewing business, receiving $4 a month the 
first year and $9 the second. He gave up this occupa- 
tion because he came to realize that many a brewer 
becomes his own best customer. Next he was employed 
on a farm at $13 a month for about a year. 

Reaching manhood and coming into his share from the 
sale of the old farm in Germany, Mr. Weyerhaeuser 
migrated to Rock Island, Il., in 1856. He first found 
employment with a railroad construction company 
which was building the Rock Island, Peoria Railway, 
now the Chicago, Rock Island & Pacific. Soon, how- 
ever, he secured work at a sawmill in Rock Island 
owned by Mead, Smith & Marsh. He was put to work 
as tallyman, also loading lumber and keeping account 
of the daily output from the one rotary saw and the 
mulay saw. One day at noon some farmers came in to 
buy lumber and with some misgivings he supplied their 
orders, receiving for the lumber $60 in gold; the sale 
was approved and Mr. Marsh after a time placed him 
in charge of the yard and local sales, and his advance 
in responsibility and pay was satisfactory. 

October 11, 1857, Mr. Weyerhaeuser married Miss 
Sarah Elizabeth Bloedel, who was born in the same 
village as himself but who had come to the United 
States with her parents when a child. In Rock Island 
she was living with her sister, Mrs. F. C. A. Denkmann. 
The young couple went to live in a small 2-story frame 
house that Frederick Weyerhaeuser had built in prepa- 
ration for married life. 

He continued in the employ of Mead, Smith & Marsh, 
who in December, 1857, decided to open a lumber yard 
at Coal Valley, Ill., to which the railroad had been 
completed, and Mr. Weyerhaeuser was appointed man- 
ager. The firm got into financial difficulties, and at 
the end of 1858 Mr. Weyerhaeuser took over the opera- 
tion of the idle mill at Rock Island, buying a raft of 
logs at Davenport and laying down the lumber in 
Coal Valley at a cost of about $8 a thousand feet. 
During 1859 he cleared $3,000, while for the second 
year of his operation his lumber business, grain han- 
dling and building construction netted him a larger 
sum. When the affairs of Mead, Smith & Marsh were 
wound up and the mill was offered for sale Mr. Weyer- 
haeuser tormed a partnership with his brother-in-law, 
F. C. A. Denkmann. The mill was bought in 1860 for 
$3,000, of which $500 was paid in cash. The capacity 
of the mill was 3,000,000 feet a year. In two years the 
indebtedness was cleared and within the next few 
years its capacity was increased to 10,000,000 feet 
annually. In September, 1871, Mr. Weyerhaeuser moved 
to Rock Island. Between 1858 and 1871 was a period 
of enlargement of the lumber business at Rock Island, 
Mr. Denkmann being in charge of the mills and Mr. 
Weyerhaeuser largely looking after the log supply. 
In 1871 a second mill in Rock Island was bought, known 
as the ‘‘upper’’ mill. Mr. Weyerhaeuser had added 
to his experience as a salesman an intimate knowledge 
of standing timber, of titles, of timber estimating, of 
logging; in a word, had become proficient in the 
lumber business from the stump to the consumer. 

In the early years of mill operation with limited 
capital, Weyerhaeuser & Denkmann secured their raw 
material from the river loggers, as was the case with 
most of the manufacturers along the Mississippi. But 
as the number of mills and their capacity increased 
and more logs were required operators began to con- 
sider the value of the white pine forests of the North 
and the desirability of supplying their own logs. Mr. 
Weyerhaeuser was among the first to hold that a suc- 








cessful mill must be backed by stumpage in large 
quantities. Therefore, in 1868, Weyerhaeuser & Denk- 
mann began to invest in pine timberlands on the Chip- 
pewa River and its tributaries, the profits from mill 
operations at Rock Island being largely employed in 
this manner. Other companies bought timber in the 
North, and production on the Chippewa and the upper 
Mississippi was increased enormously. The logs of 
the various owners had to be driven mixed down the 
streams to the booms and then sorted. To pick out for 
each owner the logs from one hundred or more camps 
in the North belonging to as many logging or lumber 
manufacturing concerns was an expensive and difficult 
undertaking. Also there were mills on the upper 
waters which had to pick out the best way they could 
the logs they wanted from the floating mass. This was 
done by stopping all the logs en route and picking out 
those wanted and repeating the process at the next 
mill down stream. Under this method the logs cut at 
each mill were scaled, the marks on them noted and 
the accounts adjusted at the end of the sawing sea 
son. While a strict account of the quantity and quality 
of logs was supposed to be kept, it became evident 
after years of trial of this haphazard method that the 
differences of opinion that arose between the operators 
could not be satisfactorily adjusted. 

Repeated conferences among the Mississippi river 
mill owners, participated in by Frederick Weyer 
haeuser, resulted in the suggestion that a logging com- 
pany be organized to protect their interests, especially 
on the Chippewa River. At a meeting held at the 
Briggs House in Chicago, December 28, 1870, the sug- 
gestion was made that united action be taken to pur- 
chase pine logs on the Chippewa and to drive them 
into Beef Slough, near the mouth of the river, where 
they could be sorted and whence they could be rafted 
and distributed to the parties in interest. The result 
was the forming of the Mississippi River Logging 
Company, a permanent organization being effected a 
few days after the Chicago meeting. 

The business carried on by the Mississippi River 
Logging Company was the purchase and sale of pine 
lands, the driving of logs on the Chippewa River, the 
purchase of logs and the sorting and brailing of logs 
at Beef Slough, Wis., and at West Newton, Minn. The 
logs cut from the lands of the company were distrib- 
uted to the members in proportion to the stock held by 
each. Logs put in by individual members were either 
brailed and delivered to the owners or bought by the 
company the same as outside logs, thus becoming a 
part of the common stock. The first operations of the 
company were not entirely satisfactory under salaried 
management. A reorganization was, therefore, effected 
and Mr. Weyerhaeuser, who was a principal factor in 
the organization of the company, was elected presi 
dent, September 5, 1872. In 1873 the Mississippi River 
Logging Company assumed control of the Beef Slough 
boom. 

The operation of the company did much to straighten 
out the log tangle on the Chippewa, but did not en- 
tirely relieve the situation. In 1881 the company se 
cured control of the Chippewa Lumber & Boom Com- 
pany, at Chippewa Falls, and in the same year was or- 
ganized the Chippewa Logging Company, which came 
to be known as the ‘‘pool.’’? The purposes of the latter 
company were to purchase and provide saw logs for its 
stockholders, to buy timber lands and timber and to 
carry on a general logging business. During the twenty 
years of its active existence more than ten billion feet 
of saw logs were handled and delivered to the stock- 
holders; one year’s operation covering 1,100,000,000 
feet. 

Many delicate questions were involved in the opera 
tion of the companies. It was necessary in order to 
safeguard the interests of all members to recognize a 
difference in the quality of the logs of the various 
camps, and many other problems involving absolute in- 
tegrity and faithfulness, as well as hard work, were 
involved. The work of appraisal was entrusted to a 
committee, of which Mr. Weyerhaeuser was a member, 
and, as is usually the case, the work of the committee 
was actually carried out by one man—in this case Mr. 
Weyerhaeuser. He was chosen, not merely because he 
was one of the heaviest investors, but because his busi- 


‘ ness associates—the other millmen along the river— 


had confidence in his ability and his absolute fairness. 

Mr. Weyerhaeuser’s interests now began to multiply. 
Opportunities for investment in new enterprises and 
the enlargement of old ones were brought to his atten- 
tion. As they met his approval he was able to bring 
to his support the resources of his associates in the 
logging companies who had come to have a high de 
gree of confidence in his good judgment. The experi- 
ence in the logging companies in the way of coépera- 
tion under Mr. Weyerhaeuser’s leadership was really 
the origin of what was called the ‘‘ Weyerhaeuser syn 
dieate,’’? which was a voluntary and more or less casual 
cooperation of these men with him in enterprises which 
he would recommend. 

In the meantime the Weyerhaeuser & Denkmann in- 
terests at Rock Island and elsewhere had been con- 


stantly enlarging. The Rock Island Lumber & Manu- 
facturing Company was formed, which included in its 
operations the manufacture of sash, doors and blinds as 
well as lumber, and having later a branch in St. Louis. 
The operations of Weyerhaeuser & Denkmann, so ably 
handled, were almost uniformly successful and the 
profits were available for investment in other direce- 
tions, 

Mr. Weyerhaeuser’s connection with the Mississippi 
River Logging Company and its operations have been 
gone into somewhat minutely in order that record might 
thus be made of the basis for Mr. Weyerhaeuser’s sub- 
sequent position in the industry. His activity of mind 
and his energy constantly demanded new outlets. He 
never had the lust for possession characteristic of 
many toreeful and able men, and though he was am- 
bitious for accomplishment he was satisfied with a 
modest share in each of the many enterprises he 
planned and carried out, the aggregate of which, how- 
ever, made him undoubtedly the wealthiest lumberman 
in the United States. In most of his companies his 
stock interest was commonly from 15 to 20 percent, 
rarely less, rarely more; and in all of these enterprises 
he looked upon his associates as partners whose inter- 
ests were identical with his own. 

The recent history of the Weyerhaeuser institutions 
is too well known in the lumber industry to need 
minute repetition. Their first great extension was in 
Wisconsin and Minnesota. In the former were great 
manufacturing plants at Chippewa Falls, Hayward, 
Lake Nebagamon, Rice Lake, Shell Lake and other 
points. In Minnesota were established plants at Clo- 
quet, Little Falls and Minneapolis. The latest of these 
great enterprises with which Mr. Weyerhaeuser was 
identified was the Virginia & Rainy Lake Company, 
at Virginia, Minn. Some of these plants were long ago 
cut out. Mr. Weyerhaeuser’s southern investments 
were never heavy compared with the others, but he 
and his associates secured large tracts of yellow pine 
timber in Louisiana, Arkansas and Mississippi. At 
Warren, Ark., is located the Southern Lumber Com- 
pany, one of the leading manufacturing institutions of 
the South. 

In a way the Northland Pine Company, organized to 
buy timber in St. Louis County, Minnesota, and now 
operating a mill in Minneapolis, was the connecting 
link between the Minnesota and the Idaho operations. 
This company was organized in 1899, and, after it had 
served its original purpose as a timber-buying and 
holding concern; its timber holdings in Minnesota were 
sold to the Pine Tree Lumber Company, of Little Falls, 
the proceeds being invested in Idaho. Then came a 
combination of the holdings of the Northland Pine 
Company and the Wisconsin Logging & Lumber Com- 
pany, and the Potlatch Lumber Company was organ- 
ized to take them over. Prior to that the Humbird 
Lumber Company, at Sandpoint, Ida., had been or 
ganized. 

At about that time the Northern Pacifie Railway 
Company was in possession of a large acreage of tim- 
berland acquired by grant from the Government; but 
the railroad was in urgent need of money, and idle 
timber produced no revenue. This timber had been on 
the market for several years with no takers in large 
quantities and few in small, but finally Mr. Weyer- 
haeuser was persuaded to investigate the situation on 
the Pacific coast. With bis usual acumen and fore- 
sight he saw something of the future of that prop- 
erty; and therefore in 1900 the Weyerhaeuser Timber 
Company, the greatest of all the corporations in which 
Mr. Weyerhaeuser was interested, was organized to 
take it over. Nine hundred thousand acres of the 
Northern Pacific holdings in western Washington were 
thus acquired. The Weyerhaeuser Timber Company 
has sold several hundred thousand acres at going prices 
for standing timber, but has constantly increased its 
holdings by purchase of less accessible timber, both in 
Oregon and Washington, until now its holdings in 
Washington are estimated at about 1,500,000 and in 
Oregon at 450,000 acres. Some of this is cutover land 
or not especially well timbered, but most of it of good 
quality. In Idaho are five companies in which Mr. 
Weyerhaeuser was interested, having total assets of 
about $25,000,000. 

The lumber manufacturing enterprises with which 
Mr. Weyerhaeuser was connected produce many hun- 
dreds of millions of feet of lumber annually; but after 
all his chief interests wore in timber, manufacturing 


being in many cases merely a means of acquiring and 
carrying stumpage. His investments outside of the 


Jumber business were small in comparison, and yet he 
could hardly avoid, if he had eared to do so, codpera- 
tion with his friends in other lines of business. Thus 
he became interested in many banks, among them the 
Merchants’ National Bank of St. Paul, Continental 
& Commercial National Bank, of Chieago, the Third 
National Bank, of St. Louis, the First National Bank, 
of Duluth, and he was a director of the Great Northern 
and Chicago & Great Western Railway companies. 

With the extension of his northern and western 
operations Rock Island became unsuited for his head- 
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quarters and therefore he removed to St. Paul, of 
which city he has been a resident since April, 1891. 

Mrs. Weyerhaeuser, who was an ideal home-maker and 
the loyal supporter of her husband, passed away about 
two years ago, and the bereavement undoubtedly had 
much to do with Mr. Weyerhaeuser’s decline; but sur- 
viving him are, however, the seven children born to 
them, four sons and three daughters, all of whom were 
born at the old home in Rock Island. The sons are 
John P., Charles A., Rudolph M., and Fred E. The 
daughters are Elise, wife of Dr. William Bancroft Hill, 
a member of the faculty of Vassar College; Margaret, 
whose husband, J. R. Jewett, is a professor of Semitic 
languages at the University of Chicago, and Apollonia, 
wife of S. 8. Davis, of Rock Island, Ill., connected with 
the Weyerhaeuser interests at that point. 

It will be noted that a number of the letters from 
friends and associates of Mr. Weyerhaeuser speak of 
his sons as worthy inheritors of the responsibilities of 
the deceased. Mr. Weyerhaeuser was a believer in 
hard work. In the home the sons were trained by both 
father and mother in habits of clean living, respect for 
authority and for their fellow men; but for business 
lrederick Weyerhaeuser insisted that training in the 
hard, practical details was necessary, and so each of 
the sons served an apprenticeship in actual lumber 
work, 

John P, Weyerhaeuser, the oldest son, after his school 
days were over, entered the office of Weyerhaeuser & 
Denkmann and then served an apprenticeship with the 
Rock Island Lumber & Manufacturing Company. He 
finally became the general manager of the latter con- 
cern. In 1898 he assumed the very difficult task of 
managing the Nebagamon Lumber Company, of Lake 
Nebagamon, Wis. Of recent years he has resided in 
St. Paul, from which place he has interested himself 
in the various departments of the business. 

Charles A. Weyerhaeuser, the second son, was edu- 
cated in the Rock Island public schools and Phillips 
Academy, Andover, Mass. He began the lumber busi- 
ness under his brother, John P., but in 1891, upon the 
organization of the Pine Tree Lumber Company, he 
was placed in charge of its operations at Little Falls, 
Minn., where he has since resided. He is especially con- 
cerned with the Idaho properties. 

Rudolph M. Weyerhaeuser, who is in charge of the 
manufacturing concerns at Cloquet, was educated in 
the common schools, then in Phillips Academy, and 
was graduated from the Sheffield Scientific School at 
Yale in 1891. His training was under the direction of 
John P, Weyerhaeuser, and his first independent experi- 
ence was as manager of the retail yards operated by 
Weyerhaeuser & Co., from St. Paul. In 1896 he was 
placed in charge of the Northern Lumber Company at 
Cloquet, Minn. 

Frederick E, Weyerhaeuser, the youngest son, ac- 








quired his education at Phillips Academy and at Yale. 
After graduating in 1896 he went to Cloquet, where, 
under direction of Rudolph M., he spent five years in 
the business. In 1901 he went to Warren, Ark., and 
practically built the plant of the Southern Lumber 
Company there. In 1903 he removed to St. Paul, where 
he became principal assistant to his father. Each of 
the other sons was already at the head of important 
interests, while the burden of years and increasing 
details made such assistance to his father desirable, if 
not necessary. He has during the last ten years come 
to be recognized as the active representative of his 
father in the multitudinous enterprises in which he 
was concerned. 





CLOSING SCENE AT THE OLD HOME. 
[Special telegram to AMERICAN LUMBERMAN. ] 


Rock IsLanpD, ILu., April 9.—The body of the late 
Frederick Weyerhaeuser arrived at his old home, Rock 
Island, from Pasadena, Cal., at 10 o’clock Wednesday 
morning, and funeral services were held from his former 
residence here this morning. 

There was a large attendance of friends and business 
associates of the dead lumberman from St. Paul, Minn., 
and from the West and Northwest, three special cars 
which arrived this morning, bearing those who came to 
pay their last respects. : 

The funeral services were conducted by Rev. H. C. 
Swearingen, of St. Paul, assisted by Dr. W. 8. Marquis, 
of Rock Island, and Dr. Hill, son-in-law of Mr. Weyer- 
haeuser. The services were of the simplest character 
and were attended by immediate relatives and friends of 
the family only. 

The pallbearers were John P., Charles E., Rudolph M., 
and Frederick E. Weyerhaeuser, 8. 8. Davis and F. C. 
Denkmann. 

There was a wealth of floral tributes from all parts 
of the country and numerous telegrams were received by 
the family expressive of the general sorrow caused by 
the death of Mr. Weyerhaeuser. 

In Rock Island, Mr. Weyerhaeuser’s old home, where 
he received his start in the lumber business more than 
half a century ago, numerous expressions of the general 
sorrow were manifest. 

The flag on the Masonie temple was at half-mast and 
all of the industries in which he was interested as well 
as the banks of the city closed during the funeral hour 
this morning in respect for his memory. 

The people from out of town who came to the funeral 
were entertained at luncheon and this evening at dinner 
at the Rock’sland Club in behalf of the family by G. W. 
Wingaard, general auditor of the Weyerhaeuser com- 
panies, assisted by C. E. Sharp, assistant manager of the 
Rock Island Plow Company, Charles Esplin, manager of 
the Rock Island Sash & Door Works, and A. B. Duvon, 
general manager of the Rock Island Lumber Company. 








Among those who came to this city to attend the 
funeral were the following: 


é — T. M. Hodgman, St. Paul, Minn., president Macalester 
ojlege. 
tev. H. C. Swearingen, St. Paul, Minn., House of Hope 
Presbyterian Church. 
C. P. Noyes, St. Paul, Minn., Noyes Bros. & Cutler. 
A. H. Lindeke, St. Paul, Minn., Lindeke, Warner & Sons. 
I’. H. Thatcher, Winona, Minn., Laird Norton Company. 
N. H. Clapp, St. Paul, Minn., Clapp & Macartney. 


George 8S. Long, Tacoma, Wash., Weyerhaeuser Timber 
Conpany. 
ue J. Richardson and Mrs. H. J. Richardson, St. Paul, 
Minn. 


sone S. Culver, president Merchants’ National Bank, St. Paul, 
Minn. 

A. M. Chisholm, Duluth, Minn. 

C. B. Mills, Clinton, Iowa, L. Lamb Company. 

C. E. McGibben, Minneapolis, Minn., Northland Pine Com- 
pany. 
C. A. Barton, Minneapoiis, Minn., Northland Pine Com- 


H. Oldenburg, Carlton, Minn. 

H, C. Hornby, Cloquet, Minn., Cloquet Lumber Company. 

J. F. Wilson, Cloquet, Minn., Johnson-Wentworth Company. 

Huntington Taylor, Cloquet, Minn., Northern Lumber Com 
pany. 

Albert Cox, Cloquet, Minn., St. Louis River Mercantile 
Company. 

Hugo Schlenk, Cloquet, Minn., Northern Lumber Company. 

C. I. MeNair, Cloquet, Minn., Northern Paper Company. 

Sherman Coy, Cioquet, Minn., Cloquet Lumber Company. 

A. J. Taylor, Cloquet, Minn., Northern Lumber Company. 

John Dunlavey, Cloauet, Minn., Duluth & Northwestern 
Railroad Company. 

c. L. Dixon, Cloquet, Minn., First National Bank. 

Peter Rousseau, Cloquet, Minn., Northern Lumber Com- 
pany. 
* J. ©. Campbell, Cloquet, Minn., Cloquet Lumber Company. 

8S. J. Cusson, Virginia, Minn., Virginia & Rainy Lake Com- 
pany. 

W. C. Clubine, Park Falls, Wis., Park Falls Lumber Com- 
pany. 

TY. S. Whitten, Winton, Minn., St. Croix Lumber & Manu- 
facicuring Company. 

C. H. Werden, Mason, Wis., White River Lumber Company. 

H. H. Irvine, St. Paul, Mian., Thomas Irvine & Co. 

4. A. McDonnell, Chippewa Falls, Wis. 

Eugene O’Neal, Chippewa Falls, Wis., Chippewa Lumber & 
Boom Company. 

EF. L. Ainsworth, Chippewa Falls, Wis., Mississippi River 
Loeging Company. 


S. B. Nimmons, Chippewa Falls, Wis, Lumbermen’s 
National Bank. 
H. J. McKusick, Stillwater, Minn., Homeseekers’ Land 


Company. 

Kenneth McLeod, Chippewa Falls, Wis. 

L. S. Case, St. Paul, Minn., Weyerhaeuser & Co. 

J. W. Mahan, St. Paul, Minn., Weyerhaeuser & Co. 

Samuel Ackermann, North East, Pa. 

Fred Seisser, Buffalo, N. Y. 

George Ackermann, Cloquet, Minn., Northern Lumber Com- 
pany. 

Albert Caughey, Deshler, Neb. 

Rev. Rudolph Caughey, Lincoln, Neb. 

Wilfred Caughey, Kansas City, Mo. 

tolling A. Johnsen, Chicago. 

Drew Musser, Little Falls, Minn. 

J. T. Barber, Eau Claire, Wis. 

G. G. Moon, Eau Claire, Wis. 

William Musser, Iowa City, Iowa. 

«: W. Dulaney, Hannibal, Mo. 

G. W. Dulaney, jr., Clinton, Iowa. 

C. Musser, Muscatine, lown. 

Wilham Carson, Burlingtoh, lowa. 


Tributes in Appreciation of a Long Lite Worthily Lived. 


Won Success by Industry and Perseverance. 

I am greatly shocked by the news of the death of Mr. 
Weyerhaeuser, who, I understood, had rallied and stood a 
good chance of recovery. His life history is a remarkable 
instance of the success which follows industry and per- 
severance. He started at the bottom of the lumber and 
timber business and reached the pinnacle. He was a hard 
worker, well posted on the lumber and timber business in 
all its details. W. H. BONER. 

EVERETT, WASH. 





Ideal Type of Man. 


Frederick Weyerhaeuser was the ideal type of business 
man, 
He had done things. His achievements were real and 


brought to him the admiration and respect of his co-work- 
ers and friends. And through it all he maintained his quiet, 
simple dignity. He was forceful and he was never afraid, 
for he had no reason to fear. 

I was always impressed by his love for and interest in 
young people and children. He delighted to do for them 
and to enjoy their companionship. 

As one of the younger men who came in contact with 
him, I felt sure of his friendship, for 1 found him in- 
terested in me beyond necessity, and his wise and helpful 
counsel tied me to him and created in me a real affection 
for him. B.. We 

POTLATCH, IDA. 


LAIRD. 





Memory of Him a Rare Heritage. 


To those who have grown up under his guiding hand, and 
have intimately known his sweet nature, simple dignity, and 
have followed the workings of his masterful mind, it now 
all seems such a rare heritage. His old associates, in some 
cases for over a half century, had an affection and regard 
for him that was wonderfully beautiful. 

My father idolized him, and in their conferences Mr. 
Weyerhaeuser, wishing to accord his senior in years some 
little special recognition, would say: “Now, Mr. Lindsay, 
what would you like to do?’ This happened many, many 
times, but busy though his life was, he seemed never to 
forget this little mark of courtesy. 

In all of his business life, especially toward his com- 
petitors, the same spirit of kindliness was in evidence. He 
was ready to help them financially and through personal 
encouragement. 

Another very personal incident will perhaps be pardoned, 
for it so well tells the sweetness of Mr. Weyerhaeuser’s 
nature. I had up to the time not met Mr. Laird of Winona, 
one of Mr. Weyerhaeuser’s beloved associates, who has since 
passed on into the life beyond. In introducing me, Mr. 
Weyerhaeuser put his arm around me and said: “This is 
one of our boys, Mr. Laird, and I want you to know him 
better.” And it was all because I was the son of his dear 
old friend; but could I help loving him for it? 

DvuLutrH, MINN. GEORGE F. 


Friendship Was Valued. 


I met Mr. Weyerhaeuser when I first came to Minnesota 
thirty years ago, and his friendship all these years has been 
a constant source of pleasure. His judgment was always 
sound and every man that was associated with him profited 
by his advice. ‘Retiring by nature, he was a power in rec- 
onciling long-standing differences between men in the same 
line of business, and always brought about harmony when 
there were differences of opinion. He was nearly the last 
of the lumbermen who operated on the Mississippi south of 
Minneapolis. It was his personality that united them in 


LINDSAY. 


joining their interests in the Mississippi River Logging Com- 

pany, with headquarters at Beef Slough, Wis., which 

ganization made every member a rich man. He had a 

kindly, lovable nature, great energy and magnificent judg- 

ment. Hovey C. CLARKE. 
MINNEAPOLIS, MINN, 


Most Approachable of Men. 


Mr. Weyerhaeuser was one of the few men that money 
did not spoil. Despite his riches he was the most: approach- 
able man I have ever known, and I knew him from boyhood. 
My father and Mr. Weyerhaeuser were closely associated in 
the lumber and timber business. Seventeen years ago, when 
the Humbird Lumber Company was started at Sandpoint, 
Ida., I was selected to manage the business. Mr. Weyer- 
haeuser told me of my appointment to manage the company 
and said: “You go out there and take full charge. In get- 
ting familiar with the business in a new section I know full 
well that you are going to make some mistakes. We all 
make mistakes and you are no exception. The only thing 
that I wish and hope for is that you will not make the same 
mistakes twice.” 

Mr. Weyerhaeuser was very sympathetic, always ready to 
listen to any of his employees, no matter whether the man 
drew $40 a month or $1,000. He had the general confi- 
dence of all his associates and of everyone with whom he 
came in touch. T. J. HoUMBIrRD. 

SPOKANE, WASH. 





Honesty and Fairness Endeared Him to All. 


Frederick Weyerhaeuser was the father of and the leader 
in the lumber industry. My acquaintance with him dates 
back forty years, when I used to buy lumber from his saw- 
mill at Rock Island, Ill. His honesty and fairness in all 
transactions endeared him to all with whom he came in 
contact in a business way. His unfailing ——— and 
faith in timber stumpage were the sources of great wealth 
to himself and associates. He will be universally mourned 
by all who were fortunate enough to know him. 

Sr. Louris, Mo. S. H. FULLERTON. 





“Great Man, Full of Human Sympathy.” 

In the passing of Frederick Weyerhaeuser not only the 
lumber fraternity but the entire country has lost a great 
man, full of ituman sympathy, and a financier so capable 
of appreciating the burdens of his fellow men that his mem- 
ory will be cherished by all who knew him as long as life 
lasts. EVERETT G. GRIGGS. 

TACOMA, WASH. 





Success Built on Honesty, Industry and Ceaseless Appli- 
cation. 


There is probably little I can say in addition to what 
has been said and is well known to the American people 
relative to the work and worth of Mr. Weyerhaeuser. But 
when nature draws the curtain on a scene closing the ca- 
reer of some seventy years of industrial activity, beginning 
at the small end of a golden wedge that widened with the 
passing years and terminated in the fullest hopes, it is 
appropriate that we who have toiled in the same field of 
endeavor in a small way should say, as indeed we feel, that 
“he builded better than he knew;” first in laying his foun- 
dation on the solid rocks of honesty, industry and ceaseless 
application. ‘Thus with his course mapped out he held to 
it with a purpose as fixed _as the polar star. Yet with all 


the wealth he has gathered he leaves nothing greater to us 
than the four highly competent sons who are capable of 


carrying the immense responsibilities his genius has ac- 

cumulated. My sympathies are with them and theirs in 

their loss and bereavement. G. X. WENDLING. 
SAN FRANCISCO, CAL, 


“Leader of Sterling Worth and True Character.” 


We sincerely feel that by the death of Frederick Weyer- 
haeuser we have lost a leader of sterling worth and true 
character, who enjoyed the full confidence of all his asso- 
ciates. Those who have had the privilege of knowing him 
intimately will remember him not alone as the organizer 
and financier but as the true friend, the man of honor and 
true personality. R. H. McCoy. 

BONNERS FERRY, IDA. 


Great Because of Wisdom, Energy and Rectitude. 


Mr. Weyerhaeuser was the biggest man with whom I have 
ever come in contact, yet so plain and simple in all of his 
life that his career illustrates that the truly great are the 
simplest and most approachable of men. Mr. Weyerhaeuser 
possessed to a remarkable degree that rare attribute, dis- 
tinguished from smartness or knowledge; namely, wisdom. 
His judgment of men and business, his sense of justice and 
fairness, his old fashioned honesty and iutegrity can 
not be impeached. All this coupled with a boundless en- 
ergy and cheerfulness and buoyancy of spirit which were 
contagious to all who came in contact with him, rounded 
out the character of the biggest man I ever knew. And 
he was just as kind and fair and considerate as he was 
big. These qualities were fully appreciated by the lumber- 
men ef the Mississippi Valley years ago; and full recog- 
nition was given of his leadership until he had a following 
who were willing to cast their lot in any venture he would 
recommend and manage, and I have never heard of an 
instance where any one of his many associates had cause 
to regret the association. I have never heard of a single 
instance where Mr. Weyerhaeuser has taken advantage of 
another’s misfortune for his own benefit. His interests in 
lumbering were large and varied and yet he does not own 
a controlling interest in any of the companies he is con- 
nected with. His direction of them was owing to the fact 
his associates recognized his large ability and unflinching 
integrity. While a rich man, his wealth has been vastly 
overestimated. To all who knew him it was not his wealth 
that made him great, but his wisdom, energy and old-fash- 
ioned, kindly rectitude of character. 

TacoMA, WASH. 


GreorGE S. LONG. 


“Greatest Legacy Inspiring Memory of Achievements.” 


The entire lumber fraternity suffers in the death of Mr. 
Weyerhaeuser. His greatness was in his great simplicity. 
His was not the leadership of force, but the force of leader- 
ship, compelling by the majesty of affection and admiration 
for his sterling character. He drew and held command by 
the inspiration of his own soul, the nobility of pure man- 
hood. His greatest legacies are the inspiring memory of his 
achievements and the noble sons who have inherited his 
good name among his people. C. I. MILLARD. 

NORFOLK, VA. 


“Smile and Handshake for All.’’ 


Frederick Weyerhaeuser was the most loveable character 
that I ever had the good fortune to meet. He had a great 
heart and saw good in all things. In manner, he was sim- 
plicity itself and was always affable and approachable, and 
had a smile and a handshake for all. He was a truly great 
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man with a capacity for business that was truly marvelous. 
He could see the survival value in growing trees better 
than any other man of his day. His judgment was unerring 
and his faith in men was sublime. 

I remember once of his saying to me that he owed much 
of his success to the partners he had so wisely. chosen, and 
his faith in men. In his death the lumber industry has 
lost the greatest man of his generation. 

SPOKANE, WASH. A. L. FLEWELLING. 


Loss to Whole Country. 

I have known Mr. Weyerhaeuser for about twenty-five 
years, twelve of which I was in his employ. I feel that 
the death of a man of his type is a loss to the whole 
country and to the lumber business in particular. 

MINNEAPOLIS, MINN. EpGakR DALZELL. 





One of the World’s Greatest Lumbermen. 

Yes, I knew Mr. Weyerhaeuser. He was not only a very 
remarkable man, so far above the ordinary level of men in 
the qualities that characterized him that they amounted to 
genius, but he was also exceedingly interesting because so 
very human. 

His genius is shown not only by the outstanding magni- 
tude of his accomplishments in the mastery of men and in 
the creation and the growth of enormous business affairs 
which were handled with conspicuous success in good times 
and bad, but by the loyalty and affection of all those asso- 
ciated with him and their perfect trust in his business judg 
ment and integrity. His power of initiative, his quick de- 
cision, his contident judgment, his resourcefulness and his 
almost uncanny shrewdness would impress any man who 
had to deal with him, even on slight acquaintance. Success 
and praise and flattery did not disturb his personal poise. 
Ile had no false pride. At the time when he made his great 
purchase of western timber holdings from the Northern Pa- 
cific Railway he told me this story of himself: 

“When I first came to Rock Island another fellow and I 
got a job piling slabs at a sawmill for $10 a week. When 
it came about haif past 10 the other fellow would say to 
me, ‘Well, let’s go get a drink of beer,’ and I would say, 
‘No, I stay and pile slabs.’ Well, that other fellow he is 
ili Vet. 

He was not ashamed of his start. 

At another time, 1 made a deal with him involving a 
large sum of money for a company in which I was inter- 
ested. The terms had been agreed upon and the papers 
were ready for nature. Mr. Weyerhaeuser turned to me 
and said: “I want to have you indorse these notes per- 
sonally.” I replied: “But, Mr. Weyerhaeuser, that is not 
the trade; I am buying for a company and it would not be 
right for me to indorse these notes anyway, because I have 
only a half interest in the company. 

“Well, I don’t understand why you won't indorse that 
paper. I always indorse all the paper that I give for any 
of my companies. I just turn it over and put ‘F. Weyer- 
haeuser’ on the back. Of course,” he added, parenthetically, 
“IT am president and treasurer and I know what is going on. 

There are other great lumbermen, but whenever a list is 
made of great lumbermen it will have to include the name 
of Frederick Weyerhaeuser. GEORGE H. Hout. 

CHICAGO. 














“Set a Standard for Better Manhood.” 


It was with a deep feeling of pe rsonal loss and sorrow I 

ad your telegram announcing the death cf Frederick 
Weperhars user. To know him was to respect and honor him 
for those qualities of simplicity, thrift and integrity that 
set a standard for better manhood, and to love him for that 
broad charity that not only sympathized with the failings 
of others but gave a ready ear and helping hand to assist 
them over their difficulties. All honor to men of the char- 
acter of Frederick Weyerhacuser, for we ean sincerely say 
the world is the better for his having lived, 

SPOKANE, WASH. J. P. McGoupricxk. 


Absolutely Upright and Reliable. 

Mr. Weyerhaeuser had great faith in the future of tim- 
ber properties and of the lumber business, and he banked 
on that, but he owed his success also to the further fact 
that he was very careful in his work. While always ready 
to buy, he made sure always of what he was getting and 
never made bad purchases. He was one of the best men 
to do business with I ever knew. Everybody trusted him, 
and that is shown by the number of people who worked 
with him harmoniously in various. companies. He was 
absolutely upright and reliable in his dealings, and his 
associates had implicit faith in his ability, honesty and fair 
dealing. BR. H, CHUTE. 

MINNEAPOLIS, MINN. 


Christian Gentleman of the Old School. 

Mr. Weyerhaeuser was a business man of genuine breadth 
and vision. He saw earlier than any other man engaged 
in the lumber business its great possibilities and was able 
to associate with himself many strong men of divers in- 
terests and hold them loyal to himself and to each other 
through long years of intimate association. 

Personally he was simple and kindly and loyal, a Chris- 
tian gentleman of the old school, E. L. CARPENTER, 

MINNEAPOLIS, MINN. 


Sense of Justice a Dominant Trait. 


The news of Mr. Weyerhaeuser’s death brought to me and 
his many other friends and associates in his home city, St. 
Paul, a sense of keen, personal less. I have been intimately 
associated with Mr. Weyerhaeuser for many years in both 
2x business and a personal way, and count myself fortunate 
to have been considered his friend. 

To me the most impressive thing about Mr. Weyerhaeuser's 
life and character was his inborn sense of fairness and jus- 
tice and his ready charity in overlooking the shortcomings 
of others, coupled with a devout recognition of his duty to 
his Creator and his fellow men. His life was irreproachable 
and his keenest pleasure was in assisting some worthy per- 
son in the accomplishment of a worthy end. His judgment 
of men and human nature was tmerring, and this, coupled 
with business and personal frugality, contributed largely to 
his financial success. He accepted personal responsibility 
for the integrity of each institution with which he was con- 
nected, and would not hesitate in making personal sacrifice 
for the benefit of any business to which he had lent his 
name. 

In the death of Mr. Weyerhaeuser I have suffered the loss 
of a true friend and counselor and one whom it will be 
impossible to replace. D. S. CULVER, 

(President Merchants National Bank.) 

Sr. PauL, MINN. 





Was in Close Sympathy With Associates. 


Having been for over thirty years in close touch with the 
industry Mr. Weyerhaeuser so ably represented, I can speak 
with some degree of knowledge concerning his creative power 
and his remarkable business acumen. 

To me he appeared as a leader, always blazing the trail 
for others less venturescme to follow, and with his in- 
domitable courage, great mental capacity and almost psychic 
knowledge of men there was no such word as fail in his 
vocabulary of thought or action. He was one of the first 
to see the necessity for coéperation in our great industrial 
development, and he was practically the first to put into 
active operation the combination of economic forces that 
enabled the timber investor, the operator and the laborer 
to work together in such.a manner that each could realize 
his fair share of the results obtained. 

His genial nature and his democratic ideas of association 
brought him in close sympathy with those around him, with 
a resultant loyalty that assured success to his many co- 
éperative industries from their inception. These traits, com- 
bined with great executive power and untiring mental and 









physical capacity, contributed to make his work a pastime 

and life a pleasure; while his unquestioned integrity, his 

devotion to family, friends and acquaintances endeared him 

to all. The death of Frederick W eyerhaeuser leaves a void 

in the world of men. That void the memory of his sterling 

qualities alone will replace, J. D. Lacey. 
CHICAGO, 





Possessed Marvelous Insight and Untiring Energy. 


My acquaintance with Frederick Weyerhaeuser began in 
1876, at_ which time I quit school and took up office work 
at Beef Slough, Wis., in the office of the Beef Slough Boom 
Company and the Mississippi River Logging Company, 
through which associated organizations the interests of all 
the lower Mississippi mills were handled at that time, so 
far as the Chippewa River output was concerned. Mr. 
Weyerhaeuser was at that time a man of great activity and 
his energetic spirit was felt in all de partments of the oper- 
ations conducted by these corporations, of both of which 
he was president. 

Along about 1880 the “‘down-river” mills which made up 
the Mississippi River Logging Company jointly purchased 
the Union Lumber Company properties of Chippewa Falls, 
Wis., since known as the Chippewa Lumber & Boom Com- 
pany, including extensive timber holdings on the Chippewa, 
and, excepting a small initial cash payment, covered the 
consideration by mortgage bonds which were indorsed by 
each of the individual corporations of the purchasing syndi- 
cate and sold to Chicago bankers. The profits of the Chip- 
pewa Falls operations not only liquidated these deferred 
obligations, but left a subsequent 2 This purchase at 
Chippewa Falls, followed by the taking over of the Eau 
Claire Lumber Company properties at Eau Claire in sim- 
ilar manner, was probably the first extensive lumber con- 
solidation project successfully financed in the United States 
and was the beginning of the uninterrupted successes which 
later made the name Weyerhaeuser synonymous with match- 
less achievement in the lumber world. 

Mr. Weyerhaeuser was a man of great force of char 
acter, marvelous insight and untiring energy, and although 
of exacting disposition toward those entrusted with the de 
tails of any given enterprise, he asked of none more con- 
stant application than he himself rendered. In fact, few 
associates or employees devoted as many hours a day to the 
work at hand as he required of himself. He was naturally 
genial and kindly and had at his command a ready fund of 
anecdote and illustrative stories which made his compan 
ionship entertaining and instructive. An hour spent with 
Frederick Weyerhaeuser always gave his guest something 
worth remembering. His quaint philosophy mixed with a 
cordial hospitality furnished only pleasing recollections to 
those who shared his friendship. He was, moreover, a man 
of high character, whose personal worth would have com- 
manded an honorable place among men even if vast wealth 
had not made him conspicuous in the business world. 

SEATTLE, WASH. W. I. EWART. 





Faithfully Maintained High Standard of Honor. 


My acquaintance with Mr. Weyerhaeuser was not as ex 
tended as those more closely connected with his vast lumber 
interests. But I did know him, and I knew him as a be- 
ginner in the lumber business who steadily rose to the head 
of the fraternity, not only in the point of wealth but in his 
faithfully standing by the well-recognized lines of honesty 
which govern most large businesses at the present day. His 
advice was always sought for and if followed@mwas not re- 
gretted. It is fortunate for his associates that he leaves 
capable sons who will, to a large extent, fill their father’s 
place in the world. 

He had wonderful foresight and saw at the beginning of 
the lumber business in Wisconsin and Minnesota that the 
end of the supply was not far distant and that investments 
in standing timber were sure to pay a good profit. It drew 
around him a large number of the best element in the lum- 
ber business. His loss is serious and will be felt all over 
the United States for his wealth and his business integrity 
and for the many philanthropic interests to which he 
was accustomed to contribute. GEORGE M, PAINE. 

OSHKOSH, WIS. 


“Business Progress Was Steady and Sound.” 


I have always maintained that Mr. Weyerhaeuser was 
one of the very few men who have accumulated great 
wealth at whom the finger of suspicion or fraud could not 
be pointed. I believe the secret of his success has been his 
constant faith in the value of standing timber. 

Mr. Weyerhaeuser’s business progress was steady and 
sound. I have never heard of a partner or competitor that 
he has “frozen out” or driven out. I have never heard of 
his employing unfair tactics, nor of doing business on other 
people’s money, nor floating enormous bond issues. I have 
known of his casting his vote with that of the smallest 
stockholder in his company. 

He seemed to have a great interest in and love for young 
men, and it has been my privilege on several occasions when 
traveling on the same train to have him select me in pref- 
erence to the older men in the party to talk to, and with 
great tact and deep interest impart to me some of the 
theories he had formed in his years of experience. 

I consider that in his death the lumber fraternity, the 
nation’s business, and the nation itself have lost 2 man whose 
life has been a splendid example of what could be accom- 
plished with the American opportunity, coupled with fixed 
purposes, kindly nature, and strict honesty. 

CLINTON, Iowa. G. W. DuLany, Jr. 


“Stood for Development of Best Qualities in Men.” 


All I can say at this moment of unpreparedness for such 
news is that a great and good man has passed away. He 
possessed all those traits of character that go to make 
ideals among men. The little things of life that meant for 
good never escaped his attention nor an expression of his 
appreciation. He stood at all times for the development of 
the best qualities that were in men, in the home or business 
life. He built for himself, his sons and business associates 
living monuments of ideal Christian and business character 
that will stand until the end of time. To know him per- 
sonally in his home and business life meant to love him 
for his liberality and goodness of character. A reliable and 
straightforward employee, whether in the woods, in the mill 
or on the lumberyard, always had his personal recognition 
of appreciation in some form. His advice and counsel will 
be greatly missed in the business world, as he was ever 
ready to lend what assistance he could for the highest 
standard of fair and just dealing in business affairs. 

WARREN, ARK. O. O. AXLEY. 


“His Life Was an Inspiration.” 


In Mr. Weyerhaeuser’s death the lumber business and the 
entire community lose one who has always stcod for the 
best of everything; absolutely fair and impartial in all his 
dealings, asking for and expecting nothing that was not his 
own beyond question. His experience, counsel and advice 
were always at the disposal of his associates and of those 
in similar lines of business, and he was ready to back finan- 
cially any enterprise in which he was interested. His in- 
structions to those actively engaged in operating were to 
work for good schools, clean, wholesome towns, and to aid 
and help in every way the work of the churches and all 
movements for the betterment of the community. 

Personally we lose the best friend any man ever had; one 
who was never too busy nor too tired to listen to our 
troubles, straightening them out to the satisfaction of all; 
never giving unjust criticism, and backing to the limit any- 
one in whom he had confidence. Kindly in every way, his 
life was an inspiration, and his memory will always be 
cherished by those who came in contact with him. 

CLOQUET, MINN. Hi. C. Horney 





Memory of His Uprightness Best Legacy. 
Mr. Weyerhaeuser’s best legacy is the remembrance of his 
upright life, unselfish character, and genial personality. 
CLOQUET, MINN. CLARENCE I, MCNarr. 


Absolutely Honest and Fair in His Dealings. 

I remember about fifteen years ago, Mr. Weyerhaeuser 
told me, at St. Paul, that while about twenty lumber manu- 
facturing concerns were operating in Wisconsin at that time 
under his name, his interests in these were comparatively 
small. To say of him that he was absolutely honest and 
fair in all his dealings, [I believe, is to pay the highes! 
tribute that can be paid to a nan of such immense affairs. 

PORTLAND, ORB. F. C. KNAPP. 





The Healthful Unit of the State. 

It is a long distance in the 10oad from a poor German 
emigrant boy with 50 cents in his pocket 1 an old man of 
mature mental and physical growth with a large fortune 
honestly gained. ‘‘’his in brief illustrates the great business 
and social growth cf Frederick Weyerhaeuser. Every day 
along the er highway toward the goal of his ambition he 
was honest, faithful and industrious. Frou infancy he was 
trained in the truths of religion and in the school of right 
doing, snd he was always faithful to his trust. ‘The stern, 
saving precepts of industry and economy were the virtues 
he had learned from his parenis and practiced in his German 
home. There was good blood in the veins of Frederick Wey- 
erhaeuser, inherited from a long line of worthy sires; and 
he married into a family of the same good stock, and here 
in his adopted America he founded a family to carry on down 
to succeeding gencrations these noble attributes of heroic 
character, and in the traditions and family history which 
they will preserve wili be perpetuated these same virtues, 
which will prove that blood does tell. 

I. knew the father for seventeen years, and 1 know the 
boys each and every one, and I am proud to pay this tribute 
of love and respect to both the dead and the living. 

Frederick Weyeriiaenser still lives in the nobie character 
transmitted to his worthy sons. ‘This is the stock that makes 





‘the family umit of the State which makes a nation great. 


No State or individual can ve truly and permanently pros- 
perous where the Divine law is openly violated; and it is 
interesting to refiect that in the Weyerhaeuser bome the com 
maudments of scripture which the parents had practiced 
from their youth up were taught to the succeeding genera 
tion, and will be handed by them as a heritage to other 
generations. Mr. Weyerhaeuser in his long life and in his 
example has preached and ‘aught a helpful sermon to the 
world of industry which will lend its intluence to future 
generations. His thrift, economy, charity and honesty led 
every one to trust his judgment and purpeses implicitly— 
and among his many partaers, friends and associates there 
is no one who does not do him homage. 
KANSAS CiTy, Mo J. TB. WHirr. 


Stood for Highest in Integrity and Square Dealing. 

It is almost impossible for me to put into words my greit 
appreciation of Mr. Weyerhaeuser. I had known him for 
a great many years and had been intimately associated with 
him. Belonging to the younger generation of Juinbermen, I 
naturally looked upon him as a father to me because of his 
fatherly advice, his most lovable disposition and his keen 
interest in the welfare of his employees and associates. To 
know him intimately was to love him. 

I never had a talk with him but that his wonderful 
character was impressed upon me and made me feel that 
one must try to live a better life. His judgment was always 
sound. He stood for the highest in honesty, integrity and 
square dealing. 

He was one of the best men to do business with that I 
ever knew. Everybody trusted him and that is shown by 
the number of people who worked with him harmoniously 
in the various companies. He was absolutely upright and 
reliable in his dealings and his associates had implicit faith 
in his ability, honesty and fair dealings. He was a Christian 
gentleman of the highest type. 

{ know of no man with whom I have ever been associated 
whom I will miss more. 

MINNEAPOLIS, MINN, C. A. Barton, 








True to Principles of Noblest Manhood. 
looking beck through the vears and reealling§ the 
yements of the late Frederick Weyerhacuser, we are 
impressed with the fact that in this man were combined, 
in a most remarkable degree, the qualities and virtues that 
make for success, 

Having been operators in the lumber industry on the 
a River sinee the early seventies, it has been our 
rare — ge to share the acquaintance of Mr. Weyerhaeuser 
on occasions, to enjoy his confidence regarding certain 
enterprises. From his earliest undertakings he dis- 
played a wonderfully keen business insight, a quick grasp 
of the real essentials in submitted propositions, an instant 
recognition of profitable opportunities, unerring judgment 
and marvelous executive ability. These qualities backed by 
his untiring energy have brought him to the highest place. 
not only of success in the tield of bis operations but also 
in the esteem of his associates. 

One of Mr. Weyerhaeuser’s conspicuous characteristics was 
his sterling honesty. Between him and his partners in 
various enterprises there was always a feeling of confidence 
and cordiality founded on the certainty that his efforts were 
always for the equal benefit of all concerned. 

In his private life he was quiet and unostentatious, deep 
in his friendships and true to the principles of noblest 
manhoood. 

Not alone his friends, but also the wide field of his business 
activities and the whole nation suffer a distinct loss in his 
taking away. 

MUSCATINE, IOWA. 












MUSSER LUMBER COMPANY. 


PROTEST FURTHER INCREASE IN RATES. 


Bancor, Me., April 6.—Some of the extensive manu- 
facturers of lumber in eastern Maine are protesting 
against a proposed further increase by the Maine Cen- 
tral Railroad of rates on lumber from various points on 
its system to Boston & Maine points, it being claimed 
that the Maine Central already is charging all that the 
business will bear, and that a further increase would be 
intolerable. One Bangor manufacturer points out that 
as lately as June, 1911, the Interstate Commerce Com- 
mission allowed the road an advance of two-thirds of a 
cent per 100 pounds on manufactured lumber, and that 
in 1913 the Maine Central imposed upon the manu- 
facturers whose mills are at Orono, Old Town and Mil- 
ford a per diem car charge amounting to $10,000 or 
more; and that with these increases of cost in transpor- 
tation, and an advance imminent on the Boston & 
Maine, the burden may become too much and some of 
the mills be obliged to shut down. 

Just at present, with the cost of getting logs out of 
the woods and to the mills at the highest point ever 
known, with southern lumber competing more and more 
with eastern spruce in the New York and New England 
markets, and with the prospect of a heavy movement of 
Pacific coast lumber to the eastern States upon the 
opening of the Panama Canal, the Maine lumber manu- 
facturer is exceedingly cautious in his movements and 
very apprehensive of danger in any increase of expenses. 
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TRICKS AND FALLACIES DISPLAYED IN A MAIL 
ORDER CATALOG. 


‘*Gold brick’? men are criminals and are prosecuted whenever found. Their 
crime is in making misrepresentations that amount to fraud; they thus obtain money 
inder false pretenses. The ‘‘ gold brick’’ man says to his prospective victim: ‘‘ Here 
s a gold brick that I will sell you for one-fourth its value, one-fourth the amount 
| could get for it from a goldsmith;’’ but this condition is attached—the buyer must 
keep the whole transaction secret. Therein lies the safety of the gold brick man. 


Self-Evident Mail Order Fallacies. 

The mail order house says to the prospective purchaser: ‘‘Our prices to you are 
what the retail dealer pays his wholesaler—in many cases they are lower.’’ That is 
to say the mail order house prefers selling to you, the consumer. Now everybody 
knows that if a retailer could buy from the mail order house at lower prices than he 
vets from the wholesaler he would prefer to buy from the mail order house; and 
everybody knows that if the mail order house’s prices were that. low it could and 
would sell to the retailer because each retailer would buy several hundred times as 
much as each consumer buys. 

This fact is so clear as to require no demonstration. But the mail order house 
joes not sell to the retailer, notwithstanding the fact that its chief claim to con- 
sideration is its great business ability as displayed in the purchasing and selling 
of its goods. 

Everybody knows that the retailer gets his wholesale prices because, being a mer- 
hant, his year’s purchases amount to hundreds or a thousand times that of the 
individual consumer. Hence, though some of his single purchases do not exceed 
those of some individual consumers, his total annual purchases far exceed those of 
the individual. Therefore, the wholesaler imposes no restriction on the retailer; 


the latter buys what he wants when he wants it. 


Significance of Restrictions Regarding Purchases. 

If, notwithstanding its falsity, one were to concede the truth of the mail order 
house’s claim that its prices to the consumer are what ‘‘the retailer pays the whole- 
saler,’? one finds that the mail order house does not give the terms now enjoyed by 
the retailer; the mail order house imposes restrictions upon its customers that the 
wholesaler does not impose upon the retailer. The mail order buyer not only must 
pay cash in advance for the goods that he buys from the catalog house, but in order 
to avail himself of the low prices that ‘‘the retail dealer pays 


5. 


Kee 


If mail order buyers were the expert financiers that they claim to be they too 
would discover in the ‘‘tworm’’ of special price the ‘‘hook’’ that is concealed in the 
stipulation that they shall buy ten dollars’ worth of other groceries in order to secure 
the advantage of the special price that is ‘‘what the retail dealer pays his whole- 
saler.’’ If every fish pulled out of the stream since Izaak Walton’s day could have 
gone back to tell his fellows what happened to him, fishing would require somewhat 
more skill than it requires today. One may be pardoned, perhaps, for wondering 
how many more suckers will be caught by the ‘‘special’’ price bait before they will 
discover the ‘‘hook’’ and tell their fellow ‘‘suckers’’ to look out for ‘‘easy money’? 
in the form of catalog specials. 


Not Good Business Policy. 

The truth is that this kind of advertising not only is not necessary but it is not 
good business policy where the same purchaser buys from the same merchant regu 
larly year in and year out. The element of chance or speculation may be intro- 
duced into an occasional transaction, a horse trade for example, but it has no 
place in legitimate merchandising. In fact, it is to the occasional buyer only that 
that kind of advertising appeals at all. By the occasional buyer is, of course, 
meant the person who buys merchandise incidentally and not as a regular busi- 
ness. The retail merchant is a regular buyer and buys his goods on their merits 
and the prices charged for them by the wholesaler; not because he can get a 
certain lot at a low price provided he buys other lots that he otherwise would 
not buy at that time if at all. 

Whenever a consumer allows such advertising to appeal to him he is giving way 
to a weakness of human nature. The wise buyer has a good and sufficient reason 
of his own for making each purchase and he is suspicious of all attempts to in- 
veigle him into buying something he doesn’t want, whether it be ‘‘something else 
just as good’’ as the article he asks for, or something that he does not need at 
all but must buy in order to get a low price on the thing he actually does need. 





DEVELOPMENT NOTES. 


SomE time ago the Industrial Bureau of the Buffalo (N. Y.) Chamber of Com- 
merce gave its aid to the Federal Government in its investigation of the cost of 
food products. This investigation revealed the fact that labor is most contented 
in those industrial centers in which food prices are lowest. It showed also that 
food prices are lowest in centers surrounded by highly developed agricultural 

lands. As success in manufacturing is impossible without 





iis wholesaler’? he must buy other goods up to a certain amount 
n value. 

For example, a recent mail order catalog offering thirty-five 
pounds of granulated sugar for $1 stipulates that ten dollars’ 
worth of other groceries, excluding certain items, must be 
hought in order to entitle the purchaser to the ‘‘low’’ price 
m the sugar. Clearly this means that the other items must 
produce not only their own legitimate profit but an excess 
profit that shall offset the loss or reduced profit on the sugar. 

That is to say, this socalled ‘‘special’’ offer bears on its 
face evidence of ‘‘indirection,’’? to put it mildly. What it 











really means is that the buyer shall not pay the mail order 
ouse’s profit on the thing he thinks he is paying it on, but on 
something else. From the viewpoint of honest merchandising, 
this kind of dealing is just as objectionable as the old practice 
of ‘*sizing up’? the eustomer when he came into the store and 
charging all he could be made to pay. The one-price system 
‘! selling merchandise, each item on its merits, is only conimon 
honesty applied to commercial transactions. Any other method 
hould excite suspicion and therefore must merit the condem- 


ation of honest merchants everywhere. 


Another Version of the “Shell’’ Game. 

How does this ‘‘special’’ offer and excluded items differ in 
principle from the ‘‘shell’? game? The shell victim thinks he 
is getting something for nothing—he thinks the pea is under the 
hell be bets on—but he finds ultimately that it is not there. 
So the mail order buyer bites on the sugar only to ‘‘get 
hit’? on the other items. 


Why Adopt Questionable Methods. 


Yet it is this kind of advertising that catches the mail order 
victim, If selling by mail is such a money-saving method why 
need catalog houses adopt these questionable practices? Why, 
for example, should they offer a prospective purchaser a dol- 
lar’s worth of merchandise at a low price in order to induce 
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Here’s The Secret 200m. 
Of Early Vegetables 


and the small expense you'd be 
put to, would be more than 
offset by the satisfaction you'd 


Hot Bed Sash  ~ 


will last many seasons with ordinary 
care for the frames are made of 
straight grained, kiln dried lumber 
and are carefully mortised at the 
joints. Come in and look at them. 


(Name and Address) 


contented labor, the Buffalo chamber, seeing the relation 
that the agricultural development of western New York 
bore to Buffalo’s prosperity, immediately organized a farm 
bureau to help the city. The general secretary in his recent 
annual report says, ‘‘It is confidently believed by the mem- 
bers of the chamber that the work done through the farm 
bureau will prove to be one of the most important, far- 


reaching and beneficial tasks undertaken by the chamber. 
* * * 


AT A recent meeting of the Jackson (Fla.) Board of Trade 
J. H. Patterson, chairman of the Duval County board of com- 
missioners, stated that he believed that Duval County, in which 
Jacksonville is situated, could easily carry a bonded indebted- 
ness of $5,000,000, this amount having been proposed for the 
funding of the good roads movement. At the same meeting 
various phases of the good roads movement in Florida were 
discussed and the opinion seemed to prevail that the proposed 
$5,000,000 bond issue could be earried and the work started 


* ° #*# * 

THE Marathon (Wis.) Agricultural Society maintains near 
Wausau a natural park of eighty acres provided with build- 
ings and accommodations for the society’s annual fair. On 
the property is a beautiful pine grove and the grounds are free 
for the use of picnics and pleasure parties throughout the sum- 


mer season. 
* * * 


RECENTLY the Chamber of Commerce of Winters, Cal., held 
a booster celebration and banquet- Prominent speakers ad- 
dressed the crowd and the program included music and other 
numbers designed to entertain and instruct. 

* * * 

CiTizENS of Elsinore, Riverside County, California, have 
organized the Boosters’ Club of Elsinore, admitting to mem- 
bership ‘‘every man and woman who desires to boost for the 
town and valley.’’ The Commercial Club of Elsinore also is 
to be rejuvenated. At a recent meeting the question of 








lim to buy eleven dollars’ worth, unless they expect to make 
up on the extra ten-dollar sale what they lose in the first $1? 


lhe fish that swallows the worm thinks—if fish ean think— ers. Electrotype Plates of the Complete 
that he is getting something for nothing; only, however, to 
discover that in swallowing a worm he has taken a hook. 
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reviving the club or organizing a chamber of commerce was 
discussed. By vote it was decided to. retain the old name, 
Lake Elsinore Commercial Club, bu# a committee was ap- 
pointed to draft new bylaws and plans were laid for injecting 
new life into the organization. 
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REALM OF THE RETAILER. 
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Observations in the Bayou State—Ethics of the Retail Lumber Trade—Training Employees Successfully—Influence 
of the Little Men—Impressions of Live Retailers in a Wideawake City. 


IN A SAWMILL CENTER. 


During the ten years following 1900 Jackson, Miss., 
increased from about 8000 to about 23,000 in popula- 
tion. With one exception it showed the largest per- 
centage of increase of any city or town in the whole 
country. The nice thing about Jackson is that it seems 
only now to have found its gait and is keeping right on 
growing. Commonly when we hear of phenomenal growth 
of this kind we pull a long face and ask a tactful ques- 
tion or two about the funeral, for business demise follows 
a boom almost as regularly as a hospital experience 
comes to the man who wears an orange hued necktie at 
an A. O. H. social function. 

Jackson is different in another respect. Ordinarily 
following a rapid growth we find a town long on dealers 
and short on demand for building material. The de- 
mand in Jackson is keeping up strongly enough, and 
there are only three yards in the city. I almost prom- 
ised Mr. Havis not to tell how many yards there were, 
lest some person looking for a soft snap would get a 
mistaken idea about the real conditions prevailing and 
would jump right down here to start a yard. He would 
learn of his mistake rather quickly, so Mr. Havis thinks, 
but by that time everybody concerned would have lost 
money. 

The truth is, Jackson is hemmed around with a great 
cloud of sawmills. Now the big, sure-enough sawmill 
gives no trouble to the retailer. Business sense is a 
necessary adjunct to the big operator, else he would 
have remained a little operator. Apparently the ex- 
perience of business is that when a man begins reaching 
out for something that does not legitimately belong to 
him he involves himself in a tangle of side-stepping and 
dodging that is going to keep him down to the level of 
little, crooked dealing all his life. It is like a fly on 
sticky paper. He pulls one foot out of the stickiness 
and thereby sticks the other five in that much deeper. 
A Harvard professor in commenting on Ben Franklin’s 
proverb about honesty being the best policy said that it 
did not pay an American of Anglo Saxon blood to go 
extensively into lying, because that would not be his 
strong point. The Anglo Saxon is not clever enough to 
be a liar and make a uniform success of it. It has not 
been proved that any other races make successful stretch- 
ers of the truth, either. Sometimes it seems to us as 
though certain persons have been careless in this regard 
and have thereby gathered unto themselves large bales 
of dinero, but it is my growing conviction that there 
never has been as much successful crookedness as the 
muckrakers would like to have us believe. Certainly in 
these days it is more and more to be discouraged as a 
practical business policy. 


LUMBER TRADE ETHICS. 


Every business in its earlier stages is more or less an 
accident and goes along by rules of thumb. Ethics of 
the trade is a comparatively late development. In fact, 
some two-fisted, loud-voived gentlemen insist that there 
is no such thing as ‘‘ethies of the trade,’’ and that the 
term has been invented by the weak-kneed brethren who 
are too timid to step up and whale a constellation or two 
out of the eye of the man who is taking something that 
the timid man wants. Having a modicum of scrapping 
nerve is all right, but settling everything out behind the 
barn through the medium of skinned knuckles and 
bunged-up eyes is not looked upon with general ap- 
proval in these days. Neither is the grabbing of any- 
thing you can get, even if you have to kick the owner 
in the stomach to quiet him, generally in favor at this 
stage of civilization. There are laws governing conduct 
that are framed with the idea of being fair to every 
person. These laws establish the lines of conduct and 
give every man a feeling of safety so that he can spend 
all his energy in making a living instead of spending a 
large part of it in personal defense. This is what the 
ethical considerations of the trade are trying to do. A 
scheme has been more or less roughly worked out that 
will be just to wholesaler, retailer, and buyer. Con- 
sideration was taken of the state of trade—its present 
development in efficiency—and the thing has grown up 
in such form as to be the greatest benefit to the greatest 
number. 

It has been determined that retailing is a trade by 
itself. It has certain problems that have to be sepa- 
rately worked out. The retailer is the link between the 
vast output of the wholesaler, an output that has to be 
huge in volume in order to keep cost of production 
within bounds, and the discriminating and diversified 
small-lot buying of the consumer. The manufacturer and 
wholesaler have the problem of low-cost production to 
contend with. The retailer has the problems of economical 
distribution, selective stock buying, handling of credits 
and collections, the creation of a market for certain 
products, the problems of educational advertising, build- 
ing up the community in its general prosperity that his 
own business may flourish, and all the other things that 
fall to the distributer. Each of these men has a field 
that will fully engage his best thought without going 
over into the other man’s domain. So the retailer is 
necessary; there is no doubt of that. And beyond this 
fact he deserves certain considerations both from the 
wholesaler and from the final buyer. 





The Retailer’s Right to Consideration. 


In the matter of advertising and building up the 
community and establishing a trade the retailer has to 
invest in the future. He puts his money and energy into 
the making of his community a good place to sell lumber. 
Its prosperity is a thing of his creation, hence he ought 
to be given some consideration when it comes to enjoying 
the fruits of this labor of his. If a man goes into the 
forest and clears a farm, builds a house, digs a well, 
fences the fields, gets the soil tamed so it can be culti- 
vated and, in short, transforms it from wilderness to a 
farm he feels that he is entitled to the benefits of his 
work. If then another man corrupts the recorder of 
deeds and manages to have this pioneer ousted we say 
great injustice has been done, no matter what the records 
show. The pioneer work cited is the kind the retailer 
does in his community. After this period is past will 
remain work that has to be done by the retailer and that 
can not be left undone or combined with the whole- 
saler’s or the manufacturer’s work. This is why we 
retailers protest when sawmills jump into our territory, 
take advantage of the conditions we have created, and 
take our trade away. This practice is disorganizing and 
not of permanent character. If the legitimate retailers 
stopped their work entirely and left the community 
wholly to sawmills and mail order concerns we think it 
would not be long until these communities would not 
yield much trade to anybody. An invading army may 
take the farmers’ crops. But if the army drives the 
farmers away, when it comes back the following year 
there will be no crops to take. 


Attitude of Big Manufacturers. 


The big association mills almost universally recognize 
this fact. They know that the retailer is doing a work 
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‘he dreadful blow he has given an unappreciative manager.” 


that has to be done and without which their own golden 
goose might begin laying gold bricks. Some of the big 
mill men are willing to help the retailer in his educa- 
tional advertising. This is also true of the big manu- 
facturers of material sold through retail yards. These 
men know that their interests and the interests of the 
retailer and the interests of the final buyer are identical. 
But just at this point comes in the small sawmill. Now 
the small sawmill is generally in a hard row of stumps. 
First of all laws of conduct is the one that will make a 
man do about anything to live if he has to. If I am 
starving to death and find your dinner pail I am not 
likely to pause long to think that it is your dinner pail 
and that I have no money to pay for the food in it. So 
while we don’t like the methods of some mill men we 
can’t help knowing why they act up. They are doing 
about what we would be tempted to do in their place. 
The big mills have the best chance to systematize their 
production and so cut the cost down as low as may be. 
They have a volume that makes it possible to organize 
their selling machinery to the best advantage. So they 
are the men who are pretty apt to set the price. This 
cuts off the big markets from the little men, unless they 
want to sell to our friends, the mail order houses. They 
have to sell their stuff, because they are cutting timber 
for just that purpose. There the stuff lies in the piles. 
In breezes an ambitious contractor who is going to build 
a big barn for a local farmer. How much will the 
little mill charge him for the lumber? Ethics of the 
trade flits sadly away while the two arrange a price that 
will give the mill man a little—a very little—profit, and 
apparently will save the contractor some money. 





The Contractor and the Irresponsible Mill. 


Now, some people say that no retailer is entitled to 
claim business if he can’t get it on a price basis. If 
he can’t sell the lumber at an equal or smaller price 
than any other agency he has no kick coming if he 
loses the business. That sounds reasonable, and if you 
will take in all the considerations the retailers will admit 
it. We are not kicking about ethical questions merely to 
pry an unjust profit out of our customers. If we do 
not offer a greater value for the money when every- 
thing is considered we’ll have nothing more to say; we 
will let outside agencies sell the lumber. Now, when 
this contractor goes to the mill man he expects to haul 
that lumber himself. He will have to come there and 
do the loading all with his own labor. The mill man 
may be there to see that he does not pick over the 
lumber, but his work isn’t going to count for much. The 
lumber will not be graded to any noticeable extent. It 
will not be dry. It will not be worked. The contractor 
will pay cash for it. He has small assurance when he 
starts in that there will be enough of each item to fill 
his bill. If he gets too much he is going to have some 
beautiful exercise getting the mill to take it back. If 
he can’t get enough there he will have to fill out his bill 
at a lumber yard at small-lot rates. 

But suppose he gets all the stuff he needs for the 
barn. Some time he is going to build a house and will 
need all kinds of things that the sawmill does not have. 
Then he will have to go back to the lumber yard. Now, 
this lumber yard was equipped to sell him his original 
barn bill, but was not permitted to do so. This of 
course increased the cost of doing business in the yard 
by cutting down the volume and equally of course makes 
it necessary to charge a wider margin to cover this extra 
expense. The odds are ten to one that the builder lost 
money on the barn bill when everything is counted in. 
Then he has to pay an additional margin on his house 
material because he went elsewhere for the barn stuff. 
Understand me that this extra margin is not a spite 
gouge to pay the fellow back for going elsewhere; it is 
a simple statement of a necessary condition. A yard 
is equipped to do business. The overhead charges are 
going to be about equal whether the sales are large or 
small. If they are large the percentage of cost of doing 
business will of course be smaller, and the gross profits 
can be made narrower. One bill would make no differ- 
ence. But if it is considered as a type of a common 
practice the difference would be there, sure as shootin’. 


The Buyer’s Relation to the Retailer. 

Tom W. Havis, the Jackson dealer mentioned at the 
beginning of this installment of the Realm, had some- 
thing to say along this line that interested me because 
it is exactly what I believe. ‘‘A man said something 
to me one time about the favor he was doing me by 
trading in my yard,’’ he remarked. ‘‘I told him not 
to misunderstand me; that I appreciated his business 
and tried to show my appreciation by giving him the 
best possible service and quality and the most reasonable 
price, but when that was done no favor was involved in 
his bringing his business to any retail yard. If there 
was a favor it was the other way around. The yards 
were there ready stocked. The owners had guessed at 
what the community would need and had it right there 
where it could be sent out on short notice. They had to 
buy that stock in advance without being sure it could 
be sold. Here was where the favor lay. Without the 
retailers the buyer would be in a pretty bad fix. The 
buyer may show favoritism by going to one place of 
business when the other deserved his trade, but when 
the question is looked at as a whole the retailer is doing 
the favor by making it possible to get the stuff imme- 
diately and by furnishing an assortment from which to 
choose. ’’ 

If any exception is to be taken to this statement it 
might be that there is no favor involved at all. The 
buyer may say that without his patronage there would 
be no retailing. So the two cancel each other. It is a 
bootless job, this trying to find out who is indebted in 
the matter of gratitude. It reminds me of the feeling 
I have when the United States Senate gets to talking 
about its dignity. The Senate has lots of dignity and 
ought not to allow undignified things to be done to it. 
But at the same time it does not add to the newspaper 
reader’s respect for this august body to read long 
speeches in which the honorable senators spread their 
tails and strut. I have the same feeling, only in an 
exaggerated degree, when I hear a man tell a merchant 
that the merchant ought to feel great waves and 
spasms of gratitude because he buys $2.19 worth of 
stuff in the yard. At that point he needs a firm appli- 
cation of the above line of talk. It most likely will 
do him no good. Perhaps he’ll buy a whole bunch of 
lath in the other yard and pat himself on the back 
because of the dreadful blow he has given an unappre- 
ciative manager. 

This statement about the ethics of retailing is put 
in here not because Jackson is harder hit than other 
places but because it is a fair type of the retailing 
center located in a producing district in which are a 
great number of small mills. It is hard competition, 
there is no doubt about that. Any condition that 
keeps up a condition of unrest, even though it does 
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not take away much actual trade, is going to spoil 
the local business. It is going to get on a man’s 
ierve after a while if a gang circulates reports that 
t is going to slug him some deep dark night, even if 
ie knows they haven’t the nerve to do it. It is go- 
ing to get on the retailer’s nerve to have people 
‘ome into his yard and tell him they can buy lumber 
‘rom the mills at half the price he quotes them. Even 
vhen he can explain to them just exactly why their 
nill lumber will cost more eventually than his the 
never-ending strain is going to get in its*bad licks on 
iim. I don’t believe that much lumber is sold from 
the mills direct to the customer. It would be hard to 
ind out just how much. But this pirate trade is a 
lisorganizing influence. It keeps the yards back and 
rrevents their giving as valuable service as they could 
rive under normal conditions. The thing that discour- 
ges this off-color trade most of all is the fact that 
the supply and variety at the little mills are very lim- 
ted. ‘They do not cut or work enough stock to sell 
ompleted jobs. Framing sticks are their long suit, 
ut unfortunately it is necessary to nail things on to 
the frame before the house can be called completed. 


HANDLING EMPLOYEES TACTFULLY. 


A genuine misfortune came near happening to me in 
fackson in that I nearly missed Mr. Havis entirely. 1 
was at his plant of course, but he was away. I talked 
io the boys in the office and the yard and left after a 
time. The next morning I was just getting ready to 
leave town when Mr. Havis came down to the hotel. 
ite has long been a reader of the AMERICAN LUMBER- 
MAN and insists that it gave him his lumber education. 
Naturally I can’t take any credit for that, for Mr. 
Hlavis was a lumberman and a mighty good one be- 
fore I had the privilege of taking these weekly trots 
around our little track. 

‘It is the rule in my office,’’ he remarked, ‘‘ that 
everybody is to read the Realm of the Retailer. It 
seems to me that to get the ideas and experiences of 
other dealers in different parts of the country is an 
opportunity that a person in a retail office wouldn’t 
miss. I’ve never had to tell any of the boys more 
than once to do it. In fact, I’ve got a good lot of 
young fellows with me. I consider that one of the 
surest elements of success in retailing lumber. Some 
of these fellows I’ve got in my place are just learning 
the business, but they are willing to work and are 
bright fellows and thoroughly trustworthy.’’ 

It is pleasant to hear an employer make such a 
statement. My feelings and sympathies are pretty 
strongly with the hired men, since I’m a hired man 
myself. I know that I come nearer earning my $3 a 
week salary because my boss makes me feel that he is 
standing by me and takes an interest in me for other 
reasons besides the fact that I pound out a modicum 
of copy every week. There are all kinds of personal 
relations between employer and men. Sometimes the 
loss says in effect: ‘‘l’ve got my eye on you, you 
son of a gun, so you’d better work your head off or 
you’ll get fired so suddenly you won’t know what’s hit 
you.’’ Other bosses will say: ‘‘This is our business. 
It’s to the interest of all of us to make it go. So sup- 
pose we kind of talk it over and think of new ways 
of stopping leaks and new ways of extending trade. 
Let’s get together on this thing and do some team 
work,’? 


Subordinates’ Opportunities. 


The second boss is going to find in the long run that 
he has highly trained employees. The no-good man 
will not respond to such an overture and will event- 
ually get out. The man who is looking for a chance 
will have his chance right there. Sometimes it seems 
like casting pearls before swine to try to do anything 
with or for employees because they don’t appreciate 
the opportunity or make a response that at all meas- 
ures up with the time and thought expended on them. 
But the boss has to be patient. Education is a slow 
erowing plant. If persisted in long enough it is going 
to come to flower and fruitage. A good many people 
think we are at the beginning of an era of greater 
responsibility of the employer for the welfare of his 
men, and that this responsibility is not going to end 
with paying them decent wages and giving them a de- 
cent place to work. However that may be, the retail 
lumber business is one in which the boss has a good 
chance to do some effective work with his men in 
ways a little different from those usually thought to be 
necessary. A boss can teach his men to be thrifty and 

» save and invest their wages, which is a whole lot 
Letter than promising them an old-age pension. He 
an teach them a large part of what he knows about 
the lumber business and can give them responsibilities 

ud chances to do executive work in small ways and 
ihus help them to make themselves worth a raise in 

ay. Mr. Havis spoke of this. ‘‘Every man to a 
arge extent has the business of getting a raise in 
his own hands,’’ he said. ‘‘If a man makes himself 
vorth a raise he is pretty sure to get it, and if he 
ioes not make himself worth it he can’t expect to be 
paid more money.’’ 

It seems only reasonable and right that an employer 
hould help his men make themselves as valuable as 
possible and to furnish the initiative when it is lack- 
ing. In a yard in Ohio every man‘ on the payroll is 
‘apable of figuring any bill that comes to the office. 
"his means intelligence and trained intelligence. It 
is the result of a definite effort on the part of the 
‘wners to help their men. These owners organized a 
ttle association of their men, meet with them every 
‘0 often to discuss practical questions in and out of the 
umber business and have devised a saving associa- 
‘ion by means of which every man has a surplus in 
ihe saving bank. 

For an ambitious young fellow to work up through 


subordinate positions to a place of trust is hard 
enough at best. There has always been a lot of talk 
about the value of learning the business from the 
ground up by means of taking the lowest place and 
slowly working to the top. This has its value, to be 
sure. A great number of managers got their training 
in just this way. But a vastly greater number of men 
failed to make good. They are still holding down sub- 
ordinate jobs. A man has the job of shoving lumber 
out of a car. He soon learns how to do this, and once 
the trick is learned the rest is sheer mechanical drudg- 
ery. It does not appeal to his imagination. He drops 
into a rut. He works under a man who directs his 
efforts. He absorbs this man’s point of view. As he 
works up he is still hedged in by his superior’s way 
of doing things. He is told how to do everything. 
When he gets to the top he knows only those methods 
that have been taught him. He does not know why 
they are the best or whether they may not be the 
worst. But they are all he knows. By the time he 
reaches a place where he could use his own initiative 
and think for himself he has fallen into a rut out of 
which he will never get. His usefulness is everlasting- 
ly stunted because his own natural slants of inquisi- 
tiveness, his desire to know why, have been repressed. 

It is to the advantage of every business to have its 
top men thoroughly familiar with all parts of its 
working, but it is even more important to have men 
of power for individual thinking. Hence as a sheer 
investment in the future it is highly worth while to 
give ambitious men every chance to grow, or even 
to supply the stimulus if it does not exist. Mr. Havis 
claims that except for his own passion to learn the top 
workings of the business and the kindness of certain of 
his employers in helping him along in this desire he 
never would have been more than a yard foreman at 
most. Mr. Havis is passing these benefits on to the 
men who are working for him. In doing this he is 
not only paying a debt—he is also making sure invest- 
ments in the future prosperity of his business. 


MISSISSIPPI CROPS AND CATTLE. 


Mr. Havis tuned up his car and took me for a spin 
around town and out into the country. We saw the 
capitol building of Mississippi, a beautiful example of 
its type of architecture. It is said that this building 
was put up entirely without graft. Perhaps a cynic 
would say that this is the most remarkable statement 
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“Ife will want to pick it over.” 


that could possibly be made about it. Disclaiming 
cynicism, but it is pleasant to find a piece of public 
work honestly done. The farming of this part of the 
State and from what I am told of all parts of the 
State is in a critical period. There is no doubt but 
that in the end it is going to come on all right, for 
the southern men are not going to let it slump. The 
Mississippi soil is capable of producing as much as 
any soil in the country, so the experts say, but it hap- 
pens that a large percentage of the men on the land 
are not just ready for progressive methods. They 
learned from their fathers how to raise cotton. The 
boll weevil has put a check on that crop, and the farm- 
ers are slow about learning how to raise other crops. 
This Mississippi soil will produce good yields of corn, 
but it has to be cared for in a little different way 
than is practicable in the North. Here the climate 
makes it hard to keep corn in the crib. But the silo 
works all right. I think all the Jackson yards sell 
silos. The Central Lumber Company, of which T. K. 
Currie is president and manager, carries a complete 
stock of silo material. 





No retail lumberman can afford to be- 
come so thoroughly immersed in his own 
business as to lack time to attend the 
Forest Products Exposition at Chicago 
or New York. Every live retailer will 
make dollars by spending at least three 














days at the shows. 





Just a couple of miles out of Jackson is the La Ver- 
net Stock Farm, owned by W. J. Davis & Co., where 
some of the finest Hereford cattle in the country are 
raised. This is the home of the famous bull, Point 
Confort 14, winner of the grand championship at 
the International Stock Show in Chicago last winter. 
This farm is well supplied with silos, Farms like 
this are great object lessons in any part of the coun- 
try. In this connection ought to be mentioned the 
men who come from the North or from the cities; in 
fact, any men who have not learned their farming in 
the old-fashioned way. They have southern farming 
to learn from beginning to end. They are without 
prejudices. Oftentimes they are pretty well trained 
in good business methods. They are more ready to 
put in practice the things that the local experiment 
stations have found out. Sometimes they make queer 
mistakes that a native born farmer would avoid. But 
sometimes they discover new ways of farming that 
the born-on-the-land farmer would be unlikely to dis- 
cover for himself. I noticed an account in a Missis- 
sipp} paper of a city man who went on to a farm 
principally to win his health back. He knew nothing 
of farming. He got his health, and being an intetli- 
gent business man of open mind he made a success 
of farming. He found that he could raise three crops 
on the same land in a year and made more than $1,000 
on a patch of less than three acres. I don’t know 
what he raised. Nor is such an unusual case to be 
taken as typical. But it points the way for great 
possibilities in this part of the country, and it also 
shows a few of the things that men who are not 
farmers can do for the agriculture of the South. 
Southern retail dealers might think seriously of the 
great amount of good they can do their country by 
helping bring in a scientific farm demonstrator. 

Kinks in Delivering and Catalog Trade. 

Mr. Havis does his own delivering and had some- 
thing to say about this problem that differs a little 
from the experiences recorded in these columns re- 
cently. He does not want to be rid of delivering. 

‘*T find it is more trouble to load a farmer’s wagon 
than it is to load one of our own,’’ he explained. 
‘‘Then a farmer will send in a wagon for something 
that he may not need right away and of which we 
are out. Probably we have it ordered with just his 
job in mind so that it will come in time for him. But 
there is his wagon, and he will be sore because the 
trip was made for nothing. Suppose we sell a farmer 
some low-grade stuff, explaining to him of course just 
what it is. The understanding is that he is to take 
it just as it comes out of the pile. But in a majority 
of cases he will want to pick it over. If we send it 
out we avoid this trouble. This is one of the reasons 
we do a certain amount of contracting. We get a 
grade of lumber that when put into the building gives 
perfect satisfaction, but when the customer sees it in 
the pile beside our better grades he does not like its 
looks. If he buys it in the pile he is not satisfied; if 
he buys it in the house he is delighted with it. We 
do have trouble with men ordering five jags that 
could all go on one load and with men ordering twice 
as much as they need, picking it over, and sending the 
culls back. But taking it all together we find that 
delivering pays. 

**T don’t think much mail-order lumber comes in 
here, though a large volume of other goods come from 
the catalog houses. Some of these concerns have 
tried several times to get a hold here in the city. I 
have heard repeated rumors that large tracts of 
ground have been considered by a Chicago concern 
with the view to building warehouses and making this 
a southern distributing center. The deal has never 
gone through, though Jackson would be a good situa- 
tion for such a plant. There are not many better 
road centers in the South. We are not much afraid 
of their competition in a lumber line. We are too 
close to the source of supply.’’ 


Live Dealers in a Live Town. 

While Mr. Havis and I were whizzing through the 
main street of the city he suddenly pulled up on the 
lines and drew up to the curb. He explained that he 
had just spied M. L. Virden, the president of the 
company, who operates a yard over in the rich Delta 
country. The name of the concern is the Havis Virden 
Lumber Company, and the plant is labeled the Red 
Lumber Yard. Mr. Havis used to be manager of the 
Central Lumber Company and so is well known in 
Jackson. The Jackson lumber merchants get along 
all right, and all of them had good words to say for 
their competitors. This is not because there is any 
agreement about prices ‘or the division of the busi- 
ness. I suppose in no town in the South is competi- 
tion freer and in none does a man do business more in 
his own way than right here. I believe that certain 
people have money invested in two of the yards, the 
Central and the Jackson, but the third yard is 
wholly independent; and so far as I could learn the 
business policies of all the concerns are formulated 
separately. 

As might be guessed from the statement made at 
the top of the first column, a world of building ma- 
terial has been sold here during the last fifteen years. 
A city does not multiply its population figure by three 
without making some extensive additions to its hous- 
ing facilities. Much building continues to be done. 
On the street where Mr. Havis lives a number of 
houses are going up. The street is paved. In facet, 
Jackson has done an immense lot of work to make of 
itself a pleasant place for the location of homes. 
Miles of paving, a modern water and sewage system, 
and street railways are a part of what has been done 
in this line. Our guess is that it will continue to rank 
well up among progressive cities, South or North. 
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RETAIL METHODS CONTEST. 


Local Business Men’s Organization Shown to Be Effective Medium for Securing Trade — Dealer Doesn’t Believe 
in Asking to Figure on Bill—Honesty as a Policy—Effective Collection Ruse. 


A RETAIL MERCHANTS’ ASSOCIATION. 


STuRGIs, MICH. 

An eminent speaker once said that if the retailers of 
the United States ever became well organized they could 
accomplish anything they chose to attempt. So it is 
with the retailers in any one city or town. Hoping that 
our local experience will cause others to go and do like 
wise, I am prompted to write about it. 

Becoming fully convinced at the winter lumber associa 
tion meetings of the necessity of community development 
by active retail organization, the two lumbermen of 
Sturgis came home and got busy. Invitations were sent 
out to every merchant and his head clerks to attend a 
banquet. Practically every dealer and many clerks came, 
making an undreamed-of attendance. The proposition of 
organization was discussed and it was decided best to 
think matters over and meet again at another banquet 
a week later. Let me emphasize now the importance of 
a banquet meeting over that of an ordinary evening 
meeting. You will get a larger attendance and have a 
happy, good feeling lot of men to deal with if you have 
fed them well. 

The second banquet, very largely attended, accom- 
plished permanent organization and every dealer went 
home full of enthusiasm. It was said that our Mer- 
chants’ Association would ‘‘die a _bornin’,’’ but it 
has not and is not going to. Why? Because we have 
demonstrated beyond dispute that the association is of 
great value both socially and financially. Our business 
men are getting better acquainted and are finding out 
that their competitors are really human beings and 
desirable citizens, They are learning to think of the 
other fellaw occasionally and are proving of real serv- 
ice to one another instead of knocking against one an- 
other. Why shouldn’t a lumber dealer inquire of a 
customer about his hardware, furniture and wall paper 
bills? If the inquiry develops an intention on the part 
of the lumber customer to buy his hardware, furniture 
or wall paper out of town it is the duty of Mr. Lumber 
Dealer at least to suggest the names of some local deal- 
ers who carry a fine line of these things. Constant as- 
sociation work among dealers brings about the desired 
result. It has done it right here in Sturgis to my per- 
sonal knowledge several times this year. Anything on 
earth that will more thoroughly unite the dealers socially 
is a distinct benefit both to the general community and 
to the dealers as well. 

A series of sale days has been held during the year, 
one each three months. We do not think it advisable 
to put them on more often than this as they become 
too common and fail thereby in the purpose intended. 
The one main idea which the association has tried hard- 
est to instill into the minds of its members is the offer- 
ing of real, honest bargains on these sale days. They 
surely must be doing it for each sale day finds an in- 
creasing number of customers from the country and 
neighboring cities. We have tried amusements on the 
streets as an attraction for these sales but it will not 
be done again. It costs a lot of money and the actual 
trading done on amusement days is far from as great 
as that on strictly business sale days. Another strange 
and most desirable fact has been discovered. It is this: 
That much the larger percentage of sale day trading is 
done by out-of-town people, not only farmers but resi- 
dents of other towns. This would indicate that our 
local citizens must be fairly well satisfied with the mer- 
chants’ regular prices. 

As an inducement to cash buyers on these sale days 
the two lumber yards offered 6 percent discount with 
delivery any time during two weeks. The first sale day 
brought almost $4,000 cash into the two lumber offices 
and all following sale days gave us a very large cash 
A large percentage of lumber sold was shipped 
to nearby points and billed to new customers. Follow 
up orders are still coming and will continue to come 
as long as we give fair treatment and value received. 
Our sale days are all held now on Wednesdays and we 
find they do not interfere in the least with the usual 
heavy Saturday trade. 

The work of advertising is done by a paid secretary 
and the expense is borne by the members, never exceed- 
ing $5 apiece. Doing the sale work collectively is much 
cheaper than individually. For example: At the last 
sale one of our furniture men took in over $1,200 cash 
and his advertising bill to the association was only $5. 
It was not only cheaper for him but, advertising in- 
dividually at ten times the expense, he could not pos- 
sibly have drawn a crowd comparable to that of an 
association sale. 

The Merchants’ Association issued a 64-page rating 
book to its members, and supplements with the neces- 
sary corrections are added at the end of each three 
months. 

An advertising committee of three was appointed by 
the president. No one of the three knows who the 
others are. When an advertising proposition is put up 
to a merchant he refuses it until it has the sanction of 
the president. The president counsels separately with 
the advertising committee and the proposition is passed 
upon promptly one way or the other. In this manner 
it is easily proven that every member has saved more 
than his entire dues simply by not being compelled to 
subseribe to the hundred-and-one program,’ booklet and 
other useless advertisements. 


business. 











This year the association established a precedent of 
an annual merchants’ picnic. We sent an attractively 
printed invitation to our town people and the farmers 
on our seven rural routes. Two special trains were used 
in carrying more than 700 of our people to an Indiana 
lake for a day’s outing. It was a grand success and 
resulted in more closely cementing the trade. 

This story does not apply in any great degree to the 
detail of managing a retail lumber yard. However, it 
appeals to me as much more important than many of 
the more commonly discussed subjects. There are very 
few cities that could not increase their trade, however 
good at present, by a thoroughgoing merchants’ associa- 
tion, or community development club, if you please. 

Care in credits, prompt collection, keeping neat stocks 
—all these and many others are necessary in the proper 
conducting of a retail lumber business, but an active 
membership in a wide awake merchants’ association will 
bring added benefits both socially and financially to 
yourselves and your community. WILL A. CAVIN. 





‘““LET US FIGURE ON YOUR BILL.”’’ 


CHELSEA, OKLA. 

‘*Let us figure on your bill’’ is a common phrase 
used by many retail lumbermen in their advertising. 
I never use it in my advertising and never ask a man to 
figure on his lumber bill. The figuring of lumber bills 
causes more trouble between dealers and their cus- 
tomers than any other item, as it causes people to 
‘peddle’’ their bills. Every dealer is anxious to sell 
the bill and if he does not he is often sore at the man 
that does and aecuses him of price cutting. I have 
been in towns where farmers would spend a day in 
town running back and forth between the lumber yards 
trying to buy their bills a little cheaper. I rarely ever 
sell a bill figured by other dealers. I tell the farmers 
that if I have to sell their bill cheaper than anybody 
else I will feel obligated to give them everything the 
bill calls for but nothing more; but that if they come 
to me and buy their bills without getting figures from 
other places I feel under obligations to give them the 
best price I can as they have put their confidence in 
me. My eustomers have found that I will do this and 
now they simply come to me and tell me what they 
want and do not give the other fellow a chance. 

R. C. Woops, 
Local manager for O. E. Woods. 


HONESTY THE BEST POLICY IN MANAGING A 


YARD. 
Ecuo, Ore. 

In several issues of the AMERICAN LUMBERMAN I have 
noticed on the page devoted to the Retail Methods Con- 
test the question asked, ‘‘ What have you devised in your 
yard to save money, labor or worry or to overcome diffi- 
culty?’’ There is not a lumberman who has followed 
the business for any length of time who could not answer 
a part or all of the question asked. With my experience 
of eleven years in lumber yards as lumber piler and 
teamster and four years as retail yard manager I can 
only say that the best way to save worry and difficulty 
is to be honest. I can not feel otherwise than that the 
position I am holding today is the result of being honest. 
What is more pleasing in business than to have a satis- 





Winners of prizes in the January-March Retail 
Methods Contest will probably be announced next 
week. All of the judges have not yet rendered 
their decision, but will probably do so within the 
next few days. 

Participants in the April contest will receive 
Fifty Dollars in cash prizes for the best ideas 
suggested for improving methods in retail lumber 
yards. 

Have you an idea, or a device you are using in 
connection with yard, shed or office that might 
be helpful to the retail lumber trade? 

Writé to the AMERICAN LUMBERMAN about it. 

Not necessary to write a long letter. In as few 
words as possible, tell what you are doing to get 
and hold trade, to increase profits, to improve 
collections, to hasten deliveries, to defeat mail 
order competition—in fact, anything” that may 
help your brother in the retail lumber trade. 

Remember, the prizes are as follows: 

For the best idca or method, $20 in cash. 

For the second best, $10, and for the third 
best, $5. 

Then for six other articles published in April 
the AMERICAN LUMBERMAN will give $2.50 each. 

Read what other retailers are doing, then send 
in your contribution at once. 

You may not only win one of the cash prizes, 
but may materially assist in putting the retail 
lumber business on @ higher and better plane. 











fied customer? A dealer can never have one by being 
dishonest with him. When a man comes into my yard 
for a load of coal, I write it up as nearly correct as | 
can and give the customer the benefit of the doubt if 
any. In measuring wood I have my sawed wood piled 
up in ricks and if a customer asks if there is any 
difference in the piles I tell him he may choose any 
pile he wants. I have always found that it pays to be 
more careful in dealing with a man that knows nothing 
about lumber and that he appreciates it. In figuring 
bills for my customers I try to show them where they 
can save money and perhaps help me to get rid of some 
dead stock in short lengths. 

I am always ready to grasp an idea and just as 
willing to give one to a customer if it will be of any 
benefit to him. I have always found it very  satis- 
factory to let a man watch me figure his bill and not 
try to hide anything from him. He feels better for it. 
I have always been a great fellow for sleep and when 
I go to bed I do not want to lie awake and worry think- 
ing that I have beaten some poor rancher out of some- 
thing that did not belong to me. I feel safe in saying 
that my employer has confidence in me and I try to 
get the confidence of my fellowmen as well. I try to 
treat all customers alike, for one man’s money is just 
as good as another’s. 

If I sell a man a bill of lumber on 30 or 60 days’ 
time I expect that when the time is up he will have the 
same intentions as when he got the bill. I feel just as 
free to ask a man about the agreement that I had with 
him as I do to sell him the bill, and by so doing I have 
had little trouble with collections. I consider collee- 
tions the bone of contention for the manager these 
times and I had rather see my lumber piled up in the 
shed than to see it go out and feel doubtful as to 
the pay. I believe that the only way to get the con- 
fidence of the people is to treat them with a view to 
future orders. The majority of my best customers never 
call for an itemized account. . 

TuM-A-LUM LUMBER COMPANY, 
William W. Esselstyn, Manager. 


COLLECTING OLD DEAD-BEAT ACCOUNTS. 
CoLuMBUS, IND. 
As a suggestion for the benefit of the retail lumber 
dealers, this may be of some value. The writer was 
able to clean up several old, dead-beat accounts by hav- 
ing some stationery printed about as follows: 


The Hercules Collection Agency. 
Established for the Especial Benefit of Lymber Dealers. 
Notice sent branch office at 2426574. 
Legal Departmeut........ Examination of title by........ 

Sarees , your account owing er 
us for collection, 

We desire to have you call on them on cr before ....... 
and make settlement and save costs and further annoyance 
in the collection of this claim. 

Remarks : 








Yours truly, 
HERCULES COLLECTION AGENCY. 

In the cases employed by the writer the statements 
were mailed on the train, not disclosing any particular 
place. One old veteran, on whom the most skilled col- 
lectors had resorted to every known device in collections, 
called at once to see the manager after receiving one of 
these notices and asked him to hold these people up for 
a few days and he would pay, which he did. He claimed 
that it made him nervous because he did not even know 
where the collection agency was located and what minute 
it might close down on him. 

The strong feature of this kind of a notice is the 
fact that the party owing the claim does not know 
in whose hands the bill is and from what source he may 
be approached. 

It is this element in human nature that impels them 
to come in and settle and get rid of this ever present 
possibility of being annoyed and brought into litigation 
at any time. The amusement accruing from stirring 
up some of these old dead-beats is well worth the time 
and energy spent, even if there are no tangible results. 

J. D. WETz, 
of J. D. Wetz & Co. 





“SPECIFIC” ADVERTISING PAYS BEST. 


The MeLaren Lumber Company (Ltd.), of Brock- 
ville, Ont., opens a recent advertisement in a_ local 
paper with the following catch lines: ‘‘Let us start 
you right in a paying business—big money raising 
hogs.’’ 

A large part of the advertisement, which occupies 
a space 11x64 inches, is devoted to describing a modern 
hog house after AMERICAN LUMBERMAN plans, an illus- 
tration and floor plan of which are included in the ad- 
vertisement. 

This is the kind of advertising that pays best. ‘‘ Just 
lumber and building material’’ is not enough. The 
advertisement should suggest the building of some spe- 
cific thing that requires lumber in its construction. No 
matter if it is only a chicken coop, if lumber is needed 
to build it, advertising it will pay. But good adver- 
tising will, of course, include house plans, barn plans, 
silos, side walks, fences and in fact everything for 
which lumber is used. 
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Chicago 
April 30.-May 9 





Forest Products Exposition 


Features Marking Week's Progress. 


New York 
May 21—May 30 








MANAGER WOOD CONFERS WITH EASTERN 
EXHIBITORS. 
\ttention to Forest Products Exposition exhibitors 
i) eastern territory is being given this week by Man- 


u_cr George S. Wood. Manager Wood left Chicago a 


fw days ago, going to Cleveland, then to Albany, and 
tie latter days of the week were spent in New York. 
sveral conferences were held with lumber manufac 
trvers in the East relative to the exhibits they will 
inoke at the expositions in Chicago and New York which 
will be held respectively, April 30 to May 9, and May 

to 30, inclusive. As a possible result of Manager 
\\ood’s visit in the East several manufacturers who 
uj to the present have not taken space may decide to 
participate, 

On Kriday Manager Wood expected to hold a con- 
ference with the local lumbermen in New York rela- 
tive to their plans as hosts to the visitors during the 
New York show, which is to be held at Grand Central 
Palace. Before Mr. Wood’s return to Chicago many 
important developments are expected in connection 
with the New York exposition and more definite plans 
for the eastern show will be given out. 

**The great educational value of the Forest Products 
i\position,’’ said Manager Wood before leaving Chi 
avo for the East, ‘‘seems to have impressed itself 
trongly on great numbers of people representing all 
confines of society, many professions, and branches of 
the wood industry. Through a natural process of ex- 
pansion of ideas, the lumbermen, manufacturers, whole 
sule, jobbing and retail dealers, preservers, selling and 
distributing organizations and individuals, the buyers 
and users of wood products, the women who are study- 
ing and analyzing the economic conditions of the coun- 
try and are the real homebuilders, are passing the 
word along to the next one, whether in Chicago and 
New York or hundreds of miles from either exposition 
point, and the effect is general and crystallizing on an 
attendance actuality. 

‘‘ Local organizations and individuals are bringing 
the matter to the attention of their architects, con 
tractors, builders and ultimate consumers, dwelling on 
the demonstration and visualization of truths that can 
not be ignored or overlooked in having an intelligent 
understanding of most important facts, and the general 
aud individual self-interest underlying such an under 
taking as the Forest Products Exposition, be it pro 
ducer, manufacturer, distributer or consumer, forms a 
powerful influence toward the success of the big enter- 
}Tise, 


Special Events During the Exposition. 


fhere will be special events and features each day 
iring the exposition. At New York the announcement 
has been made that the Hoo-Hoo concatenation during 
the show there will be the most unique and eventful 
of any similar ceremony ever held east of the Alle- 
sleny Mountains. Chicago Hoo-Hoo, not to be out- 
done by their eastern brothers, are already planning a 
concatenation that will perhaps be as elaborate and 
eventful as any coneatenation ever staged in the 
history of the organization. Local civie and social 
organizations in both Chieago and New York have 
taken a keen and active interest and the general pur- 
pose of the show is gradually being called to the 
attention of the public in a more forceful way. 
During the progress of the Chicago exposition the 


Chicago Association of Commerce will give a luncheon 
to the leading lumbermen of the United States. Henry 
». Graves, chief forester, will be the principal guest 


ut that banquet. It is probable that there will also be 

lanquet to lumbermen tendered by the leading busi 
iess men of New York City during the eastern show. 

luring the last few days many new exhibitors have 
eon added to the long and representative list. Among 
the neweomers are the T. Wilce Company, of Chicago, 
Which will exhibit hardwood flooring; Newman Clock 
pany, watchmen’s clocks; Otis Manufacturing Com- 
pany, New Orleans, La., mahogany; Chicago Safe & 
Merchandise Company, Chicago, office furniture and 
equipment; George P. Bent Company, Chicago, pianos, 
ind Joseph H, Wallace & Co., New York. 


Expect Action on Forest Service Exhibit Appropriation. 


IX. Rhodes, secretary of the National Lumber Man- 
favturers’ Association, returned to Chicago from the 
hust during the latter part of the week. After attend- 
inv the recent annual convention of the North Carolina 
Vine Association at Norfolk, Secretary Rhodes went 
to Washington and from there to New York, giving 

' of his time to matters concerning the Forest Prod- 
‘ Exposition. At Washington he conferred with 
Morest Serviee officials relative to the Government 

bit for the exposition and received information 

‘ the $10,000 appropriation will likely receive favor- 

action in Congress shortly. As matters with the 

opriation now stand the resolution providing a 

‘0 appropriation is on the unanimous consent 
‘ondar of the Senate and expected to be reached 
The appropriation has already been favorably 

{ upon by the House. 
‘retary Rhodes said he found considerable interest 
shown in the East toward the exposition and 
ts in the last few days have made him more 
wistie than ever about the success of the show, 
in Chicago and New York. Lumbermen every- 





where are showing a keen interest in the exposition and 
believe it will be the greatest opportunity ever offered 
them not only to promote the welfare of wood and 
wood products but to combat the growing erroneous 
impression about the superiority of substitutes. 





REDWOOD LUMBER EXHIBIT. 


A comprehensive display of California redwood is 
assured for the Forest Products expositions. A fund of 
about $10,000 has been raised by the owners of the 
redwood mills in California to cover all the expenses 
of the exhibit. The exhibit of redwood from Humboldt 
and Mendocino counties has already been prepared and 
is now ready to ship east. The committee which at- 
tended to details consists of C. E. de Camp, president 
of the Redwood Manufacturers’ Association; E. A. 
Selfridge, manager of the Northwestern Redwood Com- 
pany, and J. H. Browne, general sales manager of the 
Pacific Lumber Company. 

The component parts of the display were selected in 
a way to emphasize the good features of redwood and 
what it is best adapted for. Sections of redwood trees 
with the bark have been prepared so as to surround 
three great columns in the exposition hall, producing a 
realistic effect. Sufficient redwood lumber and shingles 
have been taken from a building which stood for sixty 
years at Fortuna, Cal., to build a small house in the 
exposition space. No paint or finish will be applied 
and the structure will show the perfect condition of 
redwood lumber and shingles after being exposed to 
the weather for more than half a century. 

There will also be a special exhibit of redwood lum- 
ber for interior finish. A beautiful painting 64% x 8% 
feet by C. T. Wilson, an artist who has considerable 
reputation for portraying typical redwood forest scenes, 
has been loaned by the supervisors of Humboldt 
County. This painting will be a feature of the redwood 
display at Chicago and New York: The exhibit as a 
whole will give the exposition visitors a good idea of 
the many applications of redwood. Mr. Selfridge will 
probably have charge of the redwood exhibit at Chi- 
cago and Mr. Browne will have charge of the exhibit 
at New York city. 





WEST COAST EXHIBIT INSPECTION. 


The exhibit of the West Coast Lumber Manufactur- 
ers’ Association which was viewed last week by the 
advertising committee of the association at the plant 
of Wheeler, Osgood Company in Tacoma is practically 
completed. The exhibit is a good illustration of the 
fine class of millwork that is turned out by this sash, 
door and interior finish manufacturing concern. The 
exhibit is a one-story affair with a stairway going up 
from one side to the roof, above which is a pergola. 
Each of the four sides of the exhibit shows Pacific 
coast forest products in a different way—one the inte- 
rior of a cottage with artistic doors and windows and 
another a dining room showing fir and hemlock finish 
in a way to bring out the beauty of the grain. The 
side showing the stairway gives an excellent oppor- 





ANNOUNCEMENT. 

During the Forest Products Exposition at Chi- 
cago, April 30 to May 9, and at New York, May 
21 to May 30, the AMERICAN LUMBERMAN 
will issue a comprehensive daily edition, present- 
ing each morning the day’s program and fea- 
tures, together with all news of the expositions 
and illustrated descriptive articles covering the 
several branches of forest products industries. 

The daily edition will be distributed to visi- 
tors in attendance at both expositions and, in 
addition, copies of the opening days’ issues will 
be sent by mail to many thousands of lumber 
companies, woodworking factories, railroad pur- 
chasing departments and other interests selling 
and utilizing forest products. 

' Those planning to attend either of the expo- 
sitions are invited to have their mail addressed 
in care of the AMERICAN LUMBERMAN 
BUREAU, Coliseum, Chicago, or Grand Central 
Palace, New York. 

The AMERICAN LUMBERMAN will main- 
tain an attractive exhibit at each exposition 
and will be fully equipped to furnish any de- 
sired information regarding local hotel facilities 
or entertainment attractions. Advance informa- 
tion covering hotel accommodations and rates 
or pertaining to any other exposition matters 
may be had, upon request, from the 

AMERICAN LUMBERMAN, 
431 South Dearborn St., 
Chicago. 











tunity to exhibit the possibilities of western lumber 
when worked up. 

The exhibit is so made that it can be taken apart 
in sections and it will be sent to Chicago in that way. 
Its appearance is very artistic and reflects great credit 
on the designer, Ellsworth Storey, a well known archi- 
tect of Seattle. 





PROPER KIND OF SHINGLE NAILS. 


The committee of shingle manufacturers and whole 
salers, under the direction of John McMaster, the dean 
of the shingle industry of Washington, is meeting with 
success in its effort to raise a fund to be used to pro- 
vide a special cedar shingle exhibit to be shown in 
connection with the lumber exhibit. The exhibit will 
consist largely of sample packages of the different 
grades and sizes of shingles made in the State and 
probably a section of a roof covered with shingles, 
showing how they should be properly laid. Ed MeMas- 
ter, a son of John McMaster, will accompany the 
exhibit to Chicago and New York to explain the red 
cedar shingle industry to those who are interested. 

In connection with the shingle exhibit at the exposi- 
tion, there will be considerable attention given to edu- 
cating the public as to the proper kind of naiis that 
should be used in the laying of red cedar shingles. 


“Most shingle manufacturers believe that success with 


red cedar shingles can only be had when laid with 
zine or heavy zinc-coated cut nails and that even better 
results will be obtained with a poorer quality of shingle 
when laid with the proper kind of nail than with the 
best grade of cedar shingle that is laid with a poor nail. 
Steel wire nails or even cut steel nails that are now 
in general use are not looked upon with favor by most 
of the red cedar shingle manufacturers. The proper 
kind of nail, the shingle manufacturers say, will pro- 
long the life of a roof for many years and they believe 
it high time to educate the public to the fact that 
proper nailing is essential to the laying of any red 
cedar shingle roof. 

The belief of the red cedar shingle manufacturers 
is that when a shingle is put on a roof with a steel 
nail, the roof is not going to last one-half the life of the 
shingle and the only solution for supporting the pros- 
perity of the red cedar shingle business is to advocate 
to the users of shingles that the proper kind of nails 
must be used under all circumstances. It is pointed out 
that substitute roofing people are placing a lot of stress 
upon alleged superiority of substitute roofing over 
wooden shingles, when in fact it is not the shingles that 
are to blame for early destruction of a roof, but the 
nails. 





UNIVERSITY OF IDAHO EXHIBIT. 


Influences are at work to provide for an exhibit of 
the University of Idaho at the Forest Products Exposi- 
tion. The exhibit being made will be under the direc- 
tion of Prof. C. H. Shattuck, the head of the forestry 
department of the university. This department is one 
of the best equipped forestry departments in the coun- 
try and is given support from practically all the lumber 
concerns in that portion of the West. If the university 
does have an exhibit at the exposition Professor Shat- 
tuck will demonstrate that stumps on logged-off lands 
can be made to yield oil, turpentine and alcohol in 
quantities sufficient to pay for the clearing. 





SUGGESTION TO ASSOCIATION SECRETARIES. 


The Chicago exposition will be especially well at 
tended by lumbermen of the central West whereas the 
exposition in New York will of course have the attend- 
ance of eastern lumbermen. The Chicago show will 
bring together a great many retailers and retail asso- 
ciation people, as well as those representing manu- 
facturers. It might be suggested to the secretaries of 
the various associations that they take advantage of 
this opportunity to meet and discuss matters of com- 
mon interest. One of them might well be the arrange- 
ment of the programs for the next convention season. 
It is naturally desired by association people that their 
annual meetings should be properly reported in the 
trade press, and yet during the convention season re 
cently closed they managed to lump their conventions 
in such a way that it was extremely difficult to give 
them adequate treatment. The secretaries and other 
association officials will be doing a good thing so to 
arrange their meetings in the future that their dates 
will conflict as little as possible. 





STUDENTS TO INSPECT MILL PLANTS. 


Syracuse, N.Y., April 6.—Students in the New York 
State College of Forestry at Syracuse who are studying 
logging and lumbering operations left last Thursday for 
their annual field trip in the Adirondacks. The boys, 
under the guidance of Prof. Nelson C. Brown, of the 
college, will visit the hardwood mill of the Moose River 
Lumber Company at McKeever, the plant of the Inter- 
national Paper Company, at Piercefield, and will make 
a study of the logging and milling methods used by the 
Emporium Lumber Company, on its 85,000-acre tract at 
Conifer. From Conifer the party will go on to the 
mills of the Santa Clara Lumber Company at Tupper 
Lake, and if logs are being driven down the river the 
party will go up to the Cold River camp of this com- 
pany to study river driving. While in Tupper Lake the 
boys will visit the mill of the Brooklyn Cooperage Com- 
pany, which is the largest operation of its kind in this 
country. The boys who will make this trip are eight in 
number, and include Woon Young Chun, Shanghai, 
China. , 
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UTAH RETAIL LUMBERMEN’S ASSOCIATION ANNUAL. 


Association Re-organized and New Lease of Life Taken—Benefits of a State Association the Subject of Interest. 
ing Address—Annual Dues Reduced and New By-laws Adopted. 


Sart Lake City, Uran, April 4.—The Utah Retail 
Lumbermen’s Association received a new lease of life 
today, when the association was reorganized, a new set 
of by-laws adopted and the organization given an im- 
petus which will carry it forward as one of the live, 
active forces for good among the organized bodies of 
the State. The rejuvenating action was taken at the 
regular annual meeting of the association which was 
held in the convention hafl of the Hotel Utah, when 
more than 20 of the active lumbermen of the State 
decided that the organization was worth preserving 
from the innocuous desuetude into which it was rapidly 
falling. 

By the action of the convention today, the old Utah 
Lumbermen’s Association and the Utah Lumbermen’s 
Bureau of Information, under which dual names the 
organization had dragged out a more or less precarious 
existence for a number of years, were abolished and the 
new name, the Utah Retail Lumbermen’s Association, 
adopted as the official name of the organization. Offi- 
cers were elected and a set of by-laws adopted which 
received the unanimous approval of all present, and a 
membership campaign was instituted which should re- 
sult in enlisting every lumber dealer in the State under 
the banner of the new organization. 

Sessions were held at the Hotel Utah Friday afternoon 
and Saturday morning. On Friday the visiting lum- 
bermen were guests of the Salt Lake Lumbermen’s 
Club at a luncheon given at the Commercial Club. All 
the meetings were marked with a spirit of enthusiasm 
which bids well for the future of the association. The 








SEYMOUR L. BILLINGS, SALT LAKE CITY; 
President Utah Retail Lumbermen’s Association. 
annual dues were reduced to $3, with a membership fee 
of $2, which is just half the amount required under the 

rules of the old organization. 

The principal movers in the reorganization were 
Seymour L. Billings, who was reelected president of the 
association; A. B. Flickinger, reelected secretary; W. H. 
Esworthy, chairman of the committee on by-laws, and 
H. W. Gwilliams, of Ogden, who was chosen vice presi- 
dent and chairman of the membership committee. 
Spirited addresses were made during the sessions by 
lumbermen from all parts of the State, and when the 
meeting adjourned at noon today it was with the deter- 
mination to enroll at least eighty of the 134 lumber 
dealers of the State before the midsummer meeting of 
the association, to be held in beautiful Ogden Canyon 
in July. 

FRIDAY AFTERNOON SESSION. 

The opening session was held in the convention hall 
of the Hotel Utah. President Seymour L. Billings 
called the meeting to order, extending a greeting to the 
lumbermen in attendance, and expressing the hope that 
the sessions might be profitable to all concerned. 

Secretary A. B. Flickinger then read his report show 
ing a balance in the association treasury of $251.75. 
Excerpts from the report of Secretary Flickinger 
follow: 

There have been received frcm members of this association, 
three letters regarding association work and making sug- 
gestions for betterment of same. There has been but one 
complaint received in this time, and while the letter was 
ten days in reaching the secretary, the trouble spoken of 
was corrected 24 hours after receipt of the letter. There is 
more money in the treasury and fewer paid up members than 
at any annual meeting since this association was organized. 

The secretary has the names of 134 material plants in 
Utah handling lumber. There is now a paid up membership 
in this association of twenty-one dealers, which should be 

ast eighty. Help the officers to help you. Tell the sec- 
retary and he will put it up to the board who would be 
glad to take action if given the necessary information. 
What this association needs is workers and members to write 
the officers their ideas of what should be done and how to 
do it, and every dealer in the State should become a mem- 
ber. Do not ask your neighbor what the association is do- 
ing. Ask yourself what you are doing for the association, 
and when you can answer yourself satisfactorily, tell him. 
soost and keep boosting. If the association has done you 
no good perhaps you did not need its services, and if you 
did, no doubt you did not let the officers know what was 
wanted. It has been a great benefit to a great many dealers 
throughout this State and the time will come when all shall 
have received those benefits. . 








Benefits of a State Association. 

W. H. Esworthy, president of the Standard Lumber 
Company, of Salt Lake City, was scheduled for a ten 
minute address on ‘‘ Benefits of a State Association.’’ 
In his talk Mr. Esworthy urged the strong necessity 
for organization among the lumbermen. He said: 

Organization is a common need in modern business, not 
only for the benelit of those engaged in the business itself, 
but also for the good of the general public. ‘I'he public is 
protected against frauds in any line of business by the 
orgaaiz: ition. of legitimate members engaged iu such business. 
Up-to-date lumbermen should not only support their little 
home town organizations, but also their county organiza- 
tions, State associations and their broader field in the associ- 
ations covering a vast section of country and working for 
the general good, like the Western Retail Lumbermen’s Asso- 
ciation, fer example. But do not neglect your State or 
local organizations. ‘These will give you a strength to resist 
the inroads of the catalog house people and the manufac- 
turers who are now selling direct to the consumer in large 
bills. You will find it is your cash customer who buys from 
these houses, as he obtains what he supposes to be great ad- 
vant: eee through paying cash to large establishments. As 
a matt of fact he does not obtain real advantages, but 
unless pai ean convince him otherwise he thinks he ‘does, 
and the effect is just the same on your business—you lose 
the trade. he credit customer will remain upon your 
books, but your best customer will go if you are not careful. 
Organization will meet many of these difficulties, and over- 
come them. 


A general discussion followed Mr. Esworthy’s address, 
among those taking part being President Seymour L. 
Billings, A, E, Anderson, of Anderson & Sons, of Logan ; 
H. G. Gwilliams, of the Utah-Oregon Lumber Company 
of Ogden; John Jex, of the Jex Lumber Company, of 
Spanish Fork; J. F. Merrill, of the Merrill Lumber Com- 
pany, of Brigham City; J. H. Baker, manager of the 
Baker Lumber Company, of Salt Lake City, and W. H. 
Leslie, for thirty-five years connected with the Curtis 
Sash & Door Company, of Clinton, Iowa. All the 
speakers favored organization among the lumbermen, 
and spoke in favor of retaining the annual dues of the 
Utah Association at $10, the present figure. 

Appointment of Committees. 

Following the discussion President Billings named 
committees on auditing, grievances, nomination, consti- 
tution and by-laws and membership, as follows: 

Anditing—W. H. Draney, John Jex, H. H. Watkins. 

Grievances—A. E. Anderson, J. F. Merrill, H. W. Gwilliams. 

Nomination—J. C. Ehrlansen, E. J. Warner, H. Culbert- 
son, J. H. Baker, J. H. Volker. 

Constitution and by-laws—W. H. 
Cc. A. McFarland. 

Membership—H. W. 
Jex, A. E. 





Esworthy, B Monson, 
Gwilliams, C. A. McFarland, John 
Anderson, KE. J. Warner. 


SATURDAY MORNING SESSION. 


The meeting Saturday morning convened at 10:30 
o’clock, President Seymour L. Billings in the chair. A 
motion was carried to the effect that the meeting remain 
in session until all business had been transacted. 

W. H. Draney, chairman of the auditing committee, 
reported that his committee had examined the books of 
the association and had found them in excellent condi- 
tion. The committee recommended that the forms 
adopted by the present secretary be followed in the 
future. The committee commended Secretary Flickinger 
for the careful and concise manner in which the records 
of the association were kept. On motion the report of 
the auditing committee was received and filed. 

H. W. Gwilliams, chairman of the grievance commit- 
tee, reported that after diligent investigation the com- 
mittee had failed to find any lumberman with a griev- 
ance, and therefore asked to be discharged. The request 
was granted and the committee was relieved from fur- 
ther service. 

By-Laws Adopted. 

W. H. Esworthy, chairman of the committee on by- 
laws, reported, submitting the proposed by-laws by 
which the organization would be practically reorganized. 
After considerable discussion and some amendments, 
the by-laws were adopted, as follows: 

Name.—The name of this organization is the Utah Retail 
Lumbermen’s Association. 

Object—The object of this association is to disseminate 
information useful to its members, and to promote and fos- 
ter good fellowship among the lumber dealers of Utab. 

Officers and Duties—The officers of this association shall 
consist of a president, a vice president, a secretary-treasurer 
and six directors, who shall be elected at the annual meet- 
ing of the association; provided, however, that the directors 
shall be elected two for a period of one year, two for a 
period of two years and two for a period of three years; and 
at each annual meeting thereafter, two shall be elected for 
a term of three years. 

Section 1. It shall be the duty of the president to call 
all meetings, to preside at the same and to appoint com- 
mittees necessary for the weifare of the association. 

Section 2. It shall be the duty of the vice president to 
assist the president and to occupy the chair during his tem- 
porary absence. 

Section 3. The secretary-treasurer shall keep the minutes 
of each meeting, collect all fees and dues, issuing receipts 
therefor. 

Section 4. The secretary-treasurer shall be the custodian 
of the funds of the association and shall pay out moneys 
only on vouchers countersigned by the president. 

Section 5. It shal] be the duty of the board of directors 
to meet at the cali of the president and to take such action 
as they may deem necessary for the welfare of the associ- 
ation during recess and to appoint an executive committee, 
consisting of three members, who shall be either officers or 
directors of the association, empowering them to act where 
a ene of the entire board of directors is deemed unneces- 











ection 6. It shali be the duty of the executive committee, 
named by the board of directors, to see that all expenses are 
paid and transact such other business as the association from 
linfe to time may require. 

Quorum.—A quorum shall consist of at least eleven mem- 
bers of the association. 





Membership and Qualifications.—Any person or firm co: 
ducting a retail lumber business and carrying a stock « 
lumber and other building material commensurate with th 
demands of the community in which they «re located, sha 
be entitled to membership in the association. 

Application for Membership.——Application for membershi 
shalt be made in writing, cach application to be accompa 
nied ty a membership fee of $2, said fee to be returned t 
applicant in case of rejection. 

Election of Memters.—All applications snall be referrec 
to the executive committee, said committee to report imm¢ 
diately, unless granted further time by the president. Upo 
receipt of favorable report from the executive committee t 
the president and secretary the applicant shall be enrolled 
as a member of the association. Otherwise, the fee shall by 
returned. 

Dues.—The annual dues in this association shall be $38 
payable in advance. 

Mectings.—The unnual meeting of this association shal 
be in April of each year in the city of Salt Lake, at a tim: 
and place to be designated by the president. Al! other meet 
ings shall be held at a time and place designated by th: 
president. 

Amendments.—These by-laws may be amended by a three 
fourths vote of the members present at any regular meeting 

Rules and Government.—This association shall be governed 
in its deliberations by Roberts’ Rules of Order. 

Transportation.—Any member acting by authority of the 
president or board of directors shall be reimbursed foi 
actual expense incurred. 





Some little discussion was aroused on the matter of 
the annual dues. H. W. Gwilliams moved that $10 be the 
amount of the annual dues, John Jex seconding his 
motion. C, A. McFarland offered an amendment pro 
viding that $3 be fixed as the annual dues, with a mem 
bership fee of $2. The amendment was seconded by 





A. B. FLICKINGE R, § SALT LAKE CITY; 
Secretary Utah Retail Laubermen’s Association. 


W. H. Esworthy. The amendment was carried afte: 
several members had expressed their views on the 
subject. 


The matter of doing away with the old double name 
of Utah Lumbermen’s Association and Utah Lumber- 
men’s Bureau of Information and the substitution of the 
new name Utah Retail Lumbermen’s Association was 
then taken up. After some discussion a motion finally 
prevailed adopting the new name and abolishing the 
old dual title. It was also moved and carried that 
members in good standing in the old association be 
exempt from paying application fee for admission to 
the new association. 

Officers Elected. 

The report of the nominating committee, proposing 
the names of officers of the new association, was then 
submitted by J. Ehrlansen, chairman of the nomina 
ting committee. In pursuance of the report, the follow 
*ing officers were named to act for the ensuing year: 

President-—-Seymour L. Billings, of Salt Lake City. 

Vice president—H. W.: Gwilliams, of Ogden. 

Secretary-treasurer—A., B. Flickinger, of Salt Lake City. 

Directors—One-year term—O. P. Smoot, Provo; E. J. 
Warner, Tooele; two-year term—J. Francis Merrill, Brigham 
City ; J..George Jones, Tintic; three-year term—J. H. Baker, 
Salt Lake City; A. E. Anderson, Logan. 

John Jex, of Spanish Fork, moved that a vote of 
thanks be extended to the old officers for holding the 
association together as well as they did, which was 
unanimously carried. A vote of thanks was also ten- 
dered the Salt Lake Lumbermen’s Club for the cour- 
teous treatment extended the members of the State 
organization upon the occasion of their visits to the 
capital. 

An invitation from the lumbermen of Ogden, asking 
the association to hold its annual midsummer meeting 
and outing in Ogden Canyon, was read by H. W. 
Gwilliams. On motion the invitation was accepted. 


A. R. Graham, of the Western Retail Lumbermen’s 
Association at Spokane, Wash., then spoke a few 


moments on the plan book movement of the association, 
showing the cost and method of handling the plan 
books. The advantage of the use of plan books was 
clearly shown. 

On motion the meeting adjourned, subject to the call 
of the president. 
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| COMING CONVENTIONS 


April 14-16—Lumbermen’s Association of Texas, St. Anthony 
Hotel, San Antonio, Tex. Annual meeting. 
April 16—Western Illinois Retail Lumber Dealers’ Club, 
desburg, Ill. Annual meeting. 
April 80—Northern Hemlock & Hardwood Manufacturers’ 
sociation, Chicago, Il]. Quarterly meeting. 
a 30-May 9—Forest Products Exposition, Coliseum, Chi- 
1 








May —(During Forest Products Exposition)—-Michigan 
‘ardwood Manufacturers’ Association, Chicago. Spring meet- 


May 2—National Association Lumber and Sash and Door 
lesmen, Lumbermen’s Club, Chicago. Annual meeting. 
May 5, -National Lumber Manufacturers’ Association, 
liseum, Chicago, Ill. Annual meeting. 
May 5-7—-National Fire Protection 
nual meeting. 
May 1 5—American Forestry Association, Cornell University, 
thaca, N. Y Spring meeting of board of directors. 
May 19, 20—Gum Lumber Manufacturers’ Association, Hotel 
:yoso, Memphis, Tenn. Semi-arnnual meeting. 
May 21-30—Forest Products Exposition, Grand Central Pal- 
New York City. 
June 15-17—American Supply & Machinery Manufacturers’ 
sociation, Greenbrier Hotel, White Sulphur Springs, W. 
i Annual meeting. 
June 18, 19—National Hardwood Lumber Association, Hotel 
itler, Buffalo, N. Y Annual meeting. 
June 80-July 4—-American Society for Testing Materials, 
Hotel Traymore, Atlantic City, N. J Annual meeting. 
July 9, 10—American Forestry Association, 
N. Y. Midsummer meeting. 
August 18-20- 
seelbach Hotel, 
oa smber 2-4 


Association, Chicago. 


“> 


+ 


Chautauqua, 


-National Commissary Managers’ Association, 
Louisville, Ky. Annual meeting. 
Canadian Forestry Association, Halifax, 


Se piemibar 7-12—Lumbermen’s ‘get-together’ meeting and 


Hoo-Hoo Annual, Winnipeg, Man. 
July 21, 1915—American Forestry Association, Panama- 
Pacific Iaternational Exposition, San Francisco, Cal. 





GUM LUMBER MANUFACTURERS’ ASSOCIATION. 
[Special telegram to AMERICAN LUMbERMAN.] 

MEMPHIS, TENN., April 8.—John M. Pritchard, secre- 
tury of the Gum Lumber Manufacturers’ Association, 
announced this afternoon that the semiannual meeting of 
that association will be held at the Hotel bi in 
Memphis on Tuesday and Wednesday, May 19 and 20. 
One of the partie ular features of this meeting will be the 
report of the committee on technical research, of which 
Rk. N. Carrier, of Sardis, Miss., is chairman. This report 
involves the results of the committee’s investigation of 
the proper methods of manufacturing and caring for gum 
lumber. Mr. Pritchard says that a large attendance is 
expected and the program will deal with subjects of vital 
interest to both manufacturers and consumers of gum 
lumber, 

The board of directors of the association recently met 
in Chieago and decided that the semiannual meeting 
should be held in May, instructing Secretary Pritchard 
and other officials of the organization here to select a 
date for the convention that would not conflict with 
other meetings. 





LUMBERMEN’S ASSOCIATION OF TEXAS. 

Houston, Tex., April 6—According to present indi- 
cations over fifty Houston lumbermen will attend the 
annual convention of the Lumbermen’s Association of 
Texas at San Antonio on April 14, 15 and 16. Nearly 
all sales managers, as well as salesmen traveling out of 
Houston, will be in evidence. Already the San “Antonio 
hotels are worrying. The advance reservations for rooms 
are the largest in the history of the Alamo City. The 
railroads have made a rate of one and one-fifth fare for 
the round trip, and this has appealed to many who might 
not otherwise have gone—especially the representatives 
or managers of country lumber yards. 

A new feature of the entertainment program has just 
heen announced—a visit to the plant of the Steves Sash 
& Door Company at noon on April 16, where lunch will 
he served the delegates, followed by an inspection of the 
Steves plant and a visit to Fort Sam Houston to see the 
United States army drill. 

The secretary’s office announces one of the most pros- 
perous years in the history of the organization. Eighteen 
months ago there were enrolled on the association books 
17 members in good standing. This number has been 
increased to just short of the 600 mark. The aim is 
1,000 members, and the officers are optimistic enough to 
hope for this membership within a reasonable period of 


+3 
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DELEGATES NAMED FOR NATIONAL 
CONVENTION. 


Wausau, Wis., April 8.—The foliowing delegates and 

ternates have been appointed to represent the Northern 
ilemlock & Hardwood Manufacturers’ Association at 
‘he annual meeting of the National Lumber Manufac- 
urers’ Association in Chicago, May 5 and 6: 

DELEGATES. 

H. Chapman, North Western Lbr. Co., Stanley, Wis. 
“RB. Clubine, Park Falls Lbr. Co., Park Falls, Wis. 
J. Fox, Von Platen Lbr. Co. iron Mountain, Mich. 
\. B. Goodman, Goodman _Lbr. Co., Goodman, Wis. 
i. S. Kellogg, secretary, Wausau, Wis. 

J. Lingle, Westvoro Lbr. Co., Westboro, Wir. 
} McLean, I. Stephenson Co., Wells, Mich. 
r Phillips, Diamond Lbr. Co., Green Bay, Wis. 
J. Quinlan, Menominee Bay Shore br. Ce., 


Wis, 
ALTERNATES 


iss , Setacenn, De Laittre & Anderson Co., Calderwood, 


Mic 
a hie Axvpin Hardwood Lbr. Co., 
. Clark, John Schroeder Lbr. Co., Ash: ind, Wis. 

\ Earle, Willow River Lbr. Co., New Richmend, Wis. 
Be Earle, Wisconsin Land & Lbr. Co 
whe F lanner, Flanner-Stager Land & Lbr. ¢ 
Wis 

‘eorge BE, Foster, Foster-Latimer Lbr. Co., Mellen, Wis. 


Ss 


Soperton, 


Grand Rapids, Wis. 


» Hermansville, Mich. 
o., Blackwell, 


H. A. Fry, Forster-Mueller Lbr. Co., Hiles, Wis. 

mi A. Hamar, Worcester Lbr. Co., Chassell, Wis. 

Geo. N. Harder, Rib — Lbr. Co. Rib Lake, Wis. 

W. A. Holt, Holt Lbr. Oconto, Wis. 

on Ingram, Rice png Lbr. Co., Rice Lake, Wis. 

Ww. . Landon, Barker & Stewart Lbr. Co., Wausau, Wis. 

r. gs MecLurg, KneeJand-MeLurg Lbr. Co., Phillips, Wis. 

A. L. Osborn, Medford Lbr. Co., Medford, Wis. 

J. J. Ott, John H. Kaiser Lbr. Co., Eau ‘Claire, Wis. 

A. R Owen, John S. Owen Lbr. Co., Owen, Wis. 

John Pryor, Houghton Lbr. Co., Houghton, Micli. 

I. S$. Robbins, Robbins Lbr. Co., Khinelander, Wis. 

G. C. Robson, Heinemann Lbr. Co., Merrill, Wis. 

Lament Rowlands, C. A. Goodyear Lbr. Co, Tomah, Wis. 

H. H. Stolle, Stolle Lbr. Co., Tripoli, Wis. 

H. kk. Swanke, Tigerton Lbr. Co., Tigerton, Wis. 

'. V. R. Townsend, the Munising Co., Negauneec, Mich 

A. It. Week, John Week Lbr. Co.. Stevens Point, Wis. 

J. S. Weidman, jr., Weidman & Sens Co., Trout Creek, Mich. 

4. C. Wells, J. W. Wells Lbr. Co., Menominee, Mich 
Secretary R. 8. Kellogg says this will be the largest 

as well as the most.interesting and important meeting 

ever held by the National association, and both delegates 

and alternates are expected to attend and participate in 

the proceedings. 





NORTH CAROLINA FORESTRY MEETING 
POSTPONED. 


ASHEVILLE, N. C., April 6.—The State forestry meet- 
ing, which was scheduled to be held in Asheville April 
8, 9 and 10, has been postponed to some date in June, 
to be announced later. This postponement was made by 
President E. B. Wright, of the association, after a con- 
ference with Vice President Whitehead and other mem- 
bers of the organization. Postponement was caused on 
account of the inability of Governor Craig and other 
notables to be present on these days, and the fact that 
it is a very busy time of year for the lumbermen of the 
whole State, which would prevent many of them from 
attending. This arrangement will necessitate the post- 
ponement of the annual meeting of the Appalachian Park 
Association, which was to have been held at the same 
time as the forestry meeting. Governor Craig is presi- 
dent of the park association, and his inability to be 
present would leave that meeting without a chief execu- 
tive. Officials of both associations will hold a meeting 
some time this month for the purpose of selecting dates 
for the combined meeting. 


TIDINGS OF HOO-HOO 


LUMBERMEN’S OUTING WEEK. 


WINNIPEG, MAN., April 4.—The lumbermen of northi- 
western Canada are extending a cordial invitation to 
all lumbermen to come to Winnipeg and enjoy the Lum- 
bermen’s .Outing Week during September next. 

From September 7 to 12 Winnipeg will be the Mecca 
of all the Hoo-Hoo in the United States and Canada, 
and other countries as well, and the committee in charge 
is extending a cordial invitation not to Hoo-Hoo alone, 
but to all lumbermen, to ‘‘come on up north and see 
the last best West.’’ 

The greatest gathering ever known in the lumber 
world is the goal for which the committees are striving, 
with every indication of success. A variety of side trips 
will be provided to northern summer resorts for hunting, 
fishing, etc., in addition to an elaborate four days’ pro- 
gram of entertainment in Winnipeg. 

A large number of lumbermen have already sent in 
their names advising that they will be on hand, accom- 
panied by their wives. 

Before deciding on the annual holiday outing for 
wife or family, lumbermen are requested to write to 
J. Hooper, chairman Lumbermen’s Publicity Committee, 
322 Donald street, Winnipeg, Man., for full particulars 
regarding Lumbermen’s Outing Week in connection with 
the Hoo-Hoo annual. 

















HOO-HOO AT THE PANAMA-PACIFIC EXPOSI- 
TION. 


San FrRANcisco, CAu., April 4.—It is generally under- 
stood that the Concatenated Order of Hoo-Hoo will 
convene in San Francisco in 1915 during the Panama- 
Pacific International Exposition, and already assurances 
have been had from several thousand members of the 
order that they will be present. 

To provide a meeting place for the 15,000 members 
of Hoo-Hoo who are scattered through seventeen coun- 
tries and the thousands of lumbermen who will visit 
the exposition, arrangements are going forward for the 
construction of the House of Hoo-Hoo, a club hceuse 
and meeting place for Hoo-Hoo, lumbermen and those 
in allied lines. 

This Hoo-Hoo building is to be constructed without 
delay at an approximate cost of $50,000, and a board 
of governors who will have charge of the construction 
and furnishing of the building has been appointed as 
follows: Robert Dollar, president; J. R. Hanify, 8S. E. 
Slade and F. F. Sayre, vice presidents; C. E. DeCamp, 
treasurer; FE. om Blocklinger, secretary; Fairfax H. 
Wheelan, H. W. Hogan, R. A. Hiscox, Charles R. Me- 
Cormick, W. Fy “Hammond, Frank W. Trower and C. 8. 
Brace. Mr. Trower is a past Supreme Snark of the 
Universe and former head of the order. The present 
Snark, John Henry Kirby, of Houston, Tex., is an 
enthusiastie advoeate of the House of Hoo-Hoo and is 
giving the project his earnest support. . 

The House of Hoo-Hoo at the exposition will be 
original and artistic. Great trunks of trees wili be used 
as offices and the entire building will be constructed in 
such manner as to convey the impression of being a 
huge forest. The building will be unique in every par- 
ticular and every Hoo-Hoo visiting the great exposition 
will be proud to call it his home. 





ASSOCIATION ACTIVITY 











CENTRAL WEST VIRGINIA FIRE PROTECTIVE 
ASSOCIATION. 

ELKINS, W. VA., April 7.—Thé owners of over half a 
million acres of timberland in West Virginia have signi- 
fied their intention of subscribing to membership in the 
Central West Virginia Fire Protective Association, 
according to a report submitted by the membership com- 
mittee at the third meeting of the association, held here 
last week. By this large representation the success of the 
association is assured and further steps were taken at the 
meeting toward perfecting an organization. 

On conformity to a belief expressed by several of the 
directors first elected that a larger number of directors 
than five would lead to a larger membership the asso- 
ciation increased the total number of directors to fifteen, 
adding the ten new directors. » 

The directors have been called to meet on April 8 
to elect a president, treasurer and secretary. Messrs. 
Wilson and Weber have been appointed a committee to 


-notify the directors of their election and to have them 


present at the meeting called. 





PHILADELPHIA LUMBER GOLFERS TO OPEN 
SEASON. 

PHILADELPHIA, Pa., Apri! 6—Notice has been sent 
out that the Philadelphia Lumbermen’s Golf Association 
will open the 1914 season with a meeting and tournament 
at the links of the Atlantic City Country Club, at North- 
field, N. J., on Thursday, April 16. Competition for 
the president ’s prize will be started at this meeting and 
continue throughout the season. The lowest ten net 
scores at each meet will count from 10 points to 1 and 
the lowest five gross scores will count from 5 to 1. In 
case of ties the points will be equally divided. The 
winner will be the member who has scored the greatest 
number of points and shall have played in five out of va 
toial of seven meetings. 





PHILADELPHIA WHOLESALERS MEET. 

PHILADELPHIA, Pa., April 6.—The Philadelphia While- 
sale Lumber Dealers’ Association held a meeting last 
Friday night, and was addressed by Frank Howe, jr., 
cn the subject of the Forest Products Exposition. The 
matter of having an exhibit there was left to the di 
rectors. 

Resolutions of sorrow and sympathy on the death of 
Henry H. Gibson, of the Hardwood Record, were unani- 
mously adopted. 

The Gill Lumber Company was elected to membership. 

A general discussion of the lumber business of the 
past, present and future followed, with comparisens of 
methods and pregnostications. 





PHILADELPHIA EXCHANGE NOMINATES. 

PHILADELPHIA, Pa., April 6.—The Lumbermen’s Ex- 
change of Philadelphia held its monthly meeting for 
April last Thursday, with President Benjamin Stoker 
officiating. ‘There were no important committee reports, 
as they will be filed in full at the annual meeting next 
week. A letter from the ‘‘ Philadelphia Clean-Up Week ’? 
committee was read, but no action was taken on it. A 
letter from the Pennsylvania Manufacturers’ Associa- 
tion was read, in which it asked the exchange to send 
delegates to its annual meeting in this city April 3 and 
4. On motion it was decided to send a delegation, and 
President Stoker appointed William C. MatBride, of the 
Haney-White Company; Edward F. Henson; Amos Y. 
Lesher, of Charles F. Felin & Co.; Robert L. Hilles. of 
the Smedley Bros. Company, and Daniel Adams. 

Nominations were ther. opened for directors for three 
years, to take the A ars ‘es of James A. Richardson, Charles 
M. Chesnut and 8. Ashton Souder, whose terms will ex- 
pire next week. James A. Richardson nominated Paui 
P. Pearson, of the Pearson & Ludascher Lumber Com- 
pany. Charles P. Maule nominated J. Randall Williams, 
jr. S. Ashton Souder nominated William H. Wyatt, of 
the Jackson-Wyatt Lumber Co. Charles M. Chesnut nomi 
nated Edward F. Van Stavern, of the David Baird Com- 
pany, of Camden, and Frederick 8. Underhill nominated 
John W. Coles. 





Elects Officers at Twenty-eighth Annual. 
[Special telegram to AMERICAN LUMBERKMAN. ]} 

PHILADELPHIA, Pa., April 9.—The twenty-eighth an- 
nual meeting of the Lumbermen’s Exchange of Philadel- 
phia was held here this afternoon with an average at 
tendance. President Stoker’s annual report included a 
suggestion that the monthly meetings be changed to 
quarterly meetings and that a publicity committee be 
appointed. 

Reports of the officers reviewed the activities of the 
last year, showing good work had been done, while 
the financial condition of the organization is the best in 
its history. 

An excursion to the Forest Products Exposition at 
New York was proposed and the suggestion met with 
much favor. Secretary Lank was given great credit for 
the excellent work that has been done. 

The annual banquet and entertainment will follow the 
association meeting tonight at the Bellevue Stratford 
Hotel. The officers elected for the following year are 
as follows: 

President—Charles M. Chesnut 

Vice president——-Charles P. Maul. 

Treasurer—J. Randall Williams, jr. 

Directors—John W. Coles, Paul P. Pearson. 
Daniel Adams. 
Smedley, Samuel B. 


Trustee relief fund- 
— iitors—Frankiin H. 
. Hallowell. 


Viooman, Eli 
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Daily 
Edition 
covering the first annual 


orest 
roducts 
xposition 


at 


CHICAGO a4 NEW YORK 


April 30 - May 9. May 21 - May 30. 


will be issued by the 
AMERICAN LUMBERMAN. 


The Daily Edition will present each morning 
the day’s program and features and will 
contain floor plan and directory of exhibits, 
all news and happenings of the Exposition, 
Registration and Hotel addresses of promi- 
nent visitors, together with illustrated 
descriptive articles covering the many ex- 
hibits and demonstrations of the varied 
utility, beauty and durability of forest 
products. 


The Daily Edition will be distributed at the 
Exposition to visitors in attendance and 
in addition will be mailed to more than 
20,000 lumber companies, 


factories, railroad purchasing departments 


woodworking 


and other interests selling and utilizing 
forest products. 


EIGHTEEN ADVERTISING 
ISSUES RATES 


will be obtainable by | and detailed informa- 
firms and individuals }| tion covering both edi- 
utilizing or selling for- | tions,or Chicagoor New 
est products. 

Send your name AT 
ONCE enclosing 36 cts. 
for postage covering 18 


York separately, may be 
had upon request. 
The Daily Edition will af- 
ford an unparalled op- 
issues. portunity for reaching 
The same offer ap- | all branches of the lum- 
plies to your architect, | ber trade and others 
handling or using any 
kind of forest products. 


American{iumberman 


431 So. Dearborn Street, 
CHICAGO 


contractor and carpen- 





ter associates. 














YELLOW PINE MANUFACTURERS IN SPECIAL MEETING. 





Market Conditions Discussed — Amendment El‘minativg Publishing of Price Lists an: 
Market Reports Adopted—Expert Discusses Inspection of Construction Timbers. 


A special meeting of the members of the Yellow Pine 
Manufacturers’ Association was held at the Mercantile 
Club, St. Louis, on Wednesday, April 8. The following 
were in attendance, with probably a half dozen or more 
additional members, who came in late and whose names 
were not officially registered. 


R. A. Long, Kansas City, Mo.; Long-Bell Lumber Co. 

Hi. H. Foster, Malvern, Ark.; Wisconsin & Arkansas Lbr. Co. 

I. H. Fetty, Kansas City, Mo.; Central Coal & Coke Co, 

W. 'T. Murray, Fordyce, Ark.: Fordyce Lumber Co. 

Herman Dierks, Kansas City, Mo.; Dierks Lumber & Coal Co. 

W. F. Ingham, Kansas City, Mo.; Ingham Lumber Co. 

A. T. Hemingway, Kansas Citv, Mo.; Forest Lumber Co. 

Henry O. Hardtner, Urania, La.; Urania Lumber Co. (Ltd). 

W. J. Haymen, Hattiesburg, Miss.; J. J. Newman Lbr. Co. 

John B. Chipman, St. Louis, Mo.; Frost-Johnson Lumber Co. 

Cc. E. Slagle, Clarks, La. ; Louisiana Central Lumber Co. 

Rh. M. Hollowell, Mlizabeth, La.; Industrial Lumber Co. 

George H. Boyd, Atianta, La.; Germain & Boyd Lumber ¢ 

H. H. Cust, Arbo, Miss.; Lumber-Mineral Co. 

J. W. Martin, Ludington, La.: Long-Bell Lumber Co. 

J. B. White, Kansas City, Mo.; Missouri Lyumnber & Land 
Exchange Co. 

M. B. Nelson, Kansas City, Mo.: Long-Bell Lumber Co. 

A. Trieschmann, Crossett, Ark.:; Crossett Lumber Co. 

C. J. Mansfield, Warren, Ark.; Warren Lumber Co. 

John L. Kaul, Birmingham, Ala.; Kaul Lumber Co. 

Harry R. Swartz, Graysonia, Ark. ; Graysonia-Nashville Lum 
ber Co. 





Eli R. Wiener, Keltys, Tex.: Angelina County Lumber Co. 
¢«. D. Johnson, St. a Frost-Johnson Lumber Co. 

S. H. Fullerton, East St. Lonis, Nli.; Chicago Lbr. & Coal Co 
c. A. Buechner, Millville, Ark.: Freeman-Snith Lumber Co. 


Arthur N. Sager, St. Louis; counsel. 

Secretary Smith announced that a telegram had been 
received from President Carpenter announcing his in- 
ability to be present, an-l inasmuch as Vice President C. 
D. Johnson had not yet arrived R. A. Long was upon 
motion duly elected chairman of the meeting. Pending 
arrival of additional members, various persons present 
were called on to give their views of present market con- 
ditions. Counsel for the association, who was present, 
having been first called upon announced that such reports 
were entirely proper. 

This discussion showed that in some instances lumber 
had accumulated to some extent during the first three 
months of the year, because the stock was not properly 
assorted for the filling of orders at the beginning of the 
year; in other instances, wet weather had interfered with 
conditioning the stock for shipment. 

One member reported export trade dull and another re 
ported it fair, except for prime timbers. Several agreed 
that if the railroads were granted a suitable rate in- 
crease, and again came into the market for their usual 
lumber requirements, the general volume of demand would 
be satisfactory. One member emphasized the fact that 
the southern millmen often do not appreciate the lateness 
of the opening of spring in the northern consuming terri- 
tory. One member insisted that the mills were relying 
too much on old avenues of demand, such as the railroad 
demand which has been referred to, and not properly ex- 
tending their business in other lines. This certain com- 
pany has been exceptionally successful in supplying yel 
low pine for special uses and has recently booked an 
order for a large quantity of baby buggy tongues. 

Radical Changes in Purposes. 

Arthur N. Sager was then called upon to explain the 
situation with reference to the Missouri ouster case, which 
was the prime reason for the calling of this special meet- 
ing at this time. He read part of a petition recently 
filed in behalf of sixteen of the respondents in this case 
which, in effect, recited that these respondents had person- 
ally discontinued or refrained from entering into any 
agreements, express or implied, for the curtailment of 
output of mills, or of the amount of lumber bought and 
sold in the State of Missouri, or for the joint issuing of 
price lists or market reports of any sort,-and further that 
they, or those who are still members of the Yellow Pine 
Manufacturers’ Association, will withdraw from that as- 
sociation unless it, by April 7, eliminate from its consti- 
tution and from its practice the publishing, issuing or 
distributing of any trade list or market report. It was 
suggested therefore that the question was whether the 
association should so amend its constitution as to permit 
these members, signers of this petition, to retain their 
membership in the association. 

He stated that this involved the omission in article 3, 
in the ninth line, of the words ‘‘sales and marketing,’’ 
thus eliminating from the association activities these par- 
ticular functions. This was unanimously carried. 

J. B. White offered for adoption the following resolu- 
tions, which it was announced had been prepared by W. C. 
Searritt of counsel, and which Attorney Seger stated was 
entirely acceptable to him and would be considered an 
amendment to the by-laws of the association. 

Neither this asscciation, nor any officer, ageut or employee 
thereof, shall hereafter publish or issue in the name of, for 
or on behalf of this association, either directly or indirectly, 
any market report, price current or price list, uor any other 
document or statement purporting to quote or to recite 
market prices or market values of yellow pine lumber; and 
it shall be the duty of the officers and board of directors 
of this association to see that this by-law is rigidly en- 
forced. 

The resolution was adopted. 

Secretary Smith then announced that at the annual 
meeting no provision had been made for the appointment 
of delegates and alternatives to the forthcoming meeting 
of the National Lumber Manufacturers’ Association, and 
upon motion the president was authorized to appoint 
them. 

There was a report of progress in the preparation of 
the exhibit for the Forest Products Exposition, and of 
financial matters in connection therewith. Notice was 


also given of a meeting of directors for the afternov 
and a meeting was also called for the committee ; 
structural timbers. 


Structural Wood Grades. 

Dr. Hermann von Schrenk was then introduced ai 
made an interesting talk on the questions that ha 
recently been raised in relation to the inspection of yi 
low pine construction timbers, following the develo 
ments in New England. He had with him and exhibits | 
a number of interesting specimens. One of these was 
section of one of the timbers in the Canadian cotton mi 
which had failed. It was as nearly worthless a piece « 
timber as could be imagined and yet had been sold as 
first class product. He also had several sample sectior 
of timber from trees cut in the same field in Virgini 
and of the same botanical species. Some were of exce 
lent texture, while others showed extremely rapid growt 
and very coarse annual rings. He called attention esp: 
cially to the fact that the grading rules now in use eo) 
sidered only defects and took no account whatever of t! 
inherent qualities of the wood itself. As far as the ruk 
were concerned, these two pieces were entitled to th 
same grade. Botanically they were also the same, bu 
intrinsically one was worth only half as much as th 
other. It was such a situation as to yellow pine tha 
was handicapping its use. 

He told of the increase in the size of the committ 
on structural timbers of the American Society of Test 
ing Materials, of which he is chairman, and expects som. 
warm discussion on this subject at the next meeting o! 
the society, to be held in Atlantic City June 30 to Jul: 
4. The committee has planned to take the matter u) 
actively and anticipate some of the criticisms that woul 
probably be offered. 

A cireular has been sent to « number of manufacturers 
of yellow pine, in different sections of the country, ask 
ing for specimens. They were requested first to send 
a cross section from a longleaf tree, one of shortleaf, 
one of Cuban pine and one of loblolly, in each case send 
ing also specimens of leaves and cones from the sam 
trees in order that their botanical species could positively 
be determined. These manufacturers were also requeste: 
to send cross section specimens from the average product 
going to the mill marked with their grades and with the 
commercial designation of species under which they wer 
sold. He stated that efforts would probably be mac 
to do away with the use of the terms ‘‘longleaf’’ and 
‘‘shortleaf’’ as to commercial designations and to adopt 
a nomenclature intended absolutely to fix the commercial 
value of the given piece without reference to its botanica!| 
Hitherto the number of annual rings to the 
inch has been the criterion of the society specification, 
but this varied at different distances from the heart and, 
to some extent, in different cross sections of the trunk, 
and an effort would be made to establish something more 
definite, perhaps based upon the proportion of late and 
early wood in the annual rings. 

The speaker said that the essential thing at this time 
was not merely to parade the strong points of wood for 
construction purposes but also to admit its weaknesses 
and endeavor to overcome them. The technical literature 
of cement, steel and other materials states their weak as 
well as their strong points, and the manufacturers of 
lumber should be equally frank with the public. It 
would leave a very unfortunate impression with the mem 
bers of the committee representing the architects, and 
including three past presidents of the American Institute, 
if his request from the mills brought only a meager col 
lection of specimens. 

Dr. von Schrenk stated that a considerable amount of 
additional information was necessary along many of these 
lines. An opportunity had come to obtain, at the Shaw 
Botanical Garden, St. Louis, services of an expert in 
vestigator, merely at a cost of $500 for his fellowship 
and the Yellow Pine Manufacturers’ Association has 
appropriated this sum for that purpose, with the result 
that an extensive study would be made of those factors 
of yellow pine tending to preserve it against decay. This 
pathological investigation will include an investigation 
of the influence of resin and other allied matters, 

There was some general discussion that showed that a 
number of additional sets of specimens were being pre 
pared for early shipment. The meeting then adjourned 
and those present took Juncheon together at the club. 


species. 





ASSOCIATION TO PROMOTE PUBLIC INTEREST 
IN FORESTRY. 


Boston, Mass., April 6—About $15,000 has been 
raised already and the planting of 150 miles of shade 
trees has been planned in the campaign inaugurated by 
the Massachusetts Forestry Association to promote 
greater public interest in forestry and forest products. 
Horticultural societies, boards of trade, city councils and 
women’s ciubs throughout the State have joined in the 
movement. In Malden the board of trade has organized 
a ‘Junior Board of Trade’’ among high school pupils. 
Each boy or girl is to interest others in a project for 
the contributing of 1,000 trees, at least 7 feet high, by 
school children. These will be planted along five miles 
of Malden’s highways. Foxboro has adopted the 
English idea of setting out fruit and nut trees along 
the streets. Many other cities and towns have appro- 
priated special sums, outside of the amount to be raised 
by the Massachusetts Forestry Association, which will 
be expended for reforestation or shade trees. 
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LUMBERMEN’S CLUBS 








MEMPHIS CLUB CONSIDERS COMPENSATION 
ACT. 

MEMPHIS, TENN., April 6—At the regular semi- 
onthly meeting of the Lumbermen’s Club of Memphis, 

ld at the Hotel Gayoso Saturday afternoon, President 
ilen was authorized to name all of the members of that 
dy who attend the annual of the Tennessee Manufae- 

rers’ Association, to be held at Nashville, April 8 and 

as a committee to look after the interests of the Jum- 
rmen in connection with the workmen’s compensation 

asure Which will be up for discussion and action. S. 
|. Anderson, vice president of the association, and S. M. 

ckey, chairman of the law and insurance committee 

the club, declared that the various labor organizations 
« the State were preparing extensive briefs to be pre- 
~ uted to the commission appointed by Gov. Hooper to 
estigate this subject, and urged that all members of 
Lumbermen’s Club were vitally interested, whether 
1 «mutacturers or not, since they all employed labor, A 
nimber of members of the club, including S. B. Ander- 

n and Mr, Nickey, will attend and they will try to see 
that the association takes action that will protect all 
employers of labor and seek to prevent the passage by 

e next legislature of ary law that will work a hardship 
on employers throughout tne State. 

The board of directors was asked to submit recom- 
mendations to the next méeting of the club regarding 
what use is to be made of the rooms in the Business 
Men’s Club which were recently completed at an ex- 
pense of about $1,000 for interior deeoration and finish. 
liere were various suggestions regarding securing a man 

young lady as a permanent attendant at these rooms 
to extend a welcome to both members and visitors, to an- 
swer questions regarding the various woods used in the 
finishing of the rooms and to give desired information 
regarding the lumber industry at Memphis. The rooms 
lave been practically idle since they were completed and 

they were built for the double purpose of furnishing 
the members with a place for meeting informally and of 
giving builders, architects and contractors a definite idea 
it the excellent finish of which gum, oak, ash and other 
hardwoods in this section are capable, a strong sentiment 
las developed in favor of making practical use of them. 
\ sign, reading ‘* Visitors Welcome,’’ was suggested by 
some of the members, while others advocated placing 
placards in the hotels and other publie buildings, asking 
that the rooms be visited for purposes of inspection. The 
lourd will take these various suggestions under con- 
sideration and it is practically certain that it will bring 
in a recommendation for a permanent attache, preferably 
au young woman, 

The entertainment committee was, on motion of John 
M. Pritchard, secretary of the Gum Lumber Manufac- 
turers’ Association, instructed to prepare another enter- 
‘inment similar to that recently given at the Hotel 
Chisea by the club. The date for this will be announced 
ater. It will be in the nature of a cross between a 
ubaret show and a tango tea and the members, par- 
larly some of the older ones who are finding it much 
easier to learn the tango and the rag than the classic 
waltz, are looking forward with great pleasure to the 
«ial funetion to be arranged by the committee of which 
>. ©. Major is chairman. 

On motion of 8S. B. Anderson, the club passed strong 
resolutions of protest against the ordinance recently in- 
roduced by the fire underwriters looking to the elimina- 

of wooden shingles as a house covering. The ques- 

of substitution was involved, according to several 
iiembers, and it was pointed out that a purely lumber 
organization could not afford to overlook the threatened 
action against materials made of wood. 

tesolutions of respect to the memory of the late H. H. 
{rifson, of the Hardwood Record, were adopted by unani- 
Nous vote. 

lhis meeting was exceptionally well attended. J. D. 
\lien, jr., was in the chair, and George C. Ehemann acted 

ecretary in the absence of Secretary C. G. Kadel. 
Ths usual luncheon was served. 








th 





OFFICERS ELECTED AT HOUSTON. 
[Special telegram to AMERICAN LUMBERMAN. ] 
‘louston, TEx., April 8.—At the first annual meeting 
the Lumbermen’s Club of Houston held last night 
ers for the ensuing year were elected as follows: 
‘1esident—J. Lewis Thompson. 
ice president—Thomas C. Spencer. 
vcretary-treasurer—Earle Dionne. 
lirectors for one year—Chester Marsten, lage Harris, 
I). Taylor, W. B. Scott aud Frank Andrews. 
vidson, C, D. Crane and L. J. Boykin. 
Virectors for three years—S. F. Carter, 1b F. Bonner, 
Directors for two years—N. C. Hoyt, R. A. Myer, L. 
M. West, F. J. Womack and R. L. Moore. 
"he nominating committee was comprised of H. G. 
‘can, chairman, B. H. Brown and C. D. Jacob. 
Other than the annual election the principal subject 
ier consideration was the State forester question. Reso- 
‘lons were presented by J. L. Thompson asking for the 
i support of the Texas lumbermen in appealing to the 
vernor and legislature for the appointment of a State 
rester. This resolution will be presented at the San 
tonio convention of the Lumbermen’s Association of 
“xas by Thomas C. Spencer, manager of the MeMurray 
‘umber Company. Mr. Thompson attempted action simi- 
to this ten years ago but failed because timber was 
plentiful at that time and lumbermen failed to realize 
importance of forest conservation. In discussing the 
estion last night Mr. Thompson said that Houston, as 
'¢ biggest lumber market in the world, should foster the 
ovement looking to the appointment cf a State forester 


and, as Texas today is using more lumber than she is 
producing, lumbermen of the State generally should lend 
their unanimous support to the project. 

In the resolutions adopted by the Lumbermen’s Club, 
and which the Lumbermen’s Association of Texas will be 
asked to indorse, Texas is asked to preserve in its owner- 
ship all East Texas school lands suitable for forestry as 
a basis for the work of conservation. 

The annual report of the secretary and treasurer showed 
that in the ten months of its existence the Lumbermen’s 
Club of Houston has grown from a membership of 90 to 
343 members and is now firmly established on a strong 
financial basis, promising to become not only one of the 
strongest social clubs in the Southwest but one of its 
leading business factors. 





CINCINNATI CLUB MONTHLY MEETING. 

CINCINNATI, OHIO, April 8.—A well attended and en- 
thusiastie meeting of the Lumbermen’s Club was held at 
the Hotel Gibson Monday night, April 6. The new quar- 
ters of the Automobile Club in the hotel were recently 
opened and on invitation of the auto boys the lumbermen 
held the meeting in their new home, the spacious dining 
room being well adapted to a meeting of that kind. 
After the usual course dinner was disposed of the meet- 
ing was called to order by President Hagemeyer. Among 
the committees that made reports was one appointed to 
protest against the proposed charge for spotting cars and 
the members were glad to learn that the matter has been 
held up temporarily at least. The square deal policy of 
the club was again in evidence, a matter in dispute be- 
tween one of the club members and a prominent New 
York concern having been settled. 

Two of the most prominent of the club’s members are 
on the sick list, W. A. Bennett and Fred W. Mowbray, 
and flowers were ordered sent each of them to show the 
esteem in which they are held by the members. 

The club went on record as being in favor of the pro- 
posed advance of 5 percent in freight rates and the 
secretary was instructed to so notify the Interstate Com- 
merce Commission. 

Another matter of importance taken up was indorse- 
ment of the bill now before Congress known as H. R. 
14328, introduced by Representative A. H. Sabath of 
Chicago and providing for the prosecution of any and all 
persons using the mails for the transmission of false 
statements in efforts to secure credit. The matter came 
up in the shape of a communication from the National 
Wholesale Lumber Dealers’ Association, which is asking 
all assistance possible in an effort to have the bill passed. 
The measure also has the indorsement of the National 
Credit Men’s Association of New York. The Lumber- 
men’s Club heartily indorsed the proposition and in- 
structed Secretary Bolser to write all of the congressmen 
from this section and those congressmen composing the 
committee to whom it is referresl, requesting their sup- 
port of the measure. Many members stated that it is one 
of the best bills of its kind that have come before Con- 
gress in many years. 

The nominating committees reported the names of the 
lumbermen they have selected as candidates for the re- 
spective offices of the club, it being in accordance with 
the constitution to make the nominations at the April 
meeting and hold the election at the annual meeting in 
May. The Independent committee composed of Emil 
Thoman, chairman, William Duhlmeier and George Mor- 
gan, reported that they had nominated for president J. W. 
Graham; for first vice president, Dwight Hinckley; for 
second vice president, G. W. Hand; for treasurer, H. R. 
Welling and for secretary, Will 8. Sterrett. The Regular 
nominating committee, consisting of Charles F’. Shiels, 
chairman, Ralph MeCracken and Harry R. Browne, nomi- 
nated for president Alex. Schmidt; for first vice presi- 
dent, W. G. Layer; for second vice president, Roy 
Thompson; for treasurer, Harry Hollowell and for secre- 
tary, J. A. Bolser. After the announcements the cam- 
paign was on in earnest and as the tickets are considered 
very strong ones and well balanced there will be much 
hustling needed by the lumbermen to elect their favor- 
ites. These elections are always very spirited, but en- 
tirely friendly. 

The meeting closed with an address by Secretary Carl 
De Honey of the publicity department of the Chamber 
of Commerce, who attended in an effort to interest lum- 
bermen in the raising of the $100,000 fund to be used by 
the Chamber of Commerce in advertising the city and in 
securing conventions. Mr. De Honey reported that they 
have raised to date $80,000, all contingent upon the 
raising of the full amount of $100,000, and lumbermen 
present indicated that they will be liberal donors to the 
cause. 





LUMBERMEN LUNCH AT NEW ORLEANS. 

New Or.eEans, La., April 7.—The Lumbermen’s Asso- 
ciation of New Orleans gave the first of its monthly 
noonday luncheons today, at the De Soto Hotel, with 
thirty members present. President Lucas E. Moore 
was unavoidably absent and Vice President Tudor B, 
Carre presided. 

Following the reading of the minutes, the several 
constitutional amendments recommended by the wel- 
fare committee were taken up. The secretaryship was 
made appointive by the executive committee, instead 
of elective. The export branch was abolished and 
an export committee created in its stead, with P. Jano- 
vich as chairman. A domestic committee was also 
created, Peter Dunn, of the Ruddock-Orleans Cypress 
Company, being elected chairman. The amendment 








The Most 
Interesting 
Industrial 
Exposition 


Ever Held 


will open at the Coliseum, Chi- 
cago, April 30, and at the Grand 
Central Palace, New York, May 
21. Nine days in each place. 
Every phase of the Forest 
Products Industries will be pre- 
sented in most attractive form. 


Lumbermen 

Sash and Door Men 
Architects 
Contractors 
Engineers 

Wood Preservers 


R. R. and Industrial Plant 
Purchasing Agents 


Furniture, Implement and 
Vehicle Manufacturers 


Sawmill Machinery Man- 
ufacturers 


Woodworking Machinery 
Manufacturers 


Box, Barrel, Specialty and 
Novelty Manufacturers 


Veneer Manufacturers 
Foresters 


All Wood Workers and 
Wood Users 


will find the exhibits of practical 

value. Attend and get acquainted 

with American wood industries! 
Exhibit space will soon be ex- 
hausted. Prospective exhibi- 


tors should make reservations 
at once, before all space is sold 


Forest Products Exposition 


Under Auspices of the National Lumber 
Manufacturers’ Association. 


GEORGE S. WOOD, Manager, 
Otis Bidg., CHICAGO. 
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CLarK L. PooLte & Co. 


EXCLUSIVE SPECIALISTS IN 


Timber Land Bonds 


Bank Floor, Westminster Building, 


CHICAGO, ILL. 





Further information gladly furnished upon 
request. 











ANNOUNCEMENT: Ouing to the rapid and de- 
cided growth of our business, we will, after May 
Ist, occupy more spacious quarters in the new 
Continental and Commercial Bank Building, now 
nearing completion. 





This House Engages Exclusively in 


FINANCING LUMBERMEN 


Loaning money over a period 
of five to fifteen years. 


F.A.BREWER & CO. 
TINBER LAND BONDS 
Commercial Nat’] Bank Bidg. 
CHICAGO 


PORTLAND OFFICE, | SEATTLE OFFICE, 
10th Floor, Lewis Bldg. | 711-714 White Building, 
WELLS GILBERT, Representative, ! DOUGLAS, LANE & DOUGLAS, 
Oregon and California | Representatives, State of Washington. 
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Loans on Timber 


We are in a position to make loans 
of $200,000 or over secured by first 
mortgages on high grade standing 
timber of accessibility and owned 
by lumber companies that are well 
established. We would be glad to 
get into touch with your needs. 


W.G. Souders & Co. 


BANKERS 
' 809 - 812 Westminster Building, 
| Monroe and Dearborn Sts., CHICAGO 


(ot Ie 























Timber Loans 








We negotiate long-time loans on 
approved standing timber lands 
owned by established and going 
lumber companies. 

Prompt and careful attention 
given to every application. 


Loans from $100,000 up. 


HOWARD, SIMMONS & CO. 


BANKERS 
38 So. Dearborn St., CHICAGO 

















proposing to admit freight forwarders and brokers to 
membership was voted down, after a brief debate. 

On the call for nominations for treasurer, which 
office is now separated from that of the secretary, 
Max Lowy nominated Ernst Albrecht of the local 
offices of Hugo Forchheimer. Acting Secretary L. 
Palmer was also nominated. The balloting resulted in 
Mr. Albrecht’s election by a close vote. 

ior the membership committee, Chairman Hogan 
presented the applications of W. P. Haynes, Lumber 
ton, Miss., and J. L. Picard, Picayune, Miss. Both 
were elected to membership by unanimous vote. 

On motion, the tender of free quarters in the God 
chaux building up to October 1 next, made by S. Levy, 
of the Globe Packing Box Company, was accepted and 
a vote of thanks for the tender was carried. 

Mr. O’Leary submitted a proposition from the Con- 
tractors’ & Dealers’ Exchange which contemplated the 
afliliation of the two organizations, the provision of 
quarters in the Exchange building and the naming of 
an .assistant secretary to handle association affairs. 
After a brief discussion final action on the proposal 
was indefinitely postponed. 

Chairman Toung, for the transportation committee, 
reported that complaints had reached him that the 
end doors of box cars were being closed by stand- 
ing order from the Illinois Central. Shippers of long 
timbers complained that this order worked a hardship. 
Mr. Toung said that the transportation committee had 
taken the matter up with local officers of the railroad, 
who seemed to have no information regarding it. An 
inquiry has been addressed to the Chicago offices, but 
the committee has as yet received no reply. 

Brief shop talks were made by Messrs. Frank N. 
Snell, who reported the interior yard trade in good 
shape but the factory trade quiet; Mr. Dunn, who 
found market conditions reasonably satisfactory and 
the outlook encouraging; Max Lowy, who reported the 
stave market quiet, and others. Before declaring the 
meeting adjourned, Mr. Carre stated that future lunch- 
eons would not be called upon to handle so much 
routine and it was hoped to make the trade talks the 
feature of each session. The members in attendance 
expressed themselves as delighted with the noonday 
luncheon feature. 





LUMBERMEN’S CLUB OF ST. LOUIS. 
St. Louis, Mo., July 7—Judge Selden P. Spencer will 
be the speaker of the evening at the regular monthly ban- 
quet and business meeting of the Lumbermen’s Club of 


St. Louis, which will be held at the Jefferson Hotel, 
Tuesday evening, April 14. His topic will be ‘‘The New 
City Charter,’’ viewed from the standpoint of the busi 
ness man. Preceding the speaking there will be the bau 
quet, during which there will be music by an orchestra 





NASHVILLE LUMBERMEN TO MAKE JAUNT. 

NASHVILLE, TENN., April 8.—For the purpose of boost 
ing Nashville as a lumber market and incidentally ti: 
attend the national convention of the Hardwood Lum 
ber Association in Buffalo, June 18 and 19, members oi 
the Nashville Lumbermen’s Club are organizing a booste: 
excursion for which they have outlined a pleasant itin 
erary. The Nashville lumbermen will be accompanied by 
their wives on this trip and all are looking forward to 
it with considerable enthusiasm. The excursionists will 
be supplied with an abundance of descriptive literatur 
and at each stop they will not only call on the trade 
but will distribute this literature describing the ad 
vantages of Nashville as a great hardwood lumbe: 
market. 

The fact that this trip has been made possible and 
that members of the club are entering into the project 
with such enthusiasm are the best evidence that Nash 
ville lumbermen, through the arbitration committee of 
their club, will give buyers and sellers trading with 
Nashville a square deal. This booster excursion is only 
one of the many unique plans employed by the Nash 
ville lumbermen to advertise that city’s advantages as 
a lumber market. 

The itinerary and arrangements for the trip were made 
by a special committee assisted by George E. Herring, 
ot the passenger department of the Louisville & Nash 
ville Railroad and Edwin K. Smith, of the passenger 
department of the New York Central Lines. 

Two special Pullmans will accommodate the party, 
which will leave Nashville Sunday night, June 14, and 
the trip will cover the following itinerary: 

June 14, leave Nashville 8:35 p. m. 

June 15, arrive Cincinnati 7:20 a. m.; leave Cincinnati 
S:15 a. m.; arrive Detroit 4:45 p. m.; spend 16th and 17th 
at Detroit. 

June 17, leave Detroit 5:00 p. m. via D. & C. Nav. Co. 

June 18, arrive Buffalo 7.00 2. m. via D. & C Nav. Co. 
spend 18th, 19th and 20th at Buffalo attendirg meeting. 

June 21, make side trip Niagara Falls to Toronto. 

June 22, leave Buffalo 7:55 a. m.; arrive Rocuester 9:37 
= June 23, leave Rochester 9:24 a. m.; 
11:05 a. m.; leave Syracuse 4:00 p. m.; 
é June 24, leave Albany 8:00 a. m. via Hudson River Day 
Line; arrive New York 6:00 p. m. 


arrive Syracuse 
arrive Albany 5 


5:57 








Congress and Legislation 


News from Washington and Other Capitals 








LABOR ORGANIZATIONS HOLDING UP TRUST 
LEGISLATION. 
[By ODELL.] 

WASHINGTON, D. C., April 7—One of the chief reasons 
why the trust bills are being held back in the Senate 
and the House is the attitude of representatives of or- 
ganized labor, according to well informed members of 
congress. The labor men are demanding an amendment 
to the Sherman anti-trust law which will specifically 
exempt labor organizations from the inhibitions against 
restraints of trade and the officials of the American 
Federation of Labor have assumed a threatening attitude 
and have succeeded in intimidating a good many members 
of congress. 

Another thing that the labor men demand is that an 
anti-injunction law shall be passed in their favor as part 
of the trust legislative program. They have taken the 
position that the Democratie party went on record in 
favor of organized labor in the urgent deficiency bill 
which was passed at the last session, in which the attor- 
ney general was prohibited from using any of the special 
funds set aside for the prosecution of trusts, to prosecute 
labor organizations. 

Having won this victory, the labor men are now pro 
posing to follow it up and are demanding that the laws 
be amended so that they will finally and irrevocably be 
freed from any restrictions, either by action of the 
Federal Government or through the use of the injunctive 
power of the courts. The matter has become so serious 
and the labor men have pressed their advantage so hard, 
that at a recent conference of the House Democrats it was 
discovered that a majority of the party in power is pre- 
pared to vote in favor of the measures which the labor 
men have proposed. 

Another thing that is having an effect upon the mem- 
bers of congress, and this applies to all parties, is the 
covert threats made by labor union officials here that they 
will make a fight against any member who votes against 
them. At a recent meeting of the various high officials 
of the American Federation of Labor and affiliated or- 
ganizations, called by Secretary Morrison, the plan of 
campaign was laid out and it is understood that word 
has been conveyed to each member of congress that un- 
less he wants to incur the enmity and opposition of every 
organized laboring man in his district he had better vote 
for the measures which the federation is now proposing. 

The judiciary committee, before which the trust bills 
and the labor amendments are pending, has given no in- 
timation of what action it will take, but it is known 


that while there are a number of men on the committee 


who «are bitterly opposing these labor amendments, 
these men are in the minority. Nevertheless the dissen- 


sion is enough to stop all further work in framing the 


bills until that question can be settled. 


If the labor men fail to obtain any concessions from 
the judiciary committee they will ask the rules committee 
to bring in a rule permitting these amendments to be 
offered from the floor. If that committee refuses their 
demand, a Democratic caucus will be called and an at- 
tempt will be made to bind the Democrats to the labor- 
farmer exemption. The laboring men are willing to use 
the farmers in this case in order to get the support of the 
congressmen from rural districts. 

Representative Keating of Colorado, who is one of the 
representatives of organized labor on the floor of the 
house, said that he hoped the country would not get the 
impression that the labor men are antagonizing the 
President. ‘‘We are anxious that the trust bills shall be 
passed,’’ he said, ‘‘and we are going to do all we can to 
assist the President.’’ 





TO CONSOLIDATE FOREST LANDS. 


WASHINGTON, D. C., April 7.—A bill designed to con- 
solidate certain forest lands in the Sierra National For 
est of California and in the Yosemite National Park, by 
purchasing timber Jands now owned by the Madera Sugar 
Pine Company, and by certain exchanges of their lands 
for other government lands, has been favorably reported 
to the House by the Committee on Publie Lands, and 
doubtless it will be passed. Among the reasons the gov- 
ernment officials are anxious to make this consolidation 
as set forth in a report by B. T. Galloway, acting secre 
tary of Agriculture, and Paul G. Redington, Forest Super 
visor, is this: 

It is very desirabic from the standpoint of the Government 
that its lands be consolidated so far_as_ possible, because 
isolated tracts surrounded by private lands arc difficult of 
admivistration and the presence of scattered private tracts 
in the Government lands also presents a difficulty in forest 
protection and adnunistration. It is clear that the Govern- 
ment should control those lands lying along the Wawona- 
Signal Peak Road, and other lands of importent scenic value 
near *Yosemite Park. The proposed legislation is designed 
to enable an exchange of land as between the Government 
and this lumber company, in order to permit such consolida 
tion. 





NO CHANGE IN LUMBER SCHEDULES. 


[Special telegram to AMERICAN LUMBERMAN. | 


od 


Orrawa, Onv., April 7—The tariff statement sub- 
mitted to the Parliament on Monday by the Minister of 
Finance contained no change of any kind in the lumber 
schedules and but two minor changes in the paper duties. 
Paper manufacturers consider this disappointing, but 
lumber manufacturers are satisfied. No heed was paid 
by the Government to the request of the Western farmers 
made some time ago for a lowering of the duty on 
lumber so as to permit the importation of American 
lumber into the prairies. 
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Lumber Transportation 


Railroad News of Special Interest to Lumbermen 








LUMBER DOCKET OF THE COMMISSION. 
APRIL 15.—New York City, before Examiner Brown: I. & 
S. 323—Tan bark rates to North Carolina points. 
APRIL 23.—Chicago, Ill, before Examiner Wood: I. & S. 


387—Lumber rates from Lake Charles, La., and West 
Lake, La. 

APRIL 27.—Memphis, Tenn., before Examiner Hines: 
6576—Belgrade Lumber Company et al. vs. Illinois Cen- 
tral Railroad Company et al. 6656—Anderson-Tully 
Comer et.al. vs. Illinois Central Railroad Company 
et al. 


OUTLOOK NOT ENCOURAGING FOR RATE 
INCREASE. 
[By ODELL.] 

WASHINGTON, D. C., April 8.—Hearings on the advance 
rite case before the Interstate Commerce Commission 
were suddenly brought to a close last week after revela- 
tions had been made concerning the unusual prosperity 
which the great railroad systems in official classification 
territory had enjoyed during the year 1913. Admissions 
were made by the presidents of the greatest of these 
systems that their net corporate incomes, after paying 
operating expenses, interest and taxes, were greater for 
the fiscal year of 1913 than for any year during the past 
decade, except 1910, the year when they filed their former 
plea for advanced rates, which was refused by the com- 
mission, 

The commission has set the case down for argument on 
April 27. It has been intimated by the railroad attor- 
neys that they would be willing to let their case rest on 
the testimony they have introduced and on the briefs 
they will file, but inasmuch as arguments are to be made 
on the other side, it is thought likely that the railroads 
will reconsider this decision and will present oral argu- 
ments in support of their contentions. 

The decision of the commission, it is understood, will 
be handed down some time during May. That decision 
will be upon the question of whether or not the rail- 
roads are actually in need of greater revenues. If it 
should be in favor of the railroads, the commission 
may suggest the means for getting an increase in reve- 
nues outside of the proposed advance in freight rates, 
such as the elimination of the so-called discriminatory 
free service and a diminution of their practice of absorb- 
ing terminal charges and loading and unloading charges 
etc. If the commission believes that still further addi- 
tions to revenues are needed it will take up the question 
of how great an advance in rates shall be allowed. 

In this connection it is important to note the admis- 
sions of the railroad officials, made during this hearing, 
that the year 1910, when they first made their applica- 
tion to the commission for authority to increase their 
freight rates, was the most prosperous year in the his- 
tory of railroading, and that next to 1910, the year 1913 
has been their most prosperous year. Inasmuch as they 
based their demand for a 5 percent horizontal advance 
in rates, in their original petition, on their 1913 earn- 
ings, these admissions, it is believed, will have consid- 
erable weight with the commission, in spite of the fact 
that in their later testimony they have abandoned in a 
large measure their plea of poverty based on 1913 earn- 
ings and have sought to show that the financial state- 
ments for the first eight months of the present fiscal 
year are the cause of their gloomy forebodings. 

One of the interesting cireumstances connected with 
the present case is the avowed attitude of President Wil- 
son, Which was made known immediately after the hear- 
ings had been brought to a close. : 

resident Wilson’s sympathies are with the railroads 
in their fight for an advance in freight rates. This infor- 
mation comes from sources so close to the White House 
as to make it absolutely certain that it is reflective of the 





President’s mind. Furthermore, from this same source 
there comes an interpretation of the President’s reasons 
for favoring the advance, which indicates that he may not 
be conversant with the latest developments in the case. 

\ccording to one spokesman for the administration, 
President Wilson takes it for granted that the railroads 


are facing a financial crisis which can only be relieved 
by an advanee in rates. He cannot conceive that they 
could possibly have overestimated the disaster that is 
impending or could have overstated their case. He does 
not believe that the railroads would deliberately have set 
about to depreciate the value of their securities in the 
markets of the world, or to ruin their credit, merely for 
the sake of getting a 5 percent advance in their freight 
rates, 

\nother thought in the President’s mind, which turns 
his sympathies toward the railroads, according to the 
information given out, is that everything possible must 
le tone to avert a panic. The country has passed through 
a number of crises during his administration such as the 
tariff revision, passage of the banking and currency act, 
the Mexican situation and the Panama tolls fight, with- 
ou! bringing on a panie, and he thinks that the most dan- 
xelous issue now confronting the public is the railroad 
situation. If the 5 percent advance in rates is granted, 
the President feels sure that all present danger of a 

‘ile will be averted and he will be perfectly safe in 
coutinuing to earry out his legislative trust program. 

if, on the contrary, the refusal of the Interstate Com- 
eree Commission to grant the demands of the railroads 

tld be followed by a panic, the President feels that 
the public would blame the administratioa for the results, 
while the aet of the commission would be entirely over- 


looked. He is extremely anxious to avert this danger, 
as he sees it. 

Suggestions that the question of rate making is linked 
in any way with the physical value of railroads do not 
meet with the approval of President Wilson. On this 
subject he has firm convictions and he believes that it is 
necessary for public utility corporations to earn a fair 
return upon their outstanding capital stock, even though 
that stock consists partly of water, because it has been 
so widely distributed that it is mostly in the hands of 
‘‘innocent purchasers’’ who would suffer if an attempt 
is made to squeeze out the water by limiting the revenues 
to a fair return upon the actual investment. 

It was on this ground that he supported Winthrop 
Moore Daniels, of New Jersey, his appointee for the In- 
terstate Commerce Commission, against those senators 
who criticised him on the ground that as president of 
the Public Utilities Commission of New Jersey he had 
placed a far too high value upon the properties and 
“good will’’ of the public service corporation, in the 
Passaic Gas case. The water was already in that stock 
and the President thought that Mr. Daniels did right to 
leave it there, rather than to have the purchasers of the 
stock suffer through a lower valuation of the property. 

The cross-examination of A. H. Smith, president of the 
New York Central Lines, before the Interstate Com- 
merce Commission, resulted in breaking down much of 
his previous testimony, given in his direct statement 
to the commission. In the course of his direct examina- 
tion Mr. Smith was asked whether he regarded the pres- 
ent as a critical time in the railroad business, and he 
replied: ; 

It is very critical indeed. As I see it, we are going to 
the devil as fast as we can. In the last quarter our rey- 
enues decreased 15 percent and we were force! to lay off a 
large number of men. In September, 1913, we employed 
171,000 men. In February, 1914, our labor roil numbered 
— and compared with February of last year is 13,000 

He told the commission that in the three years ending 
June 30, 1913, the New York Central Lines spent $159,- 
000,000 for betterments. This included $16,000,000 for 
building the new Grand Central Station in New York. 
He said that while the gross increase in revenues in 1913 
over 1910 was $40,000,000, the net income decreased 
$3,284,000 as compared with 1910. 

He affirmed in most positive language that there had 
been a steady decline in net earnings on railroads gen- 
erally in this territory, and especially on the New York 
Central during the last four years, and described in de- 
tail the enormous costs that had been placed upon the 
carriers during the last three or four years. On cross 
examination by Mr. Thorne the following colloquy en- 
sued: 

. Mr. Smith, you said that since 1910, in confirmation of 
Mr. Willard’s testimony, there has been a decline in the 
net earnings of your property as well as property generally 
in this territory. Am I stating that correctly? 

A. I think you are. 

Have you made an examination of the carnings of 
your property to reach that conclusion? 

A. Yes, sir. 

Q. Can you name one year prior to 1915, aside from 
1910, when your net operating revenue was as great as it 
was in 1913? 

A. No. 

Q. Can you name one year when your net corporate 
income, above all fixed charges and above all operating 
expenses, was as great as in 1913 aside from the single 
year 1910? 

A. No. 

He was asked whether the net operating revenue aver- 
age during the last five years was higher or lower than 
for the preceding five years and he replied that it was 
$72,000,000 for the latter period as compared with $55,- 
000,000 for the former. He was asked the same question 
regarding the net corporate revenue average and replied 
that it was $33,000,000 in the last period as compared 
with $25,000,000 in the former. He also testified in fur- 
ther response to Mr. Thorne’s questions that the per- 
eent of the return on the capital outstanding of the 
New York Central was greater in the last five year 
period than in the former, and that the average net 
operating revenue for 1913 was $88,000,000, or greater 
than the average for the five year period ending in 1913 
and also greater than for the preceding five year period. 

Cross-examined by Mr. Brandeis, Mr. Smith admitted 
that his road did not keep accounts showing separate 
cost of passenger traffie and freight traffic, and he stated 
that he did not know which was the more profitable. 
Samuel Rae, president of the Pennsylvania railroad, 
said when he was on the stand that an attempt had once 
been made to keep an account of the cost of passenger 
traffic, and that the profit from that business was negli- 
gible. Mr. Brandeis is preparing to make as one of the 
features of his argument the point that passenger traffic 
does not bear its share of the burden, and that the rail- 
roads depend entirely upon the net operating revenue 
from freight to pay dividends and create a surplus. 

Cross-examined by Attorney Frank Lyon, representing 
Pittsburgh coal shippers, Mr. Smith admitted that coal 
carrying at present rates was profitable, and that the in- 
erease on this commodity had been made because it was 
intended to make the increase horizontal on all com- 
modities. 

Mr. Smith entered into an elaborate plea that the 
credit of the railroads had gone down, and was inter- 
rupted by Commissioner MeChord with this question: | 
“‘Do you not think this has something to do with it, 
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the proclamation from the house-tops that there is a 
crisis here, that things have gone to the devil and that 
the bottom has dropped out?’’ 

Mr. Smith: ‘‘T am looking at the figures on the eight 
months’ statement (for the present fiscal year) and that 
indicates to me that we are geing the wrong way. Per- 
sonally I have not eried it from the house-tops, and I 
have said it here only because it was drawn out of me, 
so to speak.’’ 

The tenor of the admission made by Samuel Rea, 
president of the Pennsylvania Railroad, was quite similar 
to those coming from Mr. Smith. He read to the com- 
mission a long prepared statement setting forth his rea- 
sons for asking for an advance in rates, and was several 
times interrupted by members of the commission who 
made it plain that they did not agree with his conten- 
tions. In his prepared statement Mr. Rea said that the 
rail operating revenues.of his road had declined $2,900,- 
000 during the last eight months and the expenses had 
increased $6,000,000, from which he drew conclusions to 
which Commissioner Clark took exception, and the fol- 
lowing colloquy ensued: 

Commissioner Clark—Why have expenses of cperations in- 
creased when operating revenues have fallen off? You ex- 
plain that the falling off in revenues is due to falling off 
in tonnage. I don't understand the increased expenses. 

Mr. Rea—The increased cxpenses are due to items over 
which we have no control. 

Mr. Clark—-My purpose is to find out why it costs 
$6,000,000 more to conduct operating expenses tor a tonnage 
vielding $2,000,000 less revenue. As near as I can make out 
your increases are due to engine mileage and ovher items, all 
of which seems to indicate more business.” 








Mr. Rea was unable to explain the situation and turned 
to J. S. Rodgers, general superintendent of the lines east 
of Pittsburg, who said the increased car and engine mile- 
age was due to an ‘‘inereased flow of empty cars.’ 

The testimony of Vice President Shriver of the Balti- 
more & Ohio, who was called at the request of Mr. 
Thorne, was most illuminating on the subject of rail- 
road revenues. He was the first witness in the proceed- 
ings and at that time presented consolidated figures for 
35 railroad systems in the eastern district. Under the 
probing of Mr. Thorne, using Mr. Shriver’s own exhibit 
as a basis, the witness was compelled to admit that these 
railroads made more money net, last year, above all the 
expenditures which they had deseribed as extra burdens 
put upon them by reason of state and national laws and 
the high cost of living, than they ever did before, with 
the single exception of 1910. 

He contended that the five year period ending in June, 
1912, as shown by these consolidated figures, showed 
that the percentage of net corporate income to outstand- 
ing capital stock was less than in the previous five year 
period, from which he concluded that it was apparent 
that there was declining prosperity. The fact appeared, 
however, under examination, that if these same 
tigures compiled by the railroads themselves are used 
and the five year groups carried forward one year so as 
to include the year 1913, then the situation is completely 
reversed, and shows that the net corporate income was 
greater in percentage to capital stock in the latter five 
year period ending June 30, 1913, than in the former 
five year period ending in 1908. And further, the 1913 
percentage earned on capital stock is greater than the 
average for either of these five year groups. 

It is only possible within the compass of the space 
allotted to touch the high spots of the contradictory evi 
dence. There was much more of a like nature, coming 
from Daniel Willard, president of the Baltimore & 
Ohio, and Frederie Delano, president of the Wabash, 
and from several vice presidents of railroads in Official 
Classification territory. Those who have watched the 
breaking down of the railroads’ case during the last few 
days of the hearing are almost convinced that even with 
the strong pressure that is being brought to bear upon 
the commission from high sources and by an _ unen- 
lightened public, its decision will be adverse to an in- 
crease, just as it was in 1910. 

One of the foremost traffic men in the country, a man 
of wide experience, who happens in this case to have 
been a disinterested spectator at the hearings, declared 
that this is a repetition of the case four years ago and 
that the railroads instead of proving an existing emerg- 
ency have proved only that they were seized by a ground- 
less fear. On the other hand, there seems to be no 
doubt that in the matters of the collateral issue, the free 
service, and alleged discriminatory practices, the com 
mission will issue stringent orders against the railroads, 
compelling them to make charges for all terminal services 
and milling in transit services now performed for ship- 
pers free. 


cross 





‘‘PINEY WOODS ROUTE’’ TO OPEN UP TIMBER- 
LANDS. 


SHREVEPORT, La., April 6—A number of railroad pro- 
jects are under way in Louisiana along the Texas line 
which will, when completed, result in a rapid develop- 
ment of isolated sections, especially of large unde 
veloped tracts of timberlands. The most important of 
these new roads is the Orange Northeastern, which is pre 
paring to construct a 126-mile line from Port Orange, 
Tex., to Natchitoches, La. The Orange Northeastern 
already has the line in operation from Turpentine, La., 
to Niblett’s Bluffs, 42 miles. The road is intended 
to be built as a trunk line, connecting with the Louisiana 
Northwestern at Natchitoches, and thus making a 
straight line from the Gulf of Mexico to St. Louis, said 
to be 110 miles shorter than any now in existence. The 
United States Government is now expending a large 
sum in making Orange a deep water port and the road 
expects to become an important development factor. 
The road will be known as the ‘‘Piney Woods Route,’’ 
as it will penetrate one of the best undeveloped timber 
countries in the Southwest. The Calecasieu Construction 
Company of Lake Charles has the contract for the 
construction of the line, The 30-mile Lutcher-Moore 


tram road, already built, has been taken over by th: 
Orange Northeastern and will be made part of the lin 





AWAKEN TO SIGNIFICANCE OF CAR-SPOTTING 
CHARGE. 

Sr. Louis, Mo., April 6.—St. Louis has been rath: 
slow to awake to the full significance of the propose 
‘ar spotting law. Many of the local lumbermen gave n 
heed to the matter until they saw its significance 1 
vealed in the AMERICAN LUMBERMAN of the April 
issue. No concerted action has been taken thus fa 
but every lumberman interviewed denounced the pro 
posed law as a harsh measure, entirely unnecessary, an 
nothing but an attempt on the part of the railroads fu 
ther to prey upon the industrial companies upon thei 
switch connections. Their views are reflected in th 
following interview from E. E. Eversull, traffic manage 
of the W. T. Ferguson Lumber Company: 

Complying with your suggestion as to interviewing shij 
pers in regard to the spotting of cars, am pleased to inforn 
you that the shippers as a rule seem to be very much dissat 
istied not only with the action taken by the railroads bu 
by the commission as well. 

In a great many instances it is learned that the shipper 
themselves have purchased the grotind and constructed thei: 
own tracks on which the railrovds are new attempting t 
charge for a service of placing cars on that spur; wherea 
it the shipper would use the railroad company’s team tracks 
or public deliveries, no charge would be made. 

Beyond any question of a doubt the shippers have fur 
nished the ground, built their own spurs and provided them 
selves with facilities that in their opinion would justify 
because of the saving they would make as against the deliv 
eries that would be forced on them on the railroad companies 
team tracks where the materia! would be hauled by wagon 
dray ete. from the plant of the shipper to the rcilroad com 
pany’s yards. 

The cost of the ground, the buiiding of the tracks, and the 
maintenance of thein are taken care of by the shippers them 
selves, and in large cities, such as St. Louis and Chicago, 
it is considered unreasonable to ask shippers so equipped 
to abandon the property that has been used for this purposs 
for a number of years and be compelled to dray their ship 
ments to the railread companies’ yards that might be five 
or six miles distant. 

Another inconsistency mentioned by the shippers is that 
the railroads as a rule today are not provided with sufficient 
team tracks to accommodate the business that they now en 
joy, and the shippers who would naturally be forced to give 
up their individual spurs or sidings would be placed at 
handicap on account of not having cars set when they wanted 
them, nor being abte to load or unload them because of con 
gested conditions in the railroad yards. 

It is also suggested that if this plan now 
ing for spotting cars is successful, then the 
apply to the large cities and all of thy 
country yards where grain and other 


on foot of charg 
same rule would 
conntry towns and 
provisions are handled 





TO SEND REPRESENTATIVE TO PROTEST. 

LOUISVILLE, Ky., April 6.—The Louisville Board of Trad 
has decided to send a representative to the next hearing of 
the Interstate Commerce Commission on the subject of ear 
spotting, having decided to protest against the institution of 
the charge. Data from individual shippers are being collected 
to show that it would work a hardship on them. 

Louisville lumbermen have been advised vy traffic officials 


of a number of railroads that the latter are bot eager to 
put the charge in effect, especially as far as shippers with 
small switches, holding froin six to twelve cars, are con 
cerned. The trouble and expense of keeping track of the 


class of would be too great, it is 


service to this 
pointed out. z 
WEST VIRGINIANS OPPOSED TO SPOTTING 
CHARGES. 
ELKINS, W. VA., April 6.—-Timber operators and coal oper 
aturs are strongly cpposed to the proposal to impose a charg 
of $2 a car for ‘spotting’ cars on sidings as has been sug 


shippers 





gested in the interstate commerce hearings. Exclusive of 
lath and shingle shipments, such a charge would cost th» 
lumber operators ahout $235,670 annually. It is estimated 


that the annuai output of rough limber in this State is about 
1,472,942,000 feet, with about 12.500 feet te a carload. 1 
would therefore require about 117.835 ears. But in addition 
to that it is estimated that there are manufactured each year 
about 150,820,000 lath and that a car will carry 80,000 
lath, meaning therefore a charge of $5,770 a year if spotting 
should be authorized. The coal operators would have to 
$2,799,666 anaually for “spotting charge.” The coal 
ors and timber operators would have 4 combined charge 
of $3,019,162 to meet and it is estimated that the total on 
nil shipments would amount te more than $5,606,000. 








FLAT ADVANCE IN RATES PREFERABLE. 


MEMPHIS, TENN., April 7.-Sentiment among hardwood 
lumber interests here is decidedly averse to the proposed 
charge for ‘“‘spotting cars.” 

Interviews with a number of the more prominent manu- 
facturers and dealers show in practically every instance 
that a flat advance in rates is regarded as distinctly pref- 
erable to the car spotting proposition. 

J. D. Allen, jr., president of the Lumbermen’s Club of 
Memphis, said that he hoped that it would be possible to 
give the railroads the relief they are seeking without in- 
flicting much, if any, higher rates on lumber interests 
throughout the country but that, if incrcased revenues 
had to be raised, he preferred an advanee in rates to the 
car-spotting service. He thought this latter would bring 
about endless confusion and result in much dissatisfac- 
tion, as well as great and uncertain expense. His prin- 
cipal objection to any advance in rates lies in the in- 
creased opening for substitution of other materials for 
lumber, declaring that anything that makes lumber higher 
always results in the bringing in of substitutes therefor. 

C. D. Hendrickson, chairman of the river and rail com- 
mittee of the Lumbermen’s Club of Memphis, and one of 
the board of governors of the Southern Hardwood Traffic 
Bureau, said that a flat advance in rates was far prefer- 
able, from his viewpoint, to the payment of a given rate 
for the spotting of cars. He does not believe that the 
latter is practicable, and expressed the fear that it will 
lead to all sorts of abuses as well as much .discrimina- 
tion. He does not think that the Interstate Commerce 
Commission will allow an advance of anything like 5 
percent in lumber rates, and says that, even if such an 
advance is granted, it will apply to all other materials 
which are being substituted for lumber, so that lumber 
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ind its competitors will remain on the same basis as at 
present. He also points out that, in the event of higher 
rates on lumber, both the lumbermen’s club and the 
Southern Hardwood Traffic Bureau have filed with the 
commission resolutions reserving the right to protest 
gainst any inequalities in rates that may arise as affect- 
ing their members. On the other hand, he says that 
(hese organizations would have little or no recourse if the 
ar spotting service was substituted for an advance in 
ates. 

I. B. Robertson, of the Anderson-Tully Company; F. E. 
iary, general manager of the Baker Lumber Company; 
\lax Sondheimer, president of the E. Sondheimer Com- 
any; George C. Ehemann, of George C. Ehemann & Co.; 
nd S$. B. Anderson, of the Anderson-Tully Company, all 
leclared themselves as unalterably opposed to the car 
potting service, not a single one of them having a good 
vord to say in favor of this plan of increasing the rev- 
nues of the railroads. 





ARGUMENTS HEARD IN TAP-LINE CASE. 
[Special telegram to AMERICAN LUMBERMAN. ] 
WASHINGTON, D, C., April 8.—Arguments in the tap 
ne cases were begun in the United States Supreme 
Court today and will continue through tomorrow, the 
court having allotted four hours to a side. During the 
presentation of the Government side of the case 
today by Assistant Attorney-General Blackburn Es- 
terline, and by Robert Dunlap for the intervening 
petitioner, the Santa Fe Railroad, great interest was 
shown in the case by Chief Justice White and Justices 
Yan Devanter, Day and Holmes, who interrupted the 
speakers several times to ask pertinent questions. 

With the aid of maps and charts Mr. Esterline traced 
the history of the four tap lines that are now under con- 
sideration, the Louisiana & Pacific, the Woodworth & 
Louisiana Central, the Mansfield Railway & Transporta- 
tion Company and the Victoria, Fisher & Western. There 
is also an appeal pending in the case of the Butler 
County Railroad but that will be argued separately. 

After tracing the ownership of these roads to the 
proprietary companies counsel for the Government con- 
tended that the sole purpose of incorporating them as 
common carriers was to evade the Hepburn Act and to 
continue the practice of receiving rebates and peddling 
out the traffic to the trunk line roads that would bid 
highest for it. 

Members of the court appeared to weary of the de- 
tailed explanations regarding the trunk line arrange- 
ments between the lumber companies and the tap lines 
and, after he had proceeded with this line of argument 
for an hour, Mr. Esterline was interrupted by Chief Jus- 
tice White, who said that he was absolutely unable to 
follow so many details and wanted to get at the issue 
i the ease. Mr. Esterline said: 

fur contention is that these tap lines are plant facilities 

the proprietary lumber companies and were incorporated 

i mere subterfuge to secure rebates from the trunk lines 
W. contend that the orders of the commission in these 
cases were negative orders and that the Commerce Court 
ind this court have no jurisdiction to review such orders. 
We also contend that the urrangements between the trunk 
lines and these tap lines were discriminatory in so far as 
they related to the free use of cars at a per diem charge 
of only 50 cents, and we also declare that the officers of 
these tap lines, who are also officers of the proprictary lum- 
her companies, violated the Interstate Commerce Commission 
\ct by accepting free transportation over the irunk lines 
und using it to aid them in selling their lumber products. 

Counsel for the Government made a point of the fact 
that, although the order of the commission was directly 
against the trunk lines and they were required to cease 
making allowances to the tap lines, none of the trunk 
lines had appealed except the Santa Fe, which intervened 
on the side of the Government in the Commerce Court 
and in the Supreme Court. He said: ‘‘The other trunk 
lines said that they were willing to rest their case in the 
Commerce Court, and in this court, on the contentions of 
the Government.’’ 

\ttorney Roberts, for the Santa Fe Railroad, practi- 
cally admitted that before the passage of the Hepburn 
Act the trunk line railroads were giving rebates to the 
same lumber companies which now own the tap lines, and 
lie declared that the tap lines were incorporated solely 
for the purpose of perpetuating the system of rebates. 
lle declared that the commission had seen through the 
sham and had ordered the rebating to cease. He said: 

iue commission Jooked through that sham incorporation, 

it had a right to do, put its fingers on the real object 

t and ordered the rebating to be stopped. This court 

lil the same thing in the Northern Securitics case. It 
ed through the sham incorporation and found that it 
merely a subterfuge for violating the Sherman anti- 

t law, and ordered it to cease. You did the same thing 
tne Standard Oil case and the case of the American 
loheeco Company. You have laid down the principle that 
io State ineorporated company can stand up against the 

‘utes of the United States Government. 

he question now before this court is whether or not the 
istate Commerce Comnaiission was acting within the 
‘hority conferred upon it by the statutes, and I contend 
i it has the diseretionary power to seek beyond the sham 
mere corporation and to stop rebating wherever it is 
na, 


t 


Luther Walter and Wylie M. Barrow will represent 

tap lines in the argument and the ease will be 
osed by Dr. Charles W. Needham, assistant counsel for 
e Interstate Commerce Commission. Dr. Needham 
ndled the case for the commission before the Com- 
eree Court. 


Opens Argument for Short Lines. 


[Special teiegram to AMERICAN LUMBERMAN. ] 
WASHINGTON, D. C., April 9.—Declaring that the In- 
“state Commerce Commission and the Department of 

‘istice of the United States Government ought to be 
eased that the tap-line eases have finally reached the 
“apreme Court, Luther D. Walter opened the argument 
' the short lines today. He declared that it was to the 
‘erest of the whole country for the court to fix the 
uits within which the commission may say what is 
‘ansportation and what is plant facility. He contended 
“it the commission had reversed its previous rulings in 








the Central Yellow Pine case and had taken to itself 
powers which Congress had never intended to convey in 
the act to regulate commerce and in its various amend- 
ments. Following Mr. Walter, Judge Barrow represent- 
ing the Louisiana Railway Commission, also argued in 
behalf of the tap lines, and he was followed by Attorney 
H. M. Garwood, of Houston, Tex., one of the council for 
the short line railroads. Mr. Walter said: 


If you exclude the question of ownership there is nothing 
left to distinguish these short line railroads from the trunk 
lines except the length of the haul. If it were not for 
the question of the ownership these orders of the Interstate 
Commerce Commission would never kave been made. This 
case involyes not only the Louisiana & Pacific and the four 
other lines that are the appellees before this court but it 
coneerns the other fifty-five roads against which the commis- 
sion directed similar orders. 

This is a test case and I think the test is “What do the 
railroads do?’ not “Whom do they do it for?’ The ques- 
tion of ownership should not have entered into this case. 
We grant that the commisison has ample authority to say 
what is a reasonable division of the through 1ate on all 
traffic, and we urged it to take that action and prescribe rea- 
sonable allowance to the tap lines, but we denied its right to 
discriminate between the traffic of the propriciary lumber 
companies and other lumber companies, 





Judge Barrow described the general railroad situation 
in Louisiana. He declared that tap lines were the founda- 
tion of practically all of the trunk lines and their 


branches in that State and that they had done much to’ 


build up agriculture in communities where timber had 
been cut off. 

Chief Justice White, who is a native of Louisiana, ex- 
hibited keen interest in the recital of the railroad develop- 
ment in that State and asked many questions about rail- 
roads with which he is personally familiar. Judge Bar- 
row said, ‘‘The railroad commission of Louisiana has 
intervened in this case on the side of the tap lines because 
we feel that the further development of the lines is 
necessary for the best interests of the State.’’ 





ASSOCIATION INDORSES INCREASED FREIGHT 
RATES. 


CINCINNATI, OHIO, April 6.—While the Hardwood Man 
ufacturers’ Association of the United States is not 
strictly in sympathy with the movement for increased 
freight rates for the railroads, it believes that an ad- 
vance is a necessity and should be allowed, provided 
lumber will be placed on a fair basis with other com- 
modities in readjusting the rates. Below is a copy of a 
telegram sent to the Interstate Commerce Commission 
by the association on Saturday, April 4: 

At its meeting here today it is the unanimvous sense of the 
executive board of the Hardwood Manufactuvers’ Association 
that freight rates on lumber are proportionateiy higher than 
on apy other commodity. We realize, however, it is neces- 
sary for the railroads to have a reasonable advance in 

sht rates at this time and therefore faver the same, 
providing that a readjustment will be made later placing 
lumber on a fair basis as compared with other commodities. 











Endangers 


Steel Car Saves- Many Lives 


Or Revising the City Editor’s Fav- 
‘orite—In One Reel. 


The Chicago Tribune, strange to relate, in its issue of 
April 6, gave space to the following article that for the 
benefit of the skeptical is reproduced in facsimile. Com- 
ment is unnecessary. 


_.. +vemuence in Hyde 


ED | STEEL STREET CAR BECOMES |= 
-Y.| ELECTRIFIED; CAUSES PANIC. 


i—”’ | Passengers on Brooklyn Line Get 
at Shocks and Women Rush for Doors 
—None Badly Hurt. 











sers New York, April 5.—[Special.]—One of the 
ieq | new all-steel cars run by the Brooklyn Rapid 
Sate Transit company on its Greene avenue line 
= in Brooklyn became charged with electricity D 

vith : 

this evening and sixty passengens found 





em- | themselves in an electrified prison. 
Twenty-five of the passengers were women. 
ith- } Most of them went into a panic. Several 
vio- | fainted. The conductor, motorman, and an- 
and | other man passenger were burned by the | = 
‘his | current. During the brief period of peril the 
rich | whole car took on the quality of a live wire. 
ee , Any one who touched it in two places got 
er 
a shock. — 
‘What are you screeching at?” yelled the AN 
reat | conductor as he went back to put ina new 
eet- | fuse. He touched something that broughta| ~ 
to- | burst of violet tinged fire and a sizzing sound. a" 
He yelled, his hands and face having been A 
n't | scorched. in 


ut- The more timid women made a rush for the 
we | doors, but the doors were steel and wouldn’t 
m, | budge. Finally wreckers got the doors open | AN) 
with crowbars and jacks and the passengers 











ea were released. Ww 
> | MOVIES’ LEADING LADY WEDS, ; 





ar a 
A C. WILCOX, Green Bay, Wis. 


COMMISSION LUMBER 


I want to hear from manutacturers of Long Leaf Yellow 
Pine Dimension and Timbers. 

—— ALSO OF —— 
Northern Hemlock and Hardwoods, Idaho, White and 
Yellow Pine, Fir, Red Cedar Lumber, Lath and Shingles. 











a oF ; 
Colonization Lands } 


22000 acres of Florida Land near Talla- 
hassee, ideal for Colonization tributary to 
two railroads. Good titles. Good land. 
Reasonable terms. If interested address 





’ 


Jackson Bros. Lumber Co. 
TALLAPOOSA, GA. 


SAW MILLS DESIGNED AND BUILT 


Plans and Specifications prepared. Construction supervised. 
First class heavy millwright work. Entire plants surveyed. Ma- 
chinery for complete mills. Fire loss adjustments. Practical 
sawmill engineer. Cansave you money. Highest testimonials. 


C. M. STEINMETZ, P.0. Box 83 Washington, D.C. 














TIMBER ESTIMATORS 

















Accuracy in 
timber estimates 


is as Important to seller as to buyer. 
Our estimates, because of their thor- 
oughness, establish new values and 
furnish reliable data 
on which to base 
timber deals and 
operations. 





We invite corres- 
pondence. 


MUNSON-WHITAKER CO. 
eCONSULTING FOREST ENGINEERS 


CHICAGO, 512 Commercial Bank Bldg. NEW YORK, 470 Fourth Ave. 
BOSTON, 622 Tremont Bldg. PITTSBURGH, 900 Arrott Bldg. 






































JASPER LEMIEUX FREDERICK LEMIEUX F. H. DAY 
Lemieux Brothers & Co. 
TIMBER ESTIMATORS 


1219.20 Wie Bus BAe’ NEW ORLEANS 

















Individuality and Experience Count 


The experienced individual gives close personal attention, 
knowledge and aggressive interest. He will render you 
better and cheaper service than the hastily built force of a 
corporation. Each of my men has learned in the hard school 
of long actual experience. Try me. 


Timber Estimates 
Topographical Maps 


Boundary Surveys 
Planting 


JAMES W. SEWALL, 22 Centre St., Old Town, Me. 























Southern Timber Estimates 
D. E. LAUDERBURN 


No. 1 Madison Ave. New York, N. Y. 





REALM OF THE RETAILER 
By Met L. Saley 

Hints on yard management, descriptions of lumber sheds, 

yard conveniences, appliances for storing and handling lum- 

ber, bookkeeping methods, and collections. An encyclo- 

pedia of the retail lumber business. 390 pages, fully illus- 





trated, and bound in silk cloth, postpaid, $1.50. 
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PITTSBURGH 
For Quick 
Sale 


We will make special inducements on 


One Million Feet 


8-4 Sound Wormy 


Chestnut 


BONE DRY 





Ask for delivered prices. 


Babcock Lumber Co. 


PITTSBURGH, PA. 





TIMBER 
| TIES 


LET Us 
QUOTE You 
PRICES 


| THE GERMAIN COMPANY 














PITTSBURGH, PA. 




















BRILL QOIUUILNUIUNUNUURU0UU U0. TUN GLAU 
a i D AH O- 
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_ White Pine Specials 

= 

= 1x 12 No. 1 Common. = 
= 1 x 12 No. 2 Common. = 
a 4-4°° 5-4” 6-4” 8-4”’ D Selects. = 
= Good Dry Stock—Special Prices For 30 Days. = 
= 

2 Wm. Pementte et Se., Inc., Pittsburgh, Pa. 
SRILA LULU 








FOREST LUMBER CO. 


White and Yellow Pine, Spruce, 
Hemlock and Hardwoods 


eon gg) PITTSBURGH, PA. 


Konnarock, Va. 








North Carolina Pine 
WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and can give prompt service. 


Willson Bros. Lumber Co. 


PITTSBURGH, PA. 




















COLLECTIONS BY RETAIL LUMBER DEALERS. 


~A series of letters by AMERICAN LUMBERMAN_ subscribers 
giving their views on the best way to handle the accounts 
of a retail lumber business. These letters offer many excel- 


lent ideas, 
read them carefully. 


und it will well repay any retail lumber dealer to 
He ifteen ae a, yaid. 
UMBERMAN, Chicago, 


AMERICAN 





VARIOUS VIEWS ON THE PANAMA TOLLS QUESTION. 





British West Coast Advantages Admitted—Gulf Coast Interests Involved in Many Ways 


—“Coastwise Trade’’ as Defined by Statute. 





British Columbia Interested in Coastwise Repeal. 

While Congress is busy with repeal of the coastwise 
clause of the Panama bill, the argument being chiefly 
that it is in violation of the Hay-Pauncefote treaty, the 
commercial aspect of the matter should not be entirely 
lost sight of. Last week the AMERICAN LUMBERMAN 
discussed very fully the diplomatic features of the sub- 
ject, though it touched upon the other aspects of the 
ease. The commercial side was brought out in a letter 
sent out two weeks ago by a Vancouver timber handling 
corporation. This letter was sent to possible investors 
in the United States. One of the paragraphs of this 
letter is enlightening. It reads as follows: 

If the act providing for the exemption fron: Panama Canal 
tolis of American coastwise vessels is repealed it will be pos- 
sible to deliver British Columbia timber to the Atlantic sea- 
voard several dollars per thousand cheaper than United 
States Pacific coast lumber products; due to the lower rate 
at which foreign ships can carry lumber as compared to 
American ships, which under present laws are required to 
oe freight from any American port to any other American 
port. 

The above tends to substantiate the claims made by 
lumbermen of the Pacific coast of the United States, 
who have all along stated that, with lumber on the free 
list and with our domestic trade charged the same tolls 
through the eanal as any other, British Columbia could 
sell all the lumber it had to spare on the Atlantic coast 
of the United States without fear of successful competi- 
tion from Washington and Oregon, solely on the basis 
of its advantage in transportation costs. The only al- 
ternative, as the west coast lumberman see it, if free 
coastwise be repealed, is so to amend the coastwise laws 
that they shall not apply to intercoastal business, there- 
fore opening that trade to vessels of any flag. 





Views of an Expert on Canal Tolls. 
GULFPORT, MISS., March 24, 1914. 

Editor AMERICAN LUMBERMAN: Referring to the March 
21 issue of the AMERICAN LUMBERMAN, page 32, under the 
caption “Diverse Sentiment on Panama Canal Tolls’; I am 
of the opinion that the President should hear the Gulf coast 
lumbermen as well as from the west coast. The positions 
of W. B. Mackay and Mr. Ransom as stated in the extracts 
quoted are terable only, on a purely selfish basis, when the 
position of the Gulf coast lumberman is stated on the ques- 
tion of canal tolls. 

I am informed that there are only eleven American tramp 
steamers in existence; no doubt shortly there will be more, 
because when the canal is opened the few American bottoms 
will be utterly incapable of handling the new traffic. This 
same condition would instantly follow in the event of the 
annexation of Cuba, as less than 5 percent of the West 
Indies freight is curried in American bottoms. If Cuba 
should be annexed freights would double and treble; in fact, 
unless the !aw prohibiting foreign bottoms doing coastwise 
business is changed, or that other law that compels a vesscl 
to fly the fieg of the country on whose soil its kecl was laid 
is changed, absolute demoralization of business would result. 

Our west coast brother thinks because he is limited to a 
few vessels (the American bottoms) that he will have to pay 
$2.50 to $3 a thousand more for freight than his Canadian 
brother and suffer that much—which for the sake of argu- 
ment we will concede. Suppose the toll were taken off; 
this would help the west coast to undersell the Gulf coast 
that much more than if the tolls were in force. 

As this matter appears to me here are the factors that 
compose the hypothetical problem : 

(1) .An American buyer on the east coast of the United 
States 

(2) An American seller on the west coast of the United 


(3) An American seller on the Gi -f coast of the United 
(4) A foreign seller north of the west coast (in Can- 


(5) Only eleven American steamer bottoms that can haul 
coastwise goods (regardless of ownership). 

(6) Thousands upon thousands of foreign bottems that 
can haul the product of the foreign manufacturers north of 
the west coast. 

(7) A Panama Coanai that cost the United States Gov- 
ernment $400,000,000, 

(8) A law tbat prohibits foreign bottoms engaging in 
coastwise business. 

(9) A law that requires bottoms to sail under the flag 
of the nation on whose soil its keel was laid (regardless of 
ownership}. 

In the first place it seems to me that all loyal citizens 
of the United States should recognize the fact that the canal 
was built at a great cost and that the United States Gov- 
ernment should be reimbursed for the outlay; and that in 
the proportion that the ships of otter nations use the canal 
they should pay a toll; and the fact that there are so few 
United States kottoms afloat should make it easy to comply 
with the treaty terms and for United States bottoms to pay 
the same rate. 

In the second place the first four factors should be con- 
sidered. 

A. Tolls on American Botloms ($4). 

The east coast will get the lumber for a trifle more than 
half of what it costs by rail, and will be benefited to that 
extent. ‘The west coast will be able to place lumber in 
markets that it can not so place today in competition with 
the Gulf coast, and will be benefited thereby. 

The Gulf coast will inevitably place less in that market 
or reduce the price, which will be a detriment to it, to 
say nothing of the competition and loss of trade in Europe 
which will be even more damaging to it. 

The foreign seller on the north of the west coust will 
also be able to reach the east coast with goods thav he 
can not reach today, and will be a benefit to it; he will 
also be able to reach Europe with his goods which will be 
an additional benefit to the east coast. 


B. Tolls on American Bottoms ($4). 
The east coast will get its goods cheaper. 





The west coast will still have two new markets. 

The foreign selier will still have two new markets. 

‘Lhe buyers of all Europe will benefit by the new fields 
from which they may get their supplies. 

The Gulf coast will be curtailed to the full extent ot 
all the advantage the west coast may gain by cutting th: 
tolls off. 

C. The operation of the canal from a commercial stan’ 
point multiplies the fields of operation for the west coast, 
the east ccast, and foreign operators north of the west 
coast; and last but not least all of Europe will benetit, 
while the Gulf coast stands to lose on every hand, even 
with the tolls on, and much more if American coastw!se 
ships are exempt. 

D. Someone has said, thoughtlessly, that the Gulf coast 
would gain as much in the Pacitic as it stood to lose in 
the east coast and in Europe, but if a moment’s zonsider- 
ation of the facts is given this reasoning must vanish as 
dew before the sun. 

The west coast has the advantage of cheaper stumpage 
plus the canal tolls in all the Pacific territory, and the 
Gulf coast has as tenable a right to ask the Federal Govern- 
ment to reimburse it the difference in the cost of stumpage 
in the South as compared to the west coast, plus the tolls 
at the canal on Pacific shipments, as for the west coast to 
ask for American bottoms to be exempted trom tolls so they 
can meet competition of a foreigner at the expense of the 
Gulf coast manufacturers. 

E. P. Hotmes, General Manager, 
Holmes & Herrick Lumber Company. 


~~~ 


What Is ‘‘Coastwise’’ Trade? 


A lumberman of Seattle, Wash., 
proposition : 


The approaches to the United States leased Canal Zone 
and hence into the canal proper are not direcily from the 
high seas, but on the Atlantic side through the waters of 
Colon Bay and on the Pacific side through the waters of 
Panama Bay for a distance of over 60 miles. These waters 
are the exclusive property of the Republic of Panama, just 
as San Francisco Buy is the exclusive property of the 
United States. The United States has acquired no lease or 
right to the waters of these two bays in connection with the 
Canal Zone lease. The point which I am endeavoring to 
make is that ship traffic through the canal from a United 
States port on the Atlantic to a United States port on the 
Pacific, or the converse, can not be considered coastwise 
shipping, inasmuch as vessels must pass through foreign- 
owned waters before reaching the entrance to the canal. 
Shipping to be considered coastwise must gw directly from 
a United States port to the high seas and thence again into 
United States waters before reaching a United States port. 
Is this contention sound or not? 





presents the following 


The above definition of coastwise trade does not 
agree with the statute. Section 2204 of the Code 
says: ‘*‘No merchandise shall be transported by water 
from one port of the United States to another port of 
the United States, either directly or via a foreign port 
or for any part of the voyage, in any other vessel than 
a vessel of the United States.’’ This of course is nega- 
tive rather than positive, but it disposes of the conten- 
tion of the Seattle lumberman. 

As to the approaches to the Canal Zone being through 
Panama waters the treaty with Panama, ratified Febru- 
ary 25, 1914, in article 2 says: ‘‘The Republic of Pan- 
ama grants to the United States in perpetuity the use, 
occupation and control of a zone of land and land under 
water ... of the width of ten miles, extending to the 
distance of five miles on each side of the central line of 
the route of the Canal to be constructed; these said zones 
beginning in the Caribbean Sea three marine miles from 
mean low water mark and extending to and across the 
Isthmus of Panama into the Pacific Ocean to a distance 
of three marine miles from mean low water mark.’’ 
Sovereignty extends only three miles from the mean 
low water mark. 





~~~ 


OPENING DAY AT MICHIGAN YARD. 


Making the right start is as important to the retail 
lumberman as it is to the young person starting out 
in life. It may be unnecessary to be too explicit in 
declarations of policy, but when a retailer starts a yard 
in a new field the people have a right to know what he 
stands for in the way of business policy and in general 
‘‘what manner of man he is.’’ 

So the Ionia (Mich.) Lumber Company in opening 
its new yard took advantage of the occasion to tell its 
prospective patrons what they might expect of it. An- 
nouncement of the yard’s opening was made in a large 
advertisement. The policy there set out is this: ‘‘It 
shall be our policy to furnish you what you order, but 
that policy will be supplemented by recommending for 
your consideration the best lumber for the purpose for 
which you desire lumber. * * * We shall endeavor to 
divert your attention from ‘first cost’ to ‘service cost,’ 
for that is the phase of the price question of greatest 
concern to the man who pays the bills.’’ 

Other parts of the advertisement tell that the yard 
opens with new buildings and equipment as well as with 
new stocks of lumber and millwork. The company’s 
sawmill connections are explained, and the public is 
invited to be present at the opening. 





saws, knives, conveyors and all sorts of 
equipment of the most up-to-the-minute 
type will be shown at the Forest Products 


| Sawmill and woodworking machinery, 
Expositions. 
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Open for Experiences, 
Ideas, Questions 
and Opinions 





QUERY AND COMMENT 


What Would You Know? 
What Do You Know? 
Write Us About It. 











Space Capacity of Lumber Yard. 


In figuring on a new sawmill proposition with people who 
ire not well acquainted with a modern sawmill, the question 
as come up as to the amount of space necessary for piling 
umber. I wondered if you could inform me how much lum- 
er one can pile on one acre, or how much space one will 
equire for piling 100,000 feet. a 

These people are going to put in a mill cutting about 75,- 
100 feet daily and will perhaps not install any dry kilns 
» start with. The mill is to be built in New Mexico. 

We will be pleased to have you send us another copy of 
the AMERICAN LUMBERMAN, the same as the one you sent 

> several months ago, showing an outline of a modern 
fice system for a lumber plant, as this question has also 
ome up in connection with the above. 


The above inquiry comes from a well known manu- 
acturer of sawmill machinery. The installation of a 
imber yard requires as much care and thought in de- 
ening as does the arrangement of any other portions 


of the plant and the question as to the amount of ground 


required for the storage of a given amount of lumber 
has some factors which are variable although perhaps 
not within a wide range. These are, first, the cost of 

ound; second, the cost of labor, and in come cases there 
is an absolute limit to the amount of suitable ground 
available due to the topography of the country. Even 
where ground is cheap and labor dear, suggesting, there- 
fore, the desirability of lower piles, the necessary increase 
: size of the yard will increase the cost of trucking lum- 
her to the farther parts of it. The question of the 
most desirable hight for the elevation of alley trestles 
; also involved. This will be made a subject of special 
uquiry from a number of large manufacturers in order 
io determine what their preferred practices are in these 
regards and what the net result is in the amount of lum- 
her which ean economically be stored upon an acre of 
iloor space.—EDITOR. ] 





English Demand for Building Trades Laborers. 

We understand from a large number of papers dealing 
with the subject that there has been a lot of unemployment 
in the United States and Canada in the building trade. 
Can some of your readers confirm whether this is so or 
whether it is not so widespread as would be suggested by 
‘its of information which have come to the United King- 
dom? 

We are aware that a large number of operatives in the 

ilding trade left this country during the building trade 
slump, but we presume that if the building trade boom is 

»w over in America they will have returned to the old 

intry, in some cases at least, especially as reports would 
have reached them from time to time of the scarcity of ex- 
perienced skilled labor in the building trade in this country. 

The information of your readers on this subject through 
your columns would be appreciated. 

|The above letter was sent by a well known firm of 
timber merchants in Bristol, England. 

Building operations in this country have been consid- 
erably disturbed by local strikes for some time but the 
volume of building permits has not suggested any mate- 

al slump, the natural expansion of American cities hav- 
ing still continued although not as rapidly in all cases 
us in the past. There are in the United States, and prob- 
ably also in Canada, any number of alleged carpenters and 
huilding craftsmen of other sorts whom we could well 
spare to England or any other country that would take 
them off our hands, but as to skilled and competent work- 
tien there has been and is at the present time no over- 
supply.—EDITor. } 





How the Lumber Business Should Be Learned. 


I used to think that about all a person had to do to get 
on in the retail lumber business and learn more of it was 
to keep one’s ears and eyes open and remember what one 
ears and sees; but after working in and running yards 
in four different sections of the Northwest I begin to see 
that all does not come then, so I will take the liberty of 
asking you what books or course of study you would rec- 
nmend to me to learn more of plan reading and drawing, 
iking out of material bills and the what and why of ma- 
rials used. 

|The above letter comes from a lumber yard manager 
out in Oregon. It has the right ring. There are many 
retail lumbermen who believe that they have mastered 
the business because they have had experience, perhaps 
an extended one, in a single yard and have learned the 
ideas and practice of a single veteran in the business. 
In surveying the entire field one will find that retail yard 
®peration varies materially by localities and while all the 
lumbermen of one locality may do a certain thing very 
much in the same way, most of the lumbermen in an- 
other locality will have another, and perhaps fairly uni- 
form, method which is materially different. 

Answering the inquiry specifically here made, there are 
‘ number of correspondence schools that have excellent 
hort courses in building which are comparatively inex- 
pensive. Prospectuses of such courses are not at hand at 
ills writing but, as far as memory serves, such a course 
‘an be obtained for approximately $20 and gives a good 
grasp of the elements of the making and reading of plans 
and estimating of quantities, and, to a certain extent, 
the selecting of materials although the suitability of 
material varies so widely in different sections of the 
ountry that only general information on this subject 
can be given in a general course. 

The text used in such courses is also available in book 
‘orm for such persons as do not care to take the course 
of lessons and $7 or $8 invested in such books will give 
“« reference library from which the owner may secure 
‘he same information quite as completely although per- 
‘aps not so easily as under the help of a correspondence 
‘ustruetor.—EpITor. ] 


te 





The Cost of a Log. 


, The following statement of the commissioner of internal 
revenue with respect to making income tax returns has ob- 
‘ained wide circulation: 





“The cost of a log is the money originally paid therefor 


plus additional actual expenditure, if any, from the time 
of purchase to the time of producing the log, not including 
interest—estimated, simple or compound. The difference 
between this cost and what the log sells for (the amount 
realized from sale thereof) is profit or loss. Determina- 
tion of profit or loss and accounting thercior, for income 
tax purposes, must be ascertained by consideration of facts 
relevant to particular cases.” 

This is true when the “money originally paid” for the 
log, in the case of an individual, was paid before March 1, 
1913, and in the case of a corporation before the corporate 
income tax went into effect, January 1, 1909. 

he principle involved is that the profit, as defined in the 
commissioner's definition above quoted, does net accrue on 
the day the log is manufactured, but had been gradually 
accruing ever since the log was purchased. As a concrete 
example of this principle: If John Doe purchases 1,000,000 
feet of stumpage at $4 a thousand, or $4,000, on May 1, 
1912, and makes no other expenditure on this stumpage, but 
sells it at $4.50 a thousand January 1, 1914, his income 
return would not be $500 on the tranéaction, but $250, for 
the profit of 50 cents a thousand accruing during the hold- 
ing of this stumpage for twenty months so that only one- 
half of it accrued in the ten months during which the in- 
come tax law has been in effect. 


[The above suggestion is sent in by a well known lum- 
ber manufacturer and the principle which he states is 
eminently correct; but the Treasury Department in its 
application of the income tax does not always follow such 
exact principles. It has, for example, ruled that divi- 
dends must be considered as income of the stockholder 
as of the time when they are declared even though the 
period for which they are declared may extend back 
beyond the operation of the new law. There is, of course, 
no justice in compelling a man to pay full income tax 
upon timber holding profits which he realized in 1914 
on timber which he perhaps may have held for twenty 
years in order to earn the profit, but it is probable that 
the tax will be administered in this manner unless some- 
one successfully contests it in the courts.—EDITOR. | 





Sawdust as a Domestic Fuel. 

I read a query in the AMERICAN LUMBERMAN Query and 
Comment Department, issue of March 21, asking for any 
method of disposing of sawdust as a commercial product. 
Now last March I introduced among the farmers near Rock- 
well, Iowa, a fuel feeding magazine for automatically feed- 
ing pulverized corn cobs into the fire box of a stove, or 
furnace. The style I introduced in that vicinity was the 
small size that could be arranged on a shelf beside the 
stove connected with the fire box through the coal pouch 
and when filled with pulverized corn cobs would keep a fire 
in a cook range at a baking heat for six hours continuously 
without shaking a grate. I do not see why the housewife 
could not use that for sawdust as well as for burning corn 
cobs; either one furnishes a clean, steady fire and can be 
started and stopped almost as quickly as an oil stove. Would 
be glad to get this device started in the countries where 
sawdust is a waste product. 

[This same man called attention to his plan for burn- 
ing sawdust, in a letter which was published in the 
AMERICAN LUMBERMAN about a year ago. He appears 
since then to have practically introduced it for the burn- 
ing of pulverized corn cebs. The difficulty with his pres- 
ent suggestion is that corn cobs are not always available 
in prairie countries where there is no wood for fuel and 
where coal is high in cost. Sawdust on the other hand 
is readily available only where firewood is also plentiful 
and cheap; and it is this fact which has thus far limited 
the briquetting of sawdust for domestic fuel except 
under most favorable local conditions. The housewife 
whose lazy menfolks permit her to chop or bring in her 
own firewood might be reconciled to a sawdust burning 
attachment to her kitchen stove, but under normal cir- 
cumstances the opportunities for its introduction would 
appear somewhat limited.—EpiTor. | 





‘*Carrying Coals to Newcastle.’’ 


“ Carrying coals to Newcastle,’ not this time; but ship- 
ping lumber to Minocqua, Wis., is what I waut to get at. 

My son, George R. Wilson, is having lumber shipped to 
Minocqua to put in a yard at that point. In the vicinity of 
this place there have been manufactured about the following 
amounts of white and norway pine: 


Feet, 
Board 

Measure. 

Pe MR a ruc 3 sack W404 sch 804 9s io os, ln Rie aia Sle OA Se aoe 400,000,000 
EL 5 6 cb-s-5 e's bl dso esse cedeubormeeaeweendt 900,000,000 
aNd 46,5051 doi 5' Gr 0'G'4, 5 6-0 54-0:95b Sin. 0'eb sip orecacsre moreetee * 400,000,000 
I ios o'0's c xG00.0b0n00e es eee eee ee 500,000,000 
ee NE CNS ook cecccncusececaseusweeesee 50,000,000 
OI cain 6.059% 66/0 6 08-0 '0:9:6 6. ¥ steresSii-0 00% reo 0d wels arecy 


In_ addition to this there has probably been shipped in logs 
to b@ manufactured at mills at Tomah, Grand Rapids, Scho- 
field, Wausau, Merrill and 'Tomahawk a like amount. 

These cutover lands are now being settled upon by farmers, 
where they raise the finest potatoes that are put on the 
market ; in addition vats, rye, corn and the finest clover and 
timothy hay. ‘This will be a great dairy country in the 
near future. This is certainly a transformation from the 
forest to the farm. 

In a letter from H. H. Foster, president of the Wisconsin 
& Arkansas Lumber Company, Malvern, Ark., to the writer, 
quoting on some Arkansas soft yellow pine, he adds: “You 
may remember that the Merrill Lumber Company cut the 
white pine from the townsite of Minocqua many years ago. 
This is the first time that an opportunity has prescnted itself 
to me to recompense that community for the depredation. 
You know the public generaily considers the lumberman a 
ruthless destroyer of the forests. I am very glad of this 
opportunity to do the right thing for Minocqua and I am 
glad, indeed, that the opportunity comes through you.” 

was formerly of the ‘irm Salsich & Wilson, manufac- 
turers of lumber at Star Lake, Wis. B. F. Wrison. 





Forest officers in Washington and Oregon plan to 
discontinue the use of barbed wire on their forests. This 
will affect their own pastures and public drift fences. 
They say barbed wire has no advantage over smooth 
wire, that it injures stock, and that it is more likely to 
be borne down by soft snow. Stockmen on the Ochoco 


forest, in Oregon, recently constructed drift fences of 
smooth wire, though with some misgivings; now they say 
they will never use barbed wire again. 
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Best Quality 
Prompt Service 
Large Capacity 
Excellent Packages 
Car Loads only. Standard Brands. 


We solicit your inquiries and orders. 


Johnston Brokerage Co. 


—Manufacturers— 
(Incorporated) Pittsburgh, First National 
Capital and Surplus Bank Bld 
$50,000 Pa. on Eng 


BRANCH OFFICES: 
E, H. FLOOD, Franklin Bank Bidg., Philadelphia. 
HENRY A. COLE, Manhattan Bidg., Chicago. 
S. BRYAN KNEASS, 393 Canal St., New York, N. Y. 
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Edward Chaloner & Co. 
WOOD BROKERS 


And Agents for the sale of American 
Hardwood, Etc.,in Logs and Lumber 
96 Derby Rd. Sandhills, LIVERPOOL. 


Cable Address, *"CHAT.ONER.”? Codes used, ABC, 
Al. Liebers’,Western Union and Lumberman’sTelecode. 
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White Pine 


Graves, Manbert, 
George & Company 


BUFFALO NEW YORK 
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PHILADELPHIA 











North Carolina Pine 


Rough and Dressed 


YELLOW PINE 


BILL S1UFF and FLOORING 
Hallowell & Souder, PHILADELPHIA PA. 























1 Car 2x2—18”’ Oak. 

1 Car 1!4x1%4—26” Oak. 

1 Car 8x8—Poplar. 

1 Car 56 or 6-4 Qtd. Sycamore. 
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Thomas E. Coale Lumber Co. 


Franklin Bank Bldg., PHILADELPHIA, PA. 
































S. B. DILL LUMBER COMPANY | 
Franklin Bank Building, PHILADELPHIA. 





WHOLESALE LUMBER 
N. C. Pine Spruce 
Yellow Pine Hemlock 
White Pine Cypress 


S. P. Bowers Co. 


FIDELITY MUTUAL 
LIFE BUILDING 


112 N. Broad St., Philadelphia. 




















Wholesale Dealers in 


LUMBER 


Cross Ties, Piling 
Telegraph Poles 
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Spruce—N. C. Pine—White Pine 
Cypress 


We charge only what is necessary 
to bring the best to you at a proper 
business profit—no more. Wewant 
your future business just as much 
as we would like the first order. 


STONE & HERSHEY 


1221-1222 Essex Bidz., 
NEWARK, N. J. 
“TRANSFER BRAK) 


NEW YORK OFFICE: — 18 Broadway. 
| 16 in EXTRA 


The Transfer Lumber & Shingle Co. cath 
NORTH TONAWANDA, N, Y. mania aa 
RED CEDAR SHINGLES AND BEVEL SIDING 


TRANSFER BRAND Extra Clears 
100% clear,90. vertical grain plump 5 to 2"(10" bunches)No Sap, parallel edges 
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HEMLOCK & HARDWOODS 


WHOLESALE LUMBER 








The Collier - Barnett Co. 


Wholesale-Manufacturers 


HIGH GRADE 


Sash, Doors and all kinds of Millwork 
Plate, Art and Window Glass. 





We want your orders. 


Car Lots or Less. TOLEDO, OHIO 
@ @ 


© 
Tke Goodsell Mfg. Co. 


TOLEDO, OHIO. 
Wholesalers to the Trade Only. 


Send for 


5) 


Dealers’ Price Guide 








Doors 
Glazed Sash 
Interior Trim 


Prompt. Service—Our Specialty. 








F. W. Duttweiler Lumber Co. 


WHOLESALE 


Idaho White Pine 
California Redwood 
Lath and Shingles 


824-826 Spitzer Bldg., TOLEDO, OHIO, 


Yellow Pine 
Hemlock 
Poplar 














THE COAL TRADE 











The coal trade may be said to be very interesting 
this week without being important in its immediate 
effects between operators and miners, trying to reach 
a working basis for the continuation of mining during 
the ensuing two years. As stated last week, the 
failure of the interstate conference at Chicago to ar- 
rive at any agreement threw the entire matter of set- 
tlement back among the coal-producing States, each 
State to make its own terms with the men. 

The results thus far are exceedingly diverse. The 
question of immediate mining is not at issue, for the 
miners have announced their policy to be to permit 
continued operations, pending the wage negotiations. 
Ohio is the exception in that respect, for, as pre- 
viously remarked, the new law in that State forbids 
a continuation of mining on any other basis than 
mine run, and although the law does not become effect- 
ive until May the operators have not deemed it worth 
while to negotiate for conditions extending over only 
a few weeks. There is therefore general inactivity 
among the mines of that State. 

Western Pennsylvania seems to have made swift 
progress in attaining a common viewpoint with the 
miners in that field, but the Central Pennsylvania field 
is reported to be laboring thus far ineffectively to gain 
industrial harmony. There are sporadic strikes in 
West Virginia, but a large portion of the mining area 
in that State is non-union. Mining is proceeding to a 
volume above current requirements. 


The situation in Illinois and Indiana is somewhat 
peculiar. At the interstate conference some of the 
miners’ delegates announced a_ pacific policy and 


strongly intimated a willingness to conclude an agree- 
ment on practically the old basis. But there is a lack 
of harmony within the ranks of the miners’ organiza- 
tion, and the Illinois State organization of the men 
formulated for consideration in the joint conference 
in that State a series of demands which if aeceded 
to would change mining conditions to such an extent 
as to considerably increase the costs of coal produc- 
tion. Thus, for the district in which are included the 
counties of Williamson, Franklin and Saline, a straight 
advance of 4 cents a ton in the mining rate was 
demanded. The Illinois operators met the miners at 
Peoria last week and the joint conference has been con- 
tinued day by day through the earlier part of the 
present week without reaching conclusions. In In- 
diana the date for the joint conference was continued 
to Thursday of this week. It is said that the men 
have formulated some radical demands. But the men 
have permitted a continuation of mining, pending ne- 


gotiations, so that the uncertainties as to a scale do 
not involve the present situation. 

It is stated that in Iowa the joint conference did 
not develop any serious differences, but in the south 
west, including Missouri, Kansas, Arkansas and Okla- 
homa, there are serious discrepancies between the two 
views. 

While there are thus these various uncertainties in 
wage matters, the present aspect of the market lacks 
features that alarm or more than mildly interest the 
coal buyer. The convalescent stage of the market ex- 
tends to past, present and future. There is statistical 
improvement, but on the surface of things it cannot 
well be measured. The market is neglected by the 
buyer, whose needs are small. The market is like 
wise neglected to a marked degree by the shipper of 
coal. The considerable tonnage of western coal on 
track April 1 has decreased and continues to decrease 
each day. There may be exceptions to the statement 
but many of the coal producers are not courting busi 
ness for newly mined coal. A few mines are in opera- 
tion, but the great majority are not. The dominant 
idea in the trade seems to be that the accumulations 
should be allowed to disappear before a new commer- 
cial campaign is launched. The users of steam coal 
are steadily appropriating for furnace use the stocks 
received prior to April 1. Prices of western coals are 
unsettled, mainly continuing through the month the 
low figures of March. Western producers have as a 
rule dropped from the nominal quotations held last 
month. The $1.50, mines, quotation for Illinois lump, 
is not generally heard. It is now nominally $1.25 to 
$1.35, which is supposedly the summer price. But 
until the costs of mining are more accurately known, 
there will continue to be lethargy in the prosecution 
of sales—that is, among the rank and file of western 
products. Producers are quite active with steam coal 
contracts for the new year, where these contracts can 
be closed subject to changes in the mining cost. 

But for many of the high grade domestic fuels, an- 
thracite, coke, smokeless, eastern Kentucky etc., most 
of these producing fields not being affected by the 
present wage negotiations, the season is actively on. 
Salesmen are on the road and closing contracts stead 
ily, mainly for future shipments. The prices for most 
of these latter coals are well established and the cam- 
paign of the shippers embraces the whole summer’s 
business, if no longer. It is not a walk-away for the 
salesmen. The buyers are far from eager. But a con- 
siderable tonnage has been closed and the season may 
thus be said to be opening with fair success, 






















C. A. Mauk Lumber Co. 


Manufacturers and Wholesalers 


PACIFIC COAST FOREST PRODUCIS 


Yellow Pine, Hemlock 
Red Cedar Shingles, Red Cedar Bevel Siding 










Shipped in Straight or Mixed Car Loads from Toledo Storage 
TOLEDO, OHIO. SEATTLE, WASH. 
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SASH, DOORS AND MILLWORK 








teports from some sections of the country show an 
improvement in sash, doors and interior millwork, while 
others report no especial change. Prospects for build- 
ing this year are considered to be generally good and 
a gradual improvement to the volume of demand from 
now on is expected. Inquiries are still numerous on 
odd work, so the estimating departments are kept busy. 
Some wholesalers say that a slackening in trade is 
usual at this time of year, as it is midseason between 
winter and spring. Buildings under way were mostly 
provided for in the way of millwork earlier in the 
season. At many points new buildings have been held 
up because of bad weather and roads and labor 
troubles. 

Construction work in Chicago is backward, owing 
to the continued strike of the brick handlers. This 
once gotten out of the way, however, the situation 
holds out much promise of better things. As it is 
the smaller factories report fair conditions and that 
they are getting a good run of orders. Competition is 
still keen but prices are considered fairly firm. 

The Minneapolis and St. Paul factories are getting 
a good run of shipping orders and are figuring on a 
large amount of new business. Some good orders have 
been placed and the outlook is very encouraging, with 
a building movement exceeding that of last season in 
progress around the Twin Cities. Country business is 
reported to be rather slow, mainly because of heavy 
roads, 

The door mills of Buffalo, N. Y., have a fair number 
of orders on hand and business shows a good gain over 
March. The permits granted by the city show a con- 
siderable increase and most mills report getting a fair 
share of this work. The outlook for building this 
spring is good and there is promise of much solid rather 
than speculative building. The weather has not been 
favorable to building as yet, but from now on builders 
expect to be busy for some weeks. ; 

Planing millmen of Cincinnati are not making the 
contracts that they usually get about this time of 
year, as the weather has been against building. Plenty 





every builder’s requirement will be shown 
at the Forest Products Expositions, Chi- 
cago, April 30-May 9; New York, May 


Attractive interior finish adaptable to 
21-30. 





of building is in sight in the suburbs, which calls for 
stock millwork to a large extent, and dealers are not 
alarmed over the prospects for a fair amount of busi- 
ness from that source as soon as the big building con- 
tractors get started, but the lack of buildings of the 
better type is causing the most consideration. Archi- 
tects are not as active as usual and immediate pros- 
pects are none too bright for business of that class. 
Retailers are not in a buying mood. 

The sash and door business at Toledo, Ohio, despite 
the weather has shown increase. Local orders for 
immediate shipment are being received. Country deal- 
ers are close in their buying and are optimistic as to 
business conditions in their respective towns. Dealers 
are well stocked with glass. City business has already 
picked up and dealers predict a splendid volume of 
business among the contractors as soon as weather 
will permit. Prices are steady, so the prospects are 
very encouraging. 

At Columbus there is a slightly increasing demand 
for millwork, doors and sash since the weather is 
growing better. Prices are becoming stronger. 

The St. Louis sash and door factories are busy and 
are very much encouraged over the outlook. A pretty 
good small order demand for stock sizes is coming in 
from the country. The outlook is pleasing. The pros- 
pects are promising for special work, because of so 
much building being planned. 

The sash and door market at Kansas City has been 
stationary for last week. Demand for stock goods 
was light, as it has been the last few weeks. Factory 
men, however, report a good supply of orders for spe- 
cial work and on the whole the market is in very 
fair condition except that the spring buying ig not 
starting out as briskly as had been hoped. Dealers 
do not look for a really brisk business in regular stock 
goods for several weeks, but the inquiries are coming 
along in good shape and there is much encouragement 
over the outlook. In fact, the feeling among the fac- 
tories is so strong that a new sash and door list is 
being prepared, showing advances in various items, 
and the prospects that it will be in general effect 
within the month. Several of the factories already 
have made advances along that line, but the general 
level of the market is unchanged. 

The fir door market shows no especial change and 
is merely seasonable, acccording to Tacoma (Wash.), 
sash and door manufacturers, and prices are very low 
and unstable. Although this is supposed to be a sea- 


son of activity in doors, nothing big has materialized 
and overproduction continues to be the dominant fac- 
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‘or. Manufacturers are not making predictions but 
are hopeful. 

At San Francisco there has been slight improvement 
n sash and millwork lines and a good deal of work 
s being done for the buildings on the Exposition site. 
oor manufacturing in Bay territory is about normal 
‘or this time of year. The mountain plants are operat- 
ug on white pine doors and sash at an increased 
ate of production for the season. 


The window glass situation shows no change over 
recent previous weeks. Irregular weather retards out 
side building and repair work to a certain extent. 
However, interior work is going ahead and as soon 
as the weather shall moderate much new building will 
be started, which will increase the demand for glass. 
Some orders are placed right along, although they are 
not of the size or volume desired. Prices are somewhat 
elastic. 





RAILROAD AUTHORITY’S NEW SAFETY DEVICE. 





Recent Invention by the Late Cy Warman Designed to Prevent Telescoping of Cars in 
Case of Accident—Holds Body of Coach to Trucks. 


Cy Warman, author journalist, traveler and railroad 
uthority, who gained fame when he wrote ‘‘A Thou- 
and Miles in a Night,’’ died in Chicago at St. Luke’s 
Hospital last Tuesday. Mr. Warman, who had been a 
rm believer in the superiority cf the wooden passenger 
oach over the steel coach, prepared an article for the 
\MERICAN LUMBERMAN shortly before he was taken 
ll at the Congress Hotel in March. 

This article, which follows herewith, is an explana- 
tion of a device which Mr. Warman was exploiting in 
connection with his work with the Grand Trunk Rail- 
vay system. The new device, which is now being used 
in passenger car construction by the Grand Trunk, makes 





THE LATE CY WARMAN; 
\athor and Railroad Authority Who Died in Chicago. 


he car body and the trucks one unit. The article 
prepared by Mr. Warman is in itself explanatory of 
the device. Following the patent being secured on 
the device, he spent several weeks in traveling about 
the United States and Canada, explaining it to 
railway officials and all those interested in the subject 
of ratlroad equipment and cause of railway wrecks. 
He was in Chicago on this mission when he was taken 
ill, 

Cy Warman was known to fame us ‘‘The Poet of 
the Rockies’’ and was’ a well known character in 
American literature. Beginning his railroad connec- 
tion as a locomotive fireman, he passed through many 
positions of active railway work which fitted him for 
his career as a writer on railroad subjects. 

The funeral was held in Chicago on Wednesday after 
noon and was attended by friends and committees of 
different literary societies and the Chicago Press Club. 
The article prepared for the AMERICAN LUMBERMAN 
hy Mr. Warman before he was taken ill, in full, is as 
follows: 


[By Cy WARMAN.] 


This is our contention: We believe that the modern 
steel underframe now in general service under sleeping 
vars is just as effective from a standpoint of safety in 
derailments or collisions as the all-steel car. With cer- 
‘ain improvements that can be introduced to prevent 
‘elescoping, from which practically all the loss of life 
and the injuries to passengers are due, it is a better and 
safer car, By this new safety device we prevent telescop- 
ing instead of trying to reinforce and strengthen the 
superstructure with steel to stop telescoping. We lock 
the body of the car to the trucks. By this arrangement 
we lower the center of gravity, making the car and the 
trucks a unit, thereby preventing the body from leaving 
the trucks in an ordinary derailment. In this way we 
itilize the brake force, that is, on the trucks, to stop 
the momentum of the body when the trucks stop. The 
only way to use this brake force to stop the momentum 
of the car is to tie the body to the trucks where the 
brake forces are. 

The body of the ordinary first-class coach of the pres- 
ent day weighs 70,000 to 90,000 pounds; the average 
sleeping car body from 100,000 to 120,000 pounds. The 
constant increase in dead weight of cars has made it more 
essential for something to be done to prevent cars from 
moving off the trucks and telescoping. Heretofore we 
have stopped the trucks with the brakes which work auto- 
matically, as you know, but have allowed the car to go 
hurtling on a freed projectile to crash into, and some- 
times through, the car in front of it. Now we propose 
‘o keep the train together. 





In a rear-end collision, let us say, the shock or impact 
is taken up on the underframe. We know of no case 
where the modern steel underframe used under sleeping 
cars has been telescoped, showing conclusively that the 
modern steel underframe offers a greater resistance to 
telescoping than the force required to move the train on 
the trucks; therefore, we believe that by tying the body 
to the trucks under heavy impact the rear-end collisions 
and telescoping of passenger cars will be prevented. The 
present construction, a 2-inch center pin, which is usu- 
ally jarred loose by the shock of collision, offers no resist- 
ance to prevent car bodies from leaving the trucks in 
derailment or collision, and the only resistance to stop 
car bodies is the resistance by one body telescoping an- 
other, or turning over in the ditch. 

The air brake is the only power available to stop 
trains at stations and we believe that the only way to 
utilize the brake force to stop the momentum of the body 
is to tie it to the trucks. 

It seems to us to be the most reasonable and practical 
means of overcoming the danger ‘‘and dread of it’’ of 
telescoping—the black dread of the traveler. Up to two 
decades ago the greatest menace to moving passenger 
trains was the stove, the lamp or gas burner for lighting. 
These have passed. 

As I have already indicated, by the introduction of a 
simple device of this kind and by reinforcing modern 
wooden coaches with steel underframes we shall have 
saved the railways the enormous cost of displacing 
present equipment and providing steel cars without de- 
tracting from the element of safety. The Grand Trunk 
management is convinced that by providing cars of steel 
underframes, wood and steel superstructure, heated with 
direct steam and lighted by electricity, we shall have 
met all reasonable demands for safety to the traveling 
public. Of course, it is not the body of a car that 
ignites, but the upholstering, curtains, wearing apparel 
ot the travelers and other combustibles, but with direct 
steam heating and electric lighting there need be no 
fire. 

The Grand Trunk is going still further with this im- 
provement by the adoption of a high tension buffer 
device in the platform of cars by putting in a high 
spring tension and friction buffer, absorbing the shocks. 
J. Coleman, our superintendent of car department, is 
introducing one of those buffer devices capable of resist- 
ing a shock of 450,000 pounds before there would be any 
destructive force on the underframe of passenger cars, 
Mr. Coleman contends that the combination of the lock- 
ing device, locking the body of the car to the trucks and 
a high tension buffer device in the platform of the cars 
to resist shocks, would provide the maximum of safety 
with the minimum of cost. 





. Body Bolster 


Bolster Locking Casting 
































NEW -DEVICE FOR LOCKING BCDY OF CAR TO TRUCKS. 
_—_—_eoOoOeOOoOoOoOoO 


THE FIRST case bearing upon the legal status of the 
time clock appears to be that recently decided in 
Louisiana regarding right of a master to withhold the 
wages of a servant who has failed to.punch the clock. 
In the case of Matthews vs. the Industrial Lumber 
Company the court decided that wages can not be 
withheld for the refusal of an employee to obey a rule 
of this sort, to which he has not given assent. 




















If YOU are a buyer of 


Hardwoods 
Cypress 


Oak Flooring 
and Mouldings 


Yellow Pine Poplar Siding 


WE can interest you. 


The F.T. Peitch Co. ceveand 


(Wholesalers) 











The Advance Lumber Co. 


Manufacturers— Wholesalers 


Hardwood Lumber, Yellow Pine 
Railroad Ties, Timbers. 


Representing at Cleveland: 


West Virginia Timber Co. 
Charleston, W. Va. 


Grayling Lumber Co. 
Monroe, La. 








Northern Hardwoods 


WHITE PINE 
YELLOW PINE 


Want to move at once— 


5 cars 5-4 Log Run Maple 
200 M ft. 1x10’ No. 1 Com. Yellow Pine 


The sign of Good 
umber 


568-570 Rockefeller Bldg. 


George N. Comfort, cieversni Bit 








FL The Jenks & Gee Lumber Co- 
Wholesale and Commission 


LUMBER 


Solid Bored Colonial Columns 


|| Carload lots direct from Factory. Local shipments 
| from our Warehouse at Cleveland. Large Stock 
: 7x7, Special Prices. Write for quotations. 
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VA. SPRUCE 0 HARDWOODS 





William Whitmer & Sons, 


Incorporated 
Franklin Bank Bidg,, PHILADELPHIA. 


— Manufacturers and Wholesalers — 


W. VA. SPRUCE, WHITE 
PINE AND HEMLOCK. 


LONG and SHORTLEAF PINE and HARDWOODS 








rr 





United States Spruce Lumber Co. 
SPRUCE, HEMLOCK 
AND HARDWOODS 


Office and Mills: . > 








MARION, VA. 





Cherry River Boom & Lumber Co. 
Office:—SCRANTON, PA. 
SPRUCE, HEMLOCK AND 
HARDWOODS 


MILLS: — Richwood, Camden-on-Gauley and Holcomb, W. Va 
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We Can Ship 
Mixed Orders 


without unnecessary delay as we 
own and operate our own mills, and 
by carrying well assorted stocks 
can ship in addition to 


White Pine Lumber 


Dimension, Shingles, Worked Mouldings, 
Maple Flooring, K. D. Frames, Box Shooks 
















































































PRICES ON REQUEST. 


E. B. FOSS & COMPANY 


Manufacturers 


Bay City, Michigan. 


Established 1877 
Telecode Used. 














y 
Any Items ) 


Here You Need? 


150,000 feet 6-4 
No. 2 Com. & Bet. Beech. 


12,000 feet 10-4 
No. 1 Com. & Bet. Basswood. 


50,000 feet 6-4 
No. 3 Common Elm. 








We can fill orders for any of 
the above stock promptly. 


The Kneeland- Bigelow Co. 


BAY CITY, MICHIGAN. 
oH 4) 


Bradley, Miller & Company 
BAY CITY, MICH. (Station A) 
We Solicit your Inquiries fo 
Mouldings 
White Pine Lumber 
Kiln Dried Maple Flooring 
K. D. Window and Door Frames 
Dimension Shingles and Box Shooks 
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Cedar Poles, Piling and Ties 


YARDS IN BRITISH COLUMBIA AND UNITED STATES 


B. C. and IDAHO WHITE PINE 
MacKINNON LUMBER & POLE COMPANY, Ltd. 


CALGARY, CANADA, 


British 
Columbia — 


Shingles 


All Grades 
16”.18”-24” 


(oer Central Mill Co. 


_ New Westminster, B.C. 
Canada 

















A BIG LUMBER MERGER 


Georgia Sawmilling Interests Organize With a Capital 
of $2,000,000. 


SavaNNAH, Ga., April 7.—Ranking as one of the 
most powerful institutions in the lumber trade in the 
United States, there was consummated a few days ago 
a merger of sawmilling interests by which capital ag- 
gregating $2,000,000 will be employed and Savannah 
made the chief place of operations, which will insure a 
marked increase in the coastwise exports of lumber from 
this port. 

Under the style of the Seaboard Lumber Company, 
already chartered under the laws of New York, Mc- 
Arthur Bros. & Co., M. A. Cheney, A. A. G. Goodrich 
and other local capitalists applied for a charter at 
Springfield several days ago. 

Offices will be maintained at Savannah, through which 
port the bulk of the business of the company will be 
condueted, while at New York will be maintained a per- 
manent selling agency, and lumber yards will be oper- 
ated in Brooklyn. 

The companies which have been merged are the East 
Georgia Sawmill Company, of Egypt, which was for- 
merly owned by John E. Foy; the South Georgia Lum- 
ber Company, and the Georgia, Carolina Lumber Com- 
pany, both of which have for several years operated 
extensive plants above the Mill Haven region west of 
Savannah in Chatham County. 

It is the purpose of the Seaboard Lumber Company 
to make of the Georgia-Carolina plant the principal 
mill, retaining the plant at Egypt as a reserve. It will 
also operate a new mill in North Carolina and another 
in Bryan County. Principal activities, however, will 
be centralized at Savannah. 

The company will control an area of timber aggre- 
gating 300,000,000 feet, including the combined leases 
and holdings of the East Georgia, the South Georgia and 
the Georgia- Carolina companies and also a considerable 
area of first class timber owned by George M. Brinson 
in Screven County. 

The mills to be operated by the new corporation will 
have a capacity of several hundred thousand feet daily, 
and it is expected that the output will be increased 
from time to time, keeping pace with the demand. The 
officers who will have active control of the affairs of the 
company have not been announced. 





NATIONAL CUT AND SHIPMENT FIGURES 


Compilation by National Lumber Manufacturers’ Asso- 
ciation Shows Comparative Statistics for a Year. 


The National Lumber Manufacturers’ Association in 
its report for February, 1914, gives general statistics 
compiled from information furnished from affiliated 
associations and nonmember mills. Among the asso- 
ciations reporting are the Georgia-Florida Saw Mill 
Association (Ine.), the North Carolina Pine Associa- 
tion, the Northern Pine Manufacturers’ Association, 
the Southern Cypress Manufacturers’ Association, the 
West Coast Lumber Manufacturers’ Association, the 
Yellow Pine Manufacturers’ Association, the Hard- 
wood Manufacturers’ Association of ‘the United 
States, the Michigan Hardwood Manufacturers’ Asso- 
ciation, and the Northern Hemlock & Hardwood Manu- 
facturers’ Association. 

The recapitulation of cut and shipments of lumber 
from March, 1913, to February, 1914, inclusive, shows 
the number of feet of lumber (including both hard- 
woods and softwoods) cut and shipped by the mills 
reporting, as well as the excess of cut over shipments, 
or shipments over cut, in the various months. The 
table follows: 
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Mar. 774 1,154,800,000 1,212,800,000 _........ 58,000,000 
Apr. 807  1,243,900,000  1,165,500,000 8,400, eoccces 
May 721 = 1,368,300,000  1,230,000,000 138,300,000 
June 705 1,269,900,000 1,077,500,000 192 2" 400 000 








Tuly 683 — 1/205'700000 _15088/600;000 _118'100,000 ; 
‘Aug. 694  1,222'600;000 1'1547100,000 69/400; 900, 
Sept. 758  1'237600,000 126,100,000 118,400,000 _ 6,900,000 
Oct. 726  1.182°800,000 1'162'800;000 392007000 _19'200'000 
Nov. 646 930,600,000 951,400,000’... 20,800,000 
Dec: G98 804,400,000 884,500,000 520200) 80,100,000 
9J) 
Jan. 645 819,400,000 853,400,000 ~—Ss«.... ss. 36,000,000 
Feb. 678 891,900,000 899,000,000... 7,100,000 


Another compilation in the report shows the pro- 
duction and shipments of lumber during January, 1914, 
by States. It follows in condensed form: 
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Ala. Se en sksieseus. .scekebbne  Sekeeeees, 90 ssa swe 
Soft 39,000,000 38, peey 000 ey Sees 
Ark 40 Hard 3,700,000 31 00,000 aa 
Soft 58,500,000 55, 300, 000 ek en 
Cal, ‘ 13 Soft 22,200,000 31,300,000 eveseccce 9,100,000 
Ga. & 
Fla. 33 Hard 2,500,000 1,000,000 1,500,000 nc cccccee 
Soft 34,500, 33,300,000 EEO OO ov ess020% 
Ida 17 Soft 15,000,000 40,800,000 ......... 25,800,000 
Ind. 4 Hard 700,000 p BE ' . Be eee 300,000 
Iowa ee eee 500,000 peeeneees 500,000 
Ky. ee IE -cewssccans 
DE  ««s«sonsnneeees $959ESo"e 005455605 
La 105 Hard 5,000,000 1,800,000 8,200,000 
000 3,400 





Mich. 51 Hard 25,100,000 14,500,000 10,600,000 


Soft 14,800,000 10,800,000 4,000,000 ........ 
Minn. 16 Hard SGRh ceca CSEGGEONES. BescabeOe\ stb shnse 
Soft 33,300,000 47,000,000 ......... 13,700,000 
Miss. 65 Hard 4,300,000 2,900,000 ce ie 
si i Soft 85,700,000 79,800,000 ee 
0. & 
Okla. 12 Hard 300,000 ND ~ hn satus “Ka eae eens 
Soft 12,400,000 11,100,000 ee eee 
Mont. 3 Soft 9, 600,000 9,300,000 i, —_ ee 
N. C. 23 Hard 100,000 1,800,000 BEOMD Saxe 
Soft 18 500,000 WEB 000  —kcecceees 300,000 
Ohio 8 Hard 100,000 RS eee ee re 900,000 
Ore, 40 Soft 54,500,000 53, 600,000 AOR: ch eaesss 
8. C. 9 Hard 100,000 = .nccscnes | NSA 
Soft 7,700, 6,400,000 SORE |) we ean 
Tenn 5 Hard 2,000,000 2, 100/000 eaaeaae 100,000 
Soft 900,000 500,000 Pi, ee 
Tex. 45 Hard 500,000 200,000 OS ee 
Soft 66,600,000 73,600,000 ......... 7,000,000 
Va, 7 Hard ,800, Se. Se wia's oo 0's 200,000 
Woo 5,300,000 4,900,000 400,000 ........ 
Wash. 88 Soft 111,000,000 115,500,000 ......... 4,500,000 
WwW. Va. 6 ae 5,900,000 4,600,000 pA eee 
Pc.  “Gonsahess (Sesesenied, caguseeee «Gus cae 
Wis. 65 Hard 0,800,000 14,900,000 15,900,000 ......... 
Soft 7,000, 000 30,400,000 ......... 3,400,000 


Appended to the bulletin of the National Lumber 
Manufacturers’ Association is a summarized report 
comparing January, 1913, with January, 1914, as fol- 
lows: 

Summary. 


Feet. 
Decrease in cut during February, 1914, under Feb: 
ruary, 1913 
Decrease in shipments during February, 1914, un- 
ert OEE OMEN Cs a5 5 9.0459 Nin c0 so 61410, 8O Tih 0 Oe .6 6 72,200,000 
Excess shipments over cut during February, 19138. .35,000, ‘000 
Excess cut over shipments during February, 1914. :13°700;000 


IMPROVING WORKMEN’S COMPENSATION 


Lumbermen of Northwest Discuss Law and Methods—- 
Proposed Plans for Prevention and Payments. 





TacoMA, WASH., April 3.—Twenty lumbermen from 
different sections of the Northwest attended a meeting 
at the Commercial Club rooms in Tacoma last night at 
which an important conference was held with members 
of the State industrial insurance commission and the 
workings of the compensation law were discussed. 

Two members of the commission and the chief auditor 
of that body were present and after enjoying an informal 
dinner, the lumbermen present besieged the commission- 
ers with questions as to how the compensation law has 
been working out*in its relation to the lumber industry 
and the commissioner’s attitude relative to rumored 
amendments to the law to be proposed. 

In the discussion that followed it was learned that the 
commission, upon the advice of Governor Lister and 
Labor Commissioner Olson, favors the establishment of 
safety committees of three "employees in every plant who 
will codperate with employers in their efforts to reduce 
the number of accidents and fatalities. Members of the 
commission and the lumbermen believe the time is coming 
soon when all manufacturing plants coming under the 
law’s operations will be rated under the compensation act 
on the same basis as a casualty company rates its clients. 
The lumbermen believe that the logging and milling ends 
of the industry should be separated under the act or the 
rate of payment made by them to the State changed. 
The commission declared that the only way to reduce the 
cost of compensation insurance is to reduce the number 
of accidents, the theory being that prevention is more 
desirable than compensation. 

While it is probable that the lumbermen will codperate 
with the commission in the formulation of proposed 
amendments to the compensation act there is some doubt 
as to the safety committee feature being included, as 
there was not a unanimous sentiment in its favor at 
this meeting, although the commission strongly favors it. 
One man present, opposed to such a committee, said he 
had operated a plant for eleven years, during which time 
he had had only one accident, this immunity from acci- 
dents being attributed to the fact that he made a per- 
sonal inspection of his plant twice daily, and quickly 
remedied anything that might cause accidents. 


Proposed Idaho Law Explained. 


The features provided for the new Idaho law, as 
just drawn up in the draft of a bill by a commission, 
were explained to the lumbermen by W. Reynolds, chair- 
man of the commission. These features are first aid, a 
waiting period and factory inspection. Mr. Reynolds 
advised amending the Washington law to provide for a 
waiting period, or period after the accident is reported, 
during which no first aid money shall be paid out pend- 
ing investigation of the claim. If an employee is found 
to be a contributor to a hospital association he would be 
barred from State compensation. 

Among the questions asked the commission were: Can 
you tell what is the contingent liability now of the com- 
pensation fund? What percentage of loss have you had 
in collections? The answer to the last query was given 
as 2 percent during thirty months’ operation of the act, 
or about $24,000. Even this amount, explained Mr. Dag- 
gett, can not be regarded as all loss, because the attorney 
general has the bills now in his hands to bring suit 
against. 

W. A. Whitman, of Tacoma, asked whether it would 
not be possible for the commission to determine the rela- 
tive cost of the compensation act for each month in each 
year. He thought January of 1912, for example, should 
not vary much from January of 1913, provided the num- 
ber of firms and men remained about the same. Mr. 
Tarbell answered him by saying it would be impossible to 
determine these facts until after three or four years, and 
to do it would mean increasing the clerical force of the 
commission greatly. The average cost per man of the 
act’s operation was given as $1.83, but Mr. Whitman 
was inclined to dispute the figures. 

Chairman Daggett, of the commission, in his address to 
the lumbermen, scored the doctors of certain localities 
who, he said, had been dishonest in their dealings with 
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the commission. Injured employees who should have 
been cured and back at work were allowed to drag on 
and on, drawing money from the State, and yet not 
being fit claimants for compensation under the perma- 
nent disability fund. Also, he said, many employees were 
receiving money from lodges and insurance societies as 
well as the State, and he urged as one remedy for the 
situation better investigation of the injuries and con- 
ditions surrounding the workman by the employer. Espe- 
cially he emphasized the need for educating foreigners, 
who spoke little or no English, in the hazards of their 
work and how to avoid accidents. 

Commissioner Ernst said that in the last year and a 
half not one committee of lumbermen had come to 
Olympia to see how the commission conducted its work, 
look into its records, ete. He advised such visits as good 
for both parties. 


Advertising Committee Meeting. 


During the day, prior to the dinner and conference at 
night, a meeting was held of the advertising committee 
of the West Coast Lumber Manufacturers’ Association 
which came to Tacoma to examine the exhibit to be made 
by the association at the Forest Products Exposition in 
Chicago and New York. 

At the night meeting G. W. Cain, of Seattle, pre- 
ided as chairman. Floyd L. Daggett and A. B. Ernst, 
of the industrial commission, together with George H. 
Tarbell, chief auditor, were present. Among the lum- 
bermen attending the meeting were C. C. Bronson, of 
Seattle, Neil Cooney, of Grays Harbor, R. H. Burnside, 
of Raymond, Paul E. Page, of Buckley, and W. B. Mack, 
of Aberdeen. 
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CUT-OVER TIMBERLANDS FOR CATTLE RAISING, 

NASHVILLE, TENN., April 7.—Evidence of the increas- 
ing possibilities of cut-over timberlands is noted in the 
ready interest which is being aroused among stockmen in 
this section by B. G. Calhoun, representing a large syndi- 
vate controlling several thousand acres of cut-over lands 
in the country tributary to Trinity, Tex. Mr. Calhoun 
is finding many converts to the possibilities of these cut- 
over lands for cattle raising, and has already placed sev- 
eral leases among the more prominent stock dealers in 
this section. . 

The Texas cut-over lands around Trinity were, for 
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Inspectors’ Report. 


3 ’. To W. J. Young, Chas. Horton, 8. T. McKnight, John 8. Owen, W. L. Bassett, committee: : 

GENTLEMEN:—In compliance with your instructions we visited the principal lumber manufacturing centers and investigated the 
\, methods of grading lumber in the different’ markets as thoroughly as time and opportunity permitted. We were kindly received and 
, | * courteously treated by the manufacturers everywhere, and every opportunity and facility necessary to obtdin the desired information 


‘* °=., In order to facilitate our work and be able to make an intelligent and accurate report, we adopted as a guide and standard of com- 
parison the “‘Meginn Rules for Lumber Inspection,” not because we considered this code of rules by any means perfeeg; but for the 

. <* reason that they served the purpose of a criterion for comparison; thus enabling us to make accurate estimates between the grades of 
the different yards visited. When we found a grade of lumber.up to our adopted standard it was marked 100, if above or below the 
standard, it was marked accordingly. Thus, if a certain kind of lumber is marked 125, it means 25 per cent. above grade. if marked 

, 90, 10 per cent. below grade. Gne of the strange features of the pregent system of grading throughout the northwest is the universal 
high standard jn use in all the markets, In the many yards visited and out of the hundreds of grades examined we found very few 
instances were grades -weré below the standard, but invariably above. We here present you, in tabulated form, a report on the 





the most part, from long- and shortleaf yellow pine 
growth, although a small section had contained hard- 
woods. While the syndicate controlling this immense 
tract of cut-over lands is not oblivious to the agricul- 
tural possibilities of the land, it is confidently expected 
that the financial returns from dividing the acreage into 
ranches will be far greater than from farming activities. 





OF A BYGONE GENERATION. 


Tribute to a Sturdy Pioneer—Early Efforts to Unify 
Grades Show Surprising Contrasts with Today. 


Augustus L. Ulrich, actively and prominently con- 
nected with lumber manufacture in the old ‘‘ white 
pine North’’ a quarter of a century ago, has sent to 
the AMERICAN LUMBERMAN a letter reflecting in a 
measure the character of some of the sturdy pioneers 
in that industry and their efforts at the unifying of 
grades. Mr. Ulrich encloses an original copy of in- 
spectors’ reports which bears the name of heavy manu- 
facturers of the latter half of the last century, most 
of whom are out of existence as commercial factors 
and most of whose constituents have gone to their 
reward. The report is indicative—extravagantly so 
from present day standards—of the high character of 
forest products of the early ’90s in the white pine 
country. The letter and report, which are self ex- 
planatory, follow: 

Srprera Mapre, CaL., March 19.+—-I have before me your 
paper of the 7th inst. 

I wish to add my humble tribute to the wealth of laurels 
won by, and mourn with all who mourn for, our grand and 
good William Henry Dulany. It has been my good fortune 
and great pleasure to claim his friendship for nearly thirty- 
seven years, during which period such great changes have 
taken place in the lumber industry. In so many places the 
sound of the ax and saw has given place to the noiseless 
plow and pruning hook. 

Mr. Dulany kept pace with the times and was found a 
stockholder in what proved most valuable. He was interested 
in the movement begun in 1880 to unify grades in Wisconsin 
and up river, and recommended Mr. Treadway, of Hannibal, 
Mo., as one of our inspectors. You no doubt remember what 
a sensation was created as a result of the first investiga- 
tion showing the great variation existing, which was sup- 
pressed as dangerous matter and all copies were ordered 
cremated. The copy herewith I have carefully smuggled these 
twenty-four years. Now it can be of no harm and may 
prove interesting and amusing. A. L. ULRICH. 

























































































‘@. different kinds of lumber of al! the firms visited, marked and averaged on a basis of 100. J. 8. Funk. 
Be fs “yy > / A. A, Frero. 
ia, Tply 8.1890, Inspection Committee. 
: Ee ; 
3 | 2 re] a) =] 
FiElEIELEle (Fle ge | 
Slee a/218 - | 
BIT IEIBIF IE 13] 2 ee | 
4 : | , 1 ET. & | 88 i : 
? Winona Lumber company, Winona ...., ae | 1% in. | 5to1% in. 6x1% | 110 
* Laird Norton & Co., Winona..... | 1% in. | 5tol% in. | %x1l%/} 110 
Youmans Bros. & Hodgins, Wino 1% in. | 5to1% in. | %xl%| 109 
3 Empire Lufaber company, Winona. 1% in. | 5tol% in. | %x1% | 105 
John Panl, La Croase...: 4... 1% in. | 6to2in, Sexl% | 104 
4 £. L. Coleman; La Crosse... 0. 0..06. se - 1% in| 5tol% in. | %xl% | 105 
Sawyer & Austin company, La Crosse ...... 1% in. | 5tol% in. | %xl%/ 122 
C. P. Crosby, La Be ewteees cd wasids:s 1% in. | 5to1% in. | “%xl% | 101 
Knapp, Stout & Co., Dubuque... «2... .. 0.65 2 in. Stoly in. | %x1% | , 123 
Standard Lumber company, Dubuque’... .... 1% in. | 5tol% in. | %xl% | 121 
C. W. a ea 1% in. | 5tO1% in. | %x1% 4-117 
inton *% in. | 5tol% in | %xl% 107 
1% in. |.6 to 2 in. Sxl% | 111 
1% in. | Sto]% in. | %xl% | 128 
ons, ees Seine ‘ 1% in. sis =~ ret tt: | 125 
r company, Lyons, Io 3s in. tol% in. | %xl% | 138 
:« ‘Gardiner, Batchelder & Wells, Livons, 1% in. | 6to2in.. %x1% | 194 
\« Weyerhauser & Denkmau, Rock Island. 1% in. | 6 to 2 in. %x1% | 124 
Rock Island Lumber company. 1% in. | 5tol% in. | -%x1% | 195 
Lindsay & Phelps, Davenport 1% in. | 5to2 in, | %xl%} 118 
Cable Lumber company, 1% in. | 5Stol¥%in. | %xl%/| 118 
~ °N, W. Lumber Co., Porters Mills.............. ° 1% in. | 5tol%in. | %x1% | 112 ‘ 
Westville Lumber Co. SE snashsocepanion-s 1 100 | 125 | 125 | 125 | 100 {| 100 | 1% in. | 5tolyin. %xl%/ 111 
‘ EauClaire > 135 | 185 | 100 | 125 | 175 | 135 | 100!1% im.) 6to2 ine] %x1% 129 
150 | 150 | 125 | 140 | 155 | 135 | 100} 1%in. |} 6to2 in. %x1% 133 
Sa ieiebis Ras ae@wowhiee’s 140 | 150 } 100 | 150 | 125 ; 135 | 100 | 1% in. | 5to.1% in. %x1% 
Co., Wausau......: 120 | 120 | 100 | 140 | 120 | 120-} 100 | 1% in. | 5tol% in. | %xl'e | 117 
Ross Lumber Co., Schofield. . 140 | 140 | 100 | 1 140 | 150 | 100 | L& in. | 5ta lk in. | %x1% | 130 
hs eht-tamber Co., Merrill: =. <- 150 | 135 } 100 |.150 | 150 100 | 1% in. | 5tal%in. | %x1l% 13 
> Merrill Lumber company, Merrill.. 120 | 100 | 100 | 1 115 | 115 | 100 | 1% in. | 6to2 in. | 5-16x" | 117 
fiber, Anson & company, Merrill. 120 | 100] 100 | 125 | 140 | 120 |, 100 | 1% in. | 5tolX% in. | 3¢x1%} 115 
T. B. Scott Lumber company, Merri -| 100 | 85] 100 100 | 100 | 100 1% n.| 6to2 in. | “%x1% 
Brown Bros., Rhinelander.......... ag 135 | 120 1 100 | :00 | 100 | 1% in. | 5to 1% n.| 36x1% | 111 
. Underwood Lumber -Co., Rhinelander... wecesee| 150 | 150 125 | 135 | 150 | 100 | 2 in. | 5tol%in. | %x1%4| 130 
Jump River Lumber Co., Prentice......:..¢.s5 00 eee ee 125 | 125 | 120 | 125 | 145 | 125 | 100 | 1% in. | 5tol%in. | %xl%] 121 
iogast Lumber company, Cloquet.... eeeeeee| 125 |.125 | 100 | 1 120 | 110 | 100 1% in. | 5to 1% in. |* %x1% }- 111 
C. N. Nelsor¢ Lumber company, Cloquet... .........+.| 150 | 150 | 125 | 135 | 125°) 125 | 125 | 1%in. | 5tol%in. | %x1%} 184 
‘Rust-Owen Lumber company, Drummond ............| 110 | 120 |.1 115 | 100 | 115} 1 1% in. | 5tol%in..| %x1% | 109 
White Ri 7, Mason...... wececeeee] 175 [175 | 115 | 125 | 1385 | 150 | 100 | 1% in. | 5tol%¥in. | %x1% 189 
North i 145 | 145 | 180 | 100 | 125 | 115 | 100 | 1X in. | 6to2e in. | %x1% 123 
150 | 120 | 115 | 185 | 185 | 125 | 100 | 1% in. | 6to2 in, | %xl% 126 
Lal «ee:} 150 | 150 | 125 | 150.| 145 |. 130 | 1 1% in. | 5tol% in. | %xl% 136 
‘Hearsey & Bean Lumber Co., Stillwater, *...|-140 | 130 1 150 | 140 | 125 | 1% in. | Bto2 in..- %x1i¢ 183 
8t. Croix Lumber company, Stillwater. . -| 120 | 180 | 110 | 105 | 100 | 1 125 | 1% in. | 6toB’ in..| %x1%! 113 
L Stillwater -| 115 | 110 | 1 110 | 180 | 125 | 100] 1% in. | 6to2 in. | %x1% 113 
1 115 | 100,/ 1 115 | 120 | 100°] 1% in. | 5tol%in. | %x1% | 110 
145 | 150 | 100% 125 | 125 {140 | 100 | 1% im. | 5tol%in. | %x1% |. 1 
ea) 165 | 1 00} 115 | 125 | 125) 100 | 1% in. | 5tol%in. | %x1% 124 
ber t 125 | 1 100} 100 | 110 | 110 | 100 | 1% in. | 5tol%in. sxl% | 110 
., Mi +100 | 130 | 100 |. 95 | 95 100 1% in. | 5to 1% in. seat 1 
., Mi 100 | 120] 100 | 90 100 | 125 | 100 | 1% in, | 5tolKin. x1% |. 105 
.» Mi 150 | 145 | 125 | 115 | 125 | 145. | 185 | lyin. | 6to2 in, x1% 134 
+» Mi 110 | 180 | 100 | 1 130 { 1 100 | 1% in. | 5to 0) in. %|}: 116 
., Mi i 125 | 145 | 100 | 110 | 180 | 130.| 125 | 1%in. | 5tol%in. 123 
& Co., Minneapolis. a eee +. | 120 | 185 | 1251 Pein. | 6to2. in. | %x15°} -127 
























































General View of our Plan‘ at Stanley, Wis. 


Birch 


High grade Interior Finish, 
Standard Patterns in- Mould- 
ing and carefully graded uni- 
form Flooring, also 


Hemlock 
Lumber 


White Pine and Wis. Hardwoods. 





Let us know your needs and 
we'll quote on either regular 
or specially cut stock. 


We can ship promptly 
and insure satisfaction. 


North Western Lumber Co. 


STANLEY, WISCONSIN 


































































































Would You Pay$159 
To Sell This Bille 


Of course we don't know what space 
costs you in your home paper, but as- 
. o 

suming $10 or $12 would buy enough 
to properly illustrate this house in one 
issue, by adding on our charge of 
$4.00 for blue prints, specifications, 
bill of material and cuts showing exterior and 
2 floor plans of above house, your total cost 
would be about $15.00. Then suppose instead 
of selling only one bill from the ad you sell 2 
or 3? That would bring your advertising 
cost down pretty low wouldn't it ? 


Our bulletin 1-24 will show youa 
lot of other plans we can furnish 
cuts for at small cost. Write for it. 


American Lumberman 
431 So. Dearborn Street, CHICAGO. 
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CALIFORNIA 

























California White Pine 
California Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET 


Room 716 Railway Exchange, 
Tel. Harrison 1295. CHICAGO, ILLINOIS 
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Chapman & Perkins Co. 


Wholesale 
Lumber and Shipping 


Portland Office, 601 Welch Bldg., 
\ 507 Lumbermen’s Bldg. San Francisco, Calif. 























MacArthur & Kauffman 


110 Market Street, 


SAN FRANCISCO 


CALIFORNIA 


SUGAR P[NE 
WHITE PINE 
REDWOOD 


Factory and Pattern Stock, 

















GRAYS HARBOR 
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The West 
Coast 


The Place to Look for 
Lumber and Shingles 





For Quality and Service 
etal 


Fir, Spruce, Cedar or 
Hemlock Products 


” é - ff ymber g D. 


WASH. 
Branch Sales Offices: 
331 Lumber Exchange, - Minneapolis, Minn. 
1946 Peoples Gas Building, ~ Chicago, Ills. 























Eureka Cedar Lumber & Shingle Co., Hoquiam, Wash. 
Our Specialty 
RED CEDAR BEVEL SIDING 
AND SHINGLES 


We also manufacture FIR LUMBER of every description. 


















—— MANUFACTURERS OF —— 
Fir Door and Window Frames 


Mixed Cars of 
WASHINGTON FOREST PRODUCTS. 





Boyce Lumber Co., Hoquiam, Wash. 





















Truth Is Oft Spoken In Jest. 


‘*Resawed Fables’’ by Douglas Malloch, is a 

funny book about the lumber business. It 
makes lumbermen laugh. But there ‘s also 
many a wise saying that makes lumbermen = 
think. So there are two good reasons why 
lumbermen like it. One Dollar, postpaid. 


AMERICAN LUMBERMAN, 431 S. Dearborn St., ae 
ayy at, HUN UUOLULUL EEE GEL 












FOR THE THRIFTY BUILDER. 


How Modest Plans Are Encouraged in Ken- 
tucky—Practical Association Offering. 








At the recent annual meeting of the Kentucky a 
tail Lumber Dealers’ Association at Lexington, Ky. x 
oad committee was appointed, consisting of += 
Y. Willis, of Nicolasville, Ky., W. T. Congleton, of 
Lexington, Ky., F. E. Drake, of Owensboro, Ky., and 
J. W. Scobee, of Winchester, Ky., to formulate and 
report to the association a plan which is believed to 
be a model for a building and loan association such as 
might be organized in any of the towns of the mem- 


bers of the Kentucky association, or indeed of any 
State. 

As this report necessarily would have to be made 
after the close of the convention and as it was de- 


sired to get the report into the hands of the mem- 
bers, the committee was instructed to send the report 
direct to the AMERICAN LUMBERMAN for publication in 
this journal, so that it might reach the membership in 
this manner. The committee has forwarded its report 
and it is published in full herewith: 
Kentucky Retail Lumber 
GENILEMEN: We, 
ing of the Kentucky 


Dealers’ Association, Louisville, Ky. 
the committee appointed at the meet- 
Retail Lumber Dealers’ Association heid 
at Lexington, Ky., February 19, for the purpose of formulat- 
ing «a building and loan association plan, beg leave to submit 
the following which we consider a safe, simple and econom 
ical plan: 

The members, bolrowers and 
management and bencfits. 

The capital stock to be 
to be paid for in 
share. 

Ay person may 


iavestors, share alike in its 
divided into shares of $100 each, 
installments of 25 cents a week on each 


become a member at any time 
the initiation fee of 25 cents on cach share, 
each certificate of stock and pass book. 
After one year stock may be withdrawn at 
giving 30 days’ notice to the secretary, 
as may be agreed upon by the 


by paying 
and 25 cents for 


any time by 
and on such terms 
applicant and the board of 


directors; the amount agreed upon to be paid out of the 
first money ubappropriated. 
Maturity. 


The shares of stock will mature and be paid in full when 
the payment of weckly dues, plus the dividends credited 
thereon by the association, shall amount te $100. 

The time of maturity of shares can not be 
absolute certainty, as it depends largely upon the 
the association. 


fixed with 
success ot 


Illustration. 
If a2 member 


maturity 
as foilows 


takes ten shares of 
in six years, the 


stock, and estimating 
cost and protit to him would be 


Le. yee $ 





Initiation fee, 
p 





RR wan recur inh asin Ge Scie ek sok ms oe owe 

Dues 6 years scsi eeun ds 780.00 

gc Vivo ly 0 | ee ne - 782.75 

WRG, I MIE Ab ROR S 6 ue 5 6k wn 6 6 0 0 se ee ee wes 1,000.00 

ROL OR AU POUR ip 6.65625:5.5:6. bw 04 4.556 600 605 2S 217.25 
being a little more than 9 percent on the investment. 

Loans, 
Every person who would borrow money from the associa- 


tion must become a member or stockholder of it, and must 
have one share of stock for each $100 or part of $100 which 
he borrows. 

All loans to be amply secured by 


first mortgage on real 


estate. No second mortgage to be taken on any property 
except where the asscciation holds the first mortgage. 


The 
property 


association’s attorney to pass upon the title of all 
offered as security for a loan, and draw all papers 


necessary to secure the same, the borrower to pay the at- 
torney’s fee for abstract and also fee for recording mort- 
gage. 

The amount loaned in no case to be more than two-thirds 


of the value of the property offered as security, and the board 
of directors or a committee from the board to be the sole 
judges of its value. 

The terms to be 6 percent per 
cents per week for expense fund, 

The dues, interest and expense fund are to be paid weekly, 
or may be paid monthly or even farther in advance, at bor- 
rower’s option. 

All buildings upon which a loan is made must be insured, 
and the policy left with the association’s secretary. 

The borrower to have the privilege of paying a credit of 
$10C on his debt at any time; or of paying the entire debt 
at any time and securing the release of the mortgage. 

Upon the maturity of share or shares of stock, carried 
with the loan, the loan becomes paid, the note cancelled and 
returned to the borrower and the mortgage released. 


annum interest, and 5 
on each $100 borrowed. 


Illustration. 
SHOWING Cost oF LOAN. 
Seitiation: fee On. BD WUREOB «6 os cc oes sw dss dense eeee $ 75 
NONI; sn on Grate Gilde tells oe ie eb ee Sb WS eis ei ee ote .25 
Dues 6 years (312 weeks at 75 cents)............ 34.00 
Interest 6 years (312 weeks at 35 cents).......... 109. 20 
Expense fund, 312 weeks at 15 cents............-. 46.80 
vey pete go LL a ee eae $391.00 
DERE PAIN Fi a oa ac bobs 66 bok waw bs edness ee 300.00 
Paid for use of $300 for 6 years.............. $91.00 
5 percent interest on $300 for 6 years............ 90.00 


Why It Pays and Why You Should Organize One. 
Because - i 
It is a paying proposition. 
It is a good thing for your town. 
It is purely mutual. 
All deposits become immediately productive. 
- Borrowers own stock and participate equally in profits. 
No speculation, but solid investment at a good rate of 
interest. 
The man of moderate means can carry a few shares and in 
a few years own his own home by paying into the associ- 
ation about the same that he pays out in rent. 
It will be a home institution, devoted to home interests and 
managed by home people. You should encourage it and help 
it, and it will help you. 





Its books and acccunts to be open to the inspection of it 
members at any time, 

It is no experiment for it has been successfully operated in 
other towns. In fact the association from which this play 
is adopted is considered one of the most substantial institu 
tions of the town and is doing as much, if not more good 
to more peopie than any other institution in the town. It 
has been in existence 25 years, during which time it has 
never failed to mature its stock in six years. All rules 
strictly adhered to. 

Any further information that you may 
cheerfully given by J. Crow ‘Taylor, secretary 
tucky Retail Lumber Dealers’ Association, 
or by any member of this committee. 

Respectfully submitted, 
Brown Y. WILLIS, Nicholasville, Ky. 
W. 'T. CoNGLETON, Lexington, Ky. 
I’. KE. Drake, Owensboro, Ky. 
J. W. Scoper, Winchester, Ky. 


desire will bi 
of the Ken 
Louisville, Ky. 


The report, as will be noted, gives the general work 
ings of a particular building and loan association 
which it believes to be a model, or very nearly so. The 
committee did not go into the question of how organi 
zation may be effected, believing this to be a matter 
for the dealer’s own enterprise and subject somewhat 
to local conditions. However, the committee holds 
itself in readiness, as does also the secretary of the 
association as the report states, to give any further 
suggestion or information that will be of assistance. 
The Kentucky association has been almost a pioneer 
in recognizing in a practical way the value of the 
building and loan association and is doing everything 
it can to promote organization of such bodies in the 
State as a power for “loeal buildin g activities, 





WELL-KEPT MICHIGAN YARD. 


‘©A place for everything and everything in its place’ 
is as good a motto for the lumber yard as for a house 
hold. Neatness and system in handling yard stock pay 
in many ways. First of all, they give a good impression 
upon all who pass or visit the yard. They prevent loss 
of orders owing to supposed shortage and avoid dupli 
cations of investments by making certain at all times 
the amount of stock of each item on hand, as well as 
making theft readily detected. 

The accompanying illustration shows a well kept yard, 
that of the Grandville Avenue Lumber Company, Grand 


ER CO: 
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AVENUE 
MICH. 


LY YARD OF LUMBER 


COMPANY, 


GRANDVILLE 
GRAND RAPIDS, 


ORDER 


Rapids, Mich., owned and managed by Robert K. Jardine. 
Mr. Jardine formerly conducted a retail yard at Lapeer, 
Mich. He opened the yard here illustrated about three 
years ago. His policy is embodied in the slogan, 
‘Quality and Quick Service.’ 





MAKING MOST OF OPPORTUNITIES. 


Often the local retailer is surrounded by opportuni 
ties for specializing that if developed would give him 
splendid returns on any additional capital invested that 
would be required for the necessary special equipment. An 
example of arising to an opportunity of that kind is 
afforded by the Ottawa Lumber Company, Harbor 
Springs, Mich. Awhile ago that company was organized 
and capitalized for $30,000, taking over the business of 
the Charles Robinson Company. As Harbor Springs is 
in the midst of a resort region the Ottawa company is 
adding to its planing mill equipment for making custom 
sash and doors for local consumption only. 

As all the fine resort cottages and summer homes are 
built on architects’ specifications there is a big demand 
for special sizes of sash and doors and almost no de- 
mand for stock sizes. It is this special trade that the 
Ottawa company will cater to. The company will push 
the silo business also. 

One feature of its business that is unique is the 
building of special resort furniture. The company has 
the services of one of the best designers and takes con- 
tracts to furnish cottages complete, guaranteeing that 
‘*no one else ever saw any furniture like it.’’? This, of 
course, makes an almost irresistible appeal to many 
persons and the company is getting a fine volume of this 
special business. 

The business of the Ottawa Lumber Company is under 
the direct supervision of C. L. Wright, formerly of 
Fairfield, Iowa., and the stockholders are Mr. Wright, 
W. W. Roy, of Grand Island, Neb.; Frank Harrison, 
Omaha, Neb.; George N. Gould, of Harbor Springs, 
and A. Thorne Swift, of Kansas City, Mo. 





The Coliseum and the Grand Central 
Palace are going to be headquarters of 
the lumber industry during the Forest 
Products Expositions, Chicago, April 30- 
May 9; New York, May 21-30. Meet 
your customers at the shows. 
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POSSIBILITIES OF TRIM. 


Opening for Stimulating the Retail Lumber 
Trade—Suggestions for the Progressive. 


MALVERN, ARK. 

rom the reports from retail lumbermen appearing in 
vour paper from time to time it is evident that they are 
onstantly seeking means for enlarging their business. 
lt seems to me that many of them are overlooking an 
ver-present opportunity by neglecting the possibilities 
if the interior and exterior trim trade in their com- 
nunity. 

To get at the heart of this question it may be well to 
sive a review of the history of house-building in the 
(‘nited States. It shows that there is an opportunity 
oday for the retail lumbermen to develop a larger 
jemand for the better classes of products. 

In the early days carpenters took rough boards of 
indom widths and made flooring, sash, doors, siding and 
rim. Later the power planer made it possible to furnish 
imber surfaced one side and of even thicknesses, bar- 
ing slight imperfections in sawing. That was the first 
big step forward. From this stock the carpenter ripped 
lie material for window and door frames, inside and out- 
-ide trim and moldings. Yes, they made their own mold- 
ngs and the tool kits of some of the old-time carpenters 
contained hundreds of molding planes. 

Later in the development of the lumber industry we 
itached bits to our planers and shaped to produce mold- 
ng and flooring of conventional design. We reduted the 
ost of molded stock and placed it within reach of any 
iuilder who cared to use it. Later still we made casing, 
hase and other worked stock suitable for interior or 
exterior use. Carpenters and builders’ hailed the new 
stock with approval. Lumber was cheap and it was used 
iavishly for exterior and interior work. In many of the 
older buildings you will find six- and eight-member cas- 
ug and base. Some of the moldings were worked by 
hand, but most of them were produced at the mill. 

We have passed the days of elaborate interior and 
exterior trim. ‘Today the trim on residences, office build- 
ugs, factories and business structures is noted for its 
simplicity. Baseboards are made in one piece with a 
small quarter-round to hide the junction of floor and 
hase. Casing, not infrequently, is made of %x4 or 
114-inch strip, sometimes with a lip mold around it, 
sometimes without. Many of the modern simple designs 


are made to architectural drawing, but they may be pro- 
duced easily by any modern planing mill. 

That brings us up to present conditions. In my estima- 
tion the retail Jumbermen today are not the factor in the 
trim trade that they should be. Seemingly they have lost 
sight of the fact that a return to simple designs is their 
opportunity to capture—perhaps I should say to recap- 
ture—the trim trade. Retail lumbermen with proper mill 
connections should be able to furnish the builders of 
their communities with suitable trim at a fraction of 
the cost of trim specially prepared for particular build- 
ings. 

Retail lumbermen may secure from progressive manu- 
facturers stock worked to order. ‘This is one of the 
advantages offered by members of the Arkansas soft 
pine group of lumber producers. 

One result of our advertising work has been to create 
a very great interest in this trim question. In many 
instances the cost of the interior woodwork—some of it 
properly should be classed as furniture—exceeds the cost 
of the lumber. I have no fault to find with the local 
planing mill. It is absolutely necessary to the proper 
conduct of building in any locality, but the local dealer 
is losing part of the trade he should have merely because 
he has not fortified himself with stocks to supply the 
demands of his customers. 

Another factor to be taken into account is that the 
planing mill delivers bright, freshly milled material. It 
has not been soiled by handling, nor discolored by ex- 
posure to the light. Unless the dealer takes proper care 
of his trim lumber it will not show up favorably when 
compared, 

It costs little to inclose bins in which molding and 
dressed stock are stored. The doors may be made from 
scraps or 44-inch ceiling. Practically all manufacturers 
of Arkansas soft pine—the standard softwood trim of 
the world—keep their surplus stocks of casings and small 
moldings in lightproof bins. It is as bright and fresh 
when it is taken out as when it is put in. 

If the retail lumberman desires to win back the trim 
trade and will spend a few dollars fitting up his sheds, 
there is nothing to prevent him from developing con- 
siderable new business. ‘To be successful he must put 
in stock equal in value to that we make, must take proper 
eare of it and deliver it in prime condition to his cus- 
tomers. 

Handling this branch of the business in the manner 
suggested dealers will find they can broaden their trade 
materially by the simple expedient of meeting the de- 
mand. 

Wisconsin & ARKANSAS LUMBER COMPANY, 
H. H. Foster, President. 





AMERICAN LUMBERMAN BUILDING PLANS. 





A Bungalow With Six Rooms, Bath and Reception Hall — Convenient and 
Cozy—Stairway to Attic—Serviceable Basement. 


This week is offered another one- 
story plan, in exterior appearance 
much like number 38 published three 
weeks ago, but the interior arrange- 
ment is materially different. A re- 
ception hall continues through a 
doorway into a rear hall giving 
direet access to all rooms without 
passing through any other room. A 
part of the front veranda is en- 
closed with glass in winter time or 
screens in summer to make a sun 
porch for the living room, a very 
attractive feature. The dining room 
windows are in a shallow bay, pro- 
\ided with a window seat, and the 
dining room opens through a serving 
pantry into the well arranged 
kitchen with pantry. The two bed- 
' 
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ooms are well segregated from the 
ving room and convenient to the 
mith. The estimated cost of this 
louse is $2,750, which includes a 
sement excavated for about one- 
half the area of the foundation, giv- 
ig ample space inasmuch as the 
floor plan of this house is a large 
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FLOOR PLAN 






IIOUSE PLAN NO. 41, DESIGNED FOR AMERICAN LUMBERMAN BY CHARLES EDGAR BATES, ARCHITECT. 


one. Separate rooms are provided 
for furnace and coal, for a vegetable 
cellar and for a fruit cellar, leaving 
another room which could be pro 
vided with laundry tubs if desired. 
A stairway is provided to the attic, 
which is floored and serviceable for 
various useful purposes. 

The bungalow type of house is not 
the cheapest that can be built, requir- 
ing more roof and foundation for a 
given amount of floor space than a 
two-story house. It has the advantage 
of a flat, however, in being all on one 
floor, without the disadvantage of re- 
stricted light and ventilation. By 
slightly raising the roof pitch a serv- 
iceable second story could be provided 
for those who desire additional bed- 
rooms, 

The plans are in nine sheets, and 
blueprints, bill of material and 
standard specification form will be 
furnished for $1.50. Electrotypes of 
the illustrations here used are avail- 
able to those who desire to use them 
for advertising at a cost of $1.50. 
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FINISH DIMENSION 
a SIDING SHIPLAP 
CEILING TOWER 
MOULDINGS STOCK 
TIMBERS LATH U 


CEDAR sever sipinc | 


We are fully equipped for handling 
mixed orders. 


Wagner & Wilson 


(Incorporated) 
[ MONROE, WASHINGTON - 
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Flooring, 

FIR cstve CEDAR 
Bevel 

Siding and Finish, Bevel Siding, 


Long Timbers, Joists, Finish and 


Dimension, etc. Shingles. 























We have the following stock on hand:— 


1,000,000 feet—Western Pine 1” Selects and better 

1,000,000 feet 6-4 Shop No. 3 and better 
250,000 feet 5-4 Shop No. 3 and better 
250,000 feet 8-4 Shop No. 3 and better 


Mixed Cars a Specialty. 


Wallace - Ballord Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN. 


. 














Washington Fir California Redwood 
Cedar and Spruce Red Cedar Shingles 


Complete Stock of above for Coast Shipment 
or from our Minnesota Transfer Warehouse. 


H. 8. Waite Lumber Co. | 








Good Grades and Prompt Shipments. 


MINNEAPOLIS, MINN. 























Send us your inquiries for 


White and Western Pine, Larch and Cedar Lumber 
Sinfront, ike” DOVER LUMBER CO., Rex: 
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MIXED 


cars oF RED CEDAR SIDING and SHINGLES 
FIR LUMBER 


Eastern { G. A. Jones, Lumber Exchange Bldg., Minneapotis, Minn. 
Representatives ! Gronen & Cowan, Waterloo, Iowa. 


Three Lakes, Wash, 


Warren Axe & Tool Co, 
2] SAGER PATENT. AXES 


And Highest Quality 
bS300) MD Blor-ws hel BM tieslol-tucel-2u My Mele) l-! 
RIGHT QUALITY—Rtife ft? PRICES, 


Write us. WARREN, PA, U.S. A. 
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SEATTLE 








a 
| White Building 
Henry Building 
Cobb Building 


The first two of these are the headquarters 
for more than a hundred lumber, timber, 
logging and machinery concerns. Mightas 
well have the same comforts and conveni- 
ences enjoyed by them when you decide to 


Open an Office in the 
Pacific Northwest. 


We own and operate the three buildings 
named above and can accommodate you 
with space to meet your requirements. 


For further information write to the 


Metropolitan Building Co. 


White Bidg., SEATTLE, WASH. 


S Z 


“DEteRe 


509 White Building 




















will make a special effort to give you the 
stuff you want at the price you want to 
pay for Fir, Red Cedar, Spruce »r Hemlock 


q Factory Stock 
Fir 


Spruce and 


Cedar 











Western Pine 

Idaho White Pine 

Cal. W. & Sugar Pine | 
Redwood 
Factory Plank 
















Pacific Coast Lumber 
% 


Prompt Shipments 


W:-I-MCKEE LUMBER Co. 


ANVFACTURERS 
AND WHOLESALERS 





Western Office, 
825-6 Henry Building 


Seattle, Wash. 


General Office: 


Quincy, Illinois 4 








Lumb 'sFreight RateGuid 
FREIGHT RATES ON FOREST PRODUCTS 
From Pacific Coast points to all stations in the United States and Canada. 

No lumber office is complete without this tariff. Can be furnished 
you either in whole or part books, taking in any particular group 
of states that you might require. 

1914 Pocket Editicns for 
Traveling Salesmen are now 
available for any state size 
4""x 6". 

A postal will bring full 
particulars. 











SEATTLE, WASH. 








Every Retail Lumberman 


who advertises in his local newspaper will 
find some helpful suggestions among the 
90ads shown on ourlatest bulletin. It’s free 


American Lumberman, p.iborest., Chicago 





Write the American Lumberman Motor Truck Department About Your Delivery Problems. 


One of the lumber companies of the west coast that 
is having great suecess with a four-wheel drive truck, 
manufactured by the Four Wheel Drive Auto Company, 
Clintonville, Wis., is the Ranning Lumber Company. The 
Ranning Lumber Company is located at 3903 Four- 
teenth Avenue, Northeast, Seattle, Wash., and specializes 
in flooring, ceiling, siding and finish. Concerning the 
four wheel drive truck in use by the company a letter 
from that concern said: 

Regarding the three-ton four wheel drive truck, we have 
only praise for it. It does all our work and has not been 
in the repair shop during the time we have had it. 

Another company writes concerning its four wheel 
drive truck, as follows: 

Our experience and observation have thoroughly convinced 
us that unquestionably the equal distribution of the load 
and pull on all four wheels make it a very material tire 
saver. Only once have we had a differential trouble, and 
this was directly due to gross misuse by a_ hot-headed 
driver. We have under our immediate observation the oper- 
ations of about a half dozen trucks, among which are the 
best standard rear driven, ahd should we decide to put an- 
other machine into our service we certainly would purchase 
another four-wheel drive truck. Our machine was one of 
the first the factory put out and it is quite probable that 
the present output is in some details considerably improved. 
Our Wisconsin motor is strictly first class and has given us 
no trouble whatever. 

Several other companies are finding the four wheel 
drive trucks just as effective in the hauling of lumber 
as these two and many testimonials can be furnished 
by the manufacturers at Clintonville, Wis., relative to 
the utility of their truck. 

The last winter in St. Louis has been the most suc- 
cessful one in the history of Reo motor truck business, 
according to the declaration of all agents who operate in 
that city. It has been a severe, trying winter, with 
unprecedented snows, blizzards ete. Under those condi- 
tions the old style horse-drawn trucks were tried and 
found wanting. Horses slipped and fell and their trucks 
skidded and refused to work. The sight of stalled 
delivery trucks has been a common one all winter. On 
the other hand, the motor trucks on all sides gave ocular 
evidence of their superiority over all horse-drawn ve- 
hicles. They plowed their way through the snow-laden 
streets, making uninterrupted deliveries, frequently 
being called upon to transfer loads from stalled horse- 
drawn vehicles. All motor truck agents in St. Louis 
report they are now having as much business as they 
ean handle. 

The loosest term of measurement in use today is prob- 
ably the word ‘‘horsepower.’’ It varies with countries, 
and is reckoned up in numerous ways. Purchasers of 
cars and trucks are oftentimes at sea to know exactly 
what power they are buying; but a truck buyer in Los 
Angeles found out to his satisfaction just what he got 
in a Reo truck, through a very novel demonstration. 

The truck was first loaded with a ton or so of mer- 
chandise, and then driven into the wagon yard of one 
of the big transportation companies. First a powerful 
team was hitched to the rear of the truck. Motor and 
team were started in opposite directions. Too easy! 
The horses were helpless even to hold their own. 

Three more big fellows were brought out and hitched 


on. Motor and horseflesh again started at the test. 
Gradually, carefully, the power of the Reo was applied. 
Slowly the five big horses were drawn back upon their 
haunches, neighing and protesting. 

‘¢Five horses and a load besides—I reckon that’s test 
enough,’’ said the man who had asked for the demon- 
stration. ‘‘Give me the truck.’’ The sale was made 
by the Lord Motor Car Company. 

The extent to which motor trucks are being purchased 
by general contractors, building supply companies and 
material dealers is shown in the sale of twelve White 
trucks to five well-known Cleveland concerns. Ten of 
the twelve trucks are built with power dumping bodies, 
a fact which is regarded as recognition of the efficiency 
of the dump truck in these lines of business. 

Contractors and material dealers were among the 
first to use motor trucks successfully and they have 
learned to appreciate that economies in hauling are 
quite as vital as economies in any other branch of their 
business. As in many other kinds of hauling, it has 
been proved that economies run up as idle minutes are 
kept down, the result being that nearly all owners of 
motor trucks have tried to eliminate the principal losses 
of time by developing their loading facilities to the 
most efficient point. 

Keen interest has been shown in developments which 
have led up to the announcement that Packard cars 
are now fully licensed under the important patents of 
the Kardo Company. 

For some time three prominent manufacturers have 
owned the broad patents covering the front and rear 
axle construction generally in use. There has been talk 
of litigation among these manufacturers, but they have 
wisely adjusted matters by mutually exchanging licenses 
under these axle patents. 

The agreements providing for this interchange of 
patent rights were followed by the incorporation of 
the Kardo Company, which now owns all the patents 
directly involved. Other concerns wishing to avail 
themselves of licenses under the Kardo patents now 
have the opportunity to do so. 

The Packard Company has always endeavored to 
lead in the matter of original research work, and has 
been diligent in obtaining patents covering the results 
of its inventive efforts. That company today owns more 
than 200 patents and in addition has nearly as many 
pending in the patent office. As one of the three con- 
cerns which organized the Kardo Company, the Packard 
is licensed under all the Kardo patents. This not only 
strengthens the position of the Packard Company, but 
gives to patrons additional security against patent 
litigation. 

It is well known in the lumber trade that the Packard 
Company makes an extensive line of motor trucks as 
well as pleasure cars and there are many Packard trucks 
being used successfully by lumbermen in all branches 
of the industry. In the motor truck edition of the 
AMERICAN LUMBERMAN which was issued November 29, 
many instances were cited where the Packard truck had 
proven to be one of the most effective trucks in solving 
the problem of lumber haulage. 








FOR THE MANUFACTURER AND DEALER 








SILO HOOP FASTENERS OF UNIQUE DESIGN. 


To the E. C. Tecktonius Manufacturing Company, of 
Racine, Wis., manufacturer of silo tank and kiln hoop 
and band fasteners, belongs the distinction and credit of 
designing and introducing a rivetless fastener that makes 
a hoop connection as strong as the hoop itself. The 
Tecktonius straight-pull fastener not only is applied 
without rivets, but, as its name indicates, it gives a 
straight pull on the hoops, thus permitting the tightening 
of them to their full tensile strength without any loss 
of pull, such as is due to offset of the hoop when ‘‘side 
pull’’ lugs are used. The Tecktonius Company originally 
made ‘‘side pull’’ fasteners and still makes them when 
desired, but it recommends its improved ‘‘ straight pull’’ 
as ‘‘incomparably better.’’ 

The peculiar conditions of expansion and contraction 
that must be met in silo practice are met in the 


“TECKTONIUS” STRAIGHT-PULL SILO HOOP 
FASTENER. 


Tecktonius self-adjusting straight pull silo fastener, 
which is provided with a spring that is compressed as the 
pressure upon the hoops is increased in filling the silo 
and that automatically extends as pressure is relieved 
by removal of silage contents. The spring stands a 
pressure of 2,500 pounds. 

The Tecktonius fastener, in whatever style, requires 
only a single nut for tightening and adjustment. This 
nut is at the highest point of the fastener and gives 
ample room for manipulating a wrench in screwing the 
nut. The fastener itself has a bearing surface of 6% 
inches and, therefore, offers a substantial base at the 
place of union. 


The special straight pull fastener for use at the silo 
door opening also is provided with springs that auto- 
matically adjust to the requirements of expansion and 
contraction at the same time that it provides span rods 
in series for the steps of the ladder. 

In addition to making strong claims for the design 
of its fasteners, the Tecktonius company emphasizes the 


| 






| i 
i} it} 
hth RaW 


SELF-ADJUSTING STRAIGHT-PULL SILO DOOR 
FASTENER. 


quality of raw materials it uses as well as the care and 
skill exercised in every one of the numerous processes 
of manufacture through which passes each piece of every 
fastener. 

The accompanying illustrations show the construction 
of the fastener referred to, but the E. C. Tecktonius 
Manufacturing Company will be glad to send to in- 





SELF-ADJUSTING STRAIGHT-PULL SILO BAND 
FASTENER. 


quirers attractive and instructive literature that illus- 
trates and explains in detail the various types of fasten- 
ers made, with information regarding the fitness of each 
for special purposes. [Advertisement. ] 
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OPENS MICHIGAN BRANCH OFFICE. 

Formal announcement has been made of the opening 
of a branch office in Detroit, Mich., by the Link-Belt 
Company of Chicago. L. W. Longan, formerly con- 
nected with the Chicago and Indianapolis works of the 
company, will be in charge of the new branch, which 
is at Room 911, Dime Bank Building, and the com- 
pany will thus be enabled to give even better service than 
in the past in that section to users of its chain drive 
‘or the transmission of power elevating and conveying 
nachinery, locomotive cranes, power house conveyors 
‘or coal, cokes, ete. [Advertisement. | 





VALUABLE DATA REGARDING BELTING. 


The Graton & Knight Manufacturing Company, of 
\Voreester, Mass., has just issued a catalog that super- 
sedes all prev ious editions and not only contains a 
complete description of all of this company’s various 
irands of leather belting and associated products but 


also valuable mechanical rules, tables, suggestions for - 


proper care of belting, for ordering belting, for secur- 


ing the best belt for special conditions and other tech- 
nical features which the company believes will prove 
helpful to all belting buyers and users. This catalog 
will be mailed upon request. [Advertisement. | 





SAW COMPANY’S SOUTHERN OFFICE. 


The Simonds Manufacturing Company, of Fitchburg, 
Mass., recently opened an office and store at 209 Madison 
Avenue, Memphis, Tenn., which will care for the trade in 
the South. This new headquarters is located in a thor- 
oughly modern building, both floors of which are sujt- 
able for displaying Simonds’ mill saws, planer knives, 
files and hack saws, a large stock being kept on hand. 
[ Advertisement. | 





You can’t afford to let other business 
keep you away from the Forest Products 
Expositions. You owe it to yourself to 
attend one show or both. 








EXPORT AND FOREIGN 





















































: EXPORTS FROM PHILADELPHIA. OCEAN FREIGHT RATES. 
PHILADELPHIA, Pa., April 6.—During March, but one Freight rates last week show a further reduction, 
cargo of lumber cleared from here for a foreign destina- principally to Danish and Swedish ports, as reported 
tion. This vessel, consigned by R. A. & J. J. Williams, by Alfred H. Clement & Co., freight brokers and for- 
: took 1,163,897 feet of spruce to Buenos Aires. Export- warding agents of New Orleans. Freights from the 
ers report the trade temporarily quiet. other Gulf and south Atlantic ports are a little easier 
' this week. There is only a limited amount of new 
: FROM MOBILE, ALA business offering, exporters in general being of the 
: . sas : ; opinion that they will see lower rates during the sum- 
MosiLe, ALA., April 6.—As predicted last week, exports mer months. 
for Mareh have made a mark that had not been equalled F t shi tf ices Ciitiaiaas “aan 
2 this year. The statistics show that 27,621,469 feet of sedi oe fa : nee on ee en ee 
r yellow pine was exported, of which 14,617,680 feet was UOted as Follows: Har : - 
: es : 3 , me ardwood. Softwood. Pine. 
c lumber, 12,668,639 feet sawn timber and 335,150 feet Li , ie 28/30 62/6 
e hewn timber. This was yellow pine alone, but in addi-  yganc vane Ml Lp vay ieee te ppwdenighme 38//30¢ 62/65 
S tion were heavy exports of hardwood logs, lumber and London ...................000- 30¢ ‘35 70s 
timber, as well as staves and crossties. The value of the ser RARE © Ol ela ae pap 
f exports for the month reached $3,370,733, which, owing Gaseuee imine: 10:00 
t io the falling off in the cotton exports—very valuable Havre ..............cecceeueee 28¢ 70s 
s cargo—shows a decrease in valuation over the previous Bordeaux ..............-...++- or = 
month of $609,569, Raa aanheaspapmmreaS: — $7.50 
v The imports for March, however, more than overbal- Rotterdam .............--++++: 24¢ 57/6s 
ance this loss in the exports, for they show an increase Hamburg ............++...-055 26¢ 65s 
) hee . BURIED S.oie soi gi6\w'n'4.c cleo 6 ein ss ein e:0 4/00 34e 82s 
of $651,849. . ; CLE SIE Ty Tin ahaa ei eee ere 25¢ 90s 
s The values of the exports by countries were as follows: Copenhagen ...........00000008 30¢ 90s 
s Belgium ........ $ 76,647 Trinidad 13,339 Stavanger icatab er aiaiste arecan eis iereKn er anete 35¢ 90s 
e Germany 2" 468/949 Other British West * cite wad see e eee e ee eee ees — P — 
, 1 eee eae 153,000 WNONGE 5 woes <3 18,299 Sarcelone 30c F = 
Netherlands ..... 145 O04 CUD... ss aos 511,103 Marseilles . = = 
: Reitieetincecce 9,888 French W. Indies 72:333 Palermo ... i 80s 
i England ........ 984'395 Haiti ........... 33,429 Genoa = — 
y Scotland ........ 49,230 Santa Domingo... 10,220 Naples i JC ¢ Bi 
ritish Honduras. 19/179 Argentina ....... 815,963 Venice .....-. seers eee eee ee ba $15.50 
t Guatemala ...... 6,511 Uruguay ........ 15,913 Trieste ........ eee eee e ee eee 40¢ 15.00 
t Honduras ....... 5,181 Japam .......... 305,764 ae Stee e cere rere eee receceen : = 15.00 
ONE ‘ ¢ R & wre ics 9 9 GITIC cece ccvesescccvercccsece eeeee 
ee [a uae: 13'393 ‘Buenos Aires III g1800 $16.06 $16.06 
i Jamaica 57,885 ——— 
S Total . $3,370,733 FROM FLORIDA PORTS. 
: The value of the imports during March was $1,103,573. JACKSONVILLE, Fua., April 6.—The records from 
“ Not alone was March the greatest export month in the the various ports of entry in this State for February, 
: present year but the last year was the banner year for recently tabulated, show that during the month the ex- 
i Mobile export trade, the statistics showing an increase ports were valued at $2,360,387 and the imports at $684,- 
< in the value of exports for the year over the previous 957, Of this amount the value of lumber and timber was 
5 twelvemonth of nearly $5,000,000. The total value of $460,102; box shooks, $18,221; other forest preducts, 
the exports for the year reached $37,463,585, com- $27,269; uaval stores, $225,011. 
pared with $32,762,072 for the previous year, show- 
ee EXPORT SHIPMENTS OF FOREST PRODUCTS. 
The value of exports pass- - Port of Norfolk. i 
ing through the new substa- Date. : Material. V rae. , mo 
? ae Sers oxi Feb. 27 587 M feet oak lumber...........- $48,920 Destination cents 
ous of Scranton, Biloxi and 249 M feet poplar lumber.......... 13,488 
0 Gulfport, Miss., and Bir- 32 M feet basswood lumber....... 1,755 a 
)- iingham, Ala., added to the B = feet walnut lumber Fite ecerer~ 780 | LI Oy ae 25 
‘i : eet pine lumber..........- ( 
: value af the specte Seeenee S M feet neh logs .............. $40 
Is \lobile, brings the grand to- 9 M feet chestnut lumber........ $40 | 
tul for the district up to (Steamship Norton.) 
n £40 766 Po: P Feb. 27. 645 M feet oak lumber..........-- 19,350 
| Ppa Se sloke = 150 M feet poplar lumber.......... 5,000 
te Of course the principal ar- 15 M feet gum lumber...........- eiiinernpiessicss). ots arr 24% 
ticle of export through this 5,000 pieces staves .....seeeeeeeees 
port as to valuation was cot- 2 i vealee wpe Bons off eiees miGisie <a p | 729] 
ton, which totalled $17,871,- yfar. 7 370 M feet oak lumber. Btercterstahereta * 840 
872. y cond, 37 M feet poplar lumber.........- 198: oR 
- _Lumber ba’ gen a 16 M feet Bickory lumber........- 1,360 > Liverpool ............. 25 
ith a valuation of $7,589,- § M feet pine lumber.........--- "455 
-s1, and flour was third, 191: Me teet BBN 0G... os. sss 10,880 
‘th valnaks 9 65 Steamship Sachem. : ; 
- proche  . .. Mar. 7. 42 ah fect pine a plover ele sissies 12,600 | Rotterdam, via Balti- a 
ae ee ee 60 M feet oak lumber.........--- SMB Wate... se ceccssacs 8 
st of eountries to which (Steamship Sloterdyk.) e 
hese products are shipped, Mar. 14. 579 4 feet me taanee. - Mince 47.490 
a valuati 4 45" 212 & oplar lumber.........- ,008 
ith a valuation of $8,5959,- 17 M feet maple lumber.......--. 910 
id ‘17; Germany was_ second 48 M feet pine lumber..........- eo 
th $8,016,885 S 23 M feet basswood lumber....... : 
es 1 $i 016,885 and Cuba 12 M feet hickory lumber......... i 300 | eee ee 25 
Y as third with a valuation 282 M feet ash logs......... 12. 23,480 
$7,915,309. France and 36 M feet hickory logs..... ; 2,160 
yn \rgentina were spirited con- . an * oe = logs.....- tee te 
’ y 5 2,¢ varrels veneer ....-e-eeeeeees i 
us enders for fourth place, (Steamship Crown Point.) 
n- ith totals respectively of Mar. i9. 29,608 pieces barrel staves.........-- 900) 
“4,913,005 and $4,362,911. 27821 pieces, hogshead eeeves “aan eta ‘ 875 Caddies Spaliicck.s: icc scis 
ri ili Mar. 23. O55 ee me lumber.........+. p 
During 1913 248 sailing - 10 M feet hickory TORS. cc ccsccees 400 : 
ind 406 steam vessels en- 80 M feet oak lumber............ 2,700 Rotterdam, via Balti- 
ered this port with a total 16,3 po pieces ee ecto aiaieistee sales -) MGR Oss sera e ersten vier; 28 
mn¢ 52 Thi 1;¢ Pieces staves....-..e..-eeeeees 
nnage of 624,590. This (Steamship Soestdyk.) ited 
vas a decrease of 37 in sail- — ygar, 27, 30 M feet onk lumber...........- SOO: .GlasnOWw! 6.06 bee oo bes 41, 
ng oars ay the ges Port of Newport News. a 
a rom this port dur- 5 M feet oak lumber.......-.--. $ 5,850 Glasgow ....... er 2414 
” ng the year cleared 237 sail- yar. 11. 'S a fe ook er ‘900. Rotterdam .........:: 2 
ng and 480 steam vessels, Mar. 18. 237 M feet oak lumber.......----- 19,720 eriadias * 
n- with a total tonnage of 751,- 4 M feet hickory lumber......... siverpool ....-.-++-+++- - 
ch 366, an increase of 6,816 in °s ie Wad og “es sae 
00, € eams rown Poin F 
‘onnage. : Mar. 26. 18 M M feet ee A 450 Rotterdam, via Balto... 28 











SEATTLE 








Reliable 7 


Service 


/ 


in the shipment of straight or 
mixed cars is one of our hobbies 
you'll appreciate when you need 


Long Fir Timbers, Ties, Rail- 
way, Mine and Car Material, 
Special Bills or Yard Stock. 


—Also— 


CEDAR SIDING and SHINGLES 


Your Inquiries Solicited. 


A. W. Miller Saw Miil Co. 


SEATTLE, WASHINGTON 














THE NAME 


John McMaster 


Means Quality in 


Extra A Red Cedar Shingles 


Made by 
THE JOHN McMASTER SHINGLE CO. 
Sold only by 


CARSTENS & EARLES, Inc., - 


Seattle, Wash. 














IF you are 
not handling 
ATLAS QUAL- 
ITY lumber 
products in 
your yard. 





Why not order a trial car of 
our vertical grain fir flooring, 
Premium Bass Extra Clear 
and Wickersham Extra Clear 
red cedar shingles—and al- 
ways | 


HAVE THE SATISFACTION OF 
PLEASED CUSTOMERS. 


Atlas Lumber Company 
SEATTLE, WASH. 
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LAKE ERIE PORTS 

















WILLAMETTE VALLEY 
LUMBER COMPANY 


OREGON FIR 


HIGH GRADES 


Large Timbers 
Car Material, Yard Stock 
Special Bills 


TELECODE 


DALLAS, OREGO 











Timbers—Ties and Car Material. 


Duncan Lumber Co., Portland, Ore. 








Wind River Lumber Company 


CASCADE LOCKS, OREGON 


Soft Yellow Fir in 





Idaho White Pine | S™2isht 
Western Hemlock Mixed 
and Red Cedar Cars. 

















TRADE AT TOLEDO. 

ToLepo, On10, April 7.—The wholesale lumber business 
is practically the same as it has been for the last two 
weeks. The yards are well stocked and because of the 
inclement weather the dealers have not moved their 
stock as rapidly as they expected. Yellow pine has ex 
perienced no change. Prices remain the same with de- 
mand quiet. Hemlock is slow. Prices are only fair and 
the demand is very light. Red cedar shingles are prac 
tically the same. Owing to the rainy weather of the 
last week there has been no advance but the dealers 
predict rushing business as soon as the weather becomes 
more settled. 

Building activity has been good considering the 
weather. The demand for glazed sash and doors has 
increased. Contractors express very optimistic views 
as to the future and feel that this will be one of the best 
years they have had. 

The speedy organization of the traffic bureau has been 
hindered because of the fact that the necessary $19,000 
has not been raised. Many of the members of the com- 
merce club suggest going ahead with the $15,000 which 
they now have at hand. Much interest is taken in this 
affair and no doubt a final decision will be made at the 
next meeting to take place later in the month. 





FROM WESTERN NEW YORK. 

BuFFALO, N. Y., April 8.—Lake lines pian to start 
versels from here on April 27, by which time there is 
not expected to be much trouble with ice. The lumber 
yards here have not had any special desire to see an 
early opening, for purchases of lumber for this season’s 
delivery have been largely confined so far to supplies 
ot white pine for the box factories. Buying of stock 
has been delayed much longer than a year ago. Part of 
this feeling of indifference as to the opening of naviga 
tion is due to the fact that a number of yards have tum- 
ber at the head ef the lakes that was bought last year. 
At several yards statement was made that it wes a ques- 
tion how much stock would be bought this vear; that at 
present trade was not brisk and that the future of busi 
ness was regarded as uncertain. 

Labor troubles to affect the building or woodwork- 
ing trades here this spring, as has been the case in the 
last two or three years, seem unlikely. At the Builders’ Ex- 
ehalge it was stated that the outlook for harmony between 
the employers and men was very good ana weuld probably 
continue so. 

Building permits showed an increased cost Inst week, the 
total amounting to $496,600, which is above the average for 
this city. The number of permits was 62, with 28 frame 
dwellings. The largest item was the new steel and concrete 
elevator to be built by the Husted Millinz Company at a 
cost of $317,800. A large part of the lumber, chiefly hem- 
lock and pine, for the building will be furnishcd by Hurd 
Bios. A permit was also granted for the nev grand stand 
of the Federal League on Northland averne, at a cost of 





Plans for the cntertainment of the attendants at th» 
annual convention of the National Hardwood Luraber Associ- 
ation here in June include a trip to Niagara Falls and this 
outing is now being arranged, along with other details, and 
sub committees are soon to be appointed to look after the ar 
rancements. The regular committees have beld several meet 
ings thus far. 





For Factory Lumber 
om PINE AND FIR 


LYSTUL - STUVLAND LBR. CO., Glendale, Ore. 




















Hotel Benson 


PORTLAND, OREGON 


The newest 
and most beau- 
tiful hotel in 
the Pacific 
Northwest. 


x 





Two beautiful 
dining rooms. 


WU ev hs 


Magnificent Buffet. 





Carl Stanley, 
Manager. 
G. Kirke Drury, 
Ass’t Manager. 





















































90 Ads For Retail Yards 


Shown on our latest bulletin makes it 
invaluable to retailers who advertise. 
If you want a copy free, write today. 


American Lumberman, paws, Chicago 


NORTH ATLANTIC COAST 


THE PENOBSCOT RIVER DISTRICT. 

Bancor, Me., April 6——The Bath Box Company has 
purchased 850,000 feet of pine lumber for immediate 
needs, and has 5,000,000 feet contracted for to be 
brought to Bath from coast points during the summer. 
Sixty men are now employed, and 30,000 feet of pine 
is being planed daily. 

With the snow still three to four feet deep in the 
woods of northern Maine, the lumbermen are expecting 
one of the best log driving seasons on record, and already 
preparations are being made to bring down tbe cut. More 
than 200,000,000 feet of logs were cut on Penobscot waters 
last winter, and of these 100,000,000 feet will come down 
in the drives to the booms above Old Town, whence they 
will be sent to supply the sawmills. The other hundred 
million will be used by pulp mills, chiefly at Millinocket, 
and few of these will be driven south of Shad Pond. Ad- 
vertisements and p:acards are now out calling for thou- 
sands of river drivers to work in different parts of Maine, 
one pulp and paper concern on the Penobscot asking for 
1,500. The weather is so cold, however, that little im- 
pression has been made on the ice in the driving streams 
by the March winds, and it is not likely that driving opera- 
tions can be started until after April 20. ‘The largest saw- 
log drive on the Penobscot will be that from the East 
Branch, which will send down about 42,000,000 feet. The 
West Branch, which formerly was the great saw-log stream, 
will this year furnish only about 18,000,000 feet to the 
lumbermen, the remainder of the cut there being owned by 
the Great Northern Paper Company. On the Kennebec 
River this spring the drive will be one of the Jargest in the 
last twenty years—-probably about 138,000,000 feet, including 
many logs that were left over or hung up !ast vear. 














SOUTHERN NEW HAMPSHIRE NOTES. 


MANCHESTER, N. H., April 6.—That a lumberman 
will continue to guide the destinies of this State as its 
chief executive is the prediction of the political prophets, 
for it is understood that Gov. Samuel D. Felker, who is 
at the head of the Rochester Lumber Company, of Ro- 
ehester, will be a candidate for renomination, while 
Senator John C. Hutchins, of Stratford, also a prominent 
New Hampshire lumberman, will be an opposing candi- 
date. Both are prominent in the lumber industry of the 
State and both are members of the New Hampshire 
Lumber Dealers’ Association, Governor Felker being a 
director in that organization, While both of the oppos- 








ing lumbermen candidates for governor are Democrat 
and the Republicans will make a strong fight, it is gen 
erally conceded that a Democrat will win. 





NEW ENGLAND TRADE NOTES. 

Boston, Mass., April 6.—Lumber firms operating i 
northern New England report that conditions are ides 
for opening the driving season within another week o: 
fortnight. A wave of freezing temperature is holdin; 
several feet of snow in the woods, and indications ar 
that melting will become general at just the right tim: 
to supply a good head of water for the log drive. 

The lumber trade of Boston is ayticipating a bi 
stimulus to building from the activities of the ‘‘ Boon 
Boston’’ committee, which opened offices in the Win 
throp Building last week.’ This committee, organized by 
Mayor Curley of Boston, proposes to secure each year 
$1,000 each from 1,000 representative business men 01 
firms to be expended in bringing new enterprises to 
Boston and providing sites and buildings for them 
John N. Cole, former speaker of the Massachusetts 
House of Representatives, has been chosen chairman, and 
Nathaniel F. P. Nichols, a Boston newspaperman, secre- 
tary. They will travel over the country to secure the 
new industries. 

After a year’s rest, spent in travel, A. W. Hayford 
has returned to Boston to reénter the wholesale lumbe: 
business. He has taken offices in 60 Congress Street. 
Many large lumber manufacturers .of the West and 
South, to whom he was favorably known, will be glad 
to learn that he is now enjoying excellent health. 


THE EMPIRE STATE 


FROM THE METROPOLITAN DISTRICT. 

New York, April 7~—Demand shows some signs of 
improvement owing, of course, to better weather; at 
the same time vards are much disappointed over the lack 
of interest in building and say that it has been a long 
while since the spring has opened with so few prospects. 
The cause for what seems to be a lack of confidence is 
hard to determine. All kinds of reasons are advanced, 
principally national legislation. Considerable comment 
is made because the first few months of the new tariff 
schedule show deficits in both exports and imports so far 
as materials are concerned, and signs of improvement 
in this respect seem to be very few. 

In several sections of the market there is considerable 
talk as to building propositions to follow improvement 
in transportation facilities While much of this work will 
have to be undertaken, the fact remains that many sections 
are still heavily overbuilt, and tithe companies and banks 
are going very cautiously about financing building loans 
until some of these completed propositions are more satis 
factorily handled. The experiences of a few years ago are 
still kept in mind and retailers are unwilling to take up a 
large percentage of proposed speculation on the same basis 
as formerly. With the retailer's lack of interest in these 
propositions speculators are forced to move very cautiously, 
because they do not see their way clear to finance the pro 
posed operations properly. 

In the door and millwork trade there is a decided lack of 
interest in the buying power Phe smaller mills especially 
have practically worked down their stocks to a minimum and 
necd replenishing supplics, which are taken care of only on 
a small basis because the building situation shows so few 
signs of improvement. In Newark sections there was an en 
livenment of demand last week owing to the decision to ex 














tend the fire limits during the year. Any frame buildings 
to be put up in Newark must be erected this year and those 
who have filed their plans are getting busy, with resulting 


jmprovement in the yard trade from those points. Retailers 
in nearly every northern New Jersey point experienced such 
a poor February and March that any improvement now seems 
worth while. 

The building code is being seriously considered again and 
the board of aldermen at a meeting last week voted to draft 
another code, This time it is proposed that the work be 
doue by the superintendents of building of the tive boroughs 
and the Manhattan superintendent will probably draft the 
new code, There were many objections to the code pro 
posed for last year, which encountered bitter opposition from 
lumbermen, and the result was that action was postponed 
until this year. That some important changes, so far as 
uses of lumber are concerned, will be proposed this year 
seems inevitable, put lumbermen are of the cpinion that 
they will get a better opportunity now to presenti their side. 

J. FE. Rhodes, secretary National Lumber Manufacturers’ 

Association, was in town last week in connection with prep 
arations for the opening of the Forest Products Exposition 
to be held at the Grand Central Palace, this city, May 21 to 
30. Mr. Rhodes said that practically all the available space 
has been contracted for and all reports indicate a very lively 
interest. 
Kk. C. Gibbs, of the Stack-Gibbs Lumber Company, one of 
the largest manufacturers of Idaho pine, was in the city for 
n few days last week in conference with A. E. Lane, 1 
Madison Avenue, who handles the company’s output in this 
section. 

Another well known visiting manufacturer was W. Gerard 
Power, of the River Quelle Pulp & Lumber Company, St. 
Pacome, Quebec. Mr. Power, who was accompanied by J. 
Douglas Moir, said the demand for spruce holds up exceed 
ingly well. 

J. E. Harroun, of J. E. Harroun & Son, Watertown, N. Y.., 
made a call on some of the spruce trade during the week, 
this having been his first visit in several months. Harroun 
& Son now handle the entire output of the Rich Lumber 
Company's new spruce mill at Manchester, N. H., whieh 
lumbers 12,090 acres of some of the finest spruce timber 
land and the output will run from 10,000,000 to 12,000,000 
feet a year. 





THE TONAWANDAS. 


NortH TONAWANDA, N, Y., April 7—The Haines Lum 
ber Company will use the boats of Robinson Bros.’ fleet 
in bringing down most of its lumber from upper lake 
ports this season. The company has 6,000,000 feet now 
ready to come forward from Georgian Bay. The first 
of this stock will be loaded for delivery at the yard on 
Tonawanda Island just as soon as the steamer Green 
and barges, Our Son and Genoa, can make the trip to 
Georgian Bay from the Tonawandas, where they win- 
tered. 

Mr. and Mrs. I. A. Hofheins entertained twenty-three 
employees of the Transfer Lumber & Shingle Company 
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ud the Transfer Stained Shingle Company at dinner 
Saturday evening. Reports were submitted showing a 
healthy growth in the business of both corporations dur- 
ing the past year. 

lrederick Weyerhaeuser, whose death occurred at Pasa- 
lena, Cal., Saturday, was a member of the Eastern Lum- 
ter Company, in which he had been interested since M. 
M. Darr, Fred Engleking and others disposed of the 
husiness several years ago. 





IN NORTHWESTERN NEW YORK. 


WATERTOWN, N. Y., April 7.—Lumbermen throughout 
the Adirondack region are assembling their crews of 
og drivers preparatory to making their spring drives. 
The St. Regis Paper Company alone has 40,000 cords of 
wood coming down Black River to its rossing plant and 
sawmill at Carthage. The Newton Falls Paper Company 
has 385,000 cords to float down the Oswegatchie to its 
plant at Newton Falls and has purchased a new steel 
‘ug to haul the logs across Cranberry Lake preparatory 
‘io putting them into the Oswegatchie. The Aldrich 
Paper Company, of Gouverneur, has 20,000 cords coming 
jown the Oswegatchie to its mills at Natural Dam and 
Hmeryville and the Racquette River Paper Company 
has 25,000 cords coming down the Racquette River to its 
plant at Potsdam. The A. Sherman Lumber Company, 
of Potsdam, also has a large drive coming and there 
will be large drives on the St. Regis River for the 
Santa Clara Lumber Company and the Brooklyn Cooper- 
age Company. é 


THE KEYSTONE STATE | 


QUAKER CITY NEWS. 














Trade Waiting on Prospective Rail Rate Advance— 
Hardwoods Generally in Fair Shape—Building Pros- 
pects Unusually Promising. 

PHILADELPHIA, Pa., April 6.—The lumber business 
still lacks punch. Local yards seem to be doing little, 
and only part of this ean be blamed on the weather, 
vhich is not favorable to spring work. That indeserib 
able something that keeps all but the wisest from going 
ahead seems to be still lurking around, but a well defined 
something tells these same men that they are skating 
on thin ice and that business is ready to hump at the 
drop of the hat. As far as this market is concerned at 
least the pending rate decision has a lot to do with it, as 
the roads say that if the decision is favorable an ae 
cumulation of orders will be dumped on the lumbermen 
that will make them scratch to take care of. Other lines 
us well as limber seem to be waiting for the railroads 
to get busy, and it is popularly supposed that general 
husiness ‘will take a quick turn for the better. Some 
warrant for this was shown by the strengthening of the 
noney market on simply the report of a decision sooner 
than had been expected. Wholesalers continue to pook 
some business, but neither volume nor prices are what 
they should be, except in the cut of town trade, which 
continues better than the local. 

I'he hardwood market has continued firm, with demand 
in mest items above the average for the last few years. 
Plain white and red oak and quartered oa sre selling well, 
except in export. Ash and gum are reported by most 
dealers as better in both demand and price. Low grade 
poplar and chestnut are still stronger than the beiter 
grades, but are not scarce now. Bireh, beech and maple 
ire in fair demand and prices are maintained. Hardwood 
flooring is in good demand. Mahogany and the fancy woods 
are taken as offered, at seller's price. White pine has not 
been active, except in barn grades, but tices are holding 
steady. Cypress is steady and strong, with shingles in espe 
cially good demand. Spruce is still erratic. with occasional 
off sules reported but little stock offered. Homlock does not 
change, except that some concerns report a slightly better 
volume of orders. The yellow pine market does not change 
either way to any extent, a few items being stronger accord- 
ing to some miil quotations. North Carolina pine is no 
tronger, but volume seems to be about up to the production 
of the Jast few weeks at the mills, which have been handi 
apped by bad weather. Lath are high and in good demand. 
Cedar shingles are moving fairly well, at prices that are not 
senerally satisfactcry. 

Although the weather has not been encouraging, building 
usiness is beginning to get under way and a lot of work 
s planned. The report of the Bureau of Building Inspec- 
tion for March shows that during the month S76 permits 
were issued, for 1,808 operations, involving a cost of $5,179,- 
050. In March of last year several large buildings were ar- 
ranged for, and this year’s figures show a big falling off in 
total cost, while showing an increase in the number of 
‘iuilecings. This is due to the greater number of dwellings 
cing built this year. Almost two and 4 hal/ millions of 
1© March expenditure was for dwelling work. 

_ Announcement has been made that the North German 

Lloyd line will add three big steamers to its Philadelphia 

service, and as each of them is an 11,000-ton boat it will 

da materially to the commerce of the port. 
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AT THE HEAD OF THE OHIO RIVER. 


Attitude of Hesitancy Among Buyers Retards Spring 
Purchasing—Railroad Rate Settlement Would Re- 
lieve Suspense—Better Times Ahead. 


PITTSBURGH, Pa., April 7—March reports on business 
imong Pittsburgh lumbermen are not so encouraging as 
Was expected early in the month. As a matter of fact 
the majority indicate that there was a decline of busi- 
uess from February. Another peculiar feature of the 
trade is that many report orders booked that are held 
subject. to release under more favorable business condi- 
tions. Railroads are among these buyers and a few 
(rders placed recently have been conditioned upon an 
idvance being granted in freight rates. On the other 
iand retailers have notified wholesalers and mills that 
they can not take on stocks until roads permit them to 
move out some of the congested yard stocks. 

There has been a good current trade in small lots of 





lumber, but not what the season should warrant. The 
largest inquiry for the last week was for about 400,000 
feet of maple flooring for a large mercantile building 
started the last week. Contracts are to be awarded for 
something like 7,000,000 feet of lumber of all kinds for 
the construction of mining towns along the Pittsburgh 
Coal Company’s new railroad now rapidly nearly comple- 
tion; while inquiries for considerable material for dwelling 
house construction in prospect this spring have been received 
but no action taken on bids. 

‘Lnis situation is largely a refiex of the iren and steel 
trade, except that there is still more activity in the mills 
against old orders than many suspect, and the rate of op- 
eration has not diminished much. Coal mining is resuming 
though interfered with by trouble among the coal miners 
themselves, who seem to be objecting to returning to work 
on any temporary wage agreement in spite of the urgings 
of their leaders. Coke fields remain unchanged, the produc- 
tion being about 75 percent of nermal, with prices remark- 
ably steady under such conditions. 

J. C. Donges, of the J. C. Donges Lumber Cpmpany, who 
has been in the South two weeks, returned home this week. 
Among the Carolina and Georgia mills, he reports, here and 
there are some pessimists among the owners; bet the average 
producer seems to be hopeful otf a return to beiter condi- 
tious this spring. 'This company is doing a good business,’ 
but not what had Leen hoped for earlier in the year. 

Tresident W. W. Wilson, of the Western Lumber Com- 
pany, takes a healthful view of trade and says that there 
is no reason for being downcast just because there is not a 
rush of spring trade. Buyers are well disposed, but must 
have time to use up what they have of stock on hand. This 
is especially true of retailers whose yards have been snow 
bound for many months. 

©. Hf. Babcock, of the Babcock Lumber Coimpiny, says that 
trade has been fair with that company and tke promise of 
improvement is more definite than a week sg0. Trices are 
steady and hold reraarkably well in face of deubt and un- 
celtainty that have ruled for so many weeks. Mr. Bab- 
cock, whe is president of the Pittsburgh Wholesale Lumber 
Dealers’ Association, has plans for a number of interesting 
spring meetings with special speakers at each, as has been 
the custom. 

A. J. Diebold, of the Forest Lumber Cotrmpany, has gone 
south on a business trip. This company reports little 
change in general conditions, but a fair run of trade in 
spite of the unfavorable weather for out of door opera- 
tions. 

he West Penn Lumber Company reports a very good run 
of business for March and the outlook fer April fully as 
favorable as for the preceding month. KE. if. Stoner, of that 
company, is inclined to take a cheery view of the business 
situation and to believe that spring will develop much 
unlooked for strength in buying quarters. 

J. L. Kendall, of the Kendall Lumber Company, says that 
his organization is busy all the time, and while buying does 
not keep up as it promised at the opening of the year, trade 
is sufficient to keep attention close to the office. Mr. Kendall 
is of the opinion that more practical business methods 
and views in the Interstate Commerce Commission would 
aid business mightily. 

President Louis Germain, of the Germain Company, re- 
gards the present condition of trade as due largely to un- 
certainty regarding the outcome of the railroads’ demand for 
an advance in freight rates, which has been allowed te 
drag along for se many months... In spite of this. how 
ever, Mr. Germain notes a fair volume of current trade that 
will make the present month appear much better than many 
will believe at this date. 


MICHIGAN 


IN THE SAGINAW VALLEY. 

Bay City AND SAGANAW, Micu., April 7—The Lewis 
Manufacturing Company, operating two dressed lumber 
plants, has for some time done the local work for the 
North American Construction Company. Last fall the 
latter entered into a deal with Walter D. Young & Co. 
whereby the firm contracted to take over the North Amer- 
iean company ’s work. Young & Co. erected a large 
plant for this purpose contiguous to their sawmill and 
flooring plant and it is nearly ready for operation. The 
Lewis Manufacturing Company has also embarked in sim- 
ilar manufacturing and is to carry on the business on an 
extensive scale. A. J. Lewis, president of the company, 
has been identified with Bay City’s activities many years. 
N. R. Wentworth, treasurer of the Lewis company, is a 
son of Justin Wentworth, one of the most widely known 
lumbermen in the West and a member of Ross & Went- 
worth, who operate a large sawmill in Bay City. John 
C. Ross, of the firm, is a director of the Lewis Manufac- 
turing Company and a member of the Michigan Hard- 
wood Manufacturers’ Association. With such facilities 
and heavy capital the prospects for the concern are 
roseate. These plants furnish a consumptive demand 
for large quantities of lumber. 

W. B. Mershon & Co., band saw makers, who were 
three months behind their orders the first of the year, 
are still booking business and are kept fairly busy. 

















MENOMINEE RIVER NOTES. 


MENOMINEE, MIcH., April 6.—Some fairly good orders 
are being garnered by the wholesalers from steady and 
increasing inquiry and if the spring is not backward a 
good business is expected for the next few months. 
Buyers are numerous. It is probable more of the cut 
will be contracted for in advance than for a number of 
seasons. No price advances have been noted, but changes 
for the better are confidentally expected by the whole- 
salers later in the season. 

Mills that do not saw during the winter are starting 
at many points in upper Michigan and Wisconsin and 
the outlook for a good season is bright. Reports on the 
amount of timber which had to be left in the woods are con- 
flicting. One iumberman says he knows of one firm that had 
to leave 4,060,000 feet in the woods and of smaller firms 
that had to break camp before all of their timber could be 
taken out. He predicts this will affect limber quotations 
early in the season. Other lumbermen say the snow has 





If you want any information about 
hotel accommodations during F. P. E. 
weeks at Chicago or New York write the 
AMERICAN LUMBERMAN today. 














Union Cypress Company 


MANUFACTURERS ' OF 


RED CYPRESS 


Lumber. Lath, Shingles, Railroad Timber, Piling and Ties. 
MELBOURNE, FLORIDA. 








Alabama-Florida Lumber Co. 


INTERIOR AND EXPORT LUMBER 
SPECIALIZING IN 


Dimension, Car Material 
Ceiling, Flooring 


NOMA - - FLORIDA 
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Red Cypress 


SHIPMENTS BY RAIL OR WATER. 
ORDERS FILLED ON SHORT NOTIC2, 


Cummer Lumber Company, 
JACKSONVILLE, FLA. 
Northern Sales Office:—1 Madison Ave., New York City, 
and 1402 North American Bidg., Philadelphia. 








East Coast Lumber Co. 


ROUGH AND DRESSED 


CYPRESS 


Mills and Office: 


WATERTOWN, - - - FLORIDA. 











FOREIGN BROKERS 











yr 
Alfred H. Clement & Co.) 


1109 Hennen Bidg., NEW ORLEANS, LA. 


Freight Brokers and 
Forwarding Agents 








Through rates quoted and through Bills of Lading to all parts of 
om world. Special facilities for handling export ship 8 























LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
Forwarding Agents Marine Insurance 
NEW YORK, Produce Exchange. 12 Great St., Helens, LONDON, ENG. 
Unexcelled facilities for negotiating ocean freight contracts and effectin 


quickest dispatch from seaboard. e handle all classes of cargo an 
have Special Department handling Export Lumber Shipments. 














PAGE & JONES, Mobile, Alabama. 


Cable Address, ‘“‘PAJONES”, MOBILE 


Ship Brokers and Steamship Agents 
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Service 

















ST. LOUIS, MO. 


Long and Shortleaf 


Yellow Pine 


OAK FLOORING 





MILLS LOCATED AT 
Little Rock, Ark. ShortLeaf, Ala. Fort Towson, Okla. 
Glenmora, La. Bryceland, La. 




























Something New 





Our New Catalogue gives 
the NET PRICE F.O.B. 
St. Louis, on all mill work 
items. 


A Gigantic Saver of TIME, 
LABOR and MONEY for 


mill work buyers. 


Hafner Mfg. Co. 


ST. LOUIS, MO. 











Hummelsheim Lumber Co. 
ST. LOUIS, MO. 


Lumber, Lath, Shingles 


We carry a large and well assorted stock of every- 
thing used in the Retail Yard and can ship straight 
or mixed cars the day order is received. 








} Send us your inquiries. 











W. T. FERGUSON 
LUMBER COMPANY 
ST. LOUIS 























































remained late in the woods and that it was possible to 
continue hauling at many points until April 1, so that the 
hauling season in reality was nearly as long as usual. They 
say the amount of timber left in the woods is small. For 
the most part the car service was better this winter than for 
several seasons and this aided in getting out a big cut ih a 
short time. Large shipments of mining timber are being 
received at Negaunee. he companies made preparation dur- 
ing the winter for stocking room and it is being unloaded 
and banked as fast as it is received. 

Driving has been started on some of the streams that are 
already clear of ice. George Brisson, the norway jobber, 
will start the drive on Pine Creek in a few days. About 
1,000,000 feet of timber has been put in this stream for the 
Sawyer-Goodman Company, of Marinette. 

It Is said the big plant of the Marshall-Butters company 
at L’Anse will resume operation May 1. The mill has been 
closed since early last fall, due to dissension in the direc- 
torate. Many repoits have been circulated that the plant 
was to be taken over by some other company. The Cleve- 
land-Cliffs Company and others are said to have dickered for 
it, and now it is yong Hebard & Sons, of Fequaming, 
may buy it, as they have thousands of acres of timberland 
tributary to the mill. 

“Movies” of every detail of logging and the sawmill and 
by-plants of the I. Stephenson Company have been taken and 
were shown privately at Escanaba. The piciures when com- 
pleted will be used throughout the country us an example of 
ideal lumbering operations in the Northwest. 





FROM THE FURNITURE CITY. 


GRAND Rapips, Micu., April 8.—Securing a workable 
transit tariff is still interesting local lumbermen and 
carriers. At a meeting of lumbermen and railroad rep- 
resentatives in the Association of Commerce Building 
the question was discussed. The carriers will draft a 
transit tariff which will be submitted to the lumbermen. 
L. L. Skillman, of the Skillman Lumber Company, said that 
this matter is of great importance to the lumbermen and 
to furniture manufacturers and that unless satisfactory 
arrangements can be made the lumber industry in Grand 
Rapids will be practically driven out. The aim of the new 
tariff is to bring about more advantageous conditions for 
bringing in lumber from the north and south, unloading, 
sorting, and distributing it to suit the needs of the 
customers. 

The Fuller Station Lumber & Manufacturing Company, 
doing a wholesale and retail business, has been organized 
by A. P. Irish, W. E. Colleshaw, R. M. Hooker and S. H. 
Ketcham, all formerly identified with the Grand Rapids 
Lumber Company and its predecessor for many years. An 
office building and sheds are being erected on the property 
purchased near the D. & M. junction, which was part of the 
Fuller & Rice property and orders for the new company 
are being taken. The new company is capitalized at $20,000 
and an equal share of the capitalization is held by each one 
of the organizers. Officers are, president, A. P. Irish; vice 
president and manager, S. . Ketcham; secretary, R. M. 
Hooker, and treasurer, W. E. Colleshaw. The officers con- 
stitute the directorate. 
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CREAM CITY TRADE NOTES. 





Building Operations Show Increase—Lumber Business 
Gradually Improving and Dealers Are Preparing for 
the Spring Rush. 

MILWAUKEE, WIS., April 7.—According to figures pre- 
pared by the Milwaukee building inspector, building 
operations during the first three months of the year 
represented an investment of $1,744,002, as compared 
with $1,609,441 during the corresponding period in 1913, 
This was an increase of $134,561. The nunfber of build- 
ing permits and the amount expended have been increas- 
ing each week this year and the inspector seems to be 
safe in predicting that building operations will attain a 
new high mark this year. : 

The lumber business is improving slowly, according 
to local wholesalers. Retailers about the State are 
placing some fairiy good orders, as stocks are low at most 
retail yards and dealers wish to be prepared for the spring 
rush. T.ocal consumers, inelnding the sash, door and general 
interior woodwork manufacturing concerns, are not buying 
as freely as they ought to at this season of the year. Many 
of the larger concerns are fairly well supplied with stocks 
and it is expected they will buy only enough to meet their 
present requirements, preferring to await the time when 
new stocks will be ready for shipment. Takivg the manufac- 
turing plants as a whole, however, it is believed that stocks 
are not especially large and that a better vusiuess from this 
source may be expected in the near future. . 

Predictions are being made that hardwood prices may be 
expected to advance as business improves, in view of the 
fact that the log output was decreased last season. Dry 
stocks in some lines, particularly birch, maple and basswood, 
are far from being large. Reports from the northern lumber 
country say that birch logs are selling as high as $25 a 
thousand feet on cars, an advance of $2 to $3 over prices 
which prevailed a year ago. : . : 

Announcement has been received in Milwaukce that Grant 
T. Stephenson, of Escanaba, Mich., son of United States 
Senator Isaac Stephenson, of Marinette, Wis., is a candidate 
for the Republican nomination for Congress in the new 
Eleventh congressional district in Michigan. Senator Isaac 
Stephenson passed through Milwaukee Saturday, while on 
his way from Washington to his home in Marinette, where 
he will remain for a short time. Senator Stephenson said 
he agreed with President Wilson and was opposed to ship 
subsidies. He said that his vote is paired, shocld the canal 
toll repeal bill come up in the Senate during his absence. 

The John Week Lumber Company, of Stevens Toint, re- 
cently received a remarkable shipment of white pine logs. 
The car was loaded with ten white pine logs, perfectly sound 
and clear, several of them measuring 3% ieec in diameter, 
while their total scale was 7,970 feet. The logs were cut in 
the vicinity of Harmon, on the Duluth branch of the Soo 
line, by the A. J. McDonald Lumber Company of Superior. 

The sawmill of the Pelican River Lumber Company, 
located near Rhinclander, wiil be placed iu operation about 
May 1. William Hardell, general manager, says that at 
least 2,000,000 feet will be sawed. 

iil 

A WISCONSIN WOODWORKING CENTER. 

SHEBOYGAN, Wis.. April 6.—Prices show a tendency 
to stiffen, due to the fact that much of the dry lumber 
is sold out. Sawing is late on account of the mild winter. 
Lath are well sold out; prices are high. A little hesitancy 
in buying is reported and purchases are only for imme- 
diate needs. Hardwood prices are pretty well maintained, 
according to President E. E. Pantzer, of the Pantzer 
Lumber Company. Building material is a little easier 
than six weeks ago. : 

The Peshtigo Lussber Company at Peshtigo has started its 
















































































mill on a night run for the season. The Holt Lumber Com- 
pany today started its mill at Oconto on a night run, adding 
150 men for this sLift. The Oconto Lumber Company, of 
Oconto, will also shortly bezin a night run. 

The lake lumber hauling seascn has begun, one of the 
first vessels to get cut being the schooner Oscar Newhouse, 
which went to Manistee, Mich. The steamer J. 8. Crouse 
is in port here being fitted up for wood carrying. The 
schooners George Marsh and Gruce Filer have been sold to 
Lake Ontario partics and will be used in the coal trade. 
The schooner Jsolda Bock has been overhauled for the 
season. 





MINNESOTA 


A MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., April 6.—The ice has gone out 
of the upper Mississippi River and preparations are 
being made all along the line to start sawing operations. 
More mills are under way this week and the local 
booms will be ready, it is expected, to make a start 
next week. 

Harry H. Collins, eastern representative of the Sound 
Lumber Company of Tacoma, left yesterday for the 
West. He expects to visit some customers along the 
way and to remain in the West until the last of the 
month. 

Building permits for March in Minneapolis rose to 
$2,091,075, compared with $755,885 for March of last 
year, and this made a total for the first quarter of 1914 
of $3,093,585, compared with $1,437,050 for the same 
months of 1913. 














AT THE HEAD OF THE LAKES. 

DvuLuTH, MINN., April 6—The ice has not been going 
out-of the waters of inland lakes as rapidly as lumber 
manufacturers would like. The snow has nearly disap- 
peared and there has been no rain. It does not appear 
that the stage of water in the rivers will be materially 
affected by the melting of the snow. Lumbermen who 
depend on using the rivers will have to depend on rains 
to afford good conditions. From present prospects inter- 
lake navigation between Duluth and eastern points will 
open between April 15 and 20. The work of trans- 
ferring vessels in the Duluth-Superior harbor began this 
week. 

No lumber sales of magnitude were reported last week. 
Some of the lumber manufacturers, however, feel that 


the situation is excellent as the advance sales for 1914 
delivery have been very satisfactory. A substantial part of 


the 1914 cut appears to have been contracted for in the 
Duluth district. 
The March record at the butiding inspector's office in 


Duluth was a very geod one. One hundred and five permits 
were issued, involving a cost of $189,961. Comparison with 
the same month a year ago can not very well be made for 
March, 1915, carries the permit issued to the Mesabe road 
for its new steel ore dock costing $1,500,000. ‘The largest 
item in the March record this year is for a schol building to 
cost 850.000. It is announced that the [’ortland Cement 
Company, which is gcing to build a large plant close to the 
steel plant in Duluth, to be ready for operaticn a year hence, 
will put 250 men at work soon. 

Th: timber on Madeline Island seems to be inexhaustible. 
This island is situated in Lake Superior, not many miles 
from Bayfield and Ashland, and it has been logged for half 
a century. Twenty years ago the pine on the island was 
suppesed to have been well nigh exhausted, but camps are 
established every winter with about the average cut each 
period. Last winter Olaf Anderson cut out 2,400,000 feet 
of hemlock, maple, biaeck ash, cedar and birch 

The Crookston Lumber Company's mill near Bemidji has 
begun operation for the season. More thon 400 men are 
employed on the two shifts. The season’s cut averages 30,- 
000,000 feet. Work on the new mill is being pushed and 
the plant will, it is expected, be ready for operation in June. 


TIMBER LAND SALES 


An important real estate transaction, says a Jackson- 
ville (Fla.) report, was made recently when the L. L. 
Meggs Company, in the Atlantic National Bank Building, 
sold to William Stinson, of New York. 17,000 acres of fim- 
berlands in Volusia County. The price paid for this land 
was $126,000. It is the intention of Mr. Stinson to imme- 
diately put sawmills on the land and cut the timber. He 
then purposes to sell the land for colonization purposes. 














setween 16,000 and 18,000 acres of virgin timber changed 
hands recently with the admission to record of a deed 
transferring this vast boundary from the Piney Coking Coal 
Land Company, of McCreery, W. Va., to the Raleigh Lum*er 
Company, an operating concern of the Ritter people. About 
32 separate tracts were included in the deal, which is one 
of the largest in the recent bistory of sales. 

Thomas A. Fletcher, of Indianapolis, Ind., has acquired 
4.120 acres of timberland near Yazoo, Miss., and expects 
to take steps to ent and market the timber. The deal in- 
volved about $250,000. 

The United States Government has bought 8,200 acres of 
timberland in Forest County, Wisconsin, from the Keith 
& Hiles Lumber Company, of Crandon, Wis. This is to be 
used to establish farm homes for the Pottawatamie Indians. 





A tract of timberland near Taleville, N. Y.. containing 170 
acres has been bought by E. D. Jenks, of Watertown, who 
will erect upon it a portable sawmill and begin operations. 
The tract contains about 1,000,000 feet of ash, hemleck, 
spruce and. basswood timber. 


Owen Bros., of Eau Claire, Wis., bought the Hart tract 
of timber near Butte Falls, Ore., containing 6,000 acres. It 
is estimated $180,000 was involved in the transaction. 


The Vredenburgh Saw Mill Company, of Vredenburgh, Ala.. 
has bought 16,000 acres of timberland from P. B. Ray, of 
Saleo, Ala. The land is located in Monroe Courty, Alabama, 
and is known as the Hunter-Benn tract. ‘ihc deal was 
handled by H. H. Wefel, jr., of Mobile, Ala 


William Stinson. of New York, has bought frem the L. L. 
Meggs Company, of Jacksonville, Fla., 17,000 acres of timber- 
land in Volusia County and will install a sawmill to manu- 
facture the timber. 
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_ FROM THE PACIFIC NORTHWEST 





PUGET SOUND NOTES. 


Unseasonable Quietude Prevails in Lumber Market— 
Flurry in Demand for Red Cedar Shingles Has 
Caused an Advance. 


SEATTLE, WASH., April 4.—An unseasonable quietude 
prevails in the lumber market. As compared with last 
week the volume of orders and inquiries does not show 
any change, and there are no items which show special 
features different from the prevailing conditions of sev- 
eral months, except a speculative flurry in red cedar 
shingles which has slightly stiffened the price on clears. 

The foreign market does not show any activity in spite 
of the low cargo rates now in effect, which are much 
below the rates of last year to Liverpool and other points. 
The lack of this trade makes the mills willing to accept 
orders for rail shipment at prices which are too low to 
insure any profit. Waterfront mills have a slight advan- 
tage through the excess supply of logs since the camps 
opened up, which has enabled them to buy practically at 
their own price. This applies to fir logs, but the supply 
of red cedar is still short and the price has not gone off 
as much as on fir. It is considered doubtful if the camps 
will long continue to operate unless conditions change— 
many of them are now running because the loss is less 
than the maintenance charge when shut down. 

Japanese lumbermen are evidently experimenting with 
Douglas fir in the log, as evidenced by the shipment by 
the Blue Funnel Liner Bellerophon of sixty logs from 5 to 9 
feet in diameter, and seven by the Minnesota. A shipment 
of this character. was made a few years ago to China, in 
which case the logs were intended as pillars for a temple, 
but in this case they are to be sawed into lumber by the 
Japanese. And it will be of considerable interest to note 
the results of the attempt to handle logs of this size in 
Japanese mills and have it demonstrated whether the ad- 
ditional freight will be justified by the increased output 
over squared timbers. The logs were purchased ys J “square 
log’ measurement. The Bellerophon has special cargo 
hooms for handling heavy weights, and in the same cargo 
sixty creosoted spars 70 feet in length were placed below 
hatches. These are the longest spars ever shipped from 
Puget Sound under hatches and are to be delivered to the 
government at Manila. 

The Blue Funnel Line announces a reduction from 75 to 
60 shillings in lumber rates from Puget Sound points to 
Europe, effective until August 5, 1914. This is the lowest 
rate ever quoted and brings the parcel shipment rate below 
the cargo rate heretofore prevailing. The fleet includes 
eight vessels plying between Puget Sound, the Orient and 
Europe. 

The Ocean Lumber Company has placed a charter with 
the steamship Horlesden to carry 4,500,000 feet of lumber 
from Raymond and Port Blakeley to Buenos Aires, Ar- 
gentina. 

Plans are being prepared for the residence of J. H. 
sloedel, president of the Bloedel Donovan Lumber Company. 
to be located on Harvard Avenue north, between Aloha and 
Prospect streets, in Seattle’s fine residence district on Cap- 
itol hill. It will be two and a half stories in hight, 40x60 
feet in the main structure and 26x35 in the wing section, 
and the estimated cost is $30,000. 

The Broderick & Bascom Rope Company will build an ad- 
dition to its factory in South Seattle, 85x210 feet. The 
present factory has two acres of floor space, and the addi- 
tion will accommodate several machines of the heaviest type 
and afford additional storage room. The factory has been 
inadequate for the increasing business of the company in 
this vicinity and the numerous installations of sky-line log- 
ging outfits promise to maintain the demand, which is 
largely for the heavy rope that it manufactures. 

E. D. Fox arrived in Seattle this week to take charge of 
the western buying office of the C. L. Colman Lumber Com- 
pany, LaCrosse, Wis., and the Botsford Lumber Company, 
the Standard Lumber Co., and the Hayes-Lucas Lumber Co., 
Winona, Minn., line-vard concerns, succeeding H. G. Wells. 
Mr. Fox has been connected with the Colman Lumber Com- 
pany as auditor. 

The Leavenworth Lumber Company, engaged in manu 
facturing lumber at Leavenworth, Wash., recently sold its 
retail yard at Leavenworth to F. S. Jacobsen & Co., who 
will continue the. retail lumber business, and the Leaven- 
worth Lumber Company will continue its sawmill operations 
and the manufacturing of box shooks. It expects to enjoy 
a full season’s run this year, having all the logs necessary, 
and has already sold a large portion of its box shooks output 
for the year. 

Through the retirement of Mr. Barnes, Barnes & Mauk 
will hereafter be known as the C, A. Mauk Lumber Com- 
pany, with main office in Toledo, Ohio, and branch office 
continued as heretofore in the Arcade Building, Seattle, 
under the management of H. S. Stine. Chas. C. Hone, who 
has had charge of the correspondence and sales department 
here, will shortly be transferred to the Toledo office. 

The Cedar Lake Logging Company has moved its offices 
from 827 Henry Building, Seattle, to Cedar Falls, Wash., in 
which vicinity the company has about 60,000,000 feet of 
timber on the Cedar River watershed—from which the city 
of Seattle obtains its water. Manager J. E. Frost esti- 
mates it will require about eighteen months to cut out the 
holding, which is mainly fir. The proportion of cedar is 
unusually low, about 2 per cent, with 7 per cent spruce and 
10 per cent hemlock. The log output is contracted, and the 
business of the company can be better managed from Cedar 
Falls than this city. 

W. I. Ewart will locate for the summer in Cashmere, 
Wash., and take personal charge of the Cashmere Lumber 
Company, in which he recently secured the controlling in- 
terest. He has secured a _ residence which his family 
will occupy the latter part of this month. The Seattle 
office will be in charge of Hugh Ewart. his nephew, who has 
held the position of assistant to Mr. Ewart and is in touch 
with the business. W. I. anticipates a pleasant ‘working 
vacation” in the mountains of the Wenatchee Valley and 
will keep in direct touch with business affairs through the 
Seattle office at all times. 

J. H. DeVeuve & Co., managers of the Lumbermen’s In- 
demnity Exchange, the well known interinsurance organiza- 
tion of lumber manufacturing concerns, with headquarters 
in Seattle, report the following losses paid during 1913. 
making a total of $347,047.82: Southwest Manufacturing 
Company, Raymond, Wash., $97,970.64; Wallace Lumber 
& Manufacturing Company, Startup, Wash., $38,095.98; D 
& M. Lumber Company, Lake Tapps. Wash., $7,041.92: 
Canadian Collieries, Ltd.. Dunsmuir, B. C., $7,000; Black 
Lake Mill Company, Tumwater, Wash., $38,124.67: Forest 
Mills of British Columbia, Ltd., Revelstoke, B. C.. $18,- 
150; The George Palmer Lumber Company, La Grande, 
Ore., $140,664.61. 

The Seattle Saw Mill Company has filed articles of in- 
corporation with a capital of $50,000, sueceeding the Seattle 
Mill & Manufacturing Company, whose mill on the Seattle 
waterfront burned August 1, 1913, and is now being rebuilt. 
Francis Roteh is president, W. J. Mullin is secretary of the 

new company and J. E. Chilberg, vice president of the 











Scandinavian American Bank, is one of the trustees and a 
stockholder. The new plant will be completed early in May 
and will have a capacity of about 55,000 a day, which is 
practically all sold to the retail trade in Seattle. Mr. 
Rotch is one of the old time Coast lumbermen, having been 
connected with the old Seatco Manufacturing Company at 
Bucoda, Wash., now the Mutual Lumber Company, in the 
early ’90’s. This was one of the first concerns to ship Coast 
lumber and shingles to the middle West. 





COMMENCEMENT BAY LUMBER NEWS. 





Secretary of Commerce Predicts Prosperity for the 
Puget Sound District—Company Announces New 
Eastern Connections—Building Operations Increase. 
Tacoma, WasH., April 6.—William C. Redfield, secre- 

tary of commerce, was the guest of Tacoma last Wednes- 

day, completing a tour of California and the Pacific 

Northwest, and was entertained in the evening at an 

elaborate banquet at the Commercial Club following 

which he made an address expressing marked optimism 
for the future of the Puget Sound country and Alaska. 

At noon he had been entertained at dinner by local 

Democrats and made an extended address dealing with 

problems of shipping, predicting that American ship- 

ping would recover its growth when it has been stand- 
ardized as has been done on the Great Lakes. En route 
to Tacoma in the morning Secretary Redfield held a con- 
ference with representatives of Tacoma at which various 
topics were discussed. E. V. Wintermote, of the Puget 

Sound Lumber Company, speaking for the sawmill 

men, told Mr. Redfield the lumbermen want the shipping 

laws amended so that they can ship cargoes in any 
vessel at any time anywhere. 

The Tacoma & Eastern Lumber Company has an- 
nounced a new eastern connection whereby in the future 
its representative for the South Dakota, southwest Minne- 
sota and northwest Iowa territory will be Ralph C. Turner, 
formerly with the Fullerton Lumber Company, of Minne- 
apolis. The new division of territory is made in order to 
give the company’s representatives more time to devote to 
it. Mr. Turner is a lumberman of broad experience in the 
retail business and buying and selling ends. He has been 
on the Coast for the last ten days visiting the Tacoma & 
Eastern’s mills and getting a first-hand knowledge of cundi- 
tions at this end, stocks ete. The Tacoma & Eastern finds 
the lumber market in just about the same state with no 
change in prices and with the volume of yard stock business 
very fair and cutting orders light. 

The Wheeler, Osgood Company finds the fir door market 
“coming along with the season,” according io ‘IT. E. Ripley, 
vice president of the company. He does not think the over- 
production in fir doors is going to be consumed without an 
extension of markets. Prices show no change. 

Some revivai that had taken place has been followed by a 
slump in the general market, according to J. A. Gable, 
manager of the Pacific Mutual Door Company. While the 
agency's factories have all been kept busy, Mr. Gable says 
fir door prices are about as “rotten as they have ever been,” 
although this is the season when fir doors are supposed to 
show activity. 

Personal and General. 


William C. Wheeler, president of the Wheeler, Osgood 
Company, and Mrs. Wheeler, celebrated their wedding anni- 
versary Saturday at their home on Cliff Avenue, entertain- 
ing their children and grandchildren for a happy and 
memorable evening. 

Building operations in Tacoma increased 11.8 percent in 
March over the same month last year, according to the 
figures compiled by the city building inspector. Ten less 
permits were issued last month than in March, 1913, but 
those issued were of larger proportions. ‘The total for the 
month was $137,968. With good weather now well under 
way .ocal building operations are getting in swing and there 
is a good local demand for lumber at fairly firm prices. 
With the larze number of mills in the city, however, the 
local demand is only a drop in the bucket. Three large local 
mills still continue idle, the Tacoma Mill Company’s plant, 
the Danaher Lumber Company's plant and the East Tacoma 
company's plant, none of which has been in operation in 
1914 and all are idle indefinitely. The ‘Tacoma mill and the 
Danaher have been given extensive overhaulings since the 
first of the year and are both ready to operate when market 
conditions warrant. 

The Tacoma & Eastern Lumber Company this week dis- 
patched another vessel for Europe, the French bark Marie 
for Brest with 1,498,650 feet valued in the manifest at 
$20,600. The company is also finishing up the cargo of the 
German bark Goldbek, taking chiefly big timbers for the 
United Kingdom. Both cargoes are for G. F. Neame & Co. 

Vessel men state that the Coast charter market is duller 
than it has been in several months. As a result it is im- 
possible to give any idea of what freight rates really are. 
With vessel freights unstable and uncertain, foreign buyers 
hold off on the possibility of lower freights and the mill 
eventually feel it. In the grain business shippers are evi- 
dently awaiting the opening of the Panama Canal and the 
probabilities are that the bulk of the Coast grain crop will 
be moved next year by steamers, throwing the sailers entirely 
into the lumber trade. While scarcely a week passes ordinarily 
without five or ten lumber charters, in the two weeks up to 
March 30 but three charters were reported, one the lumber 
schooner Philippine for the west coast of South America. 
Announcement was made last week that with the opening 
of the Panama Canal W. R. Grace & Co. will build three 
more steamers of the type of their four Santa freighters for 
the Pacific coast trade. Their steamer Santa Cruz is at Be 
lingham this week taking 3,000,000 shingles as a part cargo 
for the Atlantic coast. 

A railroad to connect the new mill town cof Alpha, where 
the Carlisle-Pennell interests are building a large sawmill 
plant, with the main line of the Northern Pacific, between 
Chehalis and Napavine, is now being surveyed by a crew of 
engineers. A temporery mill is under construction that will 
cut the material for the railroad and also for the large 
sawmill plant and homes of employees for tbc Onalasaka 
Lumper Company. under which name the operation will be 
eavricd on. Wiliiam Carlisle is now on the ground supervis- 
ing operations. 





ON BELLINGHAM BAY. 


BELLINGHAM, WASH., April 4.—Notwithstanding the 
vexatious questions of tariff and tolls, March proved to 
be, in the parlance of a lumberman baseball fan, a 
‘*erackerjack.’’ A total of 7,140,000 feet of lumber was 
shipped from this port last month to coastwise and foreign 
“lumber marts. The bulk of these shipments were supplied 
by two water front mills. The Bloedel Donovan Lumber Mills 
shipped a total of 3,790,000 feet; E. K. Wood Lumber Com- 
pany, 3,350,000 feet. Aside from the lumber shipments 
were heavy cargoes of pickets, poles and lath. April prom- 





THUNDER in your orders? 
We'll ship like LIGHTNING 

















Our Record. 


93% % of all orders received during year 
1913, labeled with Stickers or on Lightning 
Service Order Blanks, were shipped within 
24 hours after receipt. 


“WE MIX ’EM” | 
FOR PROMPT SHIPMENT 


Sash, Doors, Blinds, Mouldings, Columns, 
etc., insame car with Cypress Lumber, Lath, 
Shingles, Pickets, Yellow Pine, Spruce, Oak, 
Poplar, Birch, Red Cedar, Gum, California 


White Pine. 
FREE 


Lightning Service Stickers. 











Lightning Service Order Blanks. 
Dealers’ Order Books. 
SEND FOR THEM. 


Huttig Sash & Door Co. 


ST. LOUIS 
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South Texas Lumber Company 


Union Lumber Company 


West Lumber Company 


Manufacturers of 


Yellow Pine 


Lumber, Timber and Lath 





Annual Production, 150,000,000 Feet 





Carter Bldg., HOUSTON, TEX. 

















We Ship from a large and 


Q anhalah well assorted stock 


all items for Yard Trade 


LONG AND SHORTLEAF YELLOW PINE 


Tell Us Your Needs. 


J. S. & W.-M. Rice Lumber Co. 


Manufacturers, HOUSTON, TEXAS. 
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Louisiana Red Cypress 


— IS THE — 


BEST CYPRESS 


We produce and sell as much as all 
the others combined. 


No Concern has“Aything on Us” 


—IN— 


Planing Mill Facilities 
Uniform Grades 

Good Service 

Or a **Square Deal ’”’ 


WE WANT YOUR ORDERS. 





Shipment by Rail or Sea. 





Louisiana Red Cypress Co. 


FRANK N. SNELL, Sec’y & Gen’l Manager 


Hibernia Bldg., NEW ORLEANS, LA. 


Cable Address, *“‘Redcypress’’. 
- Sy, 
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The Best of the Log 


for 


The Best of Dimension. 
































See why in the front adver- 
tising section of next week’s 
American Lumberman. 


W. M. CADY LUMBER CO., Ltd. 


Selling Agent 
McNARY LUMBER CO., Ltd., Manufacturers. 


McNARY (Rapides Parish), LOUISIANA 
‘ 
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Rough or Dressed 


Long Timbers f.ccpent 


YELLOW PINE FINISH, MOULDINGS, CASING AND BASE 


ce => Great Southern Lbr. Co, rocunss 


. LOUTSIANA 
John Chaumont;Pres, Walton McCain. Vice-Pres. W.B. Williams, Sec.-Treas. & Gen’l Mgr. 
BAYOU BLUE LUMBER CO. 


MANUFACTURERS OF 


Calcasieu Long Léaf Yellow Pine Lumber 
HUTCHINSON, LA. 
Rhinehart Spur. Telegraph & Express Office: 














Shipping Point: Elton, Louisiangs| 





ises to exceed the lumber shipments of March. Several 
vesseis are now berthed at the water front miils receiving 
cargoes of lumber and shingles. The steamship Harpalyce 
is berthed at the dock of the Bloedel Donovan Lumber Mills 
and is receiving 4,500,000 feet of lumber consigned to 
Sydney, Australia. Another big steamship, the Santa Cruz, 
of the W. R. Grace & Company fleet, is due to load 3,000,000 
shingles for delivery at New York, via Cape Horn. The 
Bloedel company is loading a cargo of lumber for San Pedro. 
The bark Star of Lapland is receiving a heavy cargo of 
lumber and box shooks at the wharf of the Morrison Mill 
Company for delivery at Bristol Bay, Alaska. 

W. D. Young, of Bay City, Mich., has purchased a tract 
of timber land tritutary to Lake Whatcom and the timber 
is being logged and cut at the plants of the Bloedel Donovan 
Lumber Mills 





AROUND THE GRAYS HARBOR COUNTRY. 


Though Orders Continue to Come in Freely, Prices 
Improve but Little—Foreign Shipments Fall Off— 
Chilean Consul Appointed. 


ABERDEEN AND HoguraM, WaAsH., April 4.—While 
orders continue to come in with some freedom there is 
little improvement in the prices of either rail or water 
shipments. Shingles are selling for $1.80 for clears and 
$1.55 for stars, but not many are moving even at those 
prices. Some of the larger wholesale dealers are send- 
ing out inquiries for shingles and it would seem from 
their tone that they anticipate an inerease in the 
present prices. 

The plant of the Hoquiam Sash & Door Company in 
Montesano recently resumed operation after being closed 
down nearly all winter. Many orders have been taken and it 
is the intention of the company to operate the plant steadily 
through the coming season, 

The shingle milt cf the Aberdeen Lumber & Shingle Com- 
pany situated in South Aberdeen shut down Jast week for 
repairs and the installation of a twin Corliss engine, 

The Schafer Brothers Logging Company, composed of 
Peter, Hubert and Albert Schafer, has recently been incorpo- 
rated for $300,000 and will begin operation shortly at its 
new cimps, now in process of construction. The headquar- 
ters of the company will be at Satsop, where it is preparing 
to build a logging road, branching off the Northern Pacific 
2a mile or so this side of Satsop and running up the west side 
of the Satsop Valley to tap a valuable body of timber be- 
longing to the Schater brothers at that point. 

In order to meet the increased demand for berry boxes 
and to get out some large orders which have been taken it 
has been necessary tor the plant of the National Lumber & 
Box Company to double its force in the box making depart- 
ment cf its large mill in Hequiam. 





Shipping News. 

Though it was feared that the shipments from this port 
for March weuld fall far below that of other years the 
records show that Grays Harbor totaled 48 departures, or 
just two below the March total for either 1912 or 1913. 
The unusual part of this month’s water shipment is that the 
foreign shipments show a decided falling off, while the coast- 
wise trade has picked up considerably. During this month 
two large tramp steamers, the Strathallan and the Strath- 
lorne, loaded on Crays Harbor and this fact is taken by 
lumbermen to indicate better times in the lumber industry. 
The Strathallan loaded its cargo for Austrailia and took on 
2,500,000 feet cf lumber at the plant of the Pay City Lumber 
Company and at the Anderson-Middleton Lumber Company. 
The steamer Strathlorne also loaded for Australia and took 
on 2,660,000 feet of lumber at the plant of the Anderson- 
Middicton Lumber Company. While the exact figures of 
March shipments have not been compiled it is estimated by 
shippers that about 56,000,000 feet of lumber was exported 
from this harbor during that time. The average for the 
first three months of this year is almost equal to the first 
three months of the preceding years of 1912 and 19138. April 
will probably record more departures than March, as the 
arrivals during March have fur exeeeded the departures and 
a number of vessels ure at present ready for clearance. 

The steamer Thomas L. Wand kas been chartered by Port- 
land capitalists and will be put on a regular run between 
Alaska and that city. The Wand was for many years a 
‘eguiar visitor at this port and is well known in shipping 
circles. The steamer will be used to blaze the trail for 
Portiand in its bil for the Alaska trade :nd on departing 
for the first time with a cargo loaded in that city was the 
oceasion of a great demonstration by the members of the 
Portiand Chamber of Comme: 

A tacit recogniticn of the ‘volume of business and the 
lumber shipped from this port to Chilean ports was made 
when Hugh M. Delanty was appointed Chilean consul for 
Grays Harbor. Mr. Delanty has recently taken over the 
general managershij of the Grays Harbor Stevedore Com- 
pany and is well known in the shipping circles of the Pacific 
Northwest. ‘The appointment will greatly expedite the red 
tape that must be observed hefore a ship can be cleared for 
“hilean ports. Local lumbermen and shippers are delighted 
over the appointment. 

The plant of the Bay City Lumber Company in South 
Aberdeen has been operating five-quarter time for the last 
few weeks and wiil contine to do so until some of its rush 
orders are out. 

As 4 result of the refusal cf more wages a!l the loggers in 
the camps of the Coats-Fordney Logging Company walked 
out last week and the camps were closed down because of 
lack of men. From the office of the company in Aberdeen it 
was announced that the demands of the men were rather 
indelinite and that it was not known just hcew much of a 
raise in wages was demanded, but that in any event the 
ae mand could not be met under the present conditions. The 
Coats-Fordney Logging Company is one of the largest on 
hg Harbor and operates extensively in the Wishkah Val- 
ley just nerth of Abcrdeen. 

The plant of the Grays Harbor Commercial Company in 
Cosmopolis has discontinued its night shift and at present is 
only operating its large mill one shift. 











IN THE COOS BAY REGION. 

MARSHFIELD, OrE., April 4—A $12,000 gasoline 
schooner which is being built at Kruse & Banks ship 
yard at North Band for Capt. Peter Olson is nearing 
completion. It will run between Coos Bay and Siuslaw 
River and will be named the Florence. The boat will 
carry about 100 tons of freight. 

Continued rains have caused freshets in the rivers and 
many of the logs at the headwaters are being brought 
down. In some cases the logs have been accumulating 
for many months. 

Lumbermen and others of Coos Bay are making an 
effort to have Congress do something toward repairing 
the jetty at the entrance of Coos Bay but have received 
little encouragement. Congressman Hawley has_ notified 
the port commission that the chief of the United States 
engineering department states that Coos Bay 
not get any help now excepting the appropriation of $50,000 
for the maintenance of the bar dredge which is provided 
for in the rivers and harburs bill as it passed the lower 





House. The bill also provides for $90,000 appropriation 
for improvement of the Coquilles River which will greatly 
aid the lumber shipping. 

As a result of the new ruling of the Government that 


will probably * 


a 


vessels must be registered from one of the ports to whic); 
they regularly ply, the vessels of the C. A. Smith flees. 
which are now registered from St. Paul, Minn., will be reg 
istered from Coos Bay. 

At Glenada on the Siuslaw River a shingle mill is being 
built and will be completed within sixty days. It will hay, 
an output of 50,000 shingles a day. 

B. i. Jones and M. V. Case are building a lumber mii! 
on the Oregon coast north of Newport at a point where 
there is no harbor. A cable has been extended from shor 
to a rock 400 yards at sea and the lumber will be run ou 
on this cable for loading. The loading machinery wa 
instailed at a cost of $7,000. 

Alfred Johnson, jr., of the Alfred Johnson Lumber Con 
pany, is a candidite for the Republican nomination fo 
sheriff. 





ON POSSESSION SOUND. 

Kvekett, WaAsH., April 6—The Clearwater Lumbe 
Company of Index has resumed operation in its mil! 
there. The company has a large quantity of logs o 
hand and plans to make a long run. 

Nine parcels of timberland are to be sold May 
Tuls lip Indi: in reservation. 
from $2,520 to $7,069. 

a ene shipping tonnage for 
falling off from March, 1915, but almost equalled the record 
of February. Eighteen vessels called during March, with a 
gross tonnage of 15.527, or 630 tons less than in February 

R. B. Tolsma & Co., tor sixteen years in business in Seatth 
and engaged in the manufacture of belting for mill and 
factory use, have removed to Everett, believing this the bes 
field. 

Coastwise shipping was rather quiet last week. Thi 
Hornet took 500,000 feet of lumber to San Francisco from 
the Crown plant. ‘he steamer Senator loaded 250 tons o1 
paper from the Everett Pulp & Paper Company's plant 
The steamer Willamette louded 700,000 feet ef lumber at 
the Weyerhaeuser plant for San Diego. 


INLAND EMPIRE | 


IN THE WESTERN PINE COUNTRY. 

SPOKANE, WASH., April 6—A logging railroad is in 
course of construction by the Stack-Gibbs Lumber Com 
pany in the Coeur d’Alene district. The road will run 
from Tyson, Idaho, west, crossing the St. Maries River 
and tapping a country where little logging has been 
done. The bridge over the St. Maries River will have 
® 125-foot span and will cost approximately $15,000. It 
is estimated that the new road will tap a district con 
taining about 200,000,000 feet of timber. Of this quan 
tity about 70,000,000 feet is owned by the Stack-Gibbs 
eompany. The remaining timber is controlled by the 
Blackwell Lumber Company and the Rutledge Timber 
Company, 

The case of Penzig Bros., of Colville, against the 
Fidelity and Winslow Lumber companies, for damages 
for flooding farm lands during high water in the Col 
ville River last spring, has been decided in favor of the 
defendants. Penzig Bros. sued for $8,000, claiming that 
the storage of logs in the river backed the water on to 
the land and permanently injured it for agricultural 
purposes. 


26 on th 
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FLATHEAD VALLEY LUMBER NEWS. 

KALISPELL, Monv., April 4.—Mills are well supplied 
with orders and are working their shipping departments 
to practically full capacity. Demand during the last 
ten days has shown some gain over the last few months. 
The increase is due to the heavy influx of settlers to 
points in eastern Montana, many of whom are building 
permanent homes upon lands recently opened by various 
irrigation projects and the building of new railroads. 
Crop conditions in eastern Montana and the Dakotas are 
reported to be Al, and unless there is an extreme drouth 
later in the season in all probability a bumper crop will 
be harvested this year. Retail dealers throughout the 
state are very optimistic as to the outlook for the re- 
mainder of the year and prophesy a good business in 
all localities after the spring crops are planted. 

Mills have begun operations for the season and will 
manufacture about the same amount this year as in 
previous years. The spring drives will commence during 
the coming week. The drives are larger this year than 
usual, there being practically 80,000,000 feet to be 
driven down the Stillwater and Tobacco rivers. 

Somers Lumber Company, Somers, Mont., began opera- 
tions for the season on Monday, March 30, on a day 
and night shift. Their mill was thoroughly overhauled dur- 
ing the winter months and many improvements were in- 
stalled. They expect to manufacture approximately 65,000, 
O00 feet this vear, of which about 40 percent will be cut 
into ties for the Great Northern Railway. W. R. Ballard, 
general manager of the company, states that their planing 
mill is being operated to full capacity and that business has 
shown sume improvement during the last ten days. He 
states that their drives on the Stillwater, Flathead and Big- 
fork rivers will be started this week. ‘The rivers have been 
put in first class condition, which wil! assist them materially 
in making the drive this year in record time. 

I. H. Dea, general superintendent of all the milling con- 
cerns of the Shelvin-Carpenter-Neils people, of Minneapolis, 
visited this section last week for the — ose of inspecting 
the censtruction work of their new plant being erected at 
Libby, Mont. He stated that he was well pleased with the 
progress that had been made and expected to have the mill 
in operation by June 1. a 

Three Forest Service brush burning crews are engaged in 
burning brush that has accumulated near Kexford, one near 
Warland and one near Jennings. It is planned to have 
all the brush and dangerous debris resulting frcm the timber 
sales burned before the fire season opens. ‘this practice will 
he followed next year and will greatly reduce the fire hazard 
on the forest tands. 


IN THE KOOTENAI COUNTRY. 


SANDPOINT, IDA., April 6.—A joint meeting of the for- 
est rangers of the Pende D’Orielle and Cabinet national 
forests is to be held at the court house in this city today 
and will extend over Tuesday and Wednesday. The 
meeting is an innovation in the work of the forest service, 
at least so far as this section of the country is. concerned, 
and is for the purpose of broadening the scepe of the indi- 
vidual ranger’s efficiency, »y bringing him in contact with 
other men having like duties, so that he may benefit by 
their experience and that he may receive instruction. There 
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twenty-eight men in the two forests who will attend. 
|, A. Fitzwater, supervisor of the Pende D'O1cille forest, 
vill be in charge of tbe meeting today and Wednesday 
while C. W. Griffin, supervisor of the Cahinei forest, will 
tirect the proceedings on Tuesday. In adé@ition to the 
cnl men there will be present from the district office 
t Missoula, F. A, Silcox, district forester; R. li. Rutledge, 

Hi. Adams and John F. Preston, assistant district for- 





esters, and R. lb. Adams, supervisor of telephone construc- 
tion. 

‘ihe Jurgens Bios. saw mill at Priest River started 
operation last Monday morning. ‘The Priest River is now 
full of logs for two miles back from the mouth. About 
7,500,000 feet are to be sawed at Priest River, the balance 
to be sorted out and sent down the Pende G'Orcille to mills 
at Newport, 





LUMBER NEWS FROM CALIFORNIA 








FROM THE GOLDEN GATE. 





Extraordinary Crop and Mining Prospects Presage 
Prosperity—Fir and Redwood Trade Reviving— 
Accession of Reserve Bank Welcomed. 
san FRANcISCO, CaL., April 4.—According to advices 
rom all sections of California, large crops of fruit and 
erything which grows are assured by the ample supply 

of water due to the carly rains and the heavy snow in 

‘he mountains. ‘The lumber season is just opening in the 

Sierras with prospects for a large cut of white and sugar 
ne. 

Orchards are in fine condition, and free from frost 
amage and the stock ranges will have plenty of grass. 
‘The acreage of prunes and apricots in the Santa Clara 
Valley is being increased. 

In the Sacramento Valley there is a bright outlook for 
erain and fruit. Rice culture is on the increase. Con- 
ditions in the San Joaquin Valley are more favorable 
Lan for several years, there having been sufficient rain 
tall and there is an ample supply of water for irriga- 
tion. Grain fields and orchards are in good condition, 

Large crops are expected in southern California with 
plenty of grain and hay. It is estimated that 35,000 
carloads of oranges will be shipped from the south, and 
idding the production north ot Mohave, the total of 
trus fruits for the State will be 42,000 cars. The 
southern California crop of cantaloupes is now estimated 
at nearly 5,000 cars. Seven beet sugar mills in the south 

ill operate despite the tariff changes, and the estimated 
acreage is about the same as last year. The beet acre- 
ve in the Sacramento Valley will be reduced owing to 
the closing of the factory there. The State’s crop of 
celery is estimated at 15,000 cars. About 1,000,000 boxes 
is estimated as the yield of asparagus. The last cotton 
rop amounted to about 19,700 bales and the 1914 acre- 
ive is estimated at 65,000, as against 25,000 acres last 
vear. The value of the coming crop of almonds 1s esti- 
noted at $1,000,000, 

[he outlook in the mining districts is excellent and 

ith an ample supply of water in the mountains the yield 
of precious metals, copper etc. should exceed even that of 
1915, which was the largest in the history ot Calitornia. 

rhe volume of tir lumber business is graduaily increasing. 
rhere continues to be considerable activity in the export 
trage, but the mills which are sold ahead are net anxious 
to tiuke much more business at the low price. Vrospects are 
yood Tor an inerease in domestic consumption of lumber 
later in the season, both in this city and throughout the 
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Redwood lumber is looking up and prices ate well main- 
tained, especially on clear. Nearly all of the redwood saw- 
mills are in steady operation and several mills which have 

© wen closed will soon start up atter compiectiny various im- 

i provements in the plants. 

3 San Francisco lumbermen as well as bankers were delighted 

¢ to learn yestert lay of the selection of this city as headquar- 
ters for one of the twelve reserve banks of the new currency 


system. It ts expected that the local banks, which have 
heen very conservative of late about supplying funds for new 
enterprises, will be placed in a position to furnish more of 
the capital needed for Pacific Coust projects. 

With the largest reserve area of any reserve city, San 
Francisco is given not only recognition as a trade center, 
but a distinct advantage in that the trade lines ieading here 
will be strengthened. 

There were 162 mortgages filed during the last week. The 
aggregate amount of mortgaze loans and other (\vansactions 
based on city real estate for the week was $974,000. 

The number of building contracts filed for rccord during 
the last week was 33, represe nting a total investment in 

buildings of $198.C00. This is a fair averaye for local 
building construction exclusive of municipal and Exposition 
structures, 

The total private building contracts entered into during 
March amounted to $2,834,045. The total private building 
contracts entered into since the fire amounted to $250,441,- 

There have been 49,731 tp permits granted since 
he fire for a total of $251,742,217 
The offshore freight market my weak and there is an ample 
supply of disengaged tonnage. ‘There is a slight increase in 
the eee of charters announced for forcign jumber ship- 
ments. 

Coasting lumber freights are steady with a surplus of 
tonnuze on hand for domestic lumber shipments. Freight 
rites are about $5.50 from Northwest ports to San Francisco 
ind $4 South, although some of the vessel owners are getting 
25 cents more. 

Among the charters announced are the following: Steamer 
et Hyndford, delivery Japan, redelivery India, via San : emaelaco 
i and North Pacific, 3s 3d per month d. w. capacity ; steamer 

: Harlesden, from Puget Sound to Buenos Aires, 52s 6d: 
: steamer Sebara, trora Puget Sound to Adelaide ; steamer Lord 
3 Lonsdale, from Puget Sound to Japan, China and Manila, 
; us d, d. w.: schooner W. H. Marston, from Portland to 
South Africa, 62s 6d. 

Charles R. McCormick & Co., of this city, who are pre- 
paring for an increase in their coastwise lumber and ship- 
ping operations, will Jay the keel this month at their St. 
Helens shipyard for their tenth steam schooner. It will be 
duplicate of the steamer Merced, which was lost, and will 
have a carrying capacity of about 1,000,000 feet of lumber 
besides accommodations for a number of passengers. 

The new Swayne & Hoyt line steamer Alvarado, which 
arrived during the week, is loading at Oakland for its first 
voyage to Grays liarbor and Portland. <A return cargo of 
lumber will be loaded at northern ports. ‘The Alvarado, 

rs which has a lumber carrying capacity of about 1,400,000 feet, 

is the seventh vessel in the Swayne & Hoyt fleet. 

A new ruling of the State Industrial Accident Commission, 
involving the Workmen's compensation act. is to the effect 
that an employee who has been injured through the employ- 
cis gross negligence must chose definitely between accepting 
compensation or filing a damage suit. 

se C., A. Smith Lumber & Manufacturing Company is 
showing renewed activity. ‘Tbe Eastside sawmil! on Coos Bay 
has resumed operations after a large expenditure on better- 
ments. All three of the company’s steamers are now carry- 
ing passengers. J. V. Smeaton has resigned as general sales- 
ininager and will manage his own interests in future. E. V. 
Wheelock, the former Los Angeles manager of the Consoli- 
dated Lumber Company, is his successor. 
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The Hammond Lumber Company, this city, is preparing to 
install at its big redwood mill at Samoa a monorail system, 
which will operate from the end of the dry kilns to the four 
new warehouses covering a space of 250x250 feet. It is 
planied to handle the lumber coming from the dry kilns in 
units, carrying it to the warehouse where the stock will be 
sorted, and thence delivered to the planing mil! and factory. 
The manufactured product will ajso be moncrailed from the 
factcry to the warchouse. 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 

Los ANGELES, CaL., April 4.—The redwood market 
continues very firm, especially in merchantable, and deal- 
ers are having difficulty in placing orders with the mills 
if they contain too large a proportion of 1x12 boards 
and 2x12, as the mills are all sold ahead on those two 
sizes in particular. The going price on merchantable is 
$10 off list No. 5, southern California delivery, but it 
is doubtful if any mill will teke an order for all mer- 
chantable at that figure, compared with $12 off list a 
month ago. The mills are insisting on a generous amount 
of clear and sap to ‘‘sweeten’’ the merchantable. Red- 
wood shingles are weak at $1.55 short count, ships 
tackles. 

Almost all the mills are quoting the same figures on 
Oregon pine that they have been quoting for several 
months——-$11.50 base for sawn to order specifications at 
southern California ports—althongh there are the usual num 
ber that would take business at 50 cents icess a thousand. 
The greatest difficulty is the amount of unsold random assort- 
ments of pine that the mills are all sending down on each 
trip of the vessels and which dealers are avic to pick up 
at about $10.50 flat for all sizes and which, of course, 
obviates placing cutting orders. 

The Atchison, Topeka & Santa Fe Railroad has received 
the last of the et ‘se oak ties applying on its purchase 
of several million pieces made a couple of years ago and 
states that it has been disappointed in them and will not 
consider any further purchases, claiming that the weod is a 
great deal softer than the eastern oak and tbat the life 
of the tie in the ground is too short. fhe railroad has 
already made some heavy purchases of split :edwood ties and 
will also use cedar ties, confining itself to those two woods 
altogether. 

From figures made up from various sources it is seen 
that March shows a very satistactory increase in prosperity 
over the first two months of the year aud « gain in all 
lines over the same month a year ago. For the ones 1,116 
permits were issued for the construction of buildings, which 
is forty-three for every working day, total vé luation’ of the 
month’s permits being $2,179,756. Of this amount there were 
two class A reinforced concrete buildings, one 12-story steel 
construction building, thirty-five brick and concrete struc- 
tures and in class D, which includes the bungulows, where 
most of the lumber sold iocally is consumed, there were 

424 permits of a total valuation of $500,146. 

According to reperts the crops of the Pacific coast this 
year will be enormous and will mean great prosperity and a 
great increase in the use of lumber throushnout the Coast. 
The wheat crop of Oregon is estimated to be 70,000,000 
busheis, a gain of 14,000 bushels over a year azo, while the 
wheat crop of Washington is expected to reach about 
60,000 bushels, a gain of about 10,000 bushels over last year. 
The cotton crop of the Imperial Valley is estimated at 85,000 
bales which is a tremendous crop in itself. The rain of last 
week, which was general all over the State, was just in 
time to save tne ‘grain and hay crop in some section of 
southern California and insures a full crop in those lines. 
About 70,000 acres of sugar beets are under cultivation and 
about 115.000 acres of lima beans are planted in the vicinity 
of Ventura alone. ‘he orange and lemon growers are re- 
ceiving a better price for their fruit in the eastern markets 
and from all sources come leports of an uptiend istic outlook 
and confidence in the prosperity of the Coast tiis year. 





FROM A SOUTHERN CALIFORNIA PORT. 

San Diece, Cau., April 4.—Conditions have improved 
notably and dealers are optimistic about future busi- 
ness, especially country trade. They have had heavier 
rains in that section than for years ‘back; the crops are 
all in fine shape and the orange and lemon ranches are 
recovering from the frost of ‘last year. A great deal 
of preparation is being made to house the visitors to the 
Panama-California exposition to be held here next year 
and dealers say that they are selling considerable lum- 
ber for apartment houses and private hotels. Alto- 
gether they are very optimistic as to the future and are 
looking ahead a couple of years to the completion of the 
railroad to Yuma which will give them a direct line to 





Arizona points and New Mexico. A great deal is being 


looked to from this railroad, as San Diego is the first 


port of call of ships coming through the Panama Canal 
and naturally San Diego expects with the opening of 
this short line to Arizona that a great jobbing trade 
in all lines will be opened there to handle this new 


business. 


Dealers say that they find redwood prices stiff at $10 
off list on both clear and merchantable; Oregon pine 
is about $11.50 base with some mills looking for orders 


at $11. 


For the last twelve months or more competition has 
been so strong between the retailers here that a great 
This week, how- 
ever, one of the yards decided that it had been giving lum- 
ber away long enough and issued a price list on a $17 base 
in the yard with cartage extra. No estimaces will be given 
Vrovision is 
made, however, for furnishing contractors wit! a lump sum 
price to enable them to estimate their jobs by having their 


deal of business has been done at a loss. 


but everything will be charged out at the list. 


Eliot Cobb Lumber Co. 


MEORR. 
MILLS 4 N’0.& N_E.R.R. 
G.&S.LR.R. 


Sales Office, MERIDIAN, MISS. 





Prime Lumber Co. 


Planing Mill | MERIDIAN 
and Yard / YORK,ALA. 


Sales Office, MERIDIAN, MISS. 





The Bostick 
Lumber & Mfg.Co. 


Incorporated 


MILLS IN ALABAMA 
MISSISSIPPI, LOUISIANA. 


Sales Office, MERIDIAN, MISS. 





T.J. Chidlow Lumber Co. 


MILLS ON 
A. & V.R.R. 
N.O. & N. E.R. R. 
M.&0O.R.R. 


Sales Office, MERIDIAN, MISS. 





Southern Lumber Co. 


Yard and Planing Mill 
MERIDIAN, MISS. 





QUICK SHIPMENTS. 





Usher Lumber 
and Manufacturing Co. 
Yard and Planing Mill 
MERIDIAN, MISS. 
SHUQUALAK, MISS. 


Sales Office, MERIDIAN, MISS. 





C.W.CochranLumberCo. 


Mills on 
A. T.& N.R.R. 
M.&O.R.R. 
and Miss. & Eastern R. R. 


Sales Office, MERIDIAN, MISS. 








must be waged with a full understanding 
of the superiority of wood. The Forest 
Products Expositions will tell the whole 
story. 





| The war against inferior substitutes | 


J. L. Hart Lumber Co. 


7 M. 2 ry R. BR. 
Mills he & N_R.R. 

= VA. av. R. R. 

Yard Meridian, Miss. 


Sales Office, MERIDIAN, MISS. 





R. F. Darrah 
Lumber Company 


MILLS: 
Hickory, - Miss. 
Darrah’s Spur, Ala. 


Sales Office, MERIDIAN, MISS. 
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Surry Lumber Co. 


Baltimore, Md. 


Manufacturers of 


North Carolina 
Pine 
LUMBER and BOX SHOOKS 


MILLS AT 
Norfolk and Dendron, Va., and Wallace, N.C. 
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Horton Corwin, Jr., Pres. and Treas. W. D. Pruden, Sec’y. 


The Branning Manufacturing Co. 


MANUFACTURERS OF 


N. C. PINE LUMBER 


(Kiln Dried, Dressed and Rough) 


Bed Slats and Plastering Lath 


Wellington & Powellsville R. R. Co., Windsor, N. C. Edenton Planing 
Mills, Capacity, 100,000 per day. Saw Mills :—Edenton, N. C., Columbia, 
N. C., Ahoski, N. C., Capacity, 140,000 per day. 


General Office, EDENTON, N. C. 








Tell Us You Want Lumber 


And We Will Show You How Fast We 
Can Get Out Orders of 


N. C. Pine Flooring, Ceiling, Roofers 


Long and Shortleaf Yellow Pine, Rough and Dressed 
Car and Cargo Shippers 


ELLINGTON & GUY, Inc., Richmond, Va. 


Times Dispatch Building 

















LEWIS DILL & CO., Baltimore, Md. 


—— WHOLESALE —— 


“:4utst SS" YELLOW PINE 











GEORGIA - FLORIDA 











Long Leaf 


Yellow Pine 


Timber, Lumber, Lath and Shingles 


Special facilities for the production 
of large and long Timbers, Deals, 
other Export sizes and car material. 


For our high grade Flooring, Ceil- 
ing, Siding, Finish and other dressed 
stock ,— 


“Ask the Wholesaler” 


| The Alger-Sullivan 


Lumber Co. CENT: 


FLORIDA. 
Codes— Motek and Telecode. 








[YELLOW PINE 


Kiln Dried Flooring and Ceiling. 
Rough and Dressed Timber and Plank. 


Shipments by Rail, Sail or Steamer. 


Cummer Lumber Company 


JACKSONVILLE, FLA. 
NORTHERN SALES OFFICES:—1 Madison Ave., New York City 
and 1402 North American Bldg., Philadelphia, Pa. 
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lists figured for them by a corps of trained estimators who 
have no connection with individual yards; no charge being 
made for this service. 

The planing mili, box factory and dry kiln of the Benson 
Lumber Company were destroyed by fire in addition to 
about 400,000 feet of lumber, mostly clear. ‘The loss was 
about $75,000 with about $35,000 insurance. 

2. U. Wheelock, general manager of the Consolidated 
Lumber Company, of Los Angeles, has announced his resig- 
uation to take place as soon as his successor is appointed. 
Mr. Wheelock has «eccepted the position as general manager 
of the C. A. Smith Lumber Company’s operation at Bay 
Point on San Francisco Bay, vice Mr. Smeaton. 


CANADIAN TRADE NEWS 


FROM NEW BRUNSWICK’S METROPOLIS. 


St. JoHN, N. B., April 6.—The St. John River Log 
Driving Company held its twenty-ninth annual meeting 
in Fredericton last week and the most important busi- 
ness transacted was a decision to adopt the cross-haul 
method of rafting this season. This will greatly reduce 
the number of boom poles required, and as these have 
been rapidly increasing in price the new system will 
mean a saving of thousands of dollars. Work will also be 
done with a much smaller number of men. J. Fraser 
Gregory, F. E. Beatteay and Charles Miller of St. John, 
with John A. Morrison of Fredericton, were elected diree- 
tors. Other operators present were Donald Fraser, jr., 
of Fredericton, J. D. MeLaughlan, of Tobique, who cut 
about 22,000,000 feet on the Tobique River this winter, 
and W. E. Gunter, of St. John. 

The reports submitted to the meeting show that there 
is a total of 61,000,000 feet of logs to come to the Freder- 
icton booms this year, compared with 54,000,000 feet last 
year. All the winter operations preparatory to the drives 
have been completed, and, as there is five or six feet of 
snow in the woods on the upper St. John, a good log 
driving season is anticipated. The company did its own 
driving last year and may do so again, although several 
propositions looking for a contract for the work have been 
submitted to the directors. At a meeting of the directors 

Fraser Gregory was elected president and A. M. Rowan 
secretary-treasurer and boom manager. 

The Tobique Log Driving Company also held its annual 
meeting and elected officers as follows: Charles Miller, pres 
ident; J. C. Hartley, secretary; Charles Miller, F. C. Ieat- 
teay, Donald Fraser, jr., and J. D. MeLaughlan, directors. 
The total cut on the Tobique River, which is the largest 
tributary of the St. John, was 29,000,000 feet, of which 
19,000,000 feet will be manufactured there and 10,000,000 
feet at St. John. 

N. M. Jones, of Bangor, bead of the Partington Pulp & 
Paper Company, of St. John, who has just returned from 
England, says that the company will within a few years 
erect a pulp mill at Marysville, where it has sawmills and 
very extensive timber areas. The company’s mills at Marys- 
ville will not be in operation to any extent this year, chiefly 
on acconnt of the partial destruction of the dam. 

The legislature has granted authority to the Bathurst 
Lumber Company to erect a dam on the Nepisiguit, where 
it is preposed to develop power and erect great pulp and 
paper mills. It is stipulated, however, that the company 
must pay to the Government $2 per horsepower per year 
for all power sold and not used for driving a pulp and 
paper mill. The Lower South West Miramichi Log Drivinz 
Company asked the legislature for authority to double its 
tolls. The bill was rejected on the ground that to impose 
increased rates this year would affect contracts aiready 
made. 

The price of spruce 
a thousand. Stocks at 
twice as large 
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deals in England has dropped $1.50 

Liverpool and Manchester are still 
as a year ago, and the largest at this season 
since 1908. Conditions in lrelahd are such as to make the 
prospects very poor in that market. While some small 
shipments are being made to the United States market, the 
conditions there continue unfavorable. In the Montreal 
district, however, there is an increased demand for the 
cheaper kinds of lumber for building purposes, and the ship 
ments from the northern part of this province have consider- 
ably increased. 

L. : Dugal, a member of the New Brunswick legisla- 
ture, has charged J. K. Fleming, a leader of the govern- 
ment, with extorting from lessces of Crown timber $15 a 
square mile in addition to the regular bonus and declaring 
that the total of the sum thus taken, and not accounted 
for, is over $100,000. The iegislature was astounded at the 
charge and has ordered a prompt and complete investiga 
tien. 





FROM THE CANADIAN CAPITAL. 


OrTtawa, OntT., April 7.—John R. Booth, Ottawa’s 
veteran lumberman, and head of the famous lumber firm 
which bears his name in this city, celebrated his 87th 
birthday at his home on Sunday. Had the anniversary 
not occurred on Sunday this year he would in all prob- 
ability have celebrated it as he has every other one for 
years past—by putting in a day’s hard work at his plant. 
Although he met with a serious accident a few months 
ago when he was struck by a falling timber, he has now 
recovered and goes to his plant every day on crutches and 
superintends the work. 

Sir Henry Egan, president of the Hawkesbury Lumber 
Company, accompanied by Lady Egan, is spending a 
short vacation at Hot Springs, Va. 

Gordon C. Edwards, of the W. C. Edwards Lumber 
Company, has returned home from attending the annual 
convention of the North Carolina Pine Association, in 
Norfolk, Va. 

With the arrival of spring and the warmer weather 
the lumber trade in the Ottawa Valley has shown great 


improvement and during the last week conditions have 
changed from the dullness of iate winter. Many orders 
have been placed lately by American dealers. Building 


is active and promises to continue so in spite of financial 
tightness. Forty-four building permits were issued in Ot- 
tawa last month for a total amount of $307,800, six more 
than the same month last year, when permits were valued 
at only $194,489. 

River driving will begin about the middie of this 
month when the ice will be out. Nearly all the cut of the 
J. R. Booth Company, which will be larger than last vear, 
has already been sold, and the same is true of other local 





planning to attend one of the Forest 
Products shows? 
him? 


Can’t you reason with 


Do you know an architect who is not | 


companies, all of whom expect to cut more than in 1913, 

Sash and door factories in Ottawa are becoming active 
after a prolonged period of dullness. ‘The James Davidson 
Estate now has 250 men working nine hours per day and 
next week will inaugurate a ten-hour schedule for the sum 
mer season. The cut at the sawmill in Davidson, Que., 
is estimated at 15,000,000 feet this year. Two new ma 
chines have been installed in the city factory, one of them 
a new twelve-ton veneer press and the other a box planer, 
Work will shortly be started on a scheme to convert the 
whole north frontage of the factory into a huge plate glass 
window for the display of portable houses. 

Archbishop Hamilton, head of the Anglican church in the 
Diocese of Ottawa, a shareholder in the Hawkesbury Lum 
ber Company and a son of the late Lt.-Col. Hon. George H. 
Hamilton, who founded the company and was one of the 
best known lumbermen of the Ottawa Valley, has officially 
announced his resignation from his charge on account of 
his advanced age of 81 years. 








IN THE ST. LOUIS FIELD | 





IN THE MIDDLE MISSISSIPPI VALLEY. 





Improvement in Yellow Pine Situation Depends on 
More Favorable Weather—Reports From Country 
Districts Encouraging—Logging Operations Down. 
Sr. Lours, Mo., April 6.—The yellow pine situation is 

now only a question of weather. Settled weather in the 

consuming territory will induce a steady volume of buy- 
ing, while the same condition in the producing territory 
will lift the embargo that the heavy rains have placed 
upon the manufacture of lumber. Warm April days 
are already exercising a stimulating influence upon con- 
sumers. There has been a healthy inquiry and demand 
during the week, but prices have not undergone any 
improvement visible to the naked eye. This is unae- 

countable to shippers, considering the fact that mill 

stocks are low and broken and manufacturing at many 

points is at a standstill on account of rain. 

Reports concerning the outlook from country districts 
are most encouraging, while at the same time local con- 
ditions are beginning to reflect signs of spring activity. 
These signs are chiefly shown in the realty market. There 
has been a brisk movement in local realty of iate, and a 
large amount of building is in contemplation. One large 

saction also vitally touches the physical properties of 
several large wholesale lumber yards in the northern part 
of town. ‘The Burlington railroad this week bought land 
covering about nine city blocks, much of which is now 
leased by lumber companies that will have to move. 

Millwork houses especiaily report a pleasing outlook. 
They all declare that they have a large amount of work 
on anand in their estimating rooms, only « small part of 
which in the order stage would insure a hig season's busi- 
ness. Considerable more railroad business was placed this 
week, although, as usual, this was kept under cover as 
much as possible. 

Conditions at the mills are unfortunate. Rairs and storms 
have inundated the woods and compelled a_ cessation of 
logging operatiens. For exampie, all of the mills of the 
W. 1. Ferguson ‘amber Company in centril Louisiana are 
shut down and fears were entertained ¢chis week that the big 
log pond at Good Pine would go out. Similar reports 
come trom all sections of the South. ‘Timber business is 
suffering especially from this enforced curtailinent.  Inas- 
much as this class of stock is cut on special orders many 
sales directors nave stopped booking timber orders. Mean 
time the yellow pine lumbermen in this mark.t are face to 
face with other problems that vitally affect thei business. 
Those who have incurred the displeasure of tae Missouri 
supreme court are still wondering what is going to become 
of them, although recent developments poiLt toward an 
adjustment of the iine and ouster sentences. Ana now comes 
the proposed car spotting law, which the lumbermen to a 
man are opposing, & measure that is causing imuch appre- 
hension here. 

During March receipts of lumber by rai! in St. Louis ¢ 
reported by the Merchants’ Exchange were i6,735 cars. In 
March last year the receipts were 18,290 cars, showing a 
loss in March this year of 1,555 cars. Shipments of lumber 
by rail last Mareh were 12,650 cars. Mareh, 1914, ship 
ments were 11,540 cars, a falling off of 1.510 curs. 











VALLEY METROPOLIS HARDWOOD NOTES. 

St. Louis, Mo., April 7.—With the disappearance of 
winter and the coming of spring the demand for all items 
on the hardwood list seems to be improving. Orders are 
coming in from all sources of consumption and while 
they are not in large volume, they are very satisfactory 
in the aggregate and indicate that there is considerably 
more life than there was. As has been the case for some 
time, the oaks sre in more demand than other items, al 
though ash, gum and poplar are showing more activity 
in the way of shipments than they have done in the past. 
Cottonwood is being bought more freely by the box mak- 
ers and others using this wood than it has for several 
weeks past. The cypress trade is keeping up and is show- 
ing a better demand. Salesmen in the North are send- 
ing in orders more freely and these will increase as soon 
as the factories begin to place orders, so there is little 
complaint being made by the local cypress distributers. 

According to L. E. Cornelius, manager of the cypress 
department of the Chicago Lumber & Coal Company, 
East St. Louis, there is an increased call for cypress, with 
prospects of a continued betterment within the next few 
days. 

i. H. Luehrmann, of the Charles F. Luechrmann Hard- 
wood Lumber Company, is well pleased with the movement 
of hardwood lumber and says it is about 2s good as could 
be expected under the existing conditions. There will be 
plenty of business, he thinks, when the weather becomes 
more seasonable and the sun begins to dry up the country 
roads. 

The Lothman Cypress Company reports the cypress trade 
showing an improvement. We. W. Blumer, sales manager, 
left Monday night on a sash and door trip for the Oshkosh 
factory of the company and will be gone for two or three 
weeks. 

Or the return of Louis Lothman, of the Lothman Cypress 
Company, with his bride, from their honeymoon trip to 
Florida and Cuba, the “boys” from the yard were hand- 
somely entertained at his residence. He put one over on 
them by being married without telling them anything about 
the wedding and ihey insisted on his making amends for it. 

The Garetson-Greason Lumber Company are located in 
their new suite of rooms in the Railway Exchange Building. 
The new quarters are handsomely furnished, nhew rugs are 


on the floors and cverything is bright and cheerful. W. W. 
Dirgs left Tuesday for Chicago on a selling trip. He re- 


ported before leaving that business was getting better and 
that the outlook was very encouraging. 
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_ LUMBER NEWS OF THE GREAT SOUTHWEST 








IN AN EAST TEXAS LUMBER CENTER. 





Retrenchment in Railroad Purchases Has Depressing 
Effect in Manufacturing Circles—Flood Conditions 
Serious in Yellow Pine District. 

Hlouston, Tex., April 6—While one or two lumber 
pee ego: are extremely optimistic over the present 
nidition of the Southwestern market, the majority are 
somewhat discouraged because of the very decided re 
trenchment of the railroads during the last two weeks. 
There is little or no change in the market, as regards 
prices, but the fact that the railroads have apparently 
shut down on their buying for an indefinite period and 
that the country yards are buying practically nothing 
has caused many local lumbermen to talk in a discourag- 
ing tone the last few days. A few, on the other hand, 
declare that in spite of the retrenchment of the rail- 
roads, no material decline in the market may be looked 


for. March and April are very dull months in the 
southwestern lumber district as a rule and the best that 
can be hoped for is that present prices will remain 


steady until the crops of the farmers begin to mature. 
The city yards are still buying handsomely, but fhis 
alone cannot hold up the market. 

Prices remain at about $9.50 off the September list. 
Dimension is still scarce, especially 2x4—16’s, 2x10—20’s 
vnd 2xS8-—16'’s—in fact, all 16-foot dimension is very scarce, 
in bot No. 1 and No. 2 grades. Kiln dried saps seem to be 
the one really bright spot in the southwestern market at 
the present time, Leing at least a dollar bighes than two 
wee vo, with an increasing demand. Several manufactur- 
ers declared yesterday that the sawn timber inarket was 
slightly weaker, with no offerifgs being made, 


Flood Conditions Serious. 


In the meantime logging conditions are bad-—hopelessly 
so, according to Houston lumbermen who have just returned 
from the East Texas sawmiil districts, where, they declare, 
there is more surplus water than they ever saw before in 
their lives. Water overflowing from East lexas creeks and 
rivers has been ail over the woods for a week or more and 
logsing is practically impossible. At least two-thirds of the 
mills have been siut down for periods varying from one to 
four days, and this has curtailed the output considerably. 

\ prominent Houston lumberman said yestercay regarding 








the general situation in the Southwest: “Flood conditions 
in the East Texas mill districts, together with ihe retrench- 
ment of the railreads, the lack of orders trum country 


yards and other factors which enter into the situation, have 
been very disappointing to me, and, I stippose, to every 
other lumberman in this section. We are nopetul that buy- 
ing will set in before the close of spring, but I regard it 

unlikely that there will be an improvement in conditions 
tefore the first of June—if then. ‘There have been no 
developments during the last two weeks that would indicate 
any large orders being released in the immediate future. 
Some declare that the railroads will ‘open up’ aiter the close 
of the fiscal year, which may be true, but even so, there are 
indications that the amounts involved will be away under 
the normal annual requirements. Of course if the roads 
receive some deiiiute news from Washington as to the nature 
of the decision in the freight rate increases, things may be 
different. As for the market—if we can hold our own until 
summer I will be heartily pleased.” 





Wood Block Paving Popular. 

Houston's campaign of paving continues unabated, with 
a full year of strenuous effort in prospect. Up to the present 
time there has been laid approximately 150,000 yards of creo- 
soted wood block paving in Houston and environs, and, ac- 
cording to the statements of contractors, about twice that 
umount will be put down in the near future. which will give 
Hlouston approximately twelve miles of wood block highways. 
So far there has been but one complaint registered at the 
city hall regarding wood blocks, the residents of one street 
declaring that vertical fiber brick would be cheaper and 
suit them better. On Monday, April 6, the council will have 
another hearing at which residents of the outlying districts 
will be urged to present their preferences for paving mate- 
ria!. Mayor Campbell is planning to spend a ialf million 
dollars on permanent improvements in Houston during the 
present fiseal year, This will all come out of the general 
improvement fund. Large sums will be used for street 
improvement and drainage—the two subjects uppermost at 
present in the minds of Houston citizens. Lids for the 
construction of the new bridge across the ship channel at 
Franklin and Louisiana streets were opened aud the con- 

cl awarded to the James Stewart Company for $125,000. 

city council has also appropriated $145,525 for the con- 
«tion of an annex to the city hall, Antill & Baring hav- 
© secured the contract for the main building. 
There is considerable discussion in Houston over the use 
of tieproof roofing material, and some declare that an ordi- 
ninco making this imperative will eventually be passed. The 
ononing gun from the city in this campaign was fired yester- 
a when Fire Marshal Wead stated that he would recom- 
end to the mayor and city council that all warehouses be 
om nipped with fireproof roofs not later than next fall. It 
Wis the fire marshal who also recommended recently the 
ordinance forbidding wooden rocfs inside the city limits. 
(he local lumber interests are prepared to fight to the last 
hotch for the retention of shingle roofing, shouid the matter 
isstiine # more serious aspect, believing that the majority of 
people want shingle reofs, 

_ Work on the big new milling plant of the Ragley Lumber 
fompany at Carmona, Tex., is progressing. Men are now 
nuncsed in clearing sites for the mill and town, surveying 
triandoads, digging log ponds, and otherwise preparing for 
tetive work. ‘The mill will be equipped with circular and 

‘ug machinery of approximately 100,000 feet daily capacity, 
Ss well_as with the latest and most approved devices througii- 
out. W. G, Ragley is authority for the statement that the 
mill will be practically a duplicate of the Ragley mill now 
unde ‘r construction at Fulton, La. Mr. Ragley, who is well 
known in loeal lumber cireles, is entering the field again 

Iter a rest of two years. 

One of the largest all- lumber contracts let in Texas in 
iny months is that of the new Lloyd pleasure pier at 
‘orpus Christi, which will be 66 feet w ide by 540 feet long. 


On the pier will be a covered amusement pavilion and bath- 
HOUSE, 





Export Lumber Shipments. 


live cargoes of Jumber, measuring approxim: utely 3,089,047 
leet, and having a value of $77, 145, were cleared at Galves- 
‘on on April 3 for foreign ports. The greater portion of 
the lumber was loaded at the Bolivar docks, one ship, the 

\Ibert W. Selmar, clearing for Cardiff, Wales, and Fleet- 
wood, England, with a full ¢: argo, consisting ot 5,207 pieces 
iy Juiaber, and timber, measuring 1,741,222 feet, valued at 

: ioe. The steamship Mericano, after taking on board at 
the ralveston docks a large quantity of cotton and other 
exports, shifted to Bolivar and loaded 1,100,000 feet of lum- 
ber and timbers consigned to Rotterdam. The steamship 
Wray Castle, in addition to ether cargo, loaded 4,288 pieces 
of lumber "and timber measuring 52,215 feet, with a value 
of $1,913. The Inkula for Liverpool took 1,559 pieces of 


lumber valued at $8,140 and 44,800 staves, valuea at $5,600. 
For Latin America’ the ste amship Fort Gaines Joaded at 
Bolivar with approximately 108,000 feet of lumber and tim- 
ber, valued at $2,100. From “officials connectcd with the 
Bolivar docks comes the information that April is. to see a 
further big movement of lumber. he next ship to» load 
will be the Atlantis, which is now due in port, and which 
will load 500,000 feet of lumber, timber and logs for 
Mexico, Another big transatlantic ship is due to arrive next 
week to lead out tor Rotterdam, 

Announcement 1s made by C. G. Smith, of the Kirby 
Lumber Company, that the company will soon begin the 
shipment of cargoes through Port Arthur, tiie first shipment 
being destined for Boston in about thirty days 

General and Personal. 


‘The Sunset-Central Lines, at the instigation of tue National 
Railways of Mexico, have undertaken to arrange for the 
return of cars belonging to American railroads which have 
accumulated at Piedras Negras during the last few weeks. 
Thousands of cars belonging to American railways which the 
company has sent to the border have been waiting for some 
such action. Many others have been contiscated or used 
for breastworks by the contending armies. 

T. L. L. Temple, jr., of the Southern Pine Lumber Com- 
pany, of Diboll, and the Temple Lumber Company, of Pine- 
land, Tex., has secured an option on Capit:.) Avenue prop- 
erty in Houston where it is proposed to establish a large 
wholesale and retail lumber yard. The headquarters of both 
companies are to be moved to Houston in the near future on 
account of the location of this city in che center of the 
lumber belt. 





IN THE MISSOURI-KANSAS DISTRICT. 


Bad and Good Results of Excessive Rains—April Retail 
Trade Prospects Bright—Stimulating Effects From 
Location of Reserve Bank. 

Kawsas City, Mo., April 7.—Rains throughout the 
Southwest the last week have had the effect of slowing 
down trade in all woods to some extent. Also they have 
set back building and have made country roads impass- 
able, so that little is stirring except a few city orders. 
However, the South has been visited by even heavier rains 
and logging and shipping have been at a standstill from 
the largest southern pine ills, so the two conditions 
have counteracted each other in their effects on lumber 
supply. ‘The few clear days have had a noticeable effect 
on demand and dealers say that on the whole there is 
an improvement in the retail trade that leads them to 
the belief that April is going to bring out a better trade 
then did March as soon as the weather gets straightened 
around. ‘There is no snap to the market in any wood, 
but on the whole there is some gain in west Coast prod- 
nets, except red cedar shingles. The rains have added to 
the feeling of confidence among the farmers and the small 
towns and nothing is in sight to interfere with an un- 
usually good summer trade. 

Kansas City business interests are rejoicing over the 
selection of this city as a site for one of the twelve 
regional reserve banks to be established under the new 
currency law. Lumibermen were in the forefront of the fight 
to land the bank for Kansas City, as they realized that it 
meant much to the southern pins trade in this section espe- 
cially. The bank probably will be in operation within three 
months. The victory in the bank contest a ig teary md will 
have a good effect on all lines of business here, financiers say. 

Mr. Taggart, of Taggart & Seacon, taaber brokers of 
London, England, vas a visitor last week on his way east 
after a trip among the southern pine mills. He reports 
that the export situation is not very strong just now, but 
he sees better trade in prospect. He says the British mannu- 
facturers are pretty well stocked, but the hetter money con 
ditions ebroad, he believes, will result in an early resumption 
of demand. 

H. Foresman, a of the retail department of the 
Lons-B ell Lumber Company, and Mrs. Foresman left yester- 
day for New Orleans, where they will stay a week or so, 
going from there to San Antonio, Tex., to attend the meeting 
of the Texas retailers. Mr. Foresman recently returned from 
a trip among the yards in northern Oklahoma. 

Rh. W. Latshaw, who is just back from a couple of weeks 
in Oklahoma, says he found wheat prospects there the best 
they have been since the State was settled. The oil district 
also is very prosperous and a good deal of timber business 
is being done there right along for oil rigs. 


A BIG EAST TEXAS MILL POINT. 


BEAUMONT, TEx., April 6.—Buil ding activity in Beau- 
mont, which has been steadily increasing since the first 
of the year, is now more pronounced than it has been 
since the oil boom. Last month building permits 
amounted to $85,019 as against $53,256 in February 
and $20,542 in March, 1913. Permits issued during the first 
quarter this year, ending March $1, represented a_ total 
expenditure in building construction of $16,438. 

Hearing on the proposed readjustment of rates on lumber 
from points cu the Santa Fe to Beaumout, which was to 
have been heid by the Texas Railroad Commission at Austin 
April 14, has been postponed until May 12. 

For the accommedation of lumber dealers and other ship- 
pers, the Southern Steamship Company, which operates 
between Philadelphia, Pa., and Port Arthur, Tex., an- 
nounces that it will put on three sailings this month instead 
of two as heretofore. Whether the increased service will be 
permanent or not was not made known. 


A SOFT YELLOW PINE CENTER. 

MALVERN, ARK., April 7—Only the ordinary run of 
orders and inquiries can be reported from this section. 
There has been, however, an upward tendency in the 
price of common boards, especially in the No. 2 grade. 
The demand for this class of material has so largely 
exceeded the supply that a number of manufacturers now 
find themselves oversold on this item. Common stock 
orders are plentiful and at prices that show a substantial 
increase over the preceding two weeks. The gain as 
reported by some of the mills is not confined to this 
item alone but as a whole would be termed a substantial 
rise in yellow pine values. 

Taking into consideration weatWer conditions, March 
has been a normal month as to number of cars shipped 
and the general movement of stock, however, it is conceded 
that prices are somewhat Jower than at this time last year. 
The showing for the first quarter of the year compares 
faverably with the first quarter of 1913. 

The oulook as reflected through the reports from repre- 
sentatives and the volume of inquiries received during the 























Our Mill at Franklin, Va. 


N. C. 
Pine 


To be sure of getting 


it right and when you 
need it buy from 


Camp 
Manufacturing 
Company 


FRANKLIN, - VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1 Madison Avenue, 
GEO. W. JONES, Mer., Teleph 982G cy. 





PHILADELPHIA : Real Estate Trust Eldg,, 
E. D. WOOD, Manager. 


PITTSBURGH: Oliver Bldg., GEORGE L. CAMP, Manager 





DAILY CAPACITY 


Saw Mills - 600,000 feet 
Planing Mills 400,000 feet 





MILLS: 
Arringdale, Va. 
Wilmington, N. C. 


Franklin, Va. 
Butterworth, Va. 





Selling also the output of the Marion County Lumber 
Company, Marion, S. C. 
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ROPER -L 


PRODUCTS 














can be relied upon to meet the de- 
mands of those who know good qual- 
ity when they see it. Always uniform 
in grade and size. 


| 
| We make a Specialty of 
r 


Dressed and Rough Cedar Shingles, 
Boat Boards, Tank Plank, Pattern 
Lumber, and Cross Arms for Tele- 
graph and Telephone Poles, 


and constantly carry a large stock on 
hand. Our daily output is 500,000 
feet and we ship by either rail or water. 





C. I. MILLARD, President. 


1865 NORFOLK, VA. 1913 


Branch Offices: 


Franklin Bank Bld¢., . - PHILADELPHIA, PA. 
18 Broadway, - - - . pee i —— 
| Prudential Building, - - : 0, N. Y. 
} 170 Summer Street, . - - BOSTON, MASS. 


Cable Address, “ROLUMCO’- NORFOLK 
A. B. C. Code and American Lumberman Telecode, 























N. C. PINE 


John L. Roper Lumber Co. 


last week is very favorably accepted by tmanuiacturers of 
yellow pine. A few weeks of seasonable weather will develop 
2 good demand for yard stock and be of material benefit to 
construction work new under way. 

‘The Wisconsin & Arkansas Lumber Company, after a shut 


Yhe plant of the Purdy-Cooper Chair Company is now 
being overhauled and will be converted inte o veneering 
plant. 

_W. B. Beckman has been appointed resident manager :t 
Warren, Ark., jor the Arkansas Lumber Company. He wij| 









































Guy I. Buell, Pres. 
M. S. Tremaine, Vice-Pres. 


G. B. Montgomery, Treas. 
G. L. Hume, Sec. 





Montgomery Lumber Co. 


Manufacturers and Wholesalers 


KILN DRIED 
North Carolina Pine 


LONG LEAF YELLOW 
PINE AND CYPRESS 
4 General Sales Offices : 


200 FIFTH AVENUE, 
NEW YORK. 
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Mills : 
SUFFOLK, VA. 
SPRING HOPE, N.C. 
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N.C. Pine 


In Car or Cargo Shipments. 













Our equipment enables us 
to carry a good stock of 
kiln dried, rough and dressed 
lumber, and we have ship- 
ping facilities that guarantee 
prompt service. 


FOSBURGH LUMBER Co. 


MANUFACTURERS 
NORFOLK, VIRGINIA. 
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down of several weeks for repairs, expects te be in full have full charge of all departments of the big plant at 
operation by the middle of next week. Warren. 
CRESCENT CITY NEWS. has returned to the ‘‘harness’’ with a vim. He wi!! 


Spring Prospects Apparently Only Fair—Notable Plant 
Improvements—Timber Tax Law to Be Tested— 
Status of the Tensas Delta Land Case. 

New OrkLEANS, La., April 6.—With the spring fairly 
well advanced the long looked for development of active 
demand seems to be little nearer than in early March. 
From week to week no specially significant change is reg- 
istered. The volume of bookings is gradually inereased, 
but in none of the woods is the market developing the 
strength and snap and vim so long awaited. From pres- 
ent appearances spring business will be fair only. The 
gain ot demand approximately represents the actual in 
crease of consumption with open building weather. Buy- 
ers in all lines seem to be holding their commitments 
down to immediate needs. 

Cypress, occupying a consistently strong position, meets 
slightly increasing request in some grades. Mixed car 
business holds up well and the percentage of straight car 
orders has gained a little. Lard stock seems to be leading 
the call, with the factory grades in comperativciy slack de- 
mand. Lath sel! readily and some of the mills are over 
sold. As a result some of the local concerns have bulletined 
a 1G-cent increase in quotations. The call for shingles has 


not held the improvement recently noted. In the face of 
rumors of occasionsl Conversions on items in light request 
the local comment is that quotations are firmly held. 


Yellow pine Gemand grows somewhat, but the price situ- 
ation continues unsatisfactory. While reports conflict, the 
mere general view is that the buyers continue to hold the 
upper hand. Where advances have been maintained on a 
few active items, quotations appear to be still weak and 
varlable over a considerable part of the list. Export call 
is slightly improved, but prices rule unsatisfactory and 
certain of the export mills which shut down carly in the 
year because of the export market's poor condition are 
understood to have indefinitely postponed theirs resumption 
to await a healthier price condition. 

The hardwoods seem to be marking time. 
steudy call for the oaks, ash and hickory on the 
market, but the volume of trading continues rather limited. 
On the export side improvement is noted in the demand 
some grades of gum. Seasonable overseas movement 
of hardwood logs is noted, but there are complaints that the 
i realized are a good wry from satisfactory. 

At a meeting of the Forest Products Company, held last 
week, it was aetermined to increase the capacity of the 
company’s plant at Slidell and to add to its list of products 
wood acid, now much in favor for the preservative treat- 
ment of ship timbers. Work on enlarging the plant will 
begin this week and it is hoped to have it reacy for opera- 
tien at the doubled capacity by next July. J. ©. Mimms, a 
well known cheinicil engineer of New Orleans, will supervise 
the aiterations and all the improvements worked out during 


There is 
domestic 


the successful operation of the plant will le incorporated 
with the betteriments. At the company meeting William 
Danner tendered his resignation as vice president. No suc- 


cessor was named and at present the company’s officers are: 
James D. Lacey, president; Il. S. Sackett, vice President, and 
If. I. Lever, secretary-treasurer, 

The new plant of the Poitevent & Favre Lumber Company, 
at Mandeville, La., will begin operation this weck—probably 
tomorrow. The machinery has been given © thorough try 
out It is unde stcod that for the present no special effort 
will be made to cut to the new mill's capacity, though it 
will start with a well organized and practically a full crew. 
The plant will cut principaliy for export. 

t. iL. Kinsman, formerly purchasing agent of 
Oricans Great Northern Raijroad and the Great Southern 
Lumber Company, has opened an_ office in the Whitney- 
Central Building, this city, and will hand'c cxtover timber 
lands and mill supplies. 

Jackson (Miss.) advices are that the state auditor, Duncan 
I.. Thompson, is preparing to institute a friendly suit to test 
the legality of the 2U-cent per acre timber tax iaw enacted 
by the legislature in 1912. Under the statute this tax be- 
ename collectible in February, but no attempt was made to 
entorce collection, because of the belief that the legislature, 
then in session, would repeal or amend the law. It _ad- 
journed without acting on this question, so the auditor 
finds il necessary to attempt collection, though legal opinions 
are pretty well agreed that the tax is void. Fifforts to test 
it in the courts were made by some of the lumber companies 
last vear, but the test suit was dismissed op the ground 
that it was prematurely brought because no attempt had 
been made to enforce the tax. 

in the federal district court at Monroe, La., today, Judge 
Roarman refused the application of the attorney gen- 
to be permitied to intervene in the State's name in 
the Tensas Delta land case. The Tensas Delta Land Com- 
pany (Ltd.) was sued by the Tensas Basin Levee Board, 
which effected a compromise opposed by Attorney General 
Pleasant, who now seeks to make the State the party at 
issuc. Colonel Pleasant did not appear in person, but was 
represented by Assistant Attorney General Gondran.  At- 
tomney Henry Bernstein, of Monree, appeared for the Tensas 
Delta Company, citing the decision of Louisiana s supreme 
court that the levee board and not the State was the proper 
party at issue. Judge Boarman dismissed the application. 
Judge Boarman expressed the opinion that the only way to 
vet the case into court again is to ask the United States 
Court of Appeals for a writ of mandamus compelling the 
lower court to reopen the suit. He said an appeal of this 
kind would be a clear cut question of law. é : 

James D. Lacey left New Orleans last Saturday night for 
Chicago, where he will spend a few days attending to busi- 
ness matters, and Jater expects to go to his summer home 
at New Windsor, on the Hudson 


the New 











WILL CONDUCT ITS OWN SALES OFFICE. 


New Or:eans, La., April 6—Announcement has been 
made by the Homochitto Lumber Company, of Bude, 
Miss., that effective April 1 the company will conduct 
all sales through its own office at Bude. Heretofore this 
product has been marketed through the office of the J. J. 
Newman Lumber Cogpany, at Hattiesburg, but from now 
on each office will eB porated independently.. The Bude 
plant is one of the most modern in the South. R. J. 
Hurst, formerly located at Hattiesburg as general sales 
manager for the Newman interests, has been placed in 
charge of sales at the Homochitto office. Mr. Hurst has 
fully recovered from his recent illness and operation and 


shortly move his family from Hattiesburg to Brookhave, 
where he will make his home. 





IN NORTHWESTERN LOUISIANA. 





Demand Slowed Up to Some Extent But Prices Are 
Holding Firm—Weather Conditions Improved, But 
Production is Still Being Curtailed. 


SHREVEPORT, LA., April 6.—Although there has been 10 
reduction of prive and demand has been fairly favoralh'e 
on x number of items, the vellow pine market in the 
Shreveport territory the past several days has not been 
us strong as it was two or three weeks ago. A number 
of the manufacturers are exerting themselves in an effort 
to sell, while the retailers are not showing that activity 
that makes 2 snappy trade. At the same time manutia 
turers are not offering price concessions; they are retai: 
ing the same advanced prices end seem absolutely co: 
fident there will be no reason for chopping. Some ot 
the prospective buyers are bidding for goods under these 
prices but they are not booking the orders. Many orders 
have been rejected on that account. Where immediate 
consumption is desired the buyers are not dilly-dallying, 
but paying the prices set forth in the manufacturer 
sheets. 

There is no unusual activity in regard to any of the 
vellow pine items, but several of them are more popular 
in demand than the general run of the trade. For ex- 
2zmiple, dimension, especially 2x4, is above normal. Shiplap 
is also im pretty good demand. Also, Nos. 1 and 2 common 
steck. ‘The demand is not confined to any particular terri 
tory, but is comings from all sections, which causes a feeling 
in producing terlitory that conditions before many more 
Weeks are going to create a generally strong call for yellow 
pine. his is expected particularly with regard to con- 
struction materials. The railroads are buying in a scattering 
wry, but with oniy a fraction of the strength seen when 
actively in the market. The lack of funds is believed to be 
the cause of their long absence from the market. 

Weather conditions have improved after a week or ten 
days of rain, which caused niany streams to be swollen and 
put some of them out of their banks. Mili operations have 
about all been resumed, as have some of the logging operations, 
There is still some curtaiiment on account of the high 
water, but, as a rule, conditions have become about normal 
egain. ‘The Red, Onachita, Sabine and Calcasicu rivers are 
unusually high, but there is no general apprehension otf 
floods. During the week the Red river at Shreveport regis 
tered 15.9 feet, showing a rise of almost two feet during 
twenty-four hours, end is still slowly rising. liowever, no 
overfiow is expected. Reports from the Calcasica and Sabine 
indicate that they are falling. In a number of places rail- 
road tracks were under water last week, but practically all 
the dzmage has beep repaired. Unless there is a resumption 
of the heavy rainfall, there will be no serious or general 
trouble. 

Several prominent 


lumbermen identified 


j , on are with a new 
company just organized at Shrevéport unde: the chartei 
name of the Shreveport Longleaf Lumber Conipany, with 


authorized capital stock of $100,000. All the officers are 
preminent Shreveport citizens, namely: ’. A. Robinson, 
president and general manager; J. S. Merriwether, 
treasurer; J. J. Lyons, vice president; A. J. Peavy, E. K. 
Smith, W. H. Werner and S. G. Sample, directors. Mr. 
Robinson, who for thirteen years was promiaently identified 
with the Allen Manvtacturing Company, and lately operating 
W. A. Robinson & Co., building specialties, announces that 
the new company will absorb his concern and will do a 
strictly retail business at the beginning, though later it 
may expand in operations. Mr. Peavy, a director, is presi 
dent of the Peavy-Byrne Lumber Company. of which 8S. G. 
Sampie is secretary-treasurer. 


secretary 
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SOUTHWESTERN LOUISIANA LUMBER NEWS. 


LAKE CHARLES, La., April 7.—Prominent manufac 
turers say that the demand has not been as well main 
tained as they had hoped, but that there is no doubt 
.that there will be a stronger call for all grades within 
the next thirty or sixty days. Many of the farmers of 
the north and west who have been hemmed in by siow 
and cold weather for several months are now in position 
to get inte the fields and make improvements about the 
farm which will be needed for the coming year. This 
is snre to create a greater demand in all of the western 
retail centers and as a natural consequence the wholesale 
dealers in St. Louis, Chicago, Kansas City, Wichita and 
St. Joseph will be expected to stock up. 

The export demand has been very slow. Big mills 
in this section which make a specialty of export timbers 
are authority for the statement that export agents on 
this side have been told to keep out of the market for the 
present. This is more or less disappointing as it was the 
general belief that the export business would be much im- 
proved at this time. Strange as it may seem, several mills 
of this section are now shipping to Mexico. ‘These ship- 
ments are being made through Sabine Pass and Port Arthur, 
Texas City also handling quite a lot of stuff for export. 
The high water in the Caleasieu River during the past weck 
enabled the cypress men who are still operating along the 
Sabine and Calcasieu rivers to get out considerable timber. 
Swempers have been busy and camps are being established at 
many points north of Lake Charles. 

The principal call is for boards and heavy timbers, ship- 
ments going principally into Texas, Oklahoma and Kansiis. 
The sales agents of mills in this section are complaining at 
the slack demaad that is being felt for railroad material and 
it seems that but small hopes are entertained for an imme- 
diate revival in the demand from that pxrticuiar quarter. 

Cypress manufacturers are pleased with conditions and 
say they are doing an increased business. Not only is the 
East taking its full quota of stuff, but sales in the South 
have increased matcrially. There has been no real advance 
in prices, but sales agents of cypress mills say that the gen- 
eral condition of the market is more satisfactory than it 
has been and that an advance is almost sure to follow At 
no distant date. None of the cypress mills suffered any in- 
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convenience by the recent high water which caused a number 
of the yellow pine mills in this section to temporarily sus- 
end, 
Lake Charles lumbermen are greatly interested in the re- 
port that a new oi! field has been found a few miles north 
f Lake Charles, at Perkins, on the DeQuincey branch of the 
cansas City Southern Railr: oad. 





SOUTHEASTERN MISSISSIPPI NEWS. 
HATTIESBURG, Miss., April 6.—Conditions have im- 
proved considerably since the beginning of last month, 
‘hough not as much as some of the manufacturers pre- 
dicted. The output was curtailed to some extent last 
month on account of bad weather, but for the last week 
the weather has been ideal and the mills are again get- 
ting a surplus of logs on the logging roads. Orders for 
vi ird material have been delayed on account of air-dried 
tock being wet. Stocks on hand on the mill yards were 
little heavy April 1, though plenty of orders are avail- 
je to take the yard stocks as fast as they are dry as 
jimension continues in good demind, this item having held 
p during all of the dull times of last winter. P laning mill 
ocks, especially floorings and ceilings, are in good demand. 
(here are more calls from the car companies than a month 
ago, though not enough orders have reached this territory 
to cause the price to stiffen. The railroads are buying, but 


uly in small quantities. Demand is good for interior 
jimbers, but most of the calls are for specials. The export 
uirket on sawn timber is showing more activity, but prime, 


als and saps are somewhat weak. Lath and shingles are 
id as fast as made at nearly as good a price as last 


ear, 

i. J. Hurst, for many years general sales manager of the 
J. J. Newman Lumber Company, with headquarters in this 
city, has resigned his position and on April 1 went to 
tude, where he has taken churge of the sales of the 
Hlomochitto Lumber Company. 

Trustees of the Methodist church at Gulfport received 
i letter last week from the L. N. Dantzler Lumber Company, 
netifying them that this company had decided to donate the 
hurch $15,000 for the erection of a modern church. The 
offer further stated that the lumber compaay would donate 
iil tne lumber to be used in the construction of the build- 
ing. The sum is donated in the memory of the late Mrs. 
Ss. E. Dantzler, mother of the Dantzler children. 





MATTERS AT MOBILE. 

\loBILE, ALA., April 6.—Very little improvement has 
been shown in the local lumber markets during the last 
fortnight, and jobbers engaged in the interior trade do 
not look for anything like a good lumber trade till well 
1 the fall, and at that they base their prophecies on 
the favorable settlement of the 5 percent rail rate in- 
crease. If action on this is favorable to the railroads 
they think that by fall there will be a heavy demand 
trom the railroads for bridge and other railroad mate- 
riul. At present, they say, the interior trade is a kind 
of hand-to-mouth trade, with very little doing and the 
nills wanting orders much more than they did sixty 
devs ago. Some of the railroads are buying (rack ma- 
terial in other States, and this appears to have given 
the markets there a more hopeful feeling, but none of 
this has reached the Mobile district. 

The building trade is slow, as was shown by the issue of 
int four building permits during the last week, aggregating 
85.990 

The new Pascagoula-Moss Point Northern Railroad has 
inaugurated its schedule with a double daily service between 
Pascagoula and Evanston, Miss., where it makes close con- 
nection with tne New Orleans, Mobile & Chicago Railroad 
und the New Ovieans & Northeastern. 





WESTERN FLORIDA TRADE. 

PENSACOLA, FLaA., April 6.—Conditions in the lumber 
and timber market, both foreign and domestic, show 
some improvement, but it is more noticeable in the 
foreign demand. The interior markets are brightening 
ip considerably and there are a better demand and a 
generally better tone to the market. Mills of this section 
«ll report considerable new business and a fair volume 
of inquiries during the last ten days. 

The export conditions have improved principally 
through an increased demand coming from River Plate. 
rhat market has long been stagnant, due to crop failures 
and the suspension of some banks, but the stocks there are 

eported so depieted that buyers have entered the market 
and are placing 2 number of orders for cargo lots. The 
siwn timber demand from England is also a little better. 

There is to be a big outward movement of both lumber 
and timber from Pensacola during this month, and the 
largest fleet of vessels known in six months is now at anchor 
in the harbor taking shipments. All of this is old business, 
but it serves to clean up the stocks here and has created a 
renewed local demand, as shippers in many instances have 
been foreed to enter the market to complete their shipments. 

A suit coming from the failure of the Florida & Ala- 

uma Land Company, which went into bankruptcy several 
weeks ago with liabilities of over $1,000,004, has been filed 
ly the trustee named by the court, against hk. W. Goodhart 
is receiver of the first National Bank, in which the trustee 
ks to secure possession of $150,000 which he alleges was 
ised by W. K. Hyer, president of the Florida & Alabama 
Land Company, to meet the personal obligations of its of- 
licers at the bank. The trustee declares that lauds in Cov- 
ington and Escambia counties, Alabama, and Santa Rosa 
County, Florida, and mill property were sold by the Florida 
« Alabama Land Company to the Foshee-McGowin Company, 
Brewton, and $390,000 received therefore, but that he 
can not find where the Florida & Alabama company received 
credit fer the amount, and alleges that $150,000 of it was 
isea in meeting obligations of the company at the bank. 








A MISSISSIPPI LUMBER CENTER. 

MERIDIAN, Miss., April 6.—The lumber market has 
shown little if any change, although some lumbermen 
state that inquiries and business are fairly good. 
Weather conditions have been unfavorable to logging, 
lowlands being overflowed by the rains during the last 
‘en days, curtailing the cut to some extent. Some sales 
‘gents report that conditions are somewhat better with a 
fair inquiry for dressed stoc k, boards, interior material and 
yard stocks. Some reports oi better prices are traceable in 
the main to immediate demands with limited supply. 
Locally the situation is normal, numerous residence prop- 
‘rty is under construction, together with the new Masonic 
cathedral and a new city hall in sight for the near future. 

While mills report a few orders on hand, it is not denied 
that new business would be more than acceptable. Agricul- 
tural implement concerns report yards full, and ask for 
some special stocks, but refuse to consider ordinary pole 
stock at present prices. An offer for a limited amount of 
pole stock at a 25 percent reduction was refused in the 
local market during the week as was one absurd offer of 
S12 off the list price on dimension. 





SOUTH ATLANTIC COAST 


IN NORTHEASTERN FLORIDA. 
JACKSONVILLE, FLA., April 6.—Little business is being 











offered. Prices’ are if anything lower than they have 
been for some time and sales are hard to make at any 
price. With the railroads curtailing their forces the 


outlook is far from good and the general impression 
among those who discuss the situation is that very little 
improvement is to be looked for unless the Interstate 
Commerce Commission will allow the much talked of 5 
percent increase in freight rates. Frank Haviland, of 
New York, when in the city last week, said that as far 
as he could determine there was very little prospect of 
any immediate improvement, as the dealers were not 
disposed to buy under present conditions. 

Local business has, however, kept up well and this 
has helped to te a great deal of stock for the mills 
in the immediate a ef Jacksonville. Starting with 
three permits on New Year’s day, the city building depart- 
ment contains a wonderful record of the progress in the city 
with regard to the erection of new structures, the permits 
fordbis month aggregating an approxmate total oi $225,000. 
This contrasts wetl with the permits for January and Feb- 
ruary, which, together, show 214 buildings at a total esti- 
mated cost of $343,306. This makes over 300 new buildings 
fer Jacksonville during the first quarter of the year, with a 
total valuation of over half a million dollars invested. Mosc 
ot the new structures are of frame construction, with a 
number of brick and galvanized buildings. 

The hearing on the much-talked-of dam across Cedar Creek 
in connection with the new plant of the Carpenter O’Brien 
Company before the United States engineers will be held 
here tomorrow. Vermission to build this dam is confidently 
expected, as the county commissioners of Duvai County have 
agreed to the proposition after having the lands affected by 
the waters in this creek surveyed as to the various levels. 

Shipping business in the port of Jacksouville during 
March was exceedingly good, especially the latter part of the 
mouth, when a large number of ships entered and cleared 
with valuable cargoes. The month was featured by the 
arrival of an unusually large number of sailing vessels, 
closing with twenty-four of these vessels in port loading and 
discharging cargoes. Foreign busines, too, was very heavy 
for this season of the year. Four large foreign steamers are 
now bound for Jacksonville with imports for various con- 
signees. One hundred a thirty-eight vessels arrived with 
a net tonnage of 183,620 tons, and 134 vessels de parted with 
au net tonnage of 173.058 tons, giving a total of 272 vessels 
with a net tonnage of 355,678 tons. There also arrived and 
departed twenty-three foreign vessels with a total net ton- 
nage of 36,417 tons. The arrivals and departures for this 
mouth exceeded the same period for 1912 and 1915. 








FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., April 7.—Improved conditions in the 
lumber market in Mississippi are indicated by expressions 
heard in manufacturing circles. Although there is con- 
siderable demand for the highest class output the greatest 
activity is noticed in timbers and low-grade material. 

One of the most cheering features of the situation locally 
is the fact that the Illinois Central Railroad is purchasing 
track material in large quantities, and, as is the custom 
of this road, the mills cperating on its lines are the principal 
beneficiaries. ; i ; 

There has been little change in prices and manufacturers 
show little disposition to insist on an advance because recent 
demoralized conditions still prevail to some extent. Building 
operations, which were largely curtailed during the winter, 
have been resumed and lumber yards are anxious to replenish 
their stocks. 


TIMBER TAXATION IN NORTH CAROLINA. 

ASHEVILLE, N. C., April 6.—There is no legislative or 
other authority for changing tax valuation of timber- 
lands on account of timber cutting between the pro- 
scribed times for quadrennial valuation, according to a 
ruling made by the corporation commission of North 
Carolina. This ruling was made following a demand 
made by the Roper Lumber Company that the valua- 
tion of its lands in Washington County be reduced on 
account of timber cut away since the last valuation. 
The ruling of the commission is against the lumbermen, 
and affects a large number of Iumbermen in North 
Carolina who have been waiting the outeome of this 
case, 








OLD DOMINION LUMBER NEWS. 

NorFo.tk, VA., April 6—The weather during the 
last week has been all that could have been desired 
by the manufacturers to make lumber in, but it does not 
seem to have had much effect on the demand. The aggre- 
gate business done during the week was a little larger 
but this was confined to a few items. In the rough lumber 
market, No. 1 inch edge is exceptionally active with prices 
showing a strong upward tendency. The domestic and ex- 
port demand has been good but some say that export in- 
quiries are falling off somewhat. In addition, most of the 
mills are oversold on this item for some time ahead and the 
rest have but a slight surplus to show. This has made many 
of the mills themselves get out into the market to purchase 
stock to fill their orders. No. 2 and No. 3 inch edge are 
holding up well along price lines but are not as active as 
the No. 1 grade. Edge box, 4/4, thus far shows practically 
no change in the prices even though it is moving slowly. 
Edge culls, 4/4, and red heart are again on the active list 
with « marked uniformity in prices. In the stock sizes 
of rough box a little more activity is noted, but the general 
prices obtained do not show up so well. There is not the 
demand for box bark strips that many of the mills would 
like to see, but this is the case also with the other low- 
grade lumber. ‘The prices on strips give no evidence of 
weukening, but on the other hand a slight increase in de- 
mand would canse a stiffening. 

Manufacturers are hoping for a better demand for 13/16- 
inch flooring, especially the lower grades. It is reckoned 
that with the opening of spring, a rejuvenation in all build- 
ing will take place with a consequent increase in the demand 
for flooring. Another factor is that the railroads have been 
practically out of this market for dressed lumber for some 





pective builder as to the kinds of wood 


best suited to his requirements? You 


will be more so after attending the Forest 
Products Expositions. 


| Are you competent to advise a pros- 





LONG LEAF > 
. Yellow Pine Lumber 


CASE, BASE AND YARD STOCK 








Our Modern Planing Mill Insures Perfect Mill Work 


WE CAN SHIP PROMPTLY FINISH 
AND RAILROAD TIES AND TIMBERS 


Alexandria Lumber Co., Ltd. 


ALEXANDRIA, LA. 
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_ HENDERSON LUMBER CO. 
2 Manufacturers of 

_ Yellow Pine Lumber 
CAR SILLS and BRIDGE TIMBERS a Specialty. 


4" FLOORING. 
6" 8" 10° SHIPLAP. SANFORD, ALA. 
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W. B. CRANE AND CoMPANY 
Manufacturers Established 1881 
*t Hardwood Lumber, Timber and Ties 

Cedar Posts, Yellow Pine, Fir Timber. Specialty: Oak Timber, Plank, Ete. 


Censrel Office, Yard sad Plsing Mill: CENIC AGO 


Long Dis, Phones, Canal 3190-3191 





Mills at Falcon, Miss. 











PILSEN LUMBER COMPANY 


WHITE PINE, YELLOW PINE 
HEMLOCK, LATH & SHINGLES 


STRAIGHT OR MIXED CARS. 


Quick shipments from our mills or from a 
large stock in our seven acres of yard at 


Laflin and 22nd Streets, 3 CHICAGO 


WHITE STAR LUMBER CO., cnickco? ii: 


Phone Harrison 4012. Mills at Mattoon, Wis. 


Manufacturers of HEMLOCK and CEDAR 
Jobbers of YELLOW PINE, FIR and RED CEDAR 
Sales Agents for Redwood Mfrs. Co. 

D. LIGHTBODY, Pres. D. McLEAN, Vice-Pres. C. E. CONKLIN, Sec’y &Treas, 


(jRFFEN }]- -)zEves — 


We are heavy buyers of 
Hardwoods, Ties and Car n 
Yellow Pine Timbers 
Railway Exchange Building, Chicago. 


Write us for orders. 





























Builders’ Commercial Agency 
ESTABLISHED 1890 
618 Chamber of Commerce Building, CHICAGO 


A rating guide to the contracting trade of 
Cook County for Cook County dealers, 


Telephone Main 4504 Collections and Mechanics Liens 








BOOKS ON PRACTICAL FORESTRY 


By C. A. SCHENCK, Director Biltmore Forest School. 


Logging and Lumbering, $5.25 postpaid 
Lectures on Sylviculture, 2.15 postpaid 
Forest Mensuration - - 1.16 postpaid 
Forest Finance -<- = = - .55 postpaid 
Forest Policy ---- - 1.90 postpaid 
Forest Protection - - - 1.65 postpaid 


Complete descriptive matter of these books will be sent on re- 
quest. Also catalog of many other books for those 
interested in lumbering and forestry. 


AMERICAN LUMBERMAN, 431 So. Dearborn St., Chicago, Ill. 
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HARDWOODS 


We Offer For 
Immediate Shipment 


the following stock; 12 months and over dry 


10 cars 4-4 Ist & 2nd Red Gum 

7 cars 5-4 lst & 2nd Red Gum 

4 cars 6-4 Ist & 2nd Red Gum 

2 cars 8-4 Ist & 2nd Red Gum 
10 cars 4-4 No. 1 Common Red Gum 
2 cars 5-4 No. 1 Common Red Gum 
1 car 8-4 No. 1 Common Red Gum 

10 cars 4-4 13 to 17” Gum Box Boards 


The following 90 days to 6 months dry: 
lcar 4-4 Select & Better Cypress 
2 cars 5-4 Select & Better Cypress 
lear 4-4 Ist & 2nd Ash, 10 and 12’ lengths 
lcar 4-4 No. 2 Common Plain White Oak 
2 cars 4-4 No. 2 Common Plain Red Oak 
lcar 4-4 No.1 C & B Qtd. White Oak Strips 


MILLER LUMBER COMPANY 
Hardwood Lumber and Box Shooks. MARIANNA, ARK. 


—YOU— 


Are making a MISTAKE if you do not try our 


Plain Oak, Quartered Oak 
and Poplar 














25,000,000 feet of all grades and 
thicknesses on hand at all times. 


For texture, color and manufac- 
ture it cannot be excelled. 


The Mowbray & Robinson Co. 


YARDS: 
Cincinnati, Ohio 
Detroit, Mich. 
Rochester, N. Y. 
Brooklyn, N. a 


MILLS: 
Quicksand, Ky. 
West Irvine, Ky. 
. 


OAK FLOORING 
[| 


Matched 
End 


and 


Hollow 
Polished Backed 


oa - 


( Poplar = 


White Oak 
Red Gum 
Sap Gum 


Good Assortment Dry Stock—Band Sawed. 


Kentucky Lumber Co. 


Main Office: 
CINCINNATI, OHIO 
































MANUFACTURERS 

~“ Sales Office, LEXINGTON, KY. ui 

Colfax Hardwood Lumber Ce. 

fF CALFAX, LA. CHICAGO, ILL. 4 
BAND SAWN SNAPS 

FAS Quartered White Oak 10’’ and Wider. 

FAS Plain White Oak. 


4-4 

4-4 

4-4 No. 1 Common Plain White Oak. 

4-4 FAS Ash. 5-4 FAS Ash. 
4-4 

4-4 





—18-22 Panel Cottonwood 
—13-17 Box Boards Cottonwood. 








| 
R. E. Wood Lumber Company 
BALTIMORE, MD. 


Manufacturers 








Southern Hardwoods j 








time. Eight-inch roofers are at present in fair demand and 
prices have stiffened somewhat on the strength of this. 


i il 
FROM THE MARYLAND METROPOLIS. 

BALTIMORE, Mb., April 6.—The report of the building 
inspector for March shows that the gain in building 
recorded for previous months of the current year is 
being maintained. During March building permits were 
issued for structures of an estimated value of $829,767, 
which ineludes $86,000 for alterations and $64,000 for 
additions. The total is made up of 124 two-story brick 
dwellings, fifteen two-story frame dwellings, three gar- 
ages, two stores, two hospitals, an apartment house, a 
chureh and five factories and warehouses, in addition 
to alterations at the old Polytechnic Institute. The 


aggregate for the three months of -the present year is. 


now about $3,000,000, or at the rate of more than 

$12,000,000 a year, which was exceeded only by the 

extraordinary activity after the great fire in 1904. 
Frank Ing, who has been with William M. Burgan, 





wholesale dealer in North Carolina pine, Continental 
building, for some time, has formed a connection with thi 
Mewshaw Lumber Company, Munsey building. ‘The Mewshaw 
company was organized recently by C. J. Mewskaw, who had 
just retired as president of the L. H. Burtun Company, and 
who is engaged also in the yellow pine trade. Mr. Ing has 
many friends, who wish him well. 

Considerable interest is maniiested in the report from 
Phijiadelphia that the Norfolk Box & Lumber Corporation, 
recently organized, has taken over the pianing mill and 
property of the Tunis Lumber Company at Norfolk and has 
also contracted for the entire output of the Tuvis company, 
together with the cuts of a number of smaller mills. Years 
ago the headquarters of the Tunis company were in Balti 
more, the corporation at that time having offices in thi 
Merchants’ National Bank building. It disposed of its plan 
ing mill at Canton to the Canton Lumber Company. Thi 
headquarters of the Tunis company were moved to Norfolk, 
where it underwent another process of liquidation. Some of 
its timber holdings were taken over by the Surry Lumber 
Company interests. Under the latest arrangement all of the 
euts of the various mills taken over by the Norfolk Box & 
Lumber Corporation will be handled by the Whiting Lumber 
Company, of Philadelphia, it is stated, and in this connec 
tion it is said that Theophilus Tunis is among the incorpo 
rators of the new concern, 





NEWS FROM THE 





HARDWOOD FIELD 








WITH THE MEMPHIS TRADE. 

Mempuis, TENN., April 7.—Russe & Burgess (Inc.), 
who lost their mill in North Memphis by fire early 
Sunday morning, are arranging to rebuild with as little 
loss of time as possible. Even before the fire had been 
put out members of the firm were in telegraphic eom- 
munication with the company that supplied the machinery 
for the burned plant, asking that representatives be sent 
to Memphis at once that plans and specifications might 
be prepared for the new machinery. Two machiery 
men arrived here yesterday morning and others are 
expected. The burned mill was completed only about 
six months ago and the loss is estimated at approximately 
$50,000, fully insured, The flames were confined to the 
mill, their spread being prevented to the several million 
feet of hardwood lumber on the vards of this firm as 
well as on those of other companies operating in the 
North Memphis lumber district. Russe & Burgess (Inc.), 
according to George D. Burgess, will be but little handi- 
capped by the jire; their lumber was not destroyed and 
they have arranged to have their logs sawn at the mills 
ot the I. M. Darnell & Son Company and the Gayoso 
Lumber Company. Russe & Burgess (Inec.) operate a 
mill at Isola, Miss., in addition to the Memphis plant, 
and the capacity of this will be increased if possible 
while the burned mill is being replaced. 

Lumber dealers in this city and section, especially those 
handling building materials, including shingles, will file 
protests tomorrow morning with Commissioner Dies against 
the insertion in the new building code of provisions barring 
the use of wooden shingles as house covering within the 
city limits. ‘fhe insurance underwriters are backing the 
new code containing this provision, but the Lumbermen’s 
Club of Memphis and lumber interests generally are actively 
opposing its adoption. Commissioner Dies is opposed to 
the code in the present form and it is understood that the 
other commissioners who will vote on the orcinance take a 
similar view. The Lumbermen’s Club at its meeting last 
Saturday adopted vigorous resolutions protesting against the 
proposed ordinance, 

S. B. Anderson, president of the Anderson-Tully Com- 
pany; J. T. Willingham, president of the* Memphis Coffin 
Company; J. D. Allen, jr., president of the Lumbermen’s 
Club of Memphis; S. M. Nickey, chairman of the law and 
insurance committee of the Lumbermen’s Club, with a num- 
ber of other prominent lumbermen and manufacturers, will 
leave Memphis this evening to attend the annual of the 
Tennessee Manufacturers’ Association, which will be in 
session at Nashville Wednesday and Thursday. Mr. Willing- 
ham is president of that body and Mr. Anderson is one of 
its vice presidents. Workmen’s compensation legislation 
will be one of the principal subjects to be considered and 
the lumbermen will join other manufacturers und employers 
of labor in efforts to prevent the passage of a measure that 
would work a hardship on employers throughcut the State. 
Members of the association have been aroused to aggressive- 
ness by the vigorous manner in which State labor organiza- 
tions have been working to secure the passage of a law at 
the next session of the legislature that will furnish full pro- 
tection to those affiliated with them. They have already 
submitted exhaustive and comprehensive briefs with the 
commission appointed by Goy. Hooper to investigate this sub- 
ject, the report of which commission will be the basis for 
the proposed legislation. : 

George D. Burgess has returned from Washington, where 
he held conferences with J. R. Walker, attorney of the 
Southern Hardwood Traffic Bureau, of which he is president, 
and K. D. McKellar, who has introduced a bill in Congress 
to compel railroads to issue through bills of lading on all 
commodities. ‘This measure is designed to stop the practice 
of the carriers, resorted to every now and then, of discon- 
tinuing the issuance of through bills on lumber and forest 
products. Mr. Burgess says that he regards the passage of 
the bill as highly desirable unless a permanent order can be 
securcd through the Southern Hardwood Treffic Bureau from 
the interstate Commerce Commission compelling carriers to 
issue such through bills. ’ 

*. I. Gary, general manager of the Baker Lumber Com- 
pany, with headquarters at Memphis, has returned from 
Hammond, La., where he has acquired additional milling 
interests. He is also a partner with W. L. Crenshaw in the 
ownership of the Crenshaw-Gary Lumber Company, which 
is operating two mills at Richie, Miss. 

c. B. Allen, manager of the veneer plant of the Anderson- 
Tuliy Company for the manufacture of brilt-up stock, left 
this week for a trip to northern and eastern points. He 
says that he finds an excellent demand for the output of this 
plant and that prices are well maintained. 

The Price-Ruhl Lumber Company, which was organized at 
Dyersburg, Tenn., some tiine ago for the manufacture of 
hardwood lumber, has completed its plant and the latter is 
now in operation. 





THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., April 7.—With the actual appear- 
ance of spring weather, the local market has been infused 
with a fairly more vigorous tone, yet there is still lack- 
ing that briskness of trade which was so confidently 
anticipated. The volume of inquiries has shown no depres- 
sion, but in the main these inquiries continue to be more 
or less an effort to feel the market’s pulse, rather than 
genuine search for stocks. The volume of current orders 
is directed toward no particular item, with the exception 


of quartered oak in the better grades, which has experienced 
a brisk movement. 

Building operations are already beginning to show some of 
the effects of the milder weather, judging from several sinall 
orders which have been received for millwork, but the 
corresponding effect upon the lumber market has not as yet 
been felt. 

Recent heavy rains have more or less interrupted logging 
operations from the upper Cumberland River district, and 
while most millmen report a supply of logs on hand, several 
have been crippled to a slight extent. 

But few of the furniture manufacturers appear to be in 
ihe market, and inquiries from automobile and car manu- 
facturers have been sluggish. Probably the most pleasing 
aspect to the local market is the strong price level, which 
has been maintained, in age of the siow response of the 
trade. Stocks continue rather low, but few report a surplus 
on hand and the general impression prevails that the 
present supply will be sufficient to accommodate the demand 
for the next thirty or sixty days. Plain oak has shown 
a slight improvement, although poplar continues to drag, 
with ash rather dull. One ijarge operator reports the sale 
of ten cars of No. 1 common oak for which a satisfactory 
price was realized. Chestnut has felt no increase in demand, 
with elm and hickory rarely sought. 





IN THE SHADOW OF OLD LOOKOUT. 

CHATTANOOGA, TENN., April 7.—Local retail business is 
beginning to open up and through upper east Tennessee 
cities and towns the same condition is manifest. The 
cold weather and a late winter together with a big read- 
justment that has been on retarded business but con- 
tractors and architects now report considerable work, Mills 
about Chattanooga after overhauling and lining up their 
timber facilities for the first six months of 1914 are grad- 
ually getting into operation. Export business is reported 
fair. Domestic movement, while not heavy, is the subject 
of some inquiry and a number of contracts The readjust- 
ment of railroad passenger rates in Tennessee, Alabama and 
Kentucky has been felt somewhat, but the tariffs will all be 
issued in a few weeks and everything bids fair to move off 
better than before. 

Fred Arn, of the J. M. Card Lumber Company, presided 
over the Hamilton County G, O. P. convention in this city 
last week. The present executive of the state was indorsed 
and a number of patriotic resolutions were passed. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, OHIO, April 8.—With the weather in an 
unsettled condition and business disturbed to such an 
extent all over this section there is not much for lum- 
bermen to be particularly happy about. The most hopeful 
indication is the increased inquiry, which has never failed 
to be a forerunner of some business in the lumber fine. 
The low state of stocks in the hands of large consuming 
plants leads the most optimistic dealers to feel hopeful, 
claiming that there will be more or less business increases 
in manufactured articles made of wood and that the plants 
doing any business at all will have to buy stock, as they 
have very little to run on. Up to this time purchasing bas 
been light and is confined to immediate requirements, and 
is likely to remain that way for some time to come. 

One lumberman stated that the settling of the locations 
of the regional banks and putting into effect the new cur- 
rency law will have a good effect on business in every 
branch, and that the Interstate Commerce Commission will 
likely decide in favor of granting the railroads an increase 
in freight rates and it is claimed that this will result in 
general purchasing by the railroads of lumber, iron and 
steel as well as many other kinds of supplies, and with the 
railroads again in the market as big buyers all kinds of 
business will steadily improve. There is hope of the com- 
mission deciding the matter in a few weeks and lumbermen 
of this district are pulling for the railroads to get the 
increase. 

The yellow pine wholesalers report only fair business 
with prices firm but prospects bright for a good season as 
soon as the weather settles so that the builders can get 
busy. 





FROM THE BUCKEYE STATE CAPITAL. 

CoLtumBus, Onto, April 6.—Weather conditions have 
not been the best for an active demand for lumber in 
this territory. Building operations are still slow due 
to the changing temperatures. On the whole the mar- 
ket is in as good a condition as can be expected under 
the circumstances and the future is fdirly bright. 

Yellow pine yards are not buying a great deal as their 
stocks appear to be sufficient for current needs. Ship- 
ments are coming cut well. Hardwood demand is rather 
good for the weather conditions. Buying by retailers is now 
the best feature of the trade. 

Prospects for active building operations were never better 
and with improved weather dealers are expected to have a 
good demand for ali varieties. Shipments are coming out 
promptly. Some buying is being done for delivery in May. 
Collections are not very good. 


Notes of the Trade. 


A petition is being circulated in Tiffin to have the city 
council extend the inner ‘fire limits to the corporation of 
the municipality. The movement has the support of build- 
ers generally, 

R. W. Horton, of the W. M. Ritter Lumber Company, 
says hardwood demand is a little quiet. Demand is spotty 
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to the extreme and some cutting in prices in being done. 
Shipments are coming out well and prospects are bright. 

Plans are being prepared for the enlargement and exten- 
sive improvements to the plant of the Standard Box Com- 
pany, of Sandusky. Work will be started soon. 

The Robert Nixon Lumber Company, of Toledo, which has 
several branch yards in northern Ohio, will soon put into 
force a system of profit sharing for every employee of the 
company. The plan includes managers, teamsters, lumber 
handlers and office force. ‘The company has eight branches 
in Ohio and two in Indiana. The profits to be distributed 
will be from the combined business and not from the 
lifferent yards, 





AT THE HOOSIER METROPOLIS. 

INDIANAPOLIS, IND., April 6.—A trade extension trip 
including cities and towns between this city and New- 
castle will be made tomorrow by members of the whole- 
sale trade division of the Indianapolis Chamber of 
Commerce. Three interurban cars have been chartered 
and the party will return home late tomorrow night. 
This is the first trip of the kind the division has under- 
taken this year, but many more will be made within 
the next few months. Among those who have made 
reservations for the trip tomorrow are: C. O. Rogers, 
representing the Adams-Rogers Company; Thomas Car- 
roll, representing E, C. Atkins & Co.; J. 8. McCullough, 
representing the National Casket Company; E. J. 
OReilly, representing Thomas Madden, Sons & Co., and 
\. F. Kreig, representing the Indianapolis Bank & Store 
Fixture Company. 

At their regular meeting, held in the organization’s 
headquarters here last week, directors of the Indiana 
Association of Manufacturers & Commerce announced that 
it was the sense of the meeting that the manufacturers of 
Indiana are heartily in favor of the enactment of a just 
and equitable workmen's compensation law. Ways and 
means of preventing personal injuries or accidents in manu- 
facturing plants were discussed. Many concerns allied with 
the jumber trade belong to the association. 





IN SOUTHWESTERN INDIANA. 


EVANSVILLE, IND., April 6.—Hardwood lumber manu- 
facturers of southwestern Indiana report that trade has 
improved during the last week or ten days and barring 
inclement weather they believe that April will see busi- 
ness picking up all along the line. Local manufacturers 
are of the opinion that they are going to have an excel- 
lent summer trade, although they expect no rush. There 
is more or less holding back in buying. Lumber con- 
suming factories whose stocks are running low are 
now forced to buy, but there is little or no buying for 
future delivery. Collections are better than they were 
a month ago and inquiries have come in fairly well 
during the week. 

Veneer manufacturers are doing a nice business and 
practically all the veneer plants are being operated full 
time. ‘The Evansville Veneer Company, which operates one 
of the biggest factorics in the country, has been running 
steadily all this year. Charles W. Taige, manager of the 
company, and Harry Raymond, one of his assistants, are 
thinking of taking over a factory at Jackson, Tenn. George 
©. Worland, office mavager of the company, who has spent 
a good deal of time traveling through the South this year, 
predicts that business will show a big improvement after 
May 1. 

Building operations in Evansviile are pixie up with the 
advent of clear weather. Architects and.contractors are of 
the opinion that this is going to be a good season for them. 
The poulding permits for this year up to this time are 
xreater than they were for the corresponding period last 
year. Several large additions to factories are being planned 
and a large number of cottages will go up. 

Planing mills here are running at full capacity. Sash and 
door men report that trade is better than it was a month 
ago and the outlook for summcr business is encouraging. 
Yellow pine dealers are optimistic and believe tie summer 
and fall will bring them in a nice volume of trade. 





FROM EASTERN WEST VIRGINIA. 


ELKiIns, W. VA., April 6—More than half a million 
acres of timberland ownership, directly and indirectly, 
were represented at a meeting held in Elkins last week. 
resent market conditions have had no disturbing effect 
on the owners of this large acreage. Mill owners are 
still going ahead with plans for the present year on a 
large seale and while prices may not be as satisfactory 
as could be desired it will not disturb the lumber in- 
dustry in West Virginia. A spirit of codperation was 
most manifest during this-:meeting of operators and 
owners. 

Preston S. Warn in association with Johnstown, (Pa.) 
capitalists has completed the purchase of the Dunmore 
Land & Timber Company's holdings, consisting of about 13,- 
000 acres on the waters of Knapps Creek and Sitlington 
Creek, Pocahontas County, and on Back Creek in Highland 
County, on both sides of the main Alleghany Mountain. 
rhe Warn Lumber Corporation has been formed to develop 
this timber. No decision has been reached as yet as to 
whether the Jumber will be sawed at the old plant of the 
Warn Lumber Company at Mill Point or whether a new 
plant will be built. 

The contract for building a fire lookout station on Moun- 
tain View orchard, Marlin Mountain, Pocahontas County, has 
been Jet by Fire Inspector }*. M. Glenn. ‘I'he station build- 
ing will be 20 feet high, 10x10. It will be equipped with 
telephone. Other stations will be erected just as fast as the 
proper locations can be determined upon. 





KENTUCKY HARDWOOD NOTES. 


LovuIsvILLE, Ky., April 6.—Announcement has been 
made by the Edwin L. Davis Lumber Company of its 
purchase of 16,000 acres of timberland near Lottie, La. 
{t also acquired a mill on the property, which had been 
run by the Lovert Lumber & Shingle Company, of Elliott 
City, La. The tract contains a wide variety of woods, 
including principally cottonwood, gum and ash, as well 
as some cypress. J. E. Davis, vice president of the 
company, will superintend the operations of the mill, 
Which is equipped with a 9-foot bandmill, and has a 
capacity of 40,000 feet a day. The company has dis- 
posed of its lumber yard and stocks in New Albany, 
ind., to the Churchill-Milton Lumber Company, of 
Louisville, 

The W. P. Brown & Sons Lumber Company has ap- 
pointed John E. Domsta sales miinager. He has been 


with the company for eight years, handling Pennsylvania 
business. He will continue to look after that field, but will 
also exercise supervision over the generai selling work of 
the company. Owing to the increased business of the concern 
T. M. and J. G. Brown, members of the company, have been 
unable to give their personal attention to selling, and conse- 
quentiy organized the new department. 

The Brunswick Creosoting Company is being organized in 
Louisville with $150,000 capital stock, and will build a 
2-cylinder plant at Brunswick, Ga. The company will creo 
sote yellow pine railroad ties, timbers ete. and will ship by 
water to the castern markets. James B. Wilson, of the Ken 
tucky & Indiana Terminal Railroad Company, of Louisville, 
will be actively in charge of the business. Freak 8. Cook, 
a retail lumbermar, is one of those interested. The new 
plant will be erected at once. ° 

D. E. Kline, head of the Louisville Veneer Milis, and first 
vice president of the Louisville Commerecia! Ciub, has been 
nominated for presigent of that organization, which is one 
of the leading busmess associations in the country. The an 
nual election is May 14. Another ticket is in the field, and 
Mr. Kline’s friends in the jumber busitiess are planning to 
get ont and work for him during the next month. 

Che Decatur (Ala.) Navigation Company is planning to 
put an all-water freight service from that point to Louis 
ville, Cincinnati and other Ohio River Isadings in effect 
Lumber will ve one of the principal commoditics handled. 
The company has recently increased its capitalization to 
$150,000. 

Louisville building operations for March were 661,525 
compared with $370,515 for the corresponding month of 
year, The permits issued last month were 225 


TROUBLE AND LITIGATION | 


Allege Fraudulent Timberland Sales. 


Detrroir, Micu., April 8.—s:any Detroit and Flint 
people claim to have been sadly muleted by investing in 
the Michigan-Arkansas Lumber Company. Efforts are being 
made to locate Charles W. Miller and Joseph Humphreys, 
representatives of the coneern with offices in the Majestic 
3uilding, Detroit. A warrant charging them with obtaining 
money under false pretenses was issued April 1. It is 
intimated that Miller is still in Detroit, but Humphreys 
has been in California for some time. He was arrested there 
on a Michigan warrant, but gave bonds. The former was 
president and the latter secretary and treasurer of the 
concern. According to the officials who investigated the 
ease, 4.900 acres of land that it is alleged Miller’ and 
Humphreys claimed to own were only partly covered with 
timber, the rest being a barren waste. It is also alleged 
that the men owned only a small part of the land which 
they claimed they had titles to. Flint investors are said 
to have put between $50,000 and $40,000 in the Arkansas 
timberlands alleged to have been owned by Miller and 
Itumphreys, but never realized a cent. The investments were 
made when Flint was booming and many people were looking 
for investments, 

















( Mich.) 


NORFOLK, VA., April 7.—-The petition in bankruptey 
against the Halifax Lumber Company (Inc.). gives liabilities 
of $200,141 and assets $165,000. Judge Waddill has ap- 
pointed Hammond Johnson and Robert W. Shultice, of Nor- 
folk, receivers under bond of $15,000. The company operates 
two large lumber plants at Tunis and owns tracts of stand- 
ing timber in Southampton and Nansemond counties, Virginia, 
and Camden, Bertie, Hertford and Gates counties, North 
Carolina. 


filed 


NEW ORLEANS, LA., April 6.—The Danaher & Melendy Com- 
pany, of Michigan, and the L. N. Dantzler Lumber Company, 
ot Gulfport, Miss., have instituted suit at Gulfport to force 
the correction of a mistake in the description of land on 
which the timber rights were sold to the complaining com- 
panies by the trustees of the University of Mississippi. It 
is alleged that the deed included a tract in which the Univer- 
sity had no interest, by mistakes in the description. 


CHARLOTTE, N. C., April 7.—J. A. Fore has been appointed 
receiver of the Piedmont Lumber Company by the judge of 
the superior court. <All persons holding claims against the 
company are requested to file them with the reeciver on or 
before June 1, 1914, and all persons owing the company are 
requested to make immediate payment to receiver. 


LROOKLINE, MaAss., April 7.—Walter G. Jenness, a lum- 
ber dealer of this place, has filed a voluntary petition in 
bankruptcy, listing his liabilities as $32,252, with assets of 
$3,806, 


NORFOLK, VA., April 7.—A petition in bankruptcy has been 
filed against the R. W. Whitehurst Company by its creditors. 

LAPortr, INp., April 7.—Involuntary bankruptcy proceed- 
ings have been filed against the Lalorte Moulding & Cabinet 
Company. 


BuFFALo, N. Y., April 6.—-A receiver has been appointed 
for the Buffalo Pitts Company. 

CHIPLEY, FLa., April 6.—Involuntary bankruptcy proceed 
ings have been filed against the Williams-Lee Lumber Mannu- 
facturing Company. 


Boston, Mass., April 4.—Barnet Dizek and Barnet Wolek, 
who helped rebuild Chelsea after the great fire that destroyed 
most of the city six years ago, have filed petitions in bank- 
ruptey. They were doing an extensive building business un- 
der the firm name of Dizek & Wolek. Unsecured liabilities 
amount to $116,950. 


FRANCISVILLE, La., April 6.—Marech 9 the mill, timber 
and other property of the Bayou Sara Lumber Company 
were sold at judicial sale to the Union Bank & Trust Com- 
pany, of St. Louis, for $100,000. The successful bidder 
figured as plaintiff in_ the litigation against the company. 
The sale was conducted by J. Morgan Gurley. 


St. Lovurs, Mo., April 6.—Involuntary bankruptcy pro- 
ceedings have been filed against the Miller Store Fixture 
Company. Frank B. Nall has been appointed receiver. 


300NVILLF, IND., April 7.—The petition in bankruptcy 
against Clark P. White, of the C. P. White Lumber Com- 
pany, has been dismissed. 


WELLS, N. Y., April 7.—J. J. Turner has: been appointed 
receiver of the Hanson-Turner Company. 


Cuicaco, ILtu., April 6.—The Chicago Veneered Door Com- 
pany has been petitioned into bankruptcy by creditors. 





sibly do so should arrange to participate 
in the Forest Products shows, as exhibi- 
tor or by attending one of them and get- 


Every wholesale dealer who can pos- 
| ting acquainted with the industry. 


HARDWOODS 
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we have it in large quantities. 


R\. GUM is one of our specialties; 


owe care is taken at our various 


mills to produce stock of high quality. 


| ty ING properly is very essential — 


we pile our product accordingly. 


edging, trimming and piling. 


C... care is exercised in sawing, 


JIFORM grading by efficient inspec- 


tion force, applied to all shipments. 


Pe cane customers, indicate the 


quality and service we can give you. 
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Helena, Ark. Blytheville, Ark. 
Greenville, Miss. 
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Band Sawn Rough and Dressed 


RED CYPRESS 


Lumber—Lath and Shingles 





Hickory, Ash, Oak, Hackberry and Cot- 
tonwood Lumber, 


Southern Delta Land Company 


DEERPARK, LA 


(Concordia Parish) 


Manufacturers 
on Port Allen Branch of T. & P. R. R. 























(- 
For Retailers 
Who Advertise 


in their local papers, we have 
just issued a new bulletin 
showing 


90 Small Ads 


made up from the quarterly 
bulletins of illustrated ads 
published in two years past, 


It’s free—write for it. 
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| Hardwood lilies 


produced in this plant is establishing stand- 
ards that a few years ago were deemed im- 
possible by many of the leading millmen of 


the country. True, it required many radi- 
cal changes from the methods then in vogue, 
but where there’s a determination to excel, 
the way will be found. Today we are sawing 


Forty Million 
Feet Annually 


and are doing it with the minimum cost for 
labor and at a great saving in waste. Im- 
proved methods throughout—band sawing, 
air lift trimmers, automatic carriers and the 
Kraetzer drying system bespeak quality 
that shrewd buyers approve. 


If your wants run to Oak, Gum, Elm or 
Ash we want your inguiries. 


Lamb-Fish Lumber Co. 


CHARLESTON, MISS. 


We make a specialty of Thin Oak and Red Gum 
for the Export Trade. 


é 
Special 
/ 


For Quick Shipment 
5 cars each of 


34” Soft Elm Crating. 
2” No. 3 Hemlock. 
I’ No. 3 Hemlock. 


Our planing mill facilities enable us 
to work stock as desired. 


Gill-Dawley Lumber Co. 


WAUSAU, WISCONSIN. 


Beech<— 
F looring che Red 


is gaining favor every day with builders because 
of its susceptibility to stains and finish. Ours 1s 
end matched, hollow backed and polished. 
The New Glasgow Planing Mill Co. Inc. 
Manufacturers and Wholesalers. GLASGOW.KY. YY 


Basswood 


Lumber and Millwork 
We want to reach retail yards and sell them Kiln Dried 
BASSWOOD Trim, Mouldings, Siding, Ceiling or 
anything in Basswood, from our own Basswood Mill. 
Your orders will be filled promptly and faithfully. Let us hear from you. 


Sanford & Treadway “¢iprince 
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LOCAL AND PERSONAL 



















TO VISITORS IN CHICAGO: 


To enable your friends in the trade to reach 
you promptly advise the Information Bureau 
of the American Lumberman of your arrival, 
giving your hotel address and probable dura- 
tion of your visit. Inquirers can then obtain 
this information by telephone—Harrison 4687. 











J. H. Standard, representative of Lee Wilson & Co., 
of Wilson, Ark., was in Chicago this week. 


H. C. Hossafous, the lumberman of Dayton, Ohio, was 
a caller on Chicago lumber circles a day or two this 
week. ‘ 

C. W. Kendall, of the Nicholson-Kendall Furniture 
Company,, Huntington, W. Va., paid the Chicago trade a 
visit this week. 


J. N. Hayden, of the Indiana Veneer & Lumber Com- 
pany, Indianapolis, Ind., spent several days with the 
Chicago trade this week. 


J. G. Ketchum, of the Cook & Ketchum Company, 
Tower, Minn., was a caller on the Chieago lumber trade 
Wednesday and Thursday of this week. 


J. M. Wells, sales manager of the American Hard- 
wood Lumber Company, of St. Louis, Mo., was in Chi- 
cago on business Tuesday cf this week. 


W. W. Dings, secretary of the Garetson-Greason Lum- 
ber Company, of St. Louis, Mo., is spending several days 
in Chicago this week, calling on the trade. 


C. L. Gray, president of the C. L. Gray Lumber Com- 
pany, Meridian, Miss., spent several days in Chicago this 
week, looking after the interests of the concern. 


J. EK. Rhodes, of Chicago, secretary of the National 
Lumber Manufacturers’ Association, attended the funeral 
ot Frederick Weyerhaeuser at Rock Island, IIl., Thursday. 


A. B. Smith, head of the A. B. Smith Lumber Com- 
pany, of Paducah, Ky., was in Chicago this week, look- 
ing after business and greeting friends and acquaintances. 

E. D. Beals, of the Hardwood Products Company, of 
Neenah, Wis., spent a few hours in Chicago last Thurs- 
day, on his way to New York City, on business in the 
interest of his concern. 

C. D. Benedict is no longer connected with the George 
T. Mickle Lumber Company, of Chicago, and while he 
says he has not made up his mind yet as to what he will 
do, he will likely engage in the yellow pine end of the 
business before long. 


The Brooks-Scanlon Company, ot Kentwood, La., has 
secured the services of P. A. Gordon, with headquarters 
in the Bowles Building, Detroit, Mich., to represent it 
in the state of Michigan. Mr. Gordon will also take 
care of the company’s business in Toledo, Ohio, north 
ern Indiana and points on the Grand Trunk Railway 
in Indiana and north by Canadian points. 


C. M. MeCoy, of Minneapolis, Minn., the pioneer 
wholesaler of Pacific Coast lumber products, was a 
caller at the offices of the AMERICAN LUMBERMAN the 
latter part of last week. Mr. MeCoy was on his way 
home from a trip in the East. While there he partici 
pated in a clam bake given near Washington, D. C. 
Mr. McCoy stated business in the East is about the 
same as it is in this locality. 


C. B. Allen, manager of the veneer department of the 
Anderson-Tully Company, of Memphis, Tenn., is paying 
Chicago one of his periodical visits this week. Mr, Allen 
stated that the veneer branch of the Andersou-Tully Com- 
pany’s business is in splendid condition, March was a 
record breaker and he said he had enough orders on his 
books to keep the plant going for sixty days. 

J. W. Trieschmann, secretary and manager of the East 
Arkansas Lumber Company, of Paragould, Ark., spent 
several days last week in Chicago, looking after business 
for his concern. Mr. Triesehmann, with his brother, 
Adam Trieschmann, of the Crossett Lumber Company, 
Crossett, Ark., and several others, operates a number of 
lineyards in Arkansas and Missouri under the name of 
the East Arkansas Lumber Company, with headquarters 
at Paragould. 

M. F. Hendrickson, of Portland, Ore., was in Chicago 
this week investigating the mahogany situation. He is 
one of a group of men who have a timber concession in 
the Philippines, carrying a heavy amount of what is 
called ‘‘ Philippine mahogany,’’ and he is seeking infor- 
mation as to possible disposition of the product either 
in log or lumber. He says that it is beautiful stuff and 
very similar in color and figure to the genuine mahogany, 
though perhaps of a little harder texture. 


K. E. Hooper, the veteran secretary of the Lumber- 
men’s Association of Chicago, is a proud grandfather, 
and as such is passing the fragrant perfecto to all callers 
at the association headquarters. ‘‘Have a cigar, boys, 
on James Scott Kemper, jr.,’’ is the salutation these 
days. The little stranger arrived at the home of Mr, 
and Mrs. Kemper Wednesday, April 8. Lumbermen 
will recall that Mr. Kemper is manager of the Lumber 
Mutual Casualty Company. Both the mother and in- 
fant are doing splendidly. 


W. Brown Morgan, president of the Morgan Veneer 
Company, recently incorporated with headquarters at 
Pine Bluff, Ark., is in Chicago this week, looking after 
business. He expects to have the plant at Pine Bluff 
ready to manufacture rotary gum veneers about May 
15. Mr. Morgan retains his stock in the Anderson 
Tully Company at Memphis, and continues as a director 
of that corporation. T. J. Morris has been elected sec- 
retary of the company to succeed Mr. Morgan. 


A. W. Laird, general manager of the Potlatch Lumber 
Company, Potlatch, Idaho, has been making a some 
what extended eastern trip. On his return from the 
Atlantic coast he spent a little while in Chicago, among 
other things looking into the Forest Products Exposition 
and the share of the Western Pine Manufacturers’ Asso- 
ciation in it. Wednesday night he left for Rock Island 
to attend the funeral of Frederick Weyerhaeuser, whence 
he will return to Potlateh. Mr. Laird said that 
the trade in ordinary yard stock was fairly good and 
promised to be excellent this year, especially in view of 
the fine crop outlook, but the good lumber end of the 
Inland Empire pine mills was moying slowly. 





A BOGALUSA VISITOR. 

The AMERICAN LUMBERMAN received a visit this week 
from George A. Townsend, who since the resignation 
of W. E. Farnan has been acting as sales manager 
for the Great Southern Lumber Company, of Bogalusa, 
La. Mr. Townsend is visiting the trade and familiariz 
ing himself with conditions in different sections of the 
country. He visited New York City and Philadelphia 
last week, where he said the outlook was much brighter. 
During his stay in Chicago he met Jack Brantley, of 
Indianapolis, who represents the concern in that terri 
tory, and went over the situation with him, leaving for 
St. Louis Wednesday night. 

Mr. Townsend is only 29 years of age, but 
since he left Brown University, in 1908, he has devoted 
all of his time to the lumber business. His first 
experience was with the Mississippi Lumber Company, 





Photo by Root, Chicago. 


G. A. FOWNSEND, BOGALUSA, 
Acting Sales Manager for the Great 
Company. 


LA. : 
Southeria’ Lumber 


of Quitman, Miss., where he received his ground work 


in the yellow pine business, and with which concern 
he remained for a year and a half. He next went to 
Hattiesburg, where he took charge of the office in that 
city of John H. Noble, of Pittsburgh, remaining in 
that capacity for two years. Three years ago he went 
with the Great Southern Lumber Company, at Bogalusa, 
La., and the last two years was assistant sales manager 
under Mr. Farnan. 





ESTABLISHES ASSEMBLING YARDS. 

The D. 8. Pate Lumber Company, of Chicago, has 
opened an office in Jackson, Miss., and is establishing 
a yard at that point. This office will be in charge of 
J. W. Gay, who has represented the company in Hat- 
tiesburg, Miss., for several years. This assembling 
yard will give the company a fine territory to draw on and 
will enable it to make prompt shipment. All kinds of 
yard stock, timbers, dimension, long joists ete., will be 
handled and about 2,000,000 feet of lumber will be car- 
ried in stock. 


TO TAKE CHARGE OF CHICAGO OFFICE. 

Kansas City, Mo., April 7.—Kansas City is losing 
one of its most popular lumbermen through the moving 
of the Oregon Lumber Company’s eastern office from 
Kansas City to Chicago. N. H. Huey, who has had head- 
quarters here, will take charge of the new Chicago 
office and will look after the sales for the company in 
the entire territory east of Colorado. Mr. Huey for- 
merly has had this same territory, but has handled it 
from here. The company felt that Chicago would be a 
more central location for the office. Mr. Huey has been 
active in the work of the newly organized Southwestern 
Associated Lumber Salesmen and also in all local lumber 
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entertainments. His many friends here are glad to know 
that he will make frequent visits to Kansas City from 
his new office. D. C. Eecles, president of the Oregon 
Lumber Company, was here this week arranging for the 
change. Mr. Kecles, who was accompanied by Mrs. 
Kecles, is on his way back to Ogden after an eastern 
trip. 

David C. Eecles, president of the Oregon Lumber 
Company, with general offices at Ogden, Utah, speni 
several days in Chicago the latter part of last week. 
Mrs. Eecles accompanied him 





ANOTHER ADDITION TO KIRBY SALES FAMILY. 

ITarry Tl’. Kendall, general sales manager of the Kirby 
Lumber Company, of Houston, Tex., has announced the 
appointment, to become effective immediately, of Rodney 
, Browne as sales agent for the Kirby company in 
southwest Texas and Mexico, with headquarters in San 
Antonio, Tex. Mr. Browne succeeds J. C. Morris, who 
went to New York. 

Mr. Browne has had a long and varied experience in 





RODNEY E. BROWNE, SAN ANTONIO, ‘TEX. ; 
Sales Agent, Kirby Lumber Company, of Jfouston. 


the lumber field. After finishing school at Kansas City 
le was employed in minor positions, later becoming 
iffiliated with the Louisiana Longleaf Lumber Company, 
at Fisher, La. Two years later he was appointed 
issistant to the sales manager of the Central Coal & 
Coke Company, stationed at Kansas City. After leaving 
his company he became general sales agent of the 
W. R. Pickering Lumber Company, of Kansas City, 
and May 1, 1911, was appointed general sales agent of 
the William Buchanan interests, with headquarters at 
‘Texarkana, Tex., which position he filled until he joined 
the Kirby forces, At the annual meeting this year of 
the Southwestern Associated Lumber Salesmen, which 
was held in Kansas City, Mo., Mr. Browne was elected 
president of that organization to succeed A. E. Cum- 
mings. Mr. Browne has always taken an active part 
in the work of that association and enjoys a wide 
acquaintance among the lumbermen of the Southwest. 





RETURNS TO OLD LOVE. 


The hundreds of lumbermen throughout the country 
who make occasional pilgrimages to New Orleans, La., 
with the Grunewald Hotel as their home while in the 
itv, will learn, with great pleasure, that Gaston Saux, 





GASTON SAUX, NEW ORLEANS, LA. ; 
Manager Grunewald Hotel. 


who for nearly a year has managed the Hotel Marion 
at Little Rock, Ark., will return to his old love and, 
after April 25, will again become manager of the 
Grunewald Hotel. 

Few men engaged in the hotel business possess the 
esteem and friendship of the traveling public to a 
greater extent than does Gaston Saux, and much regret 
was felt when the announcement was made, about a 





year ago, that he was leaving the Grunewald to go to 
Little Rock. 

The people of Little Rock, and the traveling public 
who visit that city, regret to give up Mr. Saux, of 
whom the Arkansas Gazette, in a recent issue, said: 

Mr. and Mrs. Saux, during their stay in Little Rock, 
have made hosts of friends. The Marion, under the man- 
agement of Mr. Saux, introduced after-theater dances and 
other attractive innovations, and the installation of New 
Orleans sea food and New Orleans cuisine on its Dill of 
fare has made its restaurant the resort of those possess- 
ing epicurean tastes. 

Ed Taylor will succeed Mr. Saux as manager of the 
Marion at Little Rock. 





CELEBRATES TWENTY-FIRST ANNIVERSARY. 

The W. T. Ferguson Lumber Company, of St. Louis, 
Mo., is sending greetings to its friends in the trade in 
commemoration of the twenty-first anniversary of the 
organization of the company. The partnership, now known 
as the W. T. Ferguson Lumber Company, was formed 
in March, 1893, by William T. Ferguson and William 
Buchanan. The company has built up a splendid business 
in this time and its growth in both mill expansion and 
sales organization makes it possible for it to render the 
best service to the trade. The first year’s business showed 
the sales to be less than 100 cars of lumber, while last 
year the Ferguson-Buchanan mills shipped 19,069 éars, 
containing 356,455,771 feet of lumber. 





CHICAGO LUMBERMEN’S BOWLING LEAGUE. 


Teams. Ww. L. P.C. 
Seeh and Doors ...6..0.. Gidracetat nd 29 .660 
Stee Me RORIRMNED 5a. 3 9.0 55.419.4.0.60:8 9.0.88 0 9 00 ee 3 595 
American Car & Foundry Company.. .48 36 .o71 
Chicago Mill & Lumber Company ; 44 40 528 
Lumbermen’s Club Np ace eax’ 42 42 500 
ERGO=TI00 kwon oe ot ee oe rr ‘ awa 38 46 452 
RMN hob a/<-505, 455-6 a Reet : ere 49 416 
Ese ahinslar 6S a 6 0 -4:p 6 Spec niere ese eyelase 24 60 273 


Sash & Doors. Ist 2d 3d Lord & Bushn’l Ist 2d 3d 














GOPOGr 2... ....188 149 187 Westphal ...148 169 148 
Mattison ........193 160 137 Brailsford .160 158 136 
Biggs . .....178 193 182 Fe ee .-133 184 168 
aera 173 161 170 See. 5: ° .174 172 171 
Lewis. = at. Re Seifried .... ..187 181 159 
Bock cee S62 268 

Totals ........804 814 844 Totals ........797 864 782 
Hardwoods, Ist 2d 3d Am, Car & Fdy. Ist 2d 3d 
Baker . y MecKenny . .193 178 205 
Bennett Slade . , ..169 169 148 
OS eee 2: Geddes . .199 164 165 
Arnemann . ...165 168 131 Thoner 5 ...159 177 132 
WHER 4... : ..159 164 168 Johnson . .150 159 244 

MORE oss acces 738 777 713 Totals 870 847 894 
L’b’men’s Club, Ist 2d 3d Pilsens. Ist 2d 3d 
Roedter . Es -178 144 152 Bulger . 184 140 159 
McCurdy «003 164 147 164 Doland .. .....188 166 133 
Li er a RE een Laas Wilson .184 167 183 
WEE ke cops a wees 168 119 Martin .146 145 124 
Come ....3+.+.«. 36) 362 3160 Doe ae 125 125 125 
Darlington . .165 172 198 

Totals : 795 793 793 Totals . ..827 743 T24 
Hoo-Hoo. Ist 2d 3d Chicago Mill. Ist 2d 3d 
Lunow ... ..181 148 214 Buettner ...--182 152 149 
BINGO 603055 +60 ew ee ee Doe . 125 125 125 
is een .114 117 147 Re isis -sceskaw Eee 32D 
Loo eee ..156 170 172 Doe .. ..125 125 125 
Ladenberger ..2381 166 243 Doe ... -125 125 125 

ORAS: ois 3 0'e 0's 878 734 953 Totals .. ...632 632 649 





SOUTHEASTERN COASTWISE TRADE. 


SAVANNAH, Ga., April 7.—The local situation is rather 
unsatisfactory. The brightest feature of the whole sit- 
uation is that the building season is now in full swing. 
This will assure the consumption of a large volume of 
lumber in this immediate territory. Unusual building 
activities are reported from all sections of the South- 
east, and include houses of every description. If indi- 
cations are to be trusted this will last far into the sum- 
mer, and will considerably ease the tightness of the 
situation. 

While the season just closed m the naval stores would 
was anything but satisfactory, the trade looks forward 
to the great possibilities in the new season. New crop 
spirits and freshly manufactured rosins will soon begin 
to appear on the market, and the trade generally is pre- 
paving for a strenuous campaign for the new year. 

Five former officials of the dissolved American Naval 
Stores Company, better known as the “turpentine trust,” 
will again be placed on trial May 18 in the federal court, 
charged with violating the Sherman antitrust law. United 
Stotis Judge William I. Grubb, of Birmingham, Ala., will 
preside in place of Judge Emory Speer, of the southern dis- 
trict of Georgia. This information was brought to Sa- 
vanpah by United States District Attorney Alexander Acker- 
man, of Macon, who apprised officials of the court of the 
appointment of Judge Grubb by Judge Pardes, of the circuit 
court of appeals. Mr. Ackerman says the lines of the prose- 
cution will closely follow those of the former trial. 

To investigate charges mide by four lumber dealers that 
the county commissioners nave purchased lumber without 
advertising for bids and paid higher prices than necessary 
therefor, a special committee has been appointed by a. a 
Cummings, foreman of the grand jury of the superior court 
of Chatham County, to make an_ investigation. This com- 
mittee will confer with Oliver T. Bacon, chairman of the 
commissioners, examine bills for lumber paid by the county, 
ana muke a report to the jury. If the report is adopted it 
will be included in the general presentments which will 
be handed in at the final meeting of the jury. 


HARDWOODS 





Slight Stain No Defect 
In No. 1 Common an 


But you would rather have every 
board nice and bright. 


It costs us 75 cents per M to keep 
our 98" Poplar bright. We could 
doit for 20 cents, but the cheaper 
process don’t get results. 

We want to please you. Are you 
getting the benefit of our efforts? 
Ask today. 


We are ready. 


Case-Fowler Lumber Co. 
MACON, GA. 


S ad 
‘We Have Thick Poplar, 


You can always get from us a choice supply of 


THICK YELLOW POPLAR (All Grades) 


We make this our specialty and carry a large stock of 


27nd 3" POPLAR 


We also have on hand a good supply of Red and 
White Quartered Oak. Write us for quotations. 


ArPrvovs 











Faust Bros. Lumber Company, 
PADUCAH, KENTUCKY 











e—We Run Our Own Mills— 
MANUFACTURING 
Poplar, Quartered White Oak 
Plain Oak, Walnut, Etc. 


WRITE US BEFORE BUYING 


Vestal Lumber & Mfg. Co., 


KNOXVILLE, 
TENNESSEE. 











wnt [te 


THIN POPLAR 
98", 2", 58", 54", H" 
Double Dressed. 


Write for Prices. 


G. H. Evans Lumber Co., Chattanooga, Tenn. 











Buyers wiiciec. 
Pump Stock; White and Red Oak 
Cross Ties, Switch Ties and Piling 


will profit by sending your inquiries to 


L. A.GOODRICH, Cash, Ark. 


Full Stock Always on Hand. 





HYMENEAL 


Pearson-Kellett, 


FHILADELPHIA, Pa., April 7.—Joseph T. Pearscn, the well 
known box manufacturer aod Iumberman of 5103 Newhalt 
Strect, Germantown, a widower, and Mrs. Frances R. Kellett 
were united in mairiage here April 4. Mr. Vearson is 64 
years oid. 
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Bradley-Dyer. 


LovISVILLE, Ky., April 8.—Announcement is made of the 
marrizge of Samucl M. Bradley and Miss Clara Anita Dyer, 
which took place here March 2. 
at home at Morehead, Ky. 


Mr. and Mrs. Bradley are 





Our stock of Gum in shipping 
condition insures the quick 
filling of all orders with qual- 
ity uniform and bang up. 


Red 


Gum 
Southern Hardwoods of all kinds 


Tell us your needs — Prices by return mail. 


The Lansing Co., Parkin, Ark. 
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Concrete 
Building 3 
Business 

Pays Big 


when you are equipped with the right kind of 
machinery. The face down block machine is 
now the generally acknowledged favorite and 
the first one built was an Ideal. If you are 
contemplating branching out in the cement 
block business there are a lot of interesting 
facts about 


Idea 


you should know. In operation they are the simplest 
and fastest. They use less material per block and Ideal 
blocks bring better prices. 






Concrete 
Machinery 


These are only a few of 
the reasons the most successful plants are installing 
Ideal Machines. We have a lot more facts just as 
essential to your success as a block manufacturer. 


Ask for free copies of our “‘ Ideal Ideas” 
Vol. 13-No.6 and Vol. 13-No.7. 


Ideal 
Concrete 
Machinery 
Company 


1314 Monmouth Ave., 
Cincinnati, Ohio 
Formerly South Bend, Ind. 
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SENECA 
CAMERAS 


That’s the kind of pictures you 
want to make, so get a Seneca 
Camera to-day. 

The camera illustrated here is the 
new Roll Film Seneca. It has all 
the features and adjustments found 
On cameras three times its bulk. 
It’s a distinct improvement on the 
old fashioned roll film camera. 
It’s the one for you. 


SENECA CAMERA 
MFG. COMPANY 
ROCHESTER, N. Y. 

Largest Independent Gamera Makers In the World 


SENECA CAMERA MFG, CO. 
Rochester, N. Y. 





Enclosed find 4c in stamps for which 
please send me postpaid the Seneca 
Hand Book, 


Name eee ee ee eee eee ee eee ee ee ee . 


Address ......... pide ie- Bnartictauals 
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BUSINESS CHANGES. 


ARKANSAS. Brummitt—The W. H. 
Co. has filed a certificate of dissolution. 

Fairview-Sulphur Springs—The Fairview Lumber Co. 
has been succeeded by the Western States Lumber Co., of 
Kansas City, Mo. 

Fort Smith—The Western Wheelbarrow & Manufactur- 
ing Co. has been succeeded by the Western Wheelbarrow 
Manufacturing Co., with an authorized capital of $150,000. 

Malvern—H. A. and R. E. Van Deusen, of the Cotton 
Plant Veneer Co., have bought the Purdy-Cooper chair 
plant here. They will convert the plant into a rotary 
veneer plant for cutting panels, crossbanding, etc., out 
of gum, oak, pine, elm and white holly. 

Pocahontas—J. W. Voorhers has been succeeded by the 
D. J. Landers Lumber Co., with branch at Springfield, Mo. 

Rison—J. M. Dial has moved his sawmill to Sulphur 
Springs to cut pine and hardwood. 

CALIFORNIA. Beverly Hills—The Woods Lumber Co. 
has increased its capital stock to $100,000. 

Dorris—The Big Basin Lumber Co. has sold its yards 
and stock to the Northern Lumber Co. 

FLORIDA. Levon—The McGhee Lumber Co. 
succeeded by H. S. West. 

IDAHO. Idaho Falls—The Coltman Lumber Co. has 
been succeeded by the Weber Lumber Co. 

ILLINOIS. Chicago—The Craig Mountain Lumber Co. 
has closed its local office. 

Morris—The Morris Fiber Board Co. has increased its 
capital stock from $75,000 to $125,000. 

Rockford—The Fred A. Smith Lumber Co. has increased 
its capital stock from $150,000 to $400,000. 

White Hall—The Worcester Lumber Co. has filed notice 
of dissolution. 

INDIANA. Wheatfield—George O. Stembel has been 
succeeded by the Long-Thompson Co., of Knox, Ind., and 
not by the Wheatfield Lumber Co., as recently reported 
by a commercial agency. 

Whitestown—L. C. Riley & Son have sold their yards 
here to the True & True Lumber Co., of Greencastle. 

IOWA. Murray—The W. J. Dixon Lumber Co. has been 
succeeded by the Hanson & Clure Lumber Co. 

KANSAS. Cunningham—The Cunningham Lumber Co. 
style now the Arkansas Valley Lumber Co., with branch 
at Wichita. 

Hoisington—The report that the Hoisington Lumber 
Co. recently began business here is an _ error. The 
Hoisington Lumber Co. was succeeded by the Wildgen 
Lumber Co. a year ago and there is no lumber company 
by the name of Hoisington here now. 





Bower Lumber 


has been 


( yverbrook—The Rippetoe Lumber Co. has been suc- 
ceeded by J. -W. Valentine. 
Spearville—The Kanokla Lumber Co. style now the 


Arkansas Valley Lumber Co., with headquarters at Wich- 
ita. 

Stafford—The D. J. Fair Lumber Co. has closed out. 

LOUISIANA. Alexandria—The Bayou Rapides Lumber 
Co. (Ltd.) has increased its capital stock to $250,000. 

Monroe—The Brown Stave Co. has increased its capital 
stock from $50,000 to $150,000. 

MICHIGAN. Central Lake—George 
business. 

Crystal Falls—Andrew Nelson has been succeeded by 
the F. & A. Lumber Co. (not inc.) 

Grand Rapids—R. K. Jardine has sold his interests in 
the Grandville Avenue Lumber Co. to the Stiles Bros. Co., 
but the business of the Grandville company will be con- 
tinued under the old name. Mr. Jardine has accepted a 
position with the Grand Rapids Lumber Co., as manager 
of the retail department. 

Jackson—The Ames-Dean Carriage Co. is out of busi- 
ness. 

Wakefield—A. Ringsmuth has been succeeded by the 
Wakefield Lumber Co. 

Wheeler—The Wheeler Lumber Co. 
by Doty Bros. 

MINNESOTA. Biscay-Burtrum—The North Star Lum- 
ber Co. has been succeeded by the Welles-Thompson Co., 
with headquarters at Minneapolis. 

Campbell-Doran—The Crescent Lumber Co. has been 
succeeded by the Nortz Lumber Co., with headquarters at 
Breckenridge. 

Douglas-Glencoe-Lakeville-Minneapolis—The North Star 
Lumber Co. has been succeeded by the Welles-Thompson 
Co., with headquarters at Minneapolis 

Minneapolis—The Milnor Lumber Co. has 
ceeded by the Welles-Thompson Co. 

Minneapolis—The H. S. Thompson Co. 
ceeded by the Welles-Thompson Co. 

Minneapolis—The Phoenix Lumber Co. 
ceeded by the Welles-Thompson Co. 

Sauk Center—The Independent Lumber & Coal Co. has 
been succeeded by Hillsdale & Sprague. 

White Bear Lake—The White Bear Lumber Co. has 
been succeeded by the Consolidated Lumber Co., with 
purchasing department at Stillwater. 

MONTANA. Glasgow—H. M. McIntyre & Co.’s yard 
has been acquired by the Piper-Howe Lumber Co., of 
Minot, N. D. Zi 

NEBRASKA. Springfield—Ida A. Bradford 
succeeded by the Harberg Lumber Co. 

NEW YORK. Brooklyn—Mullin Wagner & Co. 
been succeeded by John Mullin. 

New York—The J. W. Turnbull Lumber Co. has moved 
its headquarters to Philadelphia, Pa. 

NORTH CAROLINA. New Bern—-The 
Co. has increased its capital stock. 

NORTH DAKOTA. Bismarck—The C. L. Merrick Co. 
has reorganized as the Washburn-Merrick Lumber Co. 

Danzig-Kulm-Richardton-Strasburg—The North Star 
Lumber Co. is out of business. 

Deisem - Ellendale - Forbes-Hague-Lehr-Strasburg—The 
Phoenix Lumber Co. has been succeeded by the Welles- 
Thompson Co., of Minneapolis, Minn. 

Ray—The Bond Lumber Co. has been succeeded by the 
J. S. Hart Lumber Co., with headquarters at Minneapolis, 
Minn. 

OHIO. Logan—The Valley Tie 
moved to Columbus. 

OKLAHOMA. Braggs-Keefeton—The Fairview Lumber 
Co. has been succeeded by the Western States Lumber 
Co., of Kansas City, Mo. 

Edmond—The Lockridge Lumber Co. has sold out. 

OREGON. Linnton—The West Oregon Lumber Co. has 
increased its capital stock to $500,000. 

PENNSYLVANIA. Avoca—The Avoca Lumber Co. has 
been acquired by Washburn, Williams & Co., and will be 
managed under the name Pleasant Valley Lumber Co. 
J. H. Chapman, formerly owner, will devote his entire 
attention to his yard at Old Forge. 

Beaver—Anderson & Cook have been succeeded by the 
Cook-Anderson Co. 

3iglerville—The Biglerville Warehouse Co. 
succeeded by E. L. Lanver. 5 . 

New Castle—The Lawrence Lumber Co. is out of busi- 


Bishop is out of 


has been succeeded 


been suc- 


has been suc- 


has been suc- 


has been 


have 


Pine Lumber 


& Lumber Co. has re- 


has been 


ness. 
Pittsburgh—The Joseph W. Cottrell Lumber Co. is now 


located in more commodious quarters at 1708 First Na- 
tional Bank Building. 

Ursina—The EF. Van Sickle Co. has moved to Confluence. 

SOUTH DAKOTA. Ipswich—The Central Lumber Co. 
has been succeeded by the Atlas Lumber Co. 

Roswell—W. Z. Sharp has been succeeded by A. F 
Clough & Co., of Canova, 

TEXAS. Bells—J. N. Ferguson & Son have been suc- 
ceeded by Emmet Penn. 

Kaufman—The G. S. Phillips Lumber Co. has been suc- 
ceeded by William Cameron & Co., of Waco, Tex. 

Santa Maria—The Santa Maria Lumber Co. has been 
succeeded by the Farrar Lumber Co., with headquarters 
at Houston. 

Wortham—T. I. Longbotham has been succeeded by 
T. Elmo Longbotham & Co. 

WASHINGTON. Mabton—The St. 
Lumber Co. is out of business. 

Seattle—The Ainslie-Boyd Co. has changed its name to 
the Frederick Boyd Co. 

Waterville—The Pool Hardware Co. has been succeeded 
by MacDonald Hale & Co., with headquarters at Quincy. 

WISCONSIN. Luxembourg—Santrock Bros. & Co. have 
been succeeded by Santrock Bros. 

Milwaukee—The W. H. Pipkorn Co. has increased its 
capital stock to $125,000. 

Wales—The Barker Lumber & Fuel Co. has been suc- 
ceeded by Davies & Rees. 

BRITISH NORTH AMERICA. 


ONTARIO. Stratford—The planing mill and lumber 
business which has been operated by Kalbfleisch Bros., 
under the name of Ruston & Co., will in the future do 
business under the name of the Kalbfleisch Planing Mill, 


Paul & ‘Tacoma 








with E. Kalbfleisch as manager. 
INCORPORATIONS. 
ALABAMA. Dothan—Sherman-Spann Lumber’ Co., 
authorized capital $50,000, 
ARKANSAS. Chidester—Hindman Bros. Mill Co., au- 


thorized capital $15,000; T. P. White, 

Hindman, vice-president; C. J. 

F. D. Hindman, treasurer. 
Cotton Plant 

ital $6,000. 


president; S. H. 
Burleson, secretary, and 


Cotton Plant Handle Co., authorized cap- 


CALIFORNIA. San Diego—J. E. Neeb Box Co., author- 
ized capital $25,000; J. E. Neeb, C. H. Zirwas and J. C. 
Hizar. 

CONNECTICUT. Bridgeport—Starr Manufacturing Co. 


(to manufacture furniture), authorized capital $10,000. 

DELAWARE. Seaford—Hastings Eskridge Co. (to deal 
in building supplies of all kinds), authorized capital $25,- 
000; John E, Eskridge, Charles E. Hastings and John W. 
Hastings. 

INDIANA. Indianapolis—American Lumber & Builders’ 
Supply Co., authorized capital $100,000. 

IOWA. Burlington—Burlington Land & Timber Co., 
authorized capital $25,000; E. A. Florang, president; A. C. 
Florang, vice-president, and O. E. Florang, secretary and 
treasurer, 

Fort Dodge—East Side Lumber & Coal Co.; M. J. Breen, 
S. McClure, F. A. Grosenbaugh, Charles Stayman and 
John Chapman. 


LOUISIANA. Monroe—Home Furniture Co., authorized 
capital $50,000. 

MAINE. South Paris—Wheeler Lumber Co., authorized 
capital $25,000. 

MICHIGAN. Fuller Station (Grand Rapids P. O.)—Ful- 


ler Station Lumber Co., authorized capital $20,000, 

MISSOURI. St. Louis—Cast Steel Pilot Co. (to manu- 
facture and deal in steel, wood and articles made from 
wood), authorized capital, 60,000. 

NEW JERSEY. West Hoboken 
authorized capital $125,000; SS. 
hawken. 

NEW YORK. Buffalo—McLean Mahogany & Cedar Co., 
authorized capital $40,000; Robert D. MeLean, Carlton M. 
Smith and Morris 8S. Tremaine. 

Cherryfield—Ward Bros. & Wyman (to manufacture and 
deal in lumber, ete.), authorized capital $50,000; J. Wy- 
man, president. 

New York—Ried & Jaeger (Inc.), (wood and woodwork), 
authorized capital $5,000; Jacob Ried, Philip Jaeger and 
George Fieser. 

Roosevelt—A. J. Miller Lumber Co., authorized capital 
$100,000; A, J. Miller, A. Bergen and J. A. Coan. 

Syracuse—Samuel B. Sisson Lumber Co. (Inc.), author- 
ized capital $10,000; Samuel B. Sisson, Ek. U. Sisson and 
Edmund H. Lewis. 

The Glen—Crandall 
$50,000. 

OHIO. Dayton—Oakwood Builders’ Supply Co., author- 
ized capital $10,000; J. C. Spaithe, N. E. Diehl, E. O. 
Wright, K. E. Allen and H. N. Riehle. 

Piqua—Piqua Spring Doubletree Co. (to manufacture all 
kinds of agricultural machinery), authorized capital $16,- 
000; T. C. Jones, D. E. Werner, Albert Werner, Robert 
Werner and J. N. Hauver. 

OREGON. Albany—House-Ballantyne Mill Co., author- 
ized capital $10,000. 

Portland—Abbott & Cleaves Co. (to manufacture and 
deal in lumber, etc.), authorized capital $75,000; E. W. 
Freeman, president and treasurer. 

Portland—Troy Mill Co., authorized capital $5,000. 

RHODE ISLAND. Anthony—Searles, Capwell Lumber 
Co., authorized capital $15,000; Searles Capwell, Florence 
Kk. Capwell and Walter C. Congdon. 

SOUTH CAROLINA. Anderson—Townsend Lumber 
Co., authorized capital $20,000; F. Keith Prevost, J. B. 
Townsend and J. M. Evans. 

Spartanburg—Martin-Bay Lumber Co., authorized cap- 
ital $20,000. 

TENNESSEE. Memphis—Four States Land & Timber 
Yo., authorized capital $50,000; Ernest Parham, president. 

Memphis—St. Francis Shingle Co., authorized capital 
$5,000. 

Memphis—Stimson Veneer & Lumber Co., authorized 
capital $100,000; J. W. and R. V. Stimson, B. F. Katter- 
henry, A. M. Horton and D, L. Katterhenry. 

TEXAS. Palestine—Trinity Hardwoods Co., authorized 
eapital $30,000; R. W. Sloan, George E. Cutler and O, L. 
Cox. 

VERMONT. Windham—Windham Lumber Co., author- 
ized capital $5,000; A. G. Burbee, president and treasurer; 
A. G. Burbee, vice president; Frank W. Burbee, clerk; and 
O. B. Hughes. 

WASHINGTON. 
thorized capital $3,000; George Oliver, John O. 
George W. Hay. f 

Seattle—Panama Timber Co., authorized capital $5,000; 
F. D. Jordan, A. V. Gray and T, W. Tressider. 

Tacoma—Grandin Coast Lumber Co. has reincorporated 
with an authorized capital of $1,750,000. 

WEST VIRGINIA. Fayetteville—Mankin Lumber & 
Pole Co., authorized capital $100,000; Robert Mankin, C. 


Central Lumber Co., 
Gardener, of Wee- 


Lumber Co., authorized capital 


Seattle—Oliver-Hay Shingle Co., au- 
Hay and 
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Mankin, Otis Hawkins and C. W. Dillon. 

plant will be located at Ymir, British Columbia. 
WISCONSIN. Hazel Green—Hazel Green Lumber Co. 

has been incorporated; purchasing department, Lancaster 


The company’s 


jzumber Co., of Lancaster, Wis. 


BRITISH NORTH AMERICA. 
TORONTO. Ontario—Simpson Planing Mill Co. (Ltd.), 
vuthorized capial $50,000; Alexander Rhind, John Magee, 
Charles W. Mills and others. 





NEW VENTURES. 





ARKANSAS. Harrison—The Eugene Baker Lumber 
(o. will open a yard. 
CALIFORNIA. Garden Grove—The_ Roberts-Oliver 


izumber Co., of Santa Ana, has opened a yard and is 
erecting sheds and an office building. 

Niland—The Hammond Lumber Co. has opened a yard 
ind is erecting an office and sheds. 

Oceanside—The Charles R. McCormick Lumber Co., of 
San Diego, has opened a retail yard. Edgar Culnan has 
been appointed manager. 

Orange—The Garden Grove Lumber Co. has established 
a yard here. 

Orange—The S. H. Pendleton Lumber Co. is putting 
in a yard and arranging to erect sheds to carry a large 
stock. 

GEORGIA. McDonough—The Planters’ Warehouse & 
Lumber Co. recently began the retail business. 

INDIANA. Roachdale—J. W. Hermon, or the Roach- 
dale Lumber Yard, has entered the retail business. 

IOWA. Fort Dodge—The East Side Lumber & Coal 
Co. recently began business. 

KENTUCKY. Lenox—The Roper Reese Lumber Co. 
recently began manufacturing hardwood lumber. 

LOUISIANA. Oberlin—The Allen Parish Lumber Co. 
has entered the retail trade. 

MICHIGAN. Applexate-Ruth—The Bad Axe Grain 
Co. recently began the grain and lumber business here 
with headquarters at Bad Axe. 

MINNESOTA. Lanesboro—The Farmers & Merchants 
lumber Co. recently began the retail lumber business. 

Minneapolis—The IX. A. Engler Lumber Co. has opened 
sales offices here with headquarters at Baudette. 

MISSOURI. St. Louis—The Anguera Lumber Co, 
recently began the wholesale business here, with branch 
it Chicago. 

MONTANA. 
gun business. 

Great Falls—The A. W. Miller Saw Mill Co. has opened 
an office here to wholesale lumber and shingles, with 
branch at Seattle, Wash 

Myers—The Bradbrook-Saunders Lumber & Grain Co. 
recently opened an office here with branch at Hysham. 

Scobey—E. W. Palutzke has begun the lumber busi- 
hess with purchasing department at Plentywood. 

Scobey—The McCurdy Lumber & Hardware Co. has 
entered the retail business. 

NEBRASKA. Omaha—The A. W. Miller Saw Mill Co. 
has opened an office here to wholesale “Yumber and 
shingles, with branch at Seattle, Wash. 


NEW YORK. New York—Herbert J. Bates, 135 Broad- 
way, has begun the wholesale lumber business. 

New York—Howard R. Cummings recently began the 
lumber business at 31 East Ninth Street. 

Rochester—The Newberry Box Co. has begun manu- 
facturing boxes etc. 

Yonkers—Arthur C, Jenkins recently began business, 
dealing in sash, doors, blinds etc. 


Chinook—-The Local Lumber Co. has be- 





NORTH CAROLINA. Charlotte—The Rock River 
Lumber Co. has begun business. 
OHIO. Greenville—The Gem Manufacturing Co. has 


begun manufacturing incubators. 

OKLAHOMA. Mead—The Aylesworth Co. has begun 
the retail business with headquarters at Aylesworth. 

PENNSYLVANIA. Butler—The Donaldson Lumber 
Co. has been organized. 

Hazleton—George Sell has entered the retail lumber 
business. 

SOUTH DAKOTA. Aberdeen—The Whatcom Falls 
Mill Co. will open a wholesale yard here with branch 
at Bellingham, Wash. 

TENNESSEE. Cornersville (Railroad Station Lewis- 
burg)—The Cornersville Lumber Co. has begun the lum- 
ber and planing mill business. 

TEXAS. Dallas—The Jenkins-Cobb Lumber Co. has 
begun the hardware and lumber business. 


McAllen—Frank G. Crow has entered the retail lumber 
business. 
Monte Christo—The Monte Christo Lumber Co. has 


opened a retail yard here. 
WASHINGTON. Leavenworth—F. 8. 
have begun the lumber business. : 
_ Bellingham—The Northwestern Lumber & Shingle Co. 
as opened an office to wholesale lumber and shingles. 
WEST VIRGINIA. Gassaway—The Hiser Lumber Co. 
is begun wholesaling lumber and staves. 

WISCONSIN. Phillips—J. S. Timlin has begun the 
imber business. : 
Coleman-Pound—The Abrams Lumber Co. recently be- 
xan business here, with purchasing department at Green 
say, 

Hartland—The Hartland Manufacturing Co. has begun 
manufacturing whiffletrees. 

Minocqua—B. F. Wilson, of Wausau, has opened a re- 
tail vard. 


NEW MILLS AND EQUIPMENT. 


ARKANSAS. Clinton—J. M. Nichols will install a 
‘ill for the manufacture of hardwood lumber, shingles, 
wagon stock etc. He owns several hundred acres of fine 
oak and hiekory here. 

lieber Springs—The E. H. Ewing Lumber Co. has 
started to rebuild sawmill recently burned. 

lson—J. F. Light, of Calico Rock, will erect a sawmill 
to ~ furniture and wagon stock from ash and hickory 
timber, 

Junction City—W. M. Williams will erect a woodwork- 
ng plant. 

FLORIDA. De Funiak Springs—The Harbeson Lum- 
ber Co., of Carriere, Miss., will erect a sawmill. 

GEORGIA. Kingston—The Kingston Lumber Co. will 
build a planing mill. 

LOUISIANA. Ponchatoula—The Ponchatoula Veneer 
«& Package Co, will establish a box factory. 

Walker—Clark & Beckley, of Doyle, La., 
sawmill, 

MISSISSIPPI. Canton—J. D. Coney, of the Hazel- 

urst Lumber Co., of Hazelhurst, and L. O. Crosby, 
of the Crosby-Bonds Lumber Co., of Brookhaven, will 
erect a sawmill. 
_ Hattiesburg—The Brookhaven Lumber & Manufactur- 
ing Co. will erect a mill three miles south of here. The 
new mill will be of the band type, having an 8-foot 
band saw and large gang saw. 

MISSOURI. St. Louis—The Loughman Cabinet Co. 
Will erect a factory. 


Jacobsen & Co. 








will erect a 


NORTH CAROLINA. Garland—The Garland Lumber 
Co. will rebuild plant recently destroyed by fire. The 
new mill will have a daily capacity of 40,000 feet of lum- 


ber. 





— 


CASUALTIES. 


CALIFORNIA. San Diego.—The planing mill, box fac- 
tory and dry kiln of the Benson Lumber Co. were de- 
stroyed by fire recently; loss, $75,000; insurance, $35,000. 
The company has temporarily leased the planing mill of 
the Whiting Mead Commercial Co. until it can rebuild. 

FLORIDA. Milton.—The plant of the Robinson Point 
Lumber Co. was destroyed by fire April 5. The yards 
were saved. The loss is covered by insurance. The plant 
will be operated again as soon as suitable buildings can 
be erected and machinery installed. 

IOWA. Estherville—The Northern 
fered a fire loss March 26; 
covered by insurance. 

Fort Dodge—The Fort Dodge 
its planing mill by fire March 19; 
$30,000. 

LOUISIANA. Lake Charles—Fire recently damaged 
the J. C. Stout Lumber Co.’s mill to the extent of $1,000; 
loss covered by insurance. 

MISSISSIPPI. Hickory—The sawmill owned by C. G. 
Weatherford was destroyed by fire recently; loss $600. 
The mill will be rebuilt. 

NEW YORK. Wayland—March 26 Plail Bros. lost 
their factory by fire; loss $35,000. 

Amsterdam.—April 5 the plant of the Brookside Lumber 
Co. was damaged by fire to the extent of $7,000. 2 

PENNSYLVANIA. Etna—April 1 the factory of the 
Fort Pitt Box Co. was destroyed by fire; loss $100,000. 

TENNESSEE. Memphis.—Russe & Burgess (Inc.) lost 
their mill by fire April 5. The loss is estimated at $50,- 
000, which is fully covered by insurance. 

WASHINGTON. Anacortes.—April 3 fire destroyed the 
dry kiln and contents of the Fidelgo Lumber and Box Co.; 
loss, $4,000; insurance, $1,500. 

WISCONSIN. Oshkosh—The dry kiln of the Buckstaff 
Co. was destroyed by fire March 30, entailing a loss of 
$15,000, which is covered by insurance. 

Superior.—The Superior Manufacturing Co. sustained a 
loss of $10,000 by fire April 6. The company’s cooperage 
shop was destroyed. 


BRITISH NORTH AMERICA. 
ONTARIO. Tomiko.—Ferguson & McFadden’s sawmill 
wus destroyed by fire April 2, entailing a loss of over 


OBITUARY 


John H. Murry 


EUREKA Sprincs, Ark., April 6.—John H. Murry. one 
of the best-known sawmill men in this country, died here 
March 6. Mr. Murry had been in poor health for over a 
year and came to Eureka Springs in the hope that his 
health might be improved. He was born at McConnellsville, 
Ohio, August 3, . He was engaged in the sawmill 
business in Indiana for. over forty-five years, cutting wal- 
nut timber, also cutting the first carload of quartered oak 
ever produced. From Indiana Mr. Murry moved to Obion, 
Tenn., and from there to Murry, Ark., where he cut walnut 
and cherry exclusively, his mill being located fifty miles 
from the railroad. He removed from Murry to Garland 
City, Ark., where he had been located for over ten years. 
“Uncle John,’ as he was familiarly known to his friends, 
spent much of his leisure time in hunting, being an excel- 
lent shot in spite of the fact of his having only one arm. 
He is survived by a son, a daughter and one brother. Sev- 
eral of his family have died within the last few years, a 
brother very recently. The remains were taken to Indian- 
apolis, Ind., interment being made March 10. 





Lumber Co. suf- 
loss $3,000, which is partly 


Manufacturing Co. lost 
loss $50,000; insurance 

















John Appleton. 


Bancor, Me., April 6.—John Appleton, 35 years old. one 
of the most accomplished foresters in Maine, died in a 
hospital near Washington, D. C., April 2, after a long illness. 
The remains were brought to Bangor for interment. He was 
the son of a prominent lawyer, F. H. Appleton, and grandson 
of the late John Appleton, who for many years was chief 
justice of the Maine supreme court. He was educated in 
the Bangor public schools, at Fryeburg Academy, the Hoteh- 
kiss School, at Lakeville, Conn., and at BowGoin College, 
from which latter institution he was graduated in 1902. He 
then entered the Yale School of Forestry, graduated there in 
1904, and for the next two years was in the service of the 
United States Forestry Department, engaged chiefly in the 
southern States. In 1907 he resigned his Government posi 
tion and returned to Bangor, where he precticed his profes 
sion with much success. 








Henry Krebs. 


ALAMEDA, CAL., April 6.—Co!t. Henry Krebs died here 
March 18, after a long illness, at the age of Tz years. He 
was born at St. Clair, Pa., and was a captain in the Union 
army 1n the Civil war. Afterward he became private secre- 
tury to the president of the Lake Shore Railroad, with head- 
quarters at Cleveland, Ohio. Thirty-five years ago he went 
to California and was managzer of the estate ot James Lick 
at San Francisco. He afterward was manager of the San 
Bernardino Borax Works. fe took a great interest in 
Grand Army matters and was past commander oi George H. 
Thomas Post and Commander of the Loya! Legion of San 
Francisco. He leaves a widow, Mrs. Abbie E. Krebs, who 
was for 2 number of years prominent in lumber circles, being 
president of the Caspar Lumber Company, one of the large 
redwood manufacturing concerns, with mills at Caspar, Cal., 
and offices in this city. 





James Garfield Spaulding. 


ALAMEDA, CAL., April 6.—The death of James Garfield 
Spaulding, manager for several years of George Spaulding & 
Co., of San Francisco, and during the last few years vice 
pre esident of the Blair-Murdock Company, a retail lumber 
firm, occurred at his home here March 29. Mr. Spaulding 
bad been ‘suffering from heart trouble for two weeks and 
died while asleep. He lived in San Francisco the greater 
part of his life. He removed to Alameda in 1906. He is 
survived by his mcther, his widow and a daughter, Mrs. 
Raymond Gott, of Reno. Mr. Svaulding was a trustee and 
recording secretary of the Mechanics’ Library for several 
years. He was a Shriner and a Mason. 





Charles W. Stow. 


BanrtrMore, Mp., April 7.—-Another lumbeiman of this city 
to die within the last ten days was Charles W. Stow, for 
years engaged in the trade and known in his day as “the 
father of the mahogany business.” He retired avout twenty- 
five years ago, however, and had until Jast year held a 
position in the Baltimore postoffice. He made his home with 
his son-in-law, Ha rry TP. Duker, of the wideiy known lumber 








SILO FIXTURES 


We make a Specialty of furnish- 
ing Lumber Dealers complete 
SILO FIXTURES. 
We sell you the Doors, Hoops, 
Anchors, Base Anchors and 
other Silo Parts. Buy your 
Staves with your yard stock, and 
save money, or we can furnish you 
the complete Silos. 
Our Hinge Doors and Fixtures 
are the most complete, modern 
and up-to-date silo parts on the 
market. Our prices are reasonable. 
We make doors designed for Wood, Brick, Concrete 
and Tile Silos. 

Write us TO-DAY for prices and full descrip- 

tion or any information regarding Silos. 


STORM LAKE TANK AND SILO CO. 


STORM LAKE, IOWA. 














INCREASE YOUR PROFITS 


Sell an Economy Steel Silo Roof to every silo owner 
in your community. You, Mr. Lumberman, 
are the logical man to handle silos of all 
kinds, as well as the Economy Roof. It- 
goes hand in hand with your business. 
1 The Economy Roof gives your customers 

duties satisfaction and permanent service. Is easily sold. You 
get the benefit of our extensive advertising campaign carried on 
in the farm papers. 

Does not in any way interfere with your other sales, in fact 
increases them because it demands rafters—When you sell the 
Farmer his silo material—sell him the 


ECONOMY STEEL SILO ROOF 


and make larger profits than it is possible on any other kind of roof. It is 
the only permanent silo roof on the market. Made of Galvanized Steel— 
Fits any kind of silo. By and fireproof. _ in strength and permanence. 
he stave silo must be kept none and the constructica of the Economy 
Roof maintains the perfect circle. It is easy to put up. Remember it holds 
for you a greater profit. Takes a low freight rate. 
Look into this big money making proposition at once. Get the bigger 


probits, Circulars and net prices mailed FREE on request. 


ECONOMY STEEL PRODUCTS COMPANY, 
36 North Third Street, Des Moines, lowa. 














A Housewife Seller 


which is proving a good money maker and an 
extraordinary local advertising proposition for 
retail lumbermen is our 


Removable ““%YANIZE> 


Clothes Post 


Removable in that the socket which is easily 
driven into the ground is separate from the post. 
Except on wash days no posts are seen in yard. 
Lawn mower runs oversockets. Posts are made 
of special light carbon galvanized steel tubing 
15-16” in diameter and 6%’ above ground— 
filled with concrete to insure strength—will 
8 last a lifetime. 


We want i” every town to handle these 


posts and the lumberman is 


A Dealer the logical dealer to make the 


easy profits their sale insures. 








Write us today for circulars and special dealer proposition. 


Milwaukee Steel Post Co. 


Mi ble Steel 
en Posts, ne Poles, gg MILWAUKEE, WIS. 


A Side Line That 
Pays Two Profits 


Sar sounds almost too good to be true, but ¥ 
its possible just as sure as you're alive— 
and that on a single 
investment. All you 
need to get this extra 
money is a 


Monarch 
Meal and 
Feed Mill 


See How it Works:—You install one of these mills in your yard 
and invite your farmer neighbors to bring the’: grain in to be ground 
either on shares or so much cash. That profit is sure. Then occasion- 
ally you’ll finda man who thinks he needs one of these mills at home. 
Sell it to him as our agent. That’s the other profit. You will be sur- 
prised how easy it’s done. 


Send for catalog today — Free. 
P. 0. Box 461 


Sprout, Waldron & Co., wuney, Pa. 
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firm of Otto Duker & Co., and in a way retained his ac- 
quaintance with the trade. Mr. Stow succumbed to the in- 


firmities of advanecd years, being SO years old. His widow 


and a son survive him. 





~~ 


Charles A. Galloway. 


Fonp pu Lac, Wis., April 7.—Charles A. Gailoway, well 
known lumber manufacturer and banker, died suddenly April 
2 at the age et 6) years. Mr. Galloway, who was one of 
the leading citizens of Fond du Lac, was an cilicial of the 
Moore-Galloway Lumber Company, owner of sawmills and 
dealer in lumber and millwork. He was also president of 
the Fond du Lae National Bank since its organization in 
I8s7. He was formerly mayor of Fond du Lac and was a 
member of several leading social and fraternal organizations. 
Mr. Galloway is survived by a widow and by three daughters, 
Catherine and Dorothy Galloway and Mrs. H. ‘fT. Parr. 





Horace E. Bemis. 

Horace E. Bemis, one of the 
most successful lumbermen in Arkansas and one of the 
proprictors of the Ozan Lumber Company, aud general man- 
ager of the Prescott & Northwestern Railway, died at his 
home here Avril 1, aged 45 years. Mr. Bemis was born at 
Clinton, Iowa, and spent the greater part of his life in the 
South. He came to Prescott in 1894. In 1900 he married 
Miss Ethel Norvelle McRae, daughter of former Congressman 
Thomas C. McRae, who, with seven children, survives him. 
He had been a member of the Prescott city council for sev- 
eral years and was active in public enterprises. He was a 
member of the Frescott Masonic lodge, the Knights Templar 
and Al Amin Temple of the Mystic Shrine, Little Rock. 


PrescottT, ARK., April 8. 





Joseph L. Farnen. 


BALTIMORE, Mb., April 6.—Joseph L. Farnen, for years 
connected with the J. S. Hoskins Lumber Company, looking 
after the North Cznrolina pine end of the business, died 
March 28, after an illness of five weeks at a hospital here. 
Mr. Farnen, who was 56 years old, got into close touch with 
the local trade when he served ss harbor master, in which 
capacity it was one of his duties to assign berths to lumber 
vessels. He thus became a familiar figure to the lumber 
men, and his connection with the Hoskins company tended 





1S BIGLO 


8 feet in diameter, was snaked 800 
feet up a 30 per cent grade, over rough 
ground, with a 1%-inch Yellow Strand 
cable that had been in constant use for 
over six months. ‘This same cable yarded 
over 7% million feet of lumber without 
breaking. It was still serviceable at the 

end of the season. 


Yellow Strand 
Wire Rope 


is made especially to withstand the tre- 
mendous strains and wear and tear of 
logging. It’s elastic, flexible and most 
economical because it lasts longest. 


Order 


Try Yellow Strand yourself. 
direct or through any of our agents. 


FREE Our illustrated monthly magazine— 
THE YELLOW STRAND—free for 
one year to all rope users. Write for it. 


Ask for Catalog 70. 
Broderick & Bascom Rope Co. 


ST. LOUIS, MoO. 


OFFICES: 
New York and Seattle. 


WORKS: 
St. Louis and Seattle. 


Agents Everywhere. 











to augment the regard and esteem in which he was held by 
these who had business with him. He was for years a 
member of the school board and also identified with various 
enterprises. His widow, a daughter and three sons survive. 





D. H. Van Alstine. 


D. Hl. Van <Alstine, of Mavyinette, Wis., died last Friday 
at his home in that city. Mr. Van Alstine was a pioneer 
in the sawmill business, having worked in different capacities 
since 1852. He was born in Montgomery County, New York, 
and descended from old Holland stock. In 1852 he went to 
Oconto, where he remained for a number of years. The 
remains were interred in Greenwood Cemetery, Marinctte, 
last Sunday. He is survived by a daughter and two sons, 
Frank E. Van Alstine, of Chicago, a sawmill bnilder; C. J. 
Vau Alstine, of Green Bay, Wis., and Mrs. Wilkin Smith, of 
East Marinette, Wis. 





Henry Krug. 

Marcus Hook, Pa., April 7—Henry Krug, of A. Knabb & 
Co., operating a large barrel manufacturing plant here, died 
at Augusta, Ga., March 29. Mr. Krug came to Marcus Hook 
about ten years ago. During his early life he lived in Oil 
City, Pa., where he was engaged in the manufacture of bar- 
rels. Later he went to Krug, Md., which town was named 
after him. He was a member of the Penn Club of this city, 
also of the Chester Lodge of Elks and the Masonic frater 
nity. 





E. H. Walker. 


CoLuMBuS, Wis., April 4.—Brief announcement was made 
last week of the death of E. H. Walker, president of the 
Walker Lumber Company, of this city, who passed away at 
his home March 23. Mr. Walker had not been seriously ill 
and was not thought to be in danger. He had been con- 
fined to his home with tonsilitis, which was foliowed by a 
light attack of mumps. He was taken suddenly with neu- 
ralgia of the heart and passed quietly away. 





David R. Webb. 


INDIANAPOLIS, IND., April 8.—David R. Webb died at his 
home in Edinburg last Monday, after a short iliness. Mr. 
Webb was 60 years old and was proprietor of the Muloda 
veneer mill at Edirburg. He is survived by Mrs. Webb and 
by two daughters, Mrs. Claude Maiey, of Evansville, and Mrs. 
Perey Brodbeck, of Edinburg. 





James H. Buckley. 
BrookLyn, N. Y. April 6.—James H. Buckley, 40 years old, 
a lumberman of this vicinity, died of heart disease March 
30. Three sons and two daughters survive him. 





Mrs. Adorine Cleveland Card. 


NASHVILLE, TENN., April 8.—Mrs. Adorine Clevcland Card, 
mother of Hugh C. and Headley Card, owners of the 
Straight Creek “Lumber Company, Pineville, Ky., died Sun 
day night at a local infirmary, following an operation for 
appendicitis, Mrs. Card was 70 years of age and had been 
in poor health for pissin time. Funeral services were con 
ducted Monday afternoon, the remains being laid to rest 
in the city cemetery. 





Charles Prosser. 


YorkK SprinGcs, Pa., April 6.—Charles Prosser, 99 years 
old, a lumberman: from the age of 14, died at his home here 
March 14. He worked at his sawmill until eight weeks be 
fore his death. He built one of the first sawmills in the 
community and in the early days the neighborhood had to 
depend upon him for lumber. He was a strong believer in 
conservation. Five sons and three daughters survive him. 





Mrs. Anna C. Kissel. 


LOUISVILLE, Ky., April 6.—T'wo months after the death 
of her husband, Louis B. Kissel, president of the Roth 
Lumber Company, a leading retail concern of this city, 
Mrs. Anna C. Kissel died at her home at St. Mathews, a 
suburb of Louisville. She was 27 years old. Her death 
was largely due to the weakened state in which she was 
left after a long siege of nursing her husband. Interment 
was in Cave Hill Cemetery. 





; William W. Gillespie. 

William W. Giliespie, for many years engaged in the jum- 
ber business in Chicago, dicd April 4 at his residence, 
Walnut Street. Ile was born in Peoria, Il!., 48 years ago 
and came to Chicago when a boy. Besides bis widow he is 
survived by two children. Interment was at Cakridge cem: 
tery. 








A. V. Rieff. 


LittLe Rock, Ark., April 8.—Col. A. V. Rieff, 84 years 
old, vresident of the firm, Ricff & Son, this city, dropped dead 
at his home March 25. Colonel Rieff served in the Mexican 
war for thirteen months and at the outbreak of the Civil 
war raised a company for the Confederate army. 





Reinhart Braun. 


Lorain, On10, April 8.—Reirhart Braun, a pioneer resident 
of this city and who was vice president of the Lorain Lum 
ber & Manufacturing Company, died last week at the home 
of his daughter, Mrs. Frank Behling. Hle was 78 years old. 





WEEK’S NEWS OF THE MARKETS 








For Editorial Review of Current Market Conditions 
See Page 26. 





Chicago yardmen report a slight increase in the vol- 
ume of trade, but business is not up to normal for the 
time of year. The demand for structural material has 
been held up by the brick handlers’ strike and con- 
tractors and lumbermen will be exceedingly glad when 
this trouble has been settled, as it has practically put 
a stop to building in the outlying districts. 

Lumber receipts at Chicago during the week ended 
April 4 aggregated 47,021,000 feet, against 50,387,000 
feet for the corresponding week in 1913. Total re 
ceipts from January 1 to April 4, 1914, amounted to 
971,268,000 feet, a decrease of 158,321,000 feet over 
the corresponding pericd last year. Shipments for the 
week ended April 4 were 22,615,000 feet, an increase 
of 2,638,000 feet over the corresponding week in 1913. 
Total shipments from January 1 to April,4, 1914, ag 
gregated 252,732,000 feet, 25,907,000 feet more than 
was shipped from Chicago during the same period in 
1913. Shingle receipts for the week show a decrease 
of 4,887,000 over the corresponding week in 1913, while 
total receipts from January 1 to April 4, 1914, show a 
decrease of 2,783,000. Shipments of shingles for the 
week show a decrease—2,671,000 in amount—over the 
same week last year, while total shipments show a 
decrease of 41.857,000 over the comparative period 
from January 1], 1914. 

Chicago Lumber Receipts and Shipments, 
Reported by J. C. F. Merrill, secretary of the Chi 
cago Board of Trade. 
RECEIPTS—WEEK ENDED APRIL 4. 
Lumber. 








Shingles. 





1914 Poe eee ee ee 47,021,000 9,974,000 
SPEED: sate 4-Gnb se ia > a a A ee ee 50,387,000 14, 861,000 
RE 05 5555 scare a foe 0 we 3.366.000 “4,887 887, (000 
TOTAL RECEIPTS JANUARY 1 TO APRIL 4, 
Lumber. Shingles. 
| Re en eee err 571,268,000 119,676,000 
Cc Ca kale ew ea ae ale wees Ae 729,589,000 122, 459, 000 
EE i on es bate eee 158,521,000 25. 3,000 
SHIPMENTS—WEEK ENDED APRIL 4. 

Lumber. Shingles. 
DE bese vba kV anes eee eer enna 22,615,000 6,495, 000 
NED eho wrens Gmc ewicbis en wea o Boe oe 19,977,000 9,166,000 
SORT PTT Tee BEEOe 8 ékeee tees 
Se Se ne he oy Pe ae ee 2,671,000 


TOTAL ‘SHIPMENTS JANUARY 1 TO APRIL 4. 


Lumber. Shingles. 
ol) SE ee ee reas er te er” 252, 66.089,000 
1913 ; wares ; aan 107,946,000 


Ce | ee eT eee: es i esses 
Decrease 41,857,000 


Permits issued by the Chicago building department 
for week ended April 8 were: 











CLASS— : No. Value. 
RGR ADO ss io: Sern ow eis 050595 soe ns ss 4 $ 3,100 
$ 1,600 and under $ 5,000............ £4 202,350 

5,000 and under RD Se ris cr asa /raloo oe 4 226,450 

10,000 and under a ee 21 478,600 

25.000 and under 50,000............. +) 281,000 

50,000 and under 100, 000 2 155,000 
University of Chicago, 4-story brick cl: issics s 

building 1 350,000 
Merchents’ Syndicate Catalog é: 

story brick warehouse............-.-. 1 150,000 


Totals “166 $ 1,846,500 


Average valuation for week eee £4.32 
.. 473°000 
8,007 


rotais previous week.......... ‘ 1s2 
Average valuation previous weck 
Totais corresponding week 1915.. 
Totals January 1 to April &, 1914 
‘Totals corresponding period 1913. 
Totals corresponding period 1912. 
Totals corresponding period 1911 
Totals corresponding period i110 
Totels corresponding period 1909. 





Totals corresponding period 1908. . 11,945,900 
Totals corresponding period 1907. 15,770,800 
Totals corresponding period 1906. 17,056,455 
Totals corresponding period 1905 15,87 mi 








NORTHERN PINE. 


Chicago.—Demand is light and although conditions 
show signs of improvement, retail yards are keeping out 
of the market, and the factories are buying only such 
stuff as they must have. Yard stocks in hand are ade- 
quate to meet current wants. The box trade is holding 
its own. Prices are firm with no indication of weakness 


Minneapolis, Minn.—Farmers of the upper Mississippi 
Valley are rejoicing in an abundance of rain and snow 
which has insured plenty of moisture for putting in the 
crops. The frost is well out of the ground, and as fast 
as the ground dries sufficiently, seeding operations are 
starting. Seeding promises to be fairly early, as theré 
is practically no spring plowing to be done. The roads 
have been bad and the yards have not had much farm 
trade, but there is lots of it in prospect, and town trade 
has brought a good many retailers into the market to 
replenish their supplies. City trade is picking up and 
prospects are regarded as excellent for the summer. 


Stocks in the hands of dealers 
are considerably broken. Demand is moderate for lum- 
ber, and prices are steady. The box business is reported 
as being ‘‘just fair.’’ and there is no rush in the sash 
and door trade. Dealers have contracted for a large 
quantity of rough lumber for the summer delivery, by 
boat. 


Bay City and Saginaw.— 


New York.—Better weather is bringing an improved 
tone to the market outlook and while actual orders con- 
tinue to come along moderately, inquiries are better ani 
retailers view the outlook very encouragingly. Plenty o! 
stock is available for quick shipment; prices are a little 
off. 





Buffalo, N. Y.—Trade has shown a little improvement 
within the last two weeks, but business is by no means 
active and dealers hesitate to predict that general con- 
ditions are better. Not much is doing in the better grades 
and buyers are averse to adding any more to their stocks 
than they are absolutely obliged to. Demand for the 
lower grades continues fair, especially in box lumber. 





North Tonawanda, N. Y.—A considerable deviation is 
manifested in reports on market conditions as experienced 
by dealers. A number of wholesalers state that orders 
have been coming in with more frequency, and char- 
acterize the volume of business as on a par with that 
experienced a year ago. Others do not speak so encour- 
agingly about prevailing conditions, but all consider the 
prospects promising for a more active trade, with the 
advance of spring and better weather conditions. Stocks 
are known to be light in consumers’ hands, and whole- 
salers can see no reason why there should not be 4 
healthy demand this season. There is a well rounded out 
supply in most wholesalers’ hands, and the stock which 


is available at upper lake points, with the opening of 
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navigation, is expected to fill requirements without the 
necessity for heavy purchases from the manufacturers. 

Pittsburgh, Pa.—Trade in white pine has been slow and 
of small volume during last week. Prices are unchanged 
and the better grades are showing the best in the volume 
of buying. Interest in pattern stock is lacking, largely 
due to the slowing down of the foundry and casting busi- 
ness, 








EASTERN SPRUCE. 


New York.—Opinion differs as to the immediate outlook, 
ome wholesalers saying they find the price situation 
much better than a couple of weeks ago, with their mills 
i}ooked for a substantial period ahead, whilé others take a 
ess optimistic view. All have agreed, however, that with- 
in the next few weeks the situation will show many signs 
vf improvement. The building market develops very 

owly and the yards have plenty of stock on hand for 
urrent wants. Mills are making little effort to move 
heir stocks, except at their own prices, and are very 
onfident as to their control of the situation. The fact 
s, very little stock is being pushed for sale and there 
eems no reason for anticipating anything but better price 
onditions. 


Boston, Mass.— Many of the larger mills are now so well 
supplied with orders for dimension that they are forced 
to refuse more business when speedy delivery is re- 

uested, even though $25 is bid. On the other hand, there 

re retailers who still claim they are able to supply their 

needs at $24.50. Inquiry for frames is becoming fairly 
satisfactory. A few more days of warm weather ought 
to make all the dealers in eastern spruce content with 
their lot. The demand for random is not so active as 
that for frames, but it is increasing steadily. 


Pittsburgh, Pa.—Spruce is quiet in the immediate vi- 
cinity of Pittsburgh, and eastern buying has not shown 
much change over last week. Offers indicate some soften- 
ng up of prices which are rather an effort to move ac- 
cumulated stocks than to boost trade. Production of 
spruce has fallen below normal, 





WHITE CEDAR. 


Chicago.—Some demand is coming in from producers 
post stock, and there is a reported scarcity of the 
large sizes. Pole trade is livening up somewhat; both 
inquiries and orders are heavier than for some time. It 
is a question whether the stocks available for the coming 
ear’s trade will be large enough to meet the demand, 
as the input was greatly reduced this season, owing to 
lack of snow. 





Minneapolis, Minn.—Considerable pole business is in 
ight, and producers are getting ready to handle it, but 
ure proclaiming that they will hold firmly to the ad- 
vanced prices now ruling in the market, no matter how 
heavy the order. Supplies are believed to be 40 percent 
short of the normal, which means that with any kind 
f a summer business there will be a pole famine in these 
parts. Post trade is not heavy now but is opening up 
ind the market rules very firm, especially on 38-inch 


posts 








HARDWOODS. 


Chicago.—Not a great deal of activity is noticeable in 
the hardwood market in a general way, although now and 
igain are heard reports from some of the manufacturers 
which would indicate seasonable business. The best that 
can be said of the market is that demand is only mod- 
erately active. Some business is being done but there 
is an absence of snap to buying. Notwithstanding this, 
not many of the manufacturers and distributers show 
much disposition to shade prices in order to move stock. 
There is no excessive accumulation anywhere, which 





accounts for the fairly steady tone displayed by the 
general market. The feature is the demand for plain 
red oak. Cottonwood and gum in the lower grades are 


vetting their share of attention, but the upper grades 
ure not so active. Ash is moving fairly well. The box 
business continues to show considerable activity, and 
this has enabled manufacturers to dispose of their low 
grades without much trouble. Northern woods are strong, 
there being no fluctuation in values. 





Minneapolis, Minn.—Owing to the light production of 
northern hardwoods reported, wholesalers are asking 
advanced prices on nearly every item of stock, and buyers 
are holding back, unwilling to pay them. Orders are 
scarce for this reason, though there is a good deal of in- 
quiry and shopping around, and there seems to be a good 
leal of business in sight. Most large consumers have 
dry stock bought to carry them through the spring, but 
already are figuring on their supply for the summer and 
fall. Prices on oak and other southern hardwoods seem 
to be very strong. 


Bay City and Saginaw.—Hardwood of all kinds is in 
ictive demand and moving as fast as fit to ship. Manu- 
facturers say prices are better than they were a year 
ago, Stocks are not large, although sawmills are being 
operated full time, and some of them night and day. 
Maple, beech, basswood, birch and elm are especially 
wanted, 


St. Louis, Mo.—The market is not showing the improve- 
ment expected a short time ago, although it has improved 
somewhat within the last week. The call for the oaks 
continues fairly good, especially for plain white oak. 
‘sum is in more urgent request than has been the case 
‘or some time. Ash is moving fairly well, with plenty of 
inquiries, Upper grade cottonwood shows signs of becom- 
ng better. Prices are being well maintained. 





Kansas City, Mo.—Some orders for select oak flooring 
‘re being placed right along, but that is about the extent 
{ the hardwood trade, except for the business in gum 
ox material, which is strong as usual. Hardwood men 
realize that this is not the time of year to expect much 
ictivity in their line, but the duliness is accentuated this 
spring because of the bad weather, which has put a brake 
‘n building operations temporarily. Dealers have no 
‘oubt of a good demand when the building season gets 
ell under way, howéver. Prices hold up well. 





Memphis, Tenn.—The market is perhaps a little broader 
and more active. There are some interests in the market 
which have not been buying heretofore and this is re- 
garded as encouraging. The milder weather in the North 
is reflected in more orders from that section. Furniture 
manufacturers display a little more interest. Orders, 
however, are mostly for filling-in purposes, showing that 
lumber consumers and distributers have not yet made up 
their minds as to a definite policy with respect to their 
requirements. In the meantime, southern holders are firm 
in their views of value, and prices are well maintained. 
The lower grades of cottonwood and gum are in good 
demand at full prices. Offerings of gum are somewhat 
free, but prices are well maintained. Box manufacturers 
continue to do a good business and their requirements 
are large. Oak is selling at a fairly good rate, though 
there is not the snap and vim expected to characterize 
the call for this lumber with the opening of the spring 
season. Plain red is perhaps the best seller on the oak 
list. There is a good call for sap gum in the higher 
grades, but red is in about the same position as recently. 
Ash moves well in all grades, but cypress is slow, with 
the exception of shops. Cottonwood in the higher grades 
is in only moderate request. Hickory, elm and other 
miscellaneous woods bring good prices and show a sea- 
sonable movement. 


Louisville, Ky.—The way lumber is being held by manu- 
facturers, who. refuse to sell below normal price levels, 
has a steadying influence on the entire situation, and big 
buyers, realizing this condition, are coming into the mar- 
ket right along. The volume of orders has been pretty 
close up to normal, and at the rate business is coming in 
now it is likely to make April a bigger month than usual. 
While not many orders ahead are being received, all buy- 
ing being for immediate delivery, there is enough of this 
business to keep everybody busy. Improved weather, 
bringing with it a stimulation of building operations and 
better business in many lines, is bound to help lumber, 
at least indirectly, and the hardwood men are mpre opti- 
mistic than they have been for some time. Quartered 
white oak, ash, chestnut and cottonwood are the best 
sellers, 


New Orleans, La.—The hardwood markets register little 
change. By some accounts there is better export call for 
gum, and a fair movement of logs. The oaks appear to be 
leading the domestic call, with a steady, though rather 
limited request for ash and hickory. Prices on the com- 
paratively active items are reasonably well held, but no 
advance in quotations is noted. 





Elkins, W. Va.—There seems this week to be some- 
what of a lull in the call for hardwoods, following a 
period of increased activity, but this is attributed in part 
to the late season and to the uncertainty as to what the 
decision of the Interstate Commerce Commission will be. 
The market is not as brisk as it has been during the 
last month or six weeks. Dealers, however, feel confident 
that present conditions will be improved before the lapse 
of thirty days. Oak and maple are not in as urgent 
demand as they were. 


Ashland, Ky.—Conditions have not improved in the last 
week, and with all mills in operation they expect to be 
ready with stocks to take care of business when offered. 
The railroads appear to be out of the market so far as 
oak is concerned. Millmen are not offering any conces- 
sions in price. 


New York.—The movement continues fair and there is 
not the increase in the demand hoped for a couple of 
weeks ago. Prices generally are firmly held and very few 
stocks are being pushed for ready sale. In fact, those 
wholesalers who committed themselves on large blocks of 
stock last fall find that they are now able to move at a 
considerably better advantage than they could a month 
ago. Demand.is firm for ash, but there is plenty of room 
for improvement in some oak sizes. Holders of chestnut 
are a little discouraged over the lack of activity in their 
line, and prices are very little shaded. The trim mills 
have been small buyers the last month, but the improved 
weather conditions are bringing a better feeling in the 
building trade. While nearly all trim mills are hungry 
for business they have very little stock on hand, and any 
kind of a bettering in the building demand will bring 2 
sharp call for all classes of hardwood stocks from mill- 
work manufacturers. 


Buffalo, N. Y.—Trade is called quiet at most yards. 
The price range changes little, with as much firmness 
displayed by maple as any other wood. Plain oak is mov- 
ing fairly well, while chestnut is quiet. Gum is doing 
little. The building demand has not been active in this 
territory so far this month, but this is due to the back- 
ward weather. Most woodworking plants are at present 
working only at a fairly active pace. 


North Tonawanda, N. Y.—Consumers are ordering stock 
only as they require it for immediate use. Dealers state 
that there is not much strength to the market. Many 
consumers loaded up with ‘stock last fall, and they will 
not be in the market for additional supplies for some 
time. Most of the wholesale yards have excellent supplies 
for this time of year and will be in a position to take 
care of their customers until lake shipments begin to 
arrive. 


Boston, Mass.—Although the demand remains rather 
quiet, prices are maintained well. This is due more to 
the attitude of the western manufacturers, who insist 
that their schedules are very reasonable, than to the local 
merchants, many of whom would gladly scale off the dif- 
ference of figures that is holding up several tentative 
transactions. Present quotations for the standard hard- 
woods follow: Brown ash, 1l-inch, $58 to $60; basswood, 
l-inch, $43 to $45: red birch, 1-inch, $54 to $56; sap birch, 
l-inch, $44 to $47; cherry, l-inch, $95 to $100; maple, 
l-inch; $38 to $40; whitewood, 1-inch, $58 to $61; white 
quartered oak, 1-inch, $88 to $92; plain oak, 1l-inch, $61 
to $66. 


Cincinnati, Ohio.—The situation seems to be one of 
waiting with little in sight to cheer as to the immediate 
future of the industry. Inquiries are still numerous, indi- 
cating that buyers are in a waiting attitude. Both-re- 
ceipts and shipments have been light during the last few 
weeks, and wholesalers already well stocked are not put- 
ting in more lumber, preferring to await developments. 
Prices remain unchanged. Plain oak is a ready seller, 
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Geo. B. Post & Son, Architects. 
State Capitol, Madison, Wis. 


N the construction of this building over 
28,000 tons of granite and 2,300 
tons of structural steel were used. All 
of this immense tonnage was handled 

by American Wire Rope. 


This building is equipped with Kaestner & Hecht 
electric elevators using American Wire Rope. 


Every pound of rope steel we make is carefully 
analyzed and checked, and only such as conforms 
to our rigid tests ever is used for wire rope, 
whether of iron, crucible cast steel, extra strong 
crucible steel, plow steel, monitor steel or tico 
special steel. 





New York 
Worcester 


Chicago Cleveland 
Pittsburgh Denver 


Export Representative:—U. S. Steel Products Co., New York. 


Pacific Coast Representative:—U. S. Steel Products Co. 
San Francisco, Los Angeles, Portland, Seattle. 


264 Page Book On 
Silos and Silage 1c 


1913 copyrighted edition now ready. Most complete work on 

this subject published. Used as text book by many Agricultural Colleges, 
Gives the facts about Modern Silage Methods—tells just what you want to 
know, 264 pages—indexed—over 45 illustrations, a vast amount of useful in- 
formation boiled down for the practical farmer. Tells ‘How to Make Silage” 
—‘‘How to Feed Silage’’—**How to Build Silos”—" ‘Silage System and Soil Fer- 
tility’’—"Silage Crops in Semi-Arid Regions.’’ All about ‘Summer Silos”’ and 
the Use of Silage in Beef Production. Ninth Edition now ready. Send for your 
copy at once. Enclose 10c in coin or postage stamps and mention this paper. 


Silver Manufacturing Co., - Salem, Ohio 








““CHAPIN’S LUMBER RECKONER“ 
Reduces to board measure lumber, scantling, square timber 
and saw logs. Morocco $3, cloth $2, postpaid. Let us send 
you sample pages). AMERICAN LUMBERMAN, Chicago. 
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When it comes to filling your orders for dressed lumber and finish we 
are certainly there with the goods. A perfect shipping organization re- 
duces the time required to load any of the stock shown above to the 
shortest possible time. We want you to keep this in mind the next time 
you are in need and when minutes count. 


| Goldsboro N. C. Pine 


Perfectly milled and correctly graded stock—Shipments Prompt and made as ordered. 








TELECODE USED. 


Johnson & Wimsatt, Washington, D.C. 








GET A CORNER on KEES CORNERS 


and show the carpenter how they’!I save him time 
and the home builder how they’ll save him money. 


These metal building corners offer the lumber dealer a legitimate side line with good profits. 
They save the slow, accurate and expensive work of cutting and fitting bevels and prevent the 
siding from warping apart. Thus they appeal quickly to the carpenter. From the home builders’ 
viewpoint they offer durability and improved appearance with a saving in cost. The sales possi- 
bilities they offer are great in that they are suitable 


i/ For New Work or Repairing of Old. 





Every lumber dealer in the country can sel! these 
because they possess merit that hits practical build- 
ers. They are made of 28-30 galvanized iron, spe- 





ner is stronger, more durable z bet cially treated to hold paint. Are nailed on with 4-d 
One lumber dealer, C. 0. Marshall, casing nails which when driven home leave a plain 
writes — ‘‘ The carpenters are very much surface with no projections to catch dust or moist- 
pleased with your metal building corners. ure. Will fit any kind of corner and come in sizes 
Claim they saved about $40 worth of labor suited to all kinds of lap siding. Wherever used they 
on one house. become very popular. 


We want a good dealer in every town and will make you 
a proposition you'll say is right if you write today. 


F. D. KEES MFG. CO., Box51 Beatrice, Nebraska 






















With the MARTIN TRACTOR SYSTEM 


Adopted and endorsed by success- 
full lumbermen throughout 
the country. 


Possesses 
Important fea- 
tures which 
make it the 
practical motor 


Send us details of your hauling 
problem and let us suggest a 





2 satisfac- 
vehicle for the tory sys- 
Lumber Trade. eer ae 

your 
NEW YORK BRANCH needs. 
1872 Broadway. 
CHICAGO BRANCH RELIANCE AUTOMOBILE CO. 
1458 Michigan Ave. 1655 Van Ness Av., SanFrancisco,Cal. 
BOSTON BRANCH Distributors for 
885 Boylston St. Northern California and Oregon. 


KNOX AUTOMOBILE CO., Springfield, Mass. 














but demand has slacked up for this, leaving ash the only 
wood in actual demand. The box makers are busy, how- 
ever, and are consuming regularly good quantities of the 
low grades suitable for their purpose. The wagon and 
implement works expect to be in the market for limited 
supplies of hardwoods, and some dealers expect to do a 
little business in that field. The furniture trade does 
not improve much. 


Columbus, Ohio.—Demand for hardwoods holds up fairly 
well under the weather conditions. Trade has been spotty, 
however, and brightness of the future depends on the 
continuance of warm weather. Prices are somewhat un- 
steady. Some of the jobbers are shading quotations to 
move stocks. Mill stocks are not very large, and much 
lower prices are not expected. Dealers are the better 
purchasers. Yard stocks are only fair, and dealers are 
buying only what they need for immediate wants. Fac- 
tories making implements, vehicles and furniture are ir: 
the market for materials. Quartered and plain oak are i: 
good demand, and prices on all grades are firm. Chestnut 
is rather strong, especially sound wormy. Basswood and 
ash are holding up fairly well. 


Baltimore, Md.—Reports concerning the state of th: 
hardwood: trade indicate a somewhat better feeling thar 
has prevailed of late. Members of the trade who have 
visited the northern and middle western markets report 
that the demand is rather on the increase, and that 
gratifving number of orders has been taken. The mills 
which shut down partly or entirely for about a month 
have resumed operation, and regard the prospects as 
decidedly more encouraging than was the case not so 
long ago. Yardmen, who last month could not see thei: 
way clear to taking on additional lumber, show an augu 
mented interest in the offerings, and it looks now as if the 
volume of business done in April would show a marked 
Zain over the previous month. Exports are about sta- 
tionary in so far as the movement is concerned. The 
pressure in the domestic markets has been heavy enoug!) 
to force considerable lumber into the foreign markets, 
but some progress in the direction of a lowering of th: 
supplies on the other side is to be noted, and the situa- 
tion there may be regarded as rather better. 


Pittsburgh, Pa.—-Good hardwoods are steady, but the 
volume of buying has been somewhat lessened of late 
Oak and chestnut are showing the effect of the depressed 
trade. In maple the activity centers about flooring stocks 
Which are in fair demand. Low grades of hardwood are 
moving in fair volume, but buyers are not disposed to 
stock up and are taking only what they actually need for 
eurrent business. Good hickory is being sold in Pitts- 
burgh markets at firm prices, though sales are restricted 
to small lots. Ash is in lighter deinand, but fairly firm in 
price. Low grades of ash are quiet and without change 
in value. 





HEMLOCK. 


Chicago.—Favorable conditions are reported in the 
hemlock market. The present sales are not large, but 
the outlook is good and manufacturers are refusing to 
make heavy concession to move their stocks, which are 
in none too good assortment, at the best. 


New York.—Yard trade begins to pick up to better ad- 
vantage and mills report they are getting a better run 
of orders and are not at all anxious over the little stock 
they have accumulated. The outlying building situation, 
while better than it was a month ago, is still unsettled; 
but the opening weather is bringing a better feeling 
among the retailers who are beginning to put out some 
stocks. 


Buffalo, N. Y.—Demand for hemlock is fair, but not up 
to the season at most yards. One drawback to business 
has been the weather, which has been cold and stormy. 
The building trade is likely to pick up a good deal within 
the next few weeks and local stocks will be much drawn 
upon. At present they are generally sufficient to the 
needs of the market. Prices are unchanged. 


North Tonawanda. N. ¥Y.—Some new building has been 
started, but the weather conditions have not been con- 
ducive to much activity along this line, consequently 
there has not been as much call for stock as dealers say 
will be in order a little later. A good assortment of 
lumber is in the hands of most wholesalers, a total of 
approximately 8,000,000 feet being in the local yards, 
and there is no anxiety as to being able to supply an 
active trade until lake shipments begin to arrive. Prices 
are being maintained all along the line. 


Boston, Mass.—The hemlock board situation continues 
in a rather chaotic condition. Until the demand becomes 
brisk enough to justify the ambitious ideas of many 
manufacturers this condition will probably remain un- 
changed, Those manufacturers of eastern hemlock 
boards, 10, 12, 14 and 16 feet, clipped, who recently 
marked their prices to $24, find it difficult to get very 
much business. Whether or not the millmen will succeed 
in raising the price to a firm basis remains a problem. 


Pittsburgh, Pa.—Reports are that hemlock has been of- 
fered in attractive lots at from 50 cents to 75 cents off 
the present Pittsburgh list. Some dealers claim to run 
against competitive bids of as much as $1 off the list. 
Trade is not active and a small amount of new business 
appears to be an incentive for active bidding and the 
offering of concessions in price to obtain such business as 
is going for stocks on hand. It is noted, however, that 
mills are not following this line of action when special! 
bills which call for extra cutting are tendered them. The 
full list is then asked. 


Columbus, Ohio.—The demand for hemlock is becoming 
better as the season advances. Trade is well distributed 
over the central part of the State, and prices are steady 
at the levels which have prevailed for some time. Dry 
stocks are not very plentiful, but sufficient for current 
needs. Prices appear to remain low, in sympathy with 
yellow pine. Yard stocks are not large. 





POPLAR. 


Chicago.—Only fair demand is noticeable in this market, 
which is confined to firsts and seconds. Common grades 














is 
res 
be 


914, 


only 
LOW - 
the 
and 
Lited 
loa 
does 


airly 
otty, 
the 
un- 
s to 
luch 
atter 
are 
Fac - 


re ir 
tnut 
and 


the 
but 
g to 
are 


ad- 

run 
tock 
tion, 
tled; 
sling 
some 


t up 
ness 
rmy. 
ithin 
awn 

the 


been 
con- 
sntly 
say 
t of 
il of 
rds, 
y an 
rices 


nues 
ymes 
nany 

un- 
lock 
antly 
very 
ceed 


ming 
uted 
eady 

Dry 
‘rent 
with 


rket, 
ades 








ApRIL 11, 1914. 


AMERICAN LUMBERMAN 





75 





are not moving in heavy quantities. The market is like 
the rest of the branches of the lumber industry—lacking 
snap. 





Baltimore, Md.—It can not be said that any marked 
change has developed in the poplar trade. The mills 
have now gotten down to fairly regular work, and the 
output is likely to be considerably larger than it has been 
of late, because of the more favorable weather experi- 
enced, but this is also compensated for by a brisker de- 
mand for stocks, the assortments having been allowed 
io run down during the winter when unfavorable weather 
it intervals interfered with shipments. The yards still 
have enough lumber to meet their needs, but a decided 
reduction in the holdings has taken place, and additions 
are made desirable, which causes the offerings of the 
salesmen to be received with rather greater interest. The 
volume of lumber in the lower grades does not encourage 
expectations for the present of an increase in prices, 
though the better classifications are fairly steady. Es- 
pecially the middle West has shown augmented absorp- 
tive capacity of late, and it is hoped that in the absence 
of retarding factors the near future will bring a definite 
improvement. The export business remains quiet. Stocks 
abroad are large, and the range of values is relatively 
low, so that the exporters are disposed to go slow in the 
matter of making shipments. 


Boston, Mass.—Offerings are not large and the demand 
is of about the same caliber. There is little inquiry for 
the wide widths. Lower grades are in some demand. 
Sales of the latter have been made at $34. The railroads 
of New England and the car shops are practically out of 
the market at present, buying occasionally only for im- 
mediate requirements. Until the vexing problems of the 
New England railroads, now under consideration by the 
Interstate Commerce Commission and the local State 
vovernments, are finally settled little improvement from 
that source can be expected. Firsts and seconds are 
quoted at $58 to $61. The larger percentage of what busi- 
ness is done in this quality is transacted at about $59. 


Ashland, Ky.—Poplar is reported in good demand with 
no change in price. The poplar mills are in operation, but 
it will require considerable sawing to put stocks in any- 
thing like normal condition. Poplar is in much healthier 
condition than the other native woods. The call from 
abroad is improving. 


Columbus, Ohio.—Demand is fair for poplar stocks, and 
prices are unchanged from the previous week. Dry stocks 
are fairly plentiful in every locality. Dealers are the best 
buyers, although some factories are also buying stocks. 
Shipments are coming out promptly. Motor car concerns 
are buying the wide sizes. Prices at the Ohio River rule 
unchanged from last week. 


Cincinnati, Ohio..—The best reports as to improvement 
in poplar comes from mill points, but wholesalers here do 
not see much improvement. Low grades, as usual, are 
active. Prices remain firm. 





FIR, SPRUCE, CEDAR. 


Chicago.—While the volume of business has not in- 
creased materially, the tone is generally stronger than for 
some time. There is not much railroad buying, but the 
car companies have placed good sized orders recently 
and many believe that the railroads will soon be exten- 
sively in the market for all kinds of material. Yard trade 
is fair only for both fir and spruce stock. 





Portland, Ore.—The volume of trade seems to have im- 
proved somewhat, but values are about the same. Ex- 
tensive railroad construction to be carried on in the 
Pacific Northwest will add considerable to the demand 
this summer, and as large quantities of material are still 
needed for the completion of buildings in California in 
preparation of the Panama-Pacific exposition, the outlook 
is in favor of better prices before long. The log market 
remains unchanged. 


Tacoma, Wash.—The fir market seems to be in pretty 
much the same groove as last week, and not as good as 
the opening of March. Prices are low and unstable. 
There is a very fair volume of yard stock demand, but 
practically no cutting orders at all. Some reports are 
that drop siding and dimension are a little firmer, but 
reports from Minneapolis salesmen say dimension is weak 
at 61% off. Railroad buying is still very restricted. Cargo 
trade is light in the way of new orders. 


Kansas City, Mo.—There has been a slight upward turn 
fir values generally the last week. Demand for both 
fir and spruce is somewhat better than it was a week ago, 
although it is still hardly up to the normal for this time 
of year. The mills are beginning to cut rather more freely, 
but the offshore business is taking care of their output 
n very good shape so that there is no accumulation of 
stock. Fir ceiling and drop siding have been the weakest 
points in the fir market for some time, but drop siding is 
becoming scarce and is stiffening. Spruce siding also is 
somewhat firmer, although the demand is light here. Red 
edar siding has been advanced 50 cents by most of the 
manufacturers the last week, and now is being quoted at 
‘Ss off the list by most of the mills. The scarcity of red 
cedar logs is responsible for the increase in the price of 
red cedar siding. 


WESTERN PINE. 


Chicago.—Some improvement has been reported in the 
‘emand for California pine, and wholesalers who handle 
nland Empire pine state that inquiries are more nu- 
erous, and that the outlook is good for a normal busi- 
ess in shop lumber this season. 








Kansas City, Mo.—Business in western pine is fair in 
volume, and dealers report a steady increase in orders 
nd inquiries, Retail yards are fairly well stocked, but 
‘me of them are beginning to see a need of stock. Sup- 
es at mills are somewhat more plentiful, owing to the 
‘act that the new cut is getting into the market. Mixed 
orders are not so hard to place as they were a couple of 
eeks ago. Prices are virtually unchanged from those of 
week ago, but the trend is plainly upward, and a few 


weeks of good weather should make a notable difference 
in the market. 





Buffalo, N. Y.—Demand for shop lumber in the Cali- 
fornia pines shows up fairly well, though there has been 
no general improvement. Sales are usually made in only 
small quantities, as buyers are taking only what stock 
they will require immediately. Buyers are not disposed 
to speculate, but increased business is expected just as 
soon as the weather improves. 





Boston, Mass.—Some little improvement in the inquiry 
for western white pine has been noted the last few days, 
but the high prices held are making hard sledding for the 
jocal dealers. Whereever he finds it possible to substitute 
another wood, a retailer refuses to buy western white 
pine in the Boston market. Well-posted merchants con- 
tend, however, that the prices at which they offer this 
lumber are reasonable when the visible supply is taken 
into consideration. Quotations are: Uppers, 4/4, 5/4, 6/4, 
8/4, $100.50 to $103.50; 24%4-inch and 38-inch, $110.50; 4-inch, 
$12.50; selects, 4/4, 5/4, 6/4, 8/4, $90.50 to $93.50; 21%4-inch 
and 38-inch, $105.50; 4-inch, $115.50; fine common, 4/4, 5/4, 
6/4, $75.50; 2-inch, $78.50; 2%4-inch and 3-inch, $90.50; 
4-inch, $103.50; No. 1 cuts, 4/4, $57.50; 5/4, $65.50; 6/4, 
$65.50; 8/4, $68.50; 214-inch and 38-inch, $90.50; barn boards 
dressed and matched, 10-inch, No. 1, $40.50; 8-inch, 38.50; 
10-inch, No. 2, $35.50; 8-inch, $33.50. 


REDWOOD. 


San Francisco.—Conditions are improving in the red- 
wood lumber markets with the local market strong at the 
recent advance in prices. The export trade is prosperous, 
with many inquiries from foreign countries. ‘The foreign 
market for redwood ties is being exploited and there is 
now a good demand from India. The eastern rail trade is 
normal, with prospects for quite a growth in volume dur- 
ing the year. 





Kansas City, Mo.—Redwood is a shade firmer than it 
was a week or two ago, due, probably, to Coast conditions, 
for the demand here is very light. With the builders 
somewhat more active some orders for siding are showing 
up, but the trade in that can not be expected to be of 
much volume until later in the spring. There is some talk 
of an advance in the near future. Prices are being well 
maintained. 





NORTH CAROLINA PINE. 


Norfolk, Va.—The movement of North Carolina pine 
shows no appreciable gain during the week, notwithstand- 
ing the fair weather. Sales during the week were slightly 
less in number, with more variations in prices, showing 
the market to be a little unsettled as yet. No. 1, 4/4 edge 
sold at from $26 to $28.50; No. 2, $23.50 to $25.50; No. 3, 
$17 to $18.50; 4/4 edge box, $14.50 to $15.75; 4/4 edge culls 
and red heart, $12.50 to $13.75. No. 1, 8-inch rough, $30.50 
to $31.50; No. 3, $20 to $22; box, $15.50 to $16.75; culls and 
red heart, $14 to $15. No. 1, 10-inch rough, $30.50 to 
$32.50; No. 3, $20 to $22.25; box, $17 to $17.50; culls and 
red heart, $14.50 to $15.50. No. 1, 12-inch rough, $34 to 
$35.25; No. 3, $21.50 to $22.50; box, $17.50 to $18.50; culls 
and red heart, $15 to $16.50. No. 1, 5/4 edge, $28.25 to 
$29.50; box, $15.25 to $16; No. 1, 6/4 edge, $31.25 to $33; 
box, $15.50 to $16.50; No.1, 8/4 edge, $32.75 to $33.25; Nos. 
1 and 2 bark strips, $18.50 to $19; box bark strips, $10.25 
to $13.50. No. 1, 13/16-inch rift flooring, $40.50 to $41.50; 
No. 2, $34.50 to $36.75. No. 1, 13/16-inch flooring, $27.56 
to $28.50; No. 2, $25 to $26.50; No. 3, $20.50 to $22.50; No. 4, 
$14 to $15. No. 1, %-inch ceiling, $16.50 to $17.75; No. 2, 
$15.25 to $16; No. 3, $13 to $14; No. 4, $9.50 to $10. No. 1, 
ye-inch ceiling, $18.50 to $19.50; No. 2, $16.75 to $17.50; No. 
3, $14.25 to $15; No. 4, $10.50 to $11. No. 1, }$-inch parti- 
tion, $28.50 to $30.50; No. 2, $26 to $27.50; No. 3, $21.50 to 
$22.25; Nos. 1 and 2 bark strip partition, $22.50 to $24. 
Six-inch roofers, $15.75 to $16.75; 8-inch, $16.50 to $17.50; 
10-inch, $16.75 to $18.50; 12-inch, $17.50 to $18. Factory 
flooring, $18 to $19.50; lath, $3 to $3.15. Six-inch box, $15 
to $16; framing, $17.50; cull cypress, $12; cull gum, $10; 
2x6, 8, 10 and 12-inch rough pine sizes, $17.50 to $19.50, 
over 1,000,000 feet having been sold during the week, at 
$17.50. 


New York.—Demand is dull and prices lag. Inquiry 
and demand were much better last week than two weeks 
ago, but there has been so much room for improvement 
and stocks have been so freely offered that it will take a 
couple of weeks’ good buying to put the shortleaf pine 
situation on any kind of a satisfactory basis. 








Buffalo, N. Y.—The stormy weather of the last week had 
a bad effect upon trade, and orders were not as numerous 
as during some recent weeks. Dealers say that the market 
is in fair shape and that with good weather business 
ought to show considerable improvement. April business 
so far compares favorably with that of March, especially 
for roofers and two-inch sizes. No change of any account 
has taken place in prices, but the market shows a good 
deal of firmness. 








Boston, Mass.—The local market is rather soggy for the 
time being. Merchants that started in with renewed 
vigor to stiffen up prices and stimulate business at the 
beginning of spring are now making concessions to land 
orders. The official price for partition, 13-16/3%-inch, is 
still $31.50, but cars have been sold lately at $31 even. 
Rough edge, 4-4 under 12-inch, is selling at $31.50 in 
cases where prompt delivery is an element of the trans- 
action. However, an alert buyer who can use a cargo 
coming by water is frequently able to purchase at as 
low as $30. North Carolina roofers, it is said, are not 
selling so well as a week or two ago. The regular quo- 
tations of $19 for 6-inch and $20 for 8-inch roofers are 
being shaded more often than sellers care to admit. 





Baltimore, Md.—North Carolina pine trade here does 
not seem to have improved, though stocks have under- 
gone a material reduction. On city wharves 5 and 6 
a partial cleaning up has taken place, with receipts by no 
means as heavy as they were during the greater part of 
March. Unfavorable weather for weeks in Virginia and 
adjacent territory compelled many sawmills to shut down 
or to curtail greatly their activity, and the output of lum- 
ber has been considerably smaller, which may account for 
the falling off in the receipts. With respect to prices, no 
modifications are to be noted. Edge box air-dried, 4/4 
stock is bringing around $14 per 1,000 feet, with kiln- 




















Out on 
Friday !— 
What P 


— That 


issue of 


“Steam Machinery”. 


containing the story 
of the “horseless” 
skidding operation 
we have been telling 
you about in this col- 
umn for the past 
month. 


— We want to send 
you a copy of this is- 
sue; if you have not 
already done so, call 
in your stenographer 
right now and tell us 
where to send it! 








CLYDE IRON WORKS 


Head Office & Factory: DULUTH, U.S.A. 
BRANCH OFFICES 


414-416 Carondelet St, NEW ORLEANS 
591 Germania Bank Bldg., SAVANNAH, GA. 


343 S. Dearborn St., CHICAGO, ILL. 
18th and Upshur St.. PORTLAND, ORE. 
522 First Ave. S., SEATTLE, WASH. 
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Good Jobs Await 
Young Men Who 
Know Retailing 


of lumber and can grasp the modern-day 
ideas of merchandising. Why not be pre- 
pared with all the knowledge obtainable 
when opportunity knocks. Here are a 
number of good books containing just the 
information you will need, written by some 
of the best authorities in the lumber and 
building field. Look them over, order one 


or two and prepare for the day you will 
be the boss. 


REALM OF THE RETAILER. 


The best of Met L. Saley’s writings put into 
permanent form. The retailer finds in it hints 
as to yard management, descriptions of lumber 
sheds, appliances for storing and handling lum- 
ber, bookkeeping methods, etc.; 390 pages; il- 
lustrated anc handsomely bound in cloth. Price 
SERINE OG. conckens chun cenuass ren keeaece eee $1.50 


THE AMERICAN LUMBERMAN’S ‘‘CURIOSITY SHOP’. 


A reference work containing hundreds of 
practical questions about the lumber business. 
To each question there is a full and appropriate 
answer, which, in many cases, embodies illus- 
trations. In saw or planing mill, the wholesale 
or retail office, in big and small yard, in the 
woods or on the river, this book will prove the 
most satisfactory and handy reference volume 
ever published. Price, postpaid........... $2.00 


LUMBER SHED CONSTRUCTION. 

Covers all phases of the construction of lum- 
ber sheds, offices and other buildings. Tells 
how to utilize every inch of space available. 
Contains plans and ideas of all kinds. The 
book is 8x11 inches in size, printed on 176 pages 
of high grade sepia paper, and durably bound in 
Russian linen. Sent prepaid to any address on 
Seles: DOMIENENIE BOE oicsusnssonnvessncincns’> ° 


CHAPIN’S LUMBER RECKONER. 

Reduces to board measure lumber, scantling, 
square timber and saw logs; contains over 200,- 
000 figures that can be relied on. Price, post- 
paid, in morocco oe with lap and pocket, 
Be. SR COOE ivssnne oe . hea heees noe $2.00 


THE LUMBERMAN’S ‘ACTUARY. 

The tables in this book show at a glance the 
cost of any number of feet of lumber between 
2 and 29,000 feet at any price from $6 to $75 a 
thousand; also lath and shingles from 85 cents 
to $6 a thousand. Price, postpaid, bound in 
leather $4.00 
™ cloth 


PRACTICAL BOOKKEEPING. 
By James B. Griffith. Cloth, 288 pages, 220 il- 
lustrations of bookkeeping forms, etc. A simple 
and complete exposition of fundamental prin- 
ciples, carried through systems for a single pro- 
prietor, partnership, simple department store 
forms, wholesale accounts, and forms used in 
the brokerage and commission business. Writ- 
ten as a textbook for home study, great pains 
have been taken to make everything clear to 
the reader. While the forms used are simple, 
modern labev-saving methods are followed, and 
the book is an especially desirable one for any- 
one desiring to acquire the foundation princi- 
ples underlying modern bookkeeping, whether 
for retail merchandising, as in a retail lumber 
business, or in manufacturing accounts. Price, 
DOOKIE wows .0nwesssenes00s00s's00es scecccces $2.00 


CORPORATION ACCOUNTS AND VOUCHER SYSTEM. 


Also by James B. Griffith, and harmonious 
with the book described above, taking the 
student into a special department of higher ac- 
counting. The general accounts of a corpora- 
tion are the same as those of a similar business 
firm operating as a single proprietor or partner- 
ship; but in addition there are special accounts 
dealing with the corporate affairs and firancing, 
and these are very thoroughly explained. As 
corporations are often engaged in a manufac- 
turing business the forms used deal quite large- 
ly with manufacturing and give much insight 
into that class of accounts. The voucher sys- 
tem is fully explained, or rather a number of 
voucher systems, illustrating all the kinds in 
general use and showing clearly their advan- 
tages over the older methods. Cloth, 144 pages, 
20 illustrations. Price, postpaid.. ope ccee pio 


CONTRACTS AND SPECIFICATIONS. 


A working manual of correct forms covering 
the relations of architect, contractor and owner, 
methods of awarding and executing public and 
private contracts and instruction in the art of 
specification writing. The practical side of 
each subject has been carefully considered. A 
handy reference book, bound in cloth (size, 
934x6%, 112 pages). Fvice, postpaid..... - -$1.00 
ESTIMATING. 

A guide to systematic methods in taking off 
quantities and making up estimates of cost in 
building operations, with quotations of current 
prices for materials and labor. Specially adapted 
for purposes of self instruction and home study. 
The language is simple and clear so that the 
self-taught practical man can master each sub- 
ject thoroughly. A handy book around any re- 
tail yard. Beund in cloth (size, 9%x6%), 112 
pages. PxTICH, POBUPAIA .0i0..scsceccserecee $1.00 


For any of the above books, address 


American Lumberman 
CHICAGO 


431 So. Dearborn Street, 

















dried lumber quoted at around $15 and $15.50. But these 
prices are not satisfactory, though it has been found 
impossible so far to work them up. The requirements 
are probably on the increase, for with good weather has 
come an expansion in building operations. 





SOUTHERN PINE. 


Chicago.—Reports differ as to the present situation of 
yellow pine. Some maintain that conditions are stronger 
than two weeks ago and that prices are firm, while 
others report that the demand is small and that low 
prices are being made to get the business offered. Some 
railroad business has been placed, and the car com- 
panies have been buying, but trade as a rule lacks snap. 
There is not a great deal of activity among the yards, 
owing to the brick strike; but as soon as this labor 
trouble has been ironed out, it is believed, Chicago will 
have a remarkably good building season. Factories are 
buying material as they need it. There is not much specu- 
lative movement in this channel, however. 


Kansas City, Mo.—Fluctuation in demand has char- 
acterized the trade the last week. Buyers are responding 
promptly to good weather, but stormy days have been 
so many that there has been really no opportunity for 
the market to show much life, and there undoubtedly is 
a lack of snap in southern pine. A strengthening feature, 
however, is the fact that heavy rains and storms are 
general in southern Texas and southern Louisiana, and 
manufacturing is virtually at a standstill in that im- 
portant mill district. Logging is out of the question for 
the time being, manufacturers here are notified, and 
stocks are in very bad shape for shipment; the result 
being that very few invoices are being received here. 
A gradual gain is noticed in the volume of retail business. 
Yards in the cities and larger towns are moving con- 
siderable stock out now, but the country yards, of course, 
are doing little or nothing and will continue to have a 
light trade until June or July. Followers of the market 
believe that April will be a better month than March, 
for the reason that the spring was late, and retailers are 
just beginning to get the business now that normally 
would have been handled last month. Prices are firm. 
Dimension is still rather scarce. The railroads are buying 
some stock right along, and some of the timber mills 
report all the orders they care to handle. Export is in- 
clined to be rather slack, but prices are firm, especially 
for sawn timbers. 


St. Louis, Mo.—Manufacturers and wholesalers report 
but little change during the last week. While there has 
been some buying, not much life is shown. The demand, 
however, is improving, and until the weather becomes 
settled, so the line yards can do business, there will be 
no noticeable betterment from that source, although they 
are beginning to order more freely than they did a while 
back. Local yards are placing some orders but not in the 
volume wished for. The railroads and car factories con- 
tinue to come in with orders, and there is every likeli- 
hood that their orders will begin to increase very soon. 
Reports from the mills state that there are a seasonable 
number of orders on hand, and stocks are lacking in 
assortments, especially in dimensions, boards and floor- 
ing. Prices are well maintained. 


New Orleans, La.—Recent advances on searce items 
of dimension appear to be holding, but prices, taking the 
list all around, still rule unsatisfactory and weak in 
spots. It appears that a fair business is offered, though 
nothing like what was expected. The buyers are looking 
for bargains and still have the market pretty much under 
control. Export demand is slightly improved, but the 
prices on this side too are called unsatisfactory and the 
overseas buyers are looking for concessions. 


New York.—Demand is unsatisfactory and southern pine 
seems to suffer more than other woods. Stocks among 
yards are in good supply and the varying price condi- 
tions confuse those retailers who would like to take ad- 
vantage of prevailing unsettled conditions and lay in 
some stock. The building situation has been very dull, 
and there has not been much in the prospect to warrant 
large buyers to buy very much beyond immediate wants. 
Some good-sized inquiries have been in the market, which 
were eagerly bid for, and buyers have had the advantage 
of unusually keen competition. Other wholesalers have 
claimed that they would not take much business which 
has been offered them because of the low price margin, 
feeling that several weeks of good weather will bring a 
more decided improvement in price and demand. 


Boston, Mass.—Inquiries for the many varieties of 
yellow pine lumber have not improved as much as was 
expected a fortnight ago, and concessions are being 
made right along to get business. Demand for longleaf 
timber shows some improvement. Prices remain as 
quoted a week ago. Yellow pine flooring is slack. Sales 
have been made at very low prices the last week, usually 
explained on the ground that the merchant had a car or 
two upon which the manufacturer allowed him to make 
an attractive proposition in order to dispose of it quickly. 
Regular prices at present for flooring are: Edge grain A, 
$40.50 to $42; edge grain B, $38 to $39; edge grain C, $30 
to $32; flat grain A, $29 to $30; flat grain B, $27.50 to 
$28.50. Partition is dull. The usual quotations for B and 
better, %/3%-inch, are $28 and $28.50, but the lower 
price is sometimes to secure an order. Not much in- 
quiry is noted for No. 2 common yellow pine, and the 
former prices of $20 for 8-inch and $19 for 6-inch are not 
always adhered to as the rigid rock bottom figure. 





Pittsburgh, Pa.—Just after yellow pine mills appeared 
to be getting a good grip on trade and prices, the falling 
off in demand caused a change in front again and some 
nervous ones have been sending out new lists that indi- 
cate a further retreat from the prices that had been main- 
tained for two weeks. The trouble seems to be that 
stocks are still large in the hands of yards and consumers 
and until there has been a cleaning up no better buying 
movement is looked for. 


Baltimore, Md.—More or less complaint is still heard 
from the Georgia pine men. The local trade is of fair 
volume, but orders are being taken at such low figures 
that no adequate benefits are obtained from the business. 
The selection of longleaf pine available suffices for all 
requirements, leaving a considerable margin besides, and 





the yards hesitate to place orders except at very attrac- 
tive figures. 





Cincinnati, Ohio.—Demand for building material is lim- 
ited as yet, the weather not having settled sufficiently to 
permit much outside work. Retailers are buying spar- 
ingly, although wholesalers are attempting to push sales 
with little success. Prices are firm. 





CYPRESS. 


New Orleans, La.—Though the market has registered 
very slight change for the week, the changes noted are 
in the direction of betterment. Steady demand for yard 
stock is continued and the bookings, while not phenomenal 
by any means, aggregate a fair volume. By some ac- 
counts the yard trade is close to normal; by others it 
falls a little short of an average spring business. Call for 
factory stock, while slightly improved, still takes the 
“quiet” rating. Prices are reported unchanged and by 
local accounts are firmly held, 


Chicago.—_Demand is well maintained, and while the 
volume of business last week showed little if any gain 
over previous weeks, a few changes for the better are 
noted. Factory demand, which has been very slow, is 
improving, and the yards are still good buyers. Prices 
are firm. 


Kansas City, Mo.—Inquiries and orders both are more 
numerous, and prices continue strong throughout the list. 
The yards are beginning to see orders from builders com- 
ing near, and they are more inclined to buy than they 
were a couple of weeks ago. The inquiries cover the list 
of yard stock pretty thoroughly. Cypress mills report 
very satisfactory order files and stocks considerably 
broken. The prospect for good business throughout the 
spring seems bright, as builders show an inclination to 
use more cypress than usual. The factories have not yet 
gotten into the market to any great extent, but there is 
some improvement along that line. 


St. Louis, Mo.—Cypress shows improvement. Consid- 
erable buying is being done by the line yards, but they 
are ordering in small lots. Inquiries are increasing. Or- 
ders from the country are small and for miscellaneous 
stuff. Factories are not showing the demand that was 
expected early in the year but the prospects from this 
source in the near future are quite bright, depending only 
on settled weather. 


New York.—The volume of cypress business continues 
principally on a hand-to-mouth basis. Inquiries for 
straight car orders are more numerous than a month 
ago, but yards are very slow about putting out their 
large spring business, and stocks on hand are ample 
for present wants. Woodwork mills are only small buyers 
this season and the unsettled building outlook hardly 
justifies any large buying ahead. 


Buffalo, N. Y.—Buying has been on a rather small scale, 
but some yards report a fair average business so far this 
month. Mills do not appear to have heavy stocks on hand, 
as buyers report that it is scarcely possible nowadays to 
secure any concessions from list. 





Boston, Mass.—April has opened better than March for 
those who make a specialty of cypress lumber. Com- 
pared to some other items in the list, cypress is moving 
fairly well and prices are becoming more stable. Mer- 
chants who have footed up their sales of cypress for 
March state that the month’s business shows up much 
better than they suspected, and these same people look 
for a better month in April. There has been some cut- 
ting of prices during the first week of the current month, 
but each day sees less inclination by the dealers to offer 
more than ordinary concessions. Practically all the busi- 
ness now is transacted within the following quotations: 
Ones and twos, 1-inch, $44.50 to $46; 14-inch and 1%4- 
inch, $47 and $49; 2-inch, $50.25 and $52.25; 38-inch, $58.50 
to $61; No. 1 shop, 1l-inch, $28.50 to $29.50; 1%4-inch and 
1%-inch, $36 to $37; 2-inch, $38.75 to $39.75. 





Baltimore, Md.—The situation leaves much to be desired 
While the increased activity among the builders has 
brought about some improvement in demand, the gains 
are not yet of sufficient moment to impart decided 
strength to the market. The yards are buying only as 
they actually need the lumber, and while the calls of the 
contractors for stocks are more urgent than they have 
been, there is not such a turn to the trade as would give 
the members real encouragement. Values are fairly low, 
the determination of the manufacturers to take orders 
having resulted in so active a competition that profits 
are sometimes lost sight of. 





Cincinnati, Ohio.—There is a good general demand for 
all grades of cypress, with the low grades selling best. 
A good movement is noted in planing mill stock, and in 
a short while, when the building trades open up, there is 
bound to be a good demand for yard stock. Prices hold 
firm. 


Columbus, Ohio.—Demand is fairly active for cypress 
stocks, but not sufficient to have any influence on prices 
Weakness characterizes quotations in many localities 
There is a plentiful supply of dry stocks. Eastern orders 
are still the best. 


SHINGLES AND LATH. 


Chicago.—Red cedar shingles show no change. A few 
orders are coming in and there is little ginger to the 
trade. There are no big stocks, however, at the mills 
and transit cars are reported few. White cedars remain 
unchanged, both as to demand and price. Lath aré 
strongly held. 








Minneapolis, Minn.—No new feature has appeared in the 
market lately, and the demand continues lighter than 
normal. Values are holding about the same after a 5-cent 
recovery from the recent slump, but under present con- 
ditions are not likely to show a further advance. Some 
call for clears has been noted, to ship by the lakes. 


Kansas City, Mo.—The red cedar shingle market is @ 
trifle softer if anything than it was a week ago. Extra 
stars are being, bought for as low as $1.50, Coast basis, ac 
cording to report, although the dealers are quoting from 
$1.55 to $1.60, and several of the mills are talking higher 
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prices than that, for the situation on the Coast is very 
favorable for better prices. Demand in this territory, 
owever, is too light to warrant any advance just now. 
icxtra clears are stronger than extra stars, and are being 
Stocks at the mills are 
ow, and a spurt in the buying here undoubtedly would be 
followed by a quick advance in the market. Cypress and 
white pine lath both are very scarce. Buyers can hardly 
et No. 1 cypress without paying premiums of 10 to 15 
ents, and No. 2 also are very scarce. No. 2 white pine 
wre searce and in good demand. Southern pine lath are 
not sharing fully the strength of cypress and white pine. 


New Orleans, La.—Call for cypress shingles has slack- 
ied a little for the week, and there is slight accumula- 

tion of some grades at the mills. Cypress lath are finding 
tive call and a 10-cent advance is reported. 


Buffalo, N. Y.—A fair demand has developed for lake- 
nd-rail shingles, though many retailers are still carrying 
stocks left over from last fall. The weather has not been 

vorable lately to the movement of stock from the yards, 
but sales show a good increase this month. Quotations 
on clears, Eurekas and Perfections are stronger, while 
stars remain at about the same figures. 


North Tonawanda, N. Y.—Coast shingles are moving in 
about the same volume and at practically the same prices 
that have prevailed for several weeks. White cedars are 
more active than formerly, and supplies are being greatly 
diminished. Lath are more scarce than at any other 
time since navigation closed. Prices are firm. 


Boston, Mass.—-The lath market has not improved over 
the situation of a week ago. It is still possible to buy 
good 15,-inch lath at $4.10. There are more sales at 
$4.15, some at $4.20, and a very few at $4.25. Demand is 
even quieter for 14%4-inch lath, and some of very good 
quality can be had at $3.70. Furring continues quiet. A 
dealer Who can get more than $22.50 for 2-inch is very 
jucky or has an unusual customer. The state of the 
s! any market is practically unchanged. Very good white 

lar extras are being offered at $3.50. Clears are being 
off red freely, but are not selling as well as the extras. 
rices obtained range from $3 to $3.25. Second clears 
nge from $2.75 to $3. The red cedar shingles are doing 
ittle better. Occasional sales of the very best Wash- 
ington brands are made at $3.75, but the more usual quo- 
tation is $3.65, and there is some business as low as 
$3.53. Some excellent Vancouvers are offered at $3.68. 
The demand has not much improved for clapboards, but a 
moderate supply is maintaining prices on a firm basis. 
Spruce, 4 feet extras, are bringing $52 to $54; clears, $50 
to $52; pine extras, $55; clears, $50, and second clears, $48. 







Cincinnati, Ohio.—Dealers are well supplied for early 
requirements, and demand is practically nothing at this 
time. The price seems to be strengthening, but no ad- 
vances have been reported as yet. Wholesalers do not 
expect much business for some weeks. 


Tacoma, Wash.—Red cedar shingle demand is only fair, 
but the market seems to be a little stronger, and prices 
better; $1.65 and $1.90 are being got, all right. Stocks 
on hand are not diminishing. 


Columbus, Ohio.—The shingle market shows signs of 
activity, although the unfavorable weather is holding 
hings back. Demand is better from the rural sections. 
Prices show a tendency to advance, and red cedar clears 
are quoted at $3.30. Stars are $2.80, while Eurekas are 
$5.0. The lath trade is also more active, with prices 
bout the same as last week. 





COOPERAGE. 


Chicago.—Many holders of oak staves who refused to 
sell when the prices began to decline, have changed 
their minds and are anxious to dispose of them, but now 
find it impossible to secure buyers. Barrels are not 
wanted by refineries, and prospects are poor for any im- 
provement until fall. The few speculators in staves who 
loaded up last fall regret their haste, for they can now 
buy for much lower prices. If any staves are made this 
summer they will be out of lower priced timber, which 
Was the case in the decline of 1898. Substitutes for 
barrels offset the increased use for them in proportion 
to the greater requirements of the country, and all recog- 
nize that the business has been overdone. Prices remain 
the same when customers can be found. Brewers fear 
the results of the election this week and refuse to buy 
any cooperage. The decline in corn causes the distillers 
and glucose manufacturers to curtail their output. Slack 
Staves and heading show little change. Stocks are not 
large, but are ample to fill all orders at unsatisfactory 
prices to both buyers and sellers. A few more orders for 
butter tub staves, heading and hoops are received, and 
these are likely to increase as the season advances. Some 
anticipation for apple barrel stock is likely soon to be 
evident, and mills are fairly well supplied with it, say 
A. & H. Gates, in their report on market conditions. 







No 1, 28%-inch Michigan elm flour staves, 9 

te cin wate emeaiemies aois 0.sr0e,4 hra'e-scieare .00 
No. 1 28%- inch Wisconsin elm flour staves, s 

CSE id can aes gaan Gwen aese VN 6404 cles 50 
No. 2, O8ig- inch elm staves, net M......... Nominal 5.50 
N 1, 17%-inch kiln dried basswood head- 

ee See ty een eos 07% to .08 
N 1, 17%-inch gum heading, per set, nom- 

NO. 25, ae eames es Sass a we Sie aie Wena eae No demand 
No. 1, 28% -inch gum staves, nominal....... 7.75 
M. R., 30- “inch SUM SAVES... .ccecccccceces 8.25 
Patent coiled elm hoops, 6-foot, per M..... 9.50 
Patent coiled elm hoops, 5%-foot, per M... 8.50 to 9.00 
Patent coiled elm hoops, 5-foot, per M..... 8.00 
Half barrel staves, elm, per M............ 5.00 
laff barrel basswood heading, ‘per set..... -05 
Hickory hoops, flour barrel, per M.......... 5.00 to 5.50 
Head lining, car lots, per M, 12-inch....... .30 to .35 
Head lining, small lots, per M, 18-inch..... -60 
Ten-round HOOP bArrelB....sececeercceecees 46 
Eight patent hoop barrels. ‘ .46 
Hickory hoops, fiour barrel, per M 45 
lo patent and six hickory hoop barrels... .45 
cur patent and four wire hoop barrels.... 4h 
Half Waetet, Goes. 5 cscs cc vaseces bacese 37 to .38 
No. 1 white ash butter tub staves.......... 11.00 
Flat ash, 5%-foot hoop, per M............. 4.75 
White oak, oil staves, per M............... 29.00 to 30.00 
Red Gale, OiUstaves, MEP BE... oc ccc cca ces vee 27.00 to 28.00 
PICTOS RR ge Gatash c 64 DiC eRe oe S wists 0 no No demand 
FLICKGiy ROMERO 6 5.0.5 coc 0.s'0 9 0's echoes 50 8s 11.00 to 12.00 
Sy ip ee Sa ene weet oe 1.00 to 1.12 
POU HK ORIEN gnosis eee aigie a <a aces aeia .90 to .95 
Pork Rappemee A 56.55.00 d. 04 cess sbag iv owge 82% to  .85 





Advertisements will be inserted in this department at 
the following rates: 
For one week, ° ° ° 
For two weeks, - ° “ 
For three weeks, . . = 
For four weeks, - . ° “ 


25 cents a line. 
45 cents a line. 
60 cents a line. 
75 cents a line. 
Nine words of ordinary length make one line 
Heading counts as two lines. 

No display except the headings can be admitted. 


Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


Too fate To Classify | 








KENT’S CORDWOOD SPLITTER. 


For Splitting Cordwood. 

Will cut and split by machinery from 40 to 
50 cords per day. This machine will cut and 
split cordwood for one-half the cost of the old- 
fashioned way of cutting and splitting by 
hand. Manufactured by 

HILTON CORDWOOD MACHINE CO., 
Smethport, Pa. 
Write for particulars. 





WELL KNOWN YELLOW PINE MAN 


Who has made 
success 
of 
YELLOW PINE JOBBING 
based upon economy and 
integritv to Shipper and Consicres 
has resigned his position 
and wants to 
form a new connection 
with business already 
established or engage 
capital to form a 
new Company. 

AN ESTABLISHED CLIENT AGE 
ASSURES AN IMMEDIATE 
SUCCESS. 

Address ‘A. 84,” care AMERICAN LUMBERMAN, 





HANDY BOOKS FOR LUMBERMEN 


See lists of books and description 
On page 76. 





| Too fate To Classify | 


PUBLIC AUCTION 
he undersigned, on behalf of the Creditors’ 
will offer at public sale to the highest bidder 
complete sash and door mill, together 
building and ground near docks, at Howard and River 
Streets. Grand Haven, Michigan, on Saturday, April 18, 
1914, at ten o'clock A. M., on the premises. 
Kor further information write unde rsigned. 

B. P. SHERWOOD, Grand Haven, Mich. 


WANTED—TO SELL HALF INTEREST 

In first class pine cperation in Eastern North Carolina with 
good timber supply. 

Address “A. 87," care AMERICAN LUMBERMAN. 


SALESMAN WANTS TO CONNECT WITH 
Good concern in Missouri or Arkansas to handle car oak, 
switeh ties, ete. Chicago te rritery. 

Address “A. 88,"" care AMERICAN LUMBERMAN. 





Committee, 
for cash, a 
with 1 large brick 











EASTERN RESIDENT REPRESENTATIVE. 
Experienced, practical hardwood lumberman thoroughly 
acquainted with consuming trade within radius 500 miles 
New York City, desires build up and look after profitable 
wholesale trade for account reliable Southern mill. Attrac- 
tive proposition. Eastern and Southern references. Address 

“ENERG ETIC,” care AMERICAN LUMBERMAN. 





WANTED-L. L. Y. PINE CONNECTION 

Yexas and Louisiana preferred. 

Address “A. 91," care AMERICAN LUMBERMAN. 

6 FT. BAND MILL WANTED. 

We want a 6 ft. Pand Mill. Must be in first 
tion and a ——— Cash. 

EKA LUMBER CO., 





class condi- 
North Creek, N. Y. 
COMMISSARIES USE COUPON BOOKS 


Almost everywhere now, as the most satisfactory system of 

accounting. The BEST coupon books are made in Indian- 

apolis. Send for samples and prices. 
ALLISON COUPON CO.. 





Indianapolis, Ind. 


A BOOK OF HOUSE PLANS, 

“Construction of Dwelling Houses and Bungalows,” just 
off the press; 215 pages. Plans and specifications for all 
classes of houses and bungalows, and description of different 
kinds of construction material. Specifications and plans for 
each building and estimate of cost. Bound in stiff cloth 
covers, $1 postpaid 

ee LUMBERMAN, 431 South Dearborn St., Chi- 
cago, 


[_ Wanted:Cmployees | 


SIX EXPERIENCED 
LOGGING SUPERINTENDENTS 


Required for development of several million acres of 
timberland in Russia. 

Must have several years’ experience in railroading 
and in ice-roads either in Canada or in the Lake 
States. 

Must command a knowledge of the Russian or of 
allied languages. 

Must have excellent recommendations. 

Monthly salary $150, and promise of raise if ser- 
vices are satisfactory. 

Applications written in Russian. 
BOGOSLOWSKAGO OBSCHESTW 

pect 12, St. Petersburg, Russia. 











Address 
yA, Newsky Pros- 





WANTED-—LOGGING SUPERINTENDENT 

Who can get cut 20,000 feet of gum a day at lowest possible 
cost; also superintendent for slack heading factory who can 
get out 8,000 sets of heading a day on two double sets. 
Each man wil! be given a proper salary and must invest 
$5,000 in the stock of the corporation, which stock will pay 
at least 30 percent dividends. Good mill and 75,000,000 
ft. of virgin timber behind this enterprise, located in south- 
east Virginia. Address 


“D. M. C.,” care AMERICAN LUMBERMAN. 


WANTED—AN OFFICE MAN 

By large wholesaler making a specialty of idaho, northern 
and western pine and having good contracts, also interested 
in mills. Prefer a man now with high-class jobbing concern 
who is right in touch with the trade, good correspondent, 
also good personal salesman and able to command high- 
elass trade in eastern market. Must be a salesman whose 
standing and reputation is above reproach. Reply will be 
held in strict confidence. Give age, experience, references, 
etc. Address ‘A. 60,’ care AMERICAN LUMBERMAN. 








WANTED—YOUNG MAN OF EXPERIENCE 
To kcep books and act as cashier in retail lumber office in 
eastern Wisconsin. Must be able to figure estimates, in- 
cluding sash, doors and millwork. State age, experience and 
salary wanted in first letter. 

Address “A. 59,” care AMERICAN LUMBERMAN. 





MANAGERSHIP OF LONG LEAF MILL 
Wanted by experienced man, age 35, university graduate, 
married, now sales manager of wholesale company special- 
izing in car and railroad material. Have made’ thorough 
study of accounting, cost finding, office system and mill 


management. Several years in the South. Salary with 
interest in profits. Can present highest credentials. 
Address “S. 40,” care AMERICAN LUMBERMAN. 





THE SEARCHLIGHT SYSTEM 
For retail lumber dealers. Each day at close of business you 
know net results of your business. Fully covered by copy- 
rights and patents. “More than one thousand in use, with- 
out ever having been advertised. 
For samples and full particulars, address 
ROBT. HOLLINGWORTH, Lincoln, Neb. 


WANTED-TO REPRESENT 
Relfaibie fir company in ear materials; Chicago and vicinity. 
Address “A. 94,” care AMERICAN LUMBERMAN. 


WRITE US 

When you want employment. employees. lumber, shingles. 
machinery (new or second-hand), timber, timber lands, saw- 
mills, planing mills, lumber yards, factories, locomotives, 
ears, rails, etc. If you don’t want anything, you may have 
something to sell. A cheap and quick way to get what you 
want or sell what you don’t want is to’ advertise in the 
Wanted and For Sale Department of the AMERICAN LuM- 
omer. — every weetcie tn everywhere. 

Wri AMBRICAN LUMBERMANR, 











WANTED—ORDER CLERK FOR A LARGE 
Chicago Sash & Door Factory. Must have city experience 
and be capable of taking measurements at buildings, detail- 
inz and billing work into factory. Also want a good esti- 
mator. 

Apply “A. 72,” care AMERICAN LUMBERMAN 





WANTED-—A-! SHIPPING CLERK 
For large planing mill and fixture plant in Los Angeles, 
California. Applicant must state experience, salary re- 
quired and explain fully shipping and delivery system he is 
accustomed to. Address 


‘A. 56,” care AMFRICAN LUMBERMAN, 





WANTED-TWO WHITE PINE LUMBER GRADERS 
Wino thoroughly understand Mississippi River Valley grade. 
State age, whether married or single. Give references. 
Salary, one hundred dollars per month. 

c. D. DAN AHER PINE CO., Camino, California. 


WANTED-—AN A-!| MANAGER 
For retail yard in Oklahoma; must be a strong man in 
every respect; give reference, age, married or single in re- 
plying. Salary $125.00 per month. 
Address “A, 53,” care 





AMERICAN LUMBERMAN. 


WANTED-—BY LINE YARD CONCERN 
In Oklahoma, young man stenogr rapher, one having had ex- 
perience in lumber office who is quick and accurate in figures ; 
give reference. Address 








nshatten Bldg., 431 South Saishaes St., Chicago. 


‘A, 54,” care AMERICAN LUMBURMAN, 
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| Wanted:Employees | 





Wanted=Salesmen | 





WANTED-—SAW FILERS 
To have no more trouble with saws cracking get a copy of 
my booklet, The Anti-Crack and Fast Cutting Saw.  Post- 
paid $2.00. Kk. NEWMAN, 
. Co., Fargo, Ga. 


WANTED—SUPERINTENDENT FOR 
General millwork plant and planing mill. Must be sober, 
capable and willing. Give all particulars as to age and ex- 
perience and name references in first letter. A good oppor- 
tunity and GOTT place to right man. Address 
AUGUSTA LUMBER CO., Augusta, Georgia. 


WANTED—A GOOD EXPERIENCED 

Mill work estimator and salesman with money. to take an 
interest in a well established business in Jumber and mill- 
work line, which includes a fine plant. Our object is to en- 
large the business. We are located in a large and rapidly 
growing Middle West city where the outlook in our line is 
unprecedentedly promising both in retail and jobbing depart- 
ments. Address “P. 8,’ care AMERICAN LUMBERMAN. 


WANTED—ESTIMATOR, SASH AND DOORS 


eare G. 8S. Baxter Lbr 











Mostly country lists, some frame house plan figuring. Give 
experience, pay expe ag THE FOSTER-MUNGER CoO., 
W. 37th St. & Loomis Place, Chicago, ill. 





WANTED-LIVE ENERGETIC BUYER 


Who has had considerable experience in buying Idaho white 
pine. Address “A. 65,” care AMERICAN LUMBUCRMAN, 


WANTED-—A FIRST CLASS SAWMILL ENGINEER 
Good wages to a capable man and none other need apply. 
Address “W care AMERICAN LUMBERMAN, 





37, 





ORDER AND INVOICE CLERK 
For stock sash and door factory capable of billing all orders 
into mill and invoicing all shipments. Good permanent 
position for competent man. Address 
co., Cal. 


STANDARD LUMBER 
WANTED—FIRST CLASS LUMBER AUDITOR 
For large western lumber concern, with number of plants. 
No cheap man wanted, unt a high class, experienced ac- 

countant. References Tequited. 
Address 16,” care 


Sonora, 





AMERICAN LUMBERMAN. 


WANTED-—BOOKKEEPER AND CASHIER 


One who can take off lists from plans and help wait on 





trade. Must have lumber experience. State age and salary. 
Address “W. 29," care AMERICAN LUMBERMAN. 





WANTED—ASSISTANT ESTIMATOR 

Sash and doors, country lists. Also mention if any lumber 

or frame house plan experience; give experience and salary 
expected. Address or ct ul THE FOSTER-MUNGER CO., 

Ww 7th St. & Loomis Pl., Chicago, Il. 


WANTED—YOUNG MAN TO LEARN 
Lumber business in Alaska for large company. Investment 
two to five thousand required. 
3139 ARCADE 





BUILDING, Seattle, 


ONE TRIMMER AND ONE FLOORING GRADER 
Wanted. Apply KAUL LUMBER CO., Tuscaloosa, Ala. 


WANTED-—EXPERIENCED GRADER 
Of O: ry = looring. 
Address 


Wash. 








“T. 3," care AMERICAN LUMBERMAN. 
YARD MANAGER WANTED. 

man for excellent eastern Iowa town. Fine 
,proper man. Give age, nationality and refer- 
ress “R. 6," care AMERICAN LUMBERMAN. 


Wanted = Salesmen 


SALESMAN WITH ABILITY. 

We are looking for a Salesman to take charge 

in lower Michigan centering about Grand Rapids. 

He must be a man with experience in the Sash and Door 

trade, posted on values and able to figure the ordinary bill 
of Millwork. 

Good address, furce 
sonal habits necessary. 
The man who does not 
waste his time in applying. 
The position is now open. Full particulars as to salary, 
age, experience and references requested in first letter from 

applicant. 





High 
location 
ences, 


class 
ior 
Add 











of territory 


of character and unquestioned per- 


possess these qualifications will 


CREAM CITY SASH & DOOR 
Milwaukee, 


COMPANY, 
Wis. 





WANTED-—SALESMEN TO SELL COAL 






On commission or as a side line in Illinois, lowa, Wisconsin, 
Minnesota and South Dakota. A full line ot the best hard 
and soft coal. Liberal commission, exclusi territory as 
signee. Retail dealers who can solicit oriers in adjacent 
territory can arrange for exclusive territor,;. 

Address “A. 63,” care AMERICAN LUMGERMAN. 





WANT-_LIVE, ENERGETIC LUMBER SALESMEN 
To sell silo fixtures as side line to retail lumber dealers. 
You can double your income without any extra expense. 
Address CHICAGO WAREHOUSE & SILO FIXTURE CO., 

309 South La Salle Street, Chicago, I11. 


WANTED—SALESMAN. 

By Pacific coast manufacturer to sell lumber and shingles 
in New York, New Jersey and New England territory. Sal- 
ary or commission. stating experience, reference 
and salary expected, “are AMERICAN LUMBERMAN, 








WANTED—COMMISSION SALESMAN 
the State of Michigan. 
Address “A. 61 


For 
,’ care AMERICAN LUMBERMAN. 


[ Wanted: Employment 


WANT — POSITION BY HIGH CLASS SALESMAN 
15 years’ successful work amongst large manufacture: 
and consumers in New England, New York and central State 
wishes to represent wholesaler or manufacturer of norther; 
southern or Canada pine, spruce, ete., with eastern head 
quarters. Possesses an intimate knowledge of sources of 
supply by which demand can be met if desired, showin 
substantial margins. Adéress 
‘Ww 


22,” care AMERICAN LUMBERMAN. 








SIDE LINE FOR LUMBER SALESMAN 

To sell silo fixtures to the lumber dealers on commission. 
The best fixtures on the market. 

THE YGUNCE MFG. CO., Union, Ohio. 





WANTED-SALESMAN 


hardwood in Lilinois. 
“A. 70,” care 


To handle 


aAaaress 


AMERICAN LUMBERMAN. 





SOME ONE NEEDS ME AND I WANT 


To locate the man. Practical millman and all rou | 
lumberman, 25 years’ experience in manufacture and sa 

in the south and west, as mill manager, superintender: 
bookkeeper, inspector, shipping clerk, southern buyer tf.) 
northern and eastern jobbers, sales manager, traveli)« 
salesman, ete., now employed in Georgia, wishes to make 

change. First class reference. Address 


“YELLOW PINE,” care AMERICAN LUMBERMAN. 





WANTED—COMMISSION SALESMAN 


In eastern Pennsylvania and N. J. for white pine barn 
boards in No. 1 and 2 grades. 
Address r 16,” care AMERICAN LUMBERMAN,. 





GOOD LIVE COMMISSION MEN 
Wanted to sell yellow pine lumber. Advise experience and 
commission wanted. 

oh. ARR: 


Address care AMERICAN LUMBERMAN,. 


Wanted: Employment 


A LIVE WIRE AUDITOR AND ACCOUNTANT 


Wants pesition now or before April 30th with a large concern 











—any location. Twenty years’ experience every department 
of lumber accounting, saw and planing mills, wholesale and 
retail line yards, cooperage and box factories, machine 
shops, logging railroads, naval stores, turpentine and phos- 
phate operatioas, commissaries, etc. Familiar every book- 
keeping, voucher, safeguard and cost system, and know how 
to build them. Executive ability, highest credentials; bond. 
Use wires at my expense. Address 
AUDITOR, Caddo Hotel, Shreveport, La. 





WANTED-POSITION AS LOGGING OR WOODS 


Superintendent. Twenty years’ experience, cruising, esti- 
muting timber, and five years’ operating experience, and 
capable to handle any operation from estimating to mill. 
Married, age 43. Am Al man, and can get results. Sest 
of references. Address 

sO Se 


care AMERICAN LUMBERMAN. 





RELIABLE SAWMILL FOREMAN & 


Millwright desires connection with firm where good services 


are required and rewarded. Energetic, totai abstainer. 
tocky Mountains or Coast preferred. Ample experience 
Good reference. Married. 

Address “A. 66.° care AMERICAN LUMBERMAN. 





PRACTICAL BAND FILER NOW EMPLOYED 
Wishes to change location. Ten years’ experience in al’ 
kinds of woods. Married, strictly sober, settled to business 
Satisfaction guaranteed. 

Address “S:, 


” BOX 163, Belhaven, N. C. 


WANTED-POSITION BY YOUNG MAN 
Experienced in Yellow Pine lumber business, also sash and 
door business. Desires change and can irvest one or two 
thousand dollars. Would like Lumber business or contract- 
ing business. Lots of experience in both lines. Prefer 
Sorth. 

Address “A. 





86,° care AMERICAN LUMBERMAN. 





YOUNG MAN TWENTY-TWO WISHES POSITION 
With eastern wholesaler. ‘Three years’ experience as Hard- 
wood inspector. Good references. Wish to work up to 
salesman Business College edue: ition. 

Address “A, 85," care AMERICAN LUMBERMAN, 


WANTED-—BAND MILL TO FILE 


bigger the better. Can come at once. Best references. 





The 





When answering please state wages and kind of mill. 
Would take contract to run mill by thousand. 
Address “A. 83," care AMERICAN LUMRERMAN, 





WANTED-—POSITION BY BAND SAW FILER 


LOGGING CONTRACTOR WANTS CONTRACT. 


Ww here stock or machinery is alre¢ andy on job. Twenty-tiy 
years’ experience, mountains or swamps. Best of referenc. 
Address J. C. HUNTER, 873 Southside Ave nue, 


Asheville, N. C. 
WANTED-—POSITION AS 


Southern lumber buyer; young man, experienced in grad 





and manufacture and wide acquaintance with Alabam: 
Mississippi and —— pine mills. , 
Address . 39,” care AMERICAN LUMBERMAN. 





WANTED_ POSITION E BY COMPETENT 
Logging supt. with twenty years’ experience; well ei 
fied to handle any operation, giving the very best of refi 
ences from last employer; changing on account cutting out 
at present place; married man, 45 years of age and strict], 
sober. Address “K. 33,” care AMERICAN LUMBE RMAN. 


33, 


WANTED-POSITION. 





_Expert band saw filer with 20 years’ experience in al! 
kinds of timber; married; steady and reliabie: age 45. (; n 
refer you to the company 1 am now working for. Also 
other good references. Wouid accept position as filer and 
foreman in hardwood mill. 

Address “A. 73,” care AMERICAN LUMBERMAN 





WANTED-—POSITION AS 
Southern lumber buyer. Young man experienced in grades 
and manufacture, and wide acquaintance with Alabama, 
Mississippi and Louisiana pine mills. Now employed. A{ 
reference 
Address 


“A. 76,” care AMERICAN LUMBERMAN, 





HIGH CLASS BAND SAWYER 
Wants steady position in either dimension or interior saw- 
ing hard or soft woods; right or left hand rig: am evervy- 
day man: go anywhere : highest credentials from last em- 
ployer. Address 
“BAND SAWYER,” care AMERICAN LUMBERMAN 
BUILDING AND OPERATING SUPERINTENDENT. 


Young man of unusual experience to take a of con- 





structing or operating mills of any capacity. Total ab- 
staing:. Prefer we - rm white pine mill. 
Address 24.” care AMERICAN LUMBERMAN. 





SUPT. OR MANAGER OF SASH, DOOR 
And interior finish, wants to make change. Competent esti- 
mator, detailer, biller and thoroughly experienced in all 
branches of the business. I want to hear from concerns 
who need a man with wide experience. Can furnish Al1 ref. 
Address 45° LUMBERMAN. 


,”’ care AMERICAN 
WANTED-—POSITION AS MANAGER OR 
Superintendent of sawmill. Only southern location consid- 
ered. Prefer cypress or pine operations with large concern 
operating planing mill in connection with sawmill; prefer 
Georgia or Florida location, but will consider any healthy 
southern location. Address 

“1. 8,” .care 





AMERICAN LUMBERMAN. 





EXPERIENCED COMMISSARY MANAGER 
Wants position with reliable firm; can furnish the very best 
of references. Married. Address i 

BOX 777, Lake Charles, La. 

WANTED—A POSITION AS BOOKKEEPER 
Or office assistant by young man. German-American, with 
a college education and 2 years’ experience in retail yard. 








have had extensive experience in operating skidders. Only 
reason for wanting to change is to get into healthier locality. 
Age 33, strictly sober. and a hustler. Good references as to 
ability and moral character. 

R. ©. BARTLEY, Belzoni, Miss. 





WANTED-—POSITION, YARD MANAGER OR 
Line yard auditor, by young married man with 6 years’ expe- 
rience; both’ yard and office work. Employed as assistant 
manager of one of largest retail yards in Central West 
4 years with “°° employer. Understand line yard sys- 
tem thoroughly. Good on collections. Further advancement 
reason for desiring change. Best of references. 

Address “W. 19,” care AMERICAN LUMBERMAN. 





WANTED—COMMISSION HARDWOOD 
Salesman for Wiscons sin and Minnesota. 
Address “A. 68 care AMERICAN LUMBERMAN. 


WANTED-—A HIGH CLASS 

White pine commission salesman having an established trade 

in Cleveland and surrounding territory. Also one for Cin- 

cinnati, also Columbus, Ohio, “and Indianapolis, Ind. Adver- 

tiser is large jobber, also manufacturer of northern, Idaho 

and western stocks. 
Address 





“W. 24,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS LOGGING SUPT. 
Twenty years’ experience. Hustler and can deliver the 
goods. Expert with all kinds steam skidding and loading 
machines. Can give very best of reference. 
Address “Ww. 38,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION BY A LUMBERMAN 
Thoroughly experienced in ail departments, including rail- 
roading. Will not consider a position in the South or a 
small salary except to demonstrate ability. 

Address “T, 58,’ care AMERICAN LUMBERMAN. 








WANTED-—SALESMEN 
Calling on lumber dealers in states of North Dakota, South 
Dakota, Iowa, Minnesota, Nebraska, Wisconsin, Kansas, 
Illinois, In@iana and Ohio to sell white cedar fence posts on 
commission basis. cy eae 


CYPRESS SALESMAN WANTED 
To sell Louisiana Red Cypress on salary, Central 
territory. Give references, experience, saliry wanted 
Address “CYPRE * care AMERICAN LUMBERMAN. 


WANTED—ENERGETIC HARDWOOD 


Salesman in Nebraska and Jowa on remunerative basis. 


care AMERICAN /[LUMBERMAN. 





Eastern 








WANTED-—POSITION AS GENERAL MANAGER 
I am forty years of age ard have had twelve years’ expe- 
rience in the management of plants manufacturing hard- 
woods. Can successfully handle all details of business from 
stump to market. References of character and ability on 
application. Address ““W. 6,” care AMERICAN LUMBERMAN. 


YOUNG MARRIED MAN WITH EXECUTIVE 
Ability, thoroughly experienced in office work, accounting, 
etc., capable to assume management of office, would like to 
make connection with first class concern with modern 
methods who would recognize and reward ability, integrity 
and consistency. Only Al propositions considered. Highest 








Address “A. 58,” care AMERICAN LUMBERMAN. 


Of long experience on band mill and resaws: references. Best references. we 

Address M. L. DEMOREST., 753 Plumb St., Macon, Ga. Address “A. 77," care AMERICAN LUMBERMAN. 
SKIDDER FOREMAN WANTS BAND SAW FILER WANTS POSITION 

To make a change; with present employers three years; As head filer or assistant filer in large mill. Al references. 


Strictly sober and a hustler. Address FILER, 
Care C. A. Merrick, R. F. D. No. 4, Richmond, Va. 


WANTED—POSITION AS LOGGING SUPT, 
12 years’ experience with some of largest lumber com- 
panies in the country; hardwood and pine; hills and swamp; 
with oxen, mules, horses and skidders. Good reference. 
ddress ‘W. 30,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS TRAVELING SALESMAN 
Yeilow Pine—ten years in lumber business. Best of refer- 
ence. Prefer Illinois, Indiana, Michigan er Wisconsin. 
Address “A. 81,” care AMERICAN LUMBERMAN. 


LINE YARD MANAGER 
And auditor, now employed, wants to make chang 
years’ experience. 
Address 


EXPERIENCED LUMBER SALESMAN 
With good established business in Pennsylvania and New 
York States would like to connect himself with good yellow 
or white pine house. Address all replies to 
. R. HOFFHINE, Quincy, Pa. 


WANTED-BY EXPERIENCED LUMBERMAN 
Position as manager retail yard. Best of references. 
Address “A. 64,” care AMERICAN LUMBERMAN 











Fifteen 


“A. 80,” care AMERICAN LUMBERMAN. 











LATH MAKER WANTS CONTRACT 
50,000 capacity or ag Southwest. Sate proposition. 
Address . 67,” care AMERICAN LUMBERMAN 


WANT TO LEARN 
Lumber business quick. Will work. Can keep books. 
middle West or Southwest. References. 
Address . 69,” care AMERICAN LUMBERMAN 


BAND SAW FILER OPEN FOR ENGAGEMENT 
With fifteen years’ experience. Thoroughly Qa with 
band resaws. Can come at once. WHITELY 





Prefer 








elass references. Address 
“W. 31,” care AMERICAN LUMBERMAN. 


No. 10 Ashmead Place, “Charleston, 8. C. 


